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Some of the Beautiful Prize Cups Presented at the Smithfield Cattle Show in England 


[THE CUP OF THE PRINCE OF WALES IS SHOWN ON THE LEFT AND THAT OF TIIE KING ON THE RIGHT OF THE GROUP] 
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Diamond Mining Companies Arrange Quotas 


Inter-producers Agreement of Great Diamond Mines With New Syndicate 
to Go Before South African Parliament—DeBeers to Supply 51 Per Cent 
of Gems Marketed—Control of Diamond Output Stronger Than 
Ever Before 




















WasuincTon, D. C., Dec. 31.—The lead- 
ing South African diamond producers have 
renewed the inter-producers’ agreement 
which has governed their quotas of sales to 
the London Diamond Syndicate for a num- 
ber of years. The quotas in the new agree- 
ment are unchanged from those previously 
ruling, giving 51 per cent. of the sales to the 
DeBeers Consolidated Mines (Ltd.), 18 
per cent. to the Premier Diamond Mining 
Co. (Ltd.), 10 per cent. to Jagersfontein 
and 21 per cent. to the Consolidated Dia- 
mond Mines of South West Africa, reports 
Consul General D. C. Poole, at Cape Town, 
to the Commerce Department. This agree- 
ment, accompanied by the new contract with 
the London Diamond Syndicate, has now 
been submitted to the South African gov- 
ernment for approval. It is generally con- 
sidered that approval is assured, as the gov- 
ernment has been in touch with develop- 
ments all along. When the forma! action 
has been taken it is probable that a public 
announcement will be made. 

This reorganization of the selling arrange- 
ments of the principal producers appears to 
have put an end for at least five years to 
the disagreements which have threatened 
since 1923 to disrupt the organization of the 
industry. It appears also to have removed 
for a similar period the possibility of the 
South African government’s taking over the 
direct control of the output and sale of dia- 
monds under the so-called Diamond Control 
Act, which became law during the Summer 
session of the Union Parliament. The ar- 
rangements which have now been completed 
are the culmination of long-continued efforts 
and of great importance to both producers 
and consumers of diamonds in all parts of 
the world. 

The Diamond Control Bill was intended. 
to protect South African interests from the 
suspected manipulations of the diamond 
market by London investors. Official inter- 
ference in the production and marketing of 
diamonds was not made mandatory, but the 
government was given the power to interfere 
whenever this seemed desirable in the public 
interest. The bil! was amended during its 
Passage through Parliament so as to encour- 
age private agreements among producers to 
which the government could give its ap- 
Proval and thereby the force of law. If, as 
stated in well-informed although unofficial 
circles the government has been kept in- 
formed as the new arrangements were 
worked out, it is most probable that the law 


will remain inoperative for an_ indefinite 
time. It appears, however, to have served 
its purpose in confronting the various in- 
terests with an imperative need to come to- 
gether if direct government control were to 
be avoided. 

The new Syndicate is the strongest which 
the diamond industry has known, both in the 
extent of the productive areas whose output 
it will control and the financial resources of 
its members. It will have the disposal of the 
output of all the important mines in the 
Union of South Africa proper and of the 
Consolidated Diamond Mines of South 
West Africa (Ltd.) in the mandated ter- 
ritory. It will also control the output of the 
alluvial diggings of Angola and the Belgian 
Congo. 

The sources of supply not under its con- 
trol will include the alluvial diggings of 
South Africa, certain small fields in South 
West Africa and other regions. Estimates 
indicate that the world’s annual consumption 
of diamonds now approaches £13,000,000, and 
that the Syndicate will control £10,000,000 
of this. 

(Note:—This estimate is not considered 
in the diamond trade to give a proper idea 
of the control of the output of the new 
Syndicate because it probably includes dia- 
monds for mechanical purposes, as well as 
gem stones. This will include the car- 
bonado of Brazil as well as the bort from 
the regular diamond mines. If gem stones 
alone are considered in the world output 
of diamonds, it is believed that the control 
of the present Syndicate amounts to more 
than 90 per cent. of the total output.—Editor, 
THE JEWELERS’ CIRCULAR. ) 

The contract which has been made _ be- 
tween the Syndicate and the producers is 
similar in principle to those heretofore ex 
isting, but embodies a scale of prices more 
favorable to the producer. The diamonds 
will be sold to the Syndicate at a figure 
based upon the market price of diamonds 
during the preceding six months, a readjust- 
ment taking place at the end of each such 
period. The Syndicate will bear any losses 
and take the whole of any profit realized up 
to a certain figure. When the profit exceeds 
this it will be divided between the Syndicate 
and the producers in a fixed proportion. 

This contract will run for five years from 
Jan. 1, 1926, and it is hoped that it can be 
indefinitely extended. The obvious effect 
will be to stabilize the world price of dia- 
monds and possibly to increase it. 


Some Rules in Jewelry Design 


THE beginner in jewelry design will find 

the following rules, written by W. H. 
Varnum in his “Industrial Arts Design” 
(Scott, Foresman & Co., Chicago), worth 
digesting : 

“The semi-precious or precious stone is 
commonly found to be the point of concen- 
tration of the design. The inceptive axes of 
tiepins, pendants and fobs are generally ver- 
tical center lines because of the vertical po- 
sitions of the objects when worn. The in- 
ceptives axes, moreover, should pass through 
the point of concentration and at the same 
time be sympathetically related to the struc- 
ture. Rings and barpins are frequently de- 
signed with horizontal inceptive axes, so de- 
termined by their horizontal characteristics 
and positions. The point of concentration 
for tiepins, pendants and fobs in formal bal- 
ance, in addition to coinciding with the in- 
ceptive axis, is generally located above or 
below the geometric center of the primary 
mass. The point of concentration for rings 
and barpins is placed in the horizontal in- 
ceptive axis and centrally located from left 
to right. 

“As a step preliminary to designing, and 
in order that the enrichment may be conven- 
tionalized or adapted to conform to the re- 
quirements of tools, processes and materials, 
it is imperative to become familiar with a 
number of common forms of surface enrich- 
ment in metal. There are eight processes 
frequently encountered in the decoration of 
gold and silver: piercing, etching, chasing, 
or repousséing, enameling, inlaying, stone 
setting, building, carving. To these may be 
added planishing, frosting or matting, and 
oxidizing as methods employed to enrich the 
entire surface. Economy of material is of 
prime importance in the designing of pre- 
cious metal and, particularly in gold projects, 
conservation of the metals should be an urg- 
ent consideration in all designs. Rule: De- 
signs in precious metals should call for the 
minimum amount of metal necessary to ex- 
press the idea of the designer for two rea- 
sons: (1) good taste; (2) economy of ma- 
terial.” 








Harmony in Design 

\YS Harold Haven Brown, on this im- 

portant quality in design: “The prin- 
ciple of harmony is well nigh all inclusive, 
affecting alike forms or parts of forms in 
rhythm or in balance. Harmony is felt 
when two or more forms have some charac- 
teristic in. common. 

“The more this common element increases 
the greater the harmony. If such an ele- 
ment exists equally in the different effects, 
we are in danger of producing monotony 
rather than harmony.”—“Applied Drawing” 
(Atkinson, Mentzer & Co., Chicago, 1916). 
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The Jewelry Trade in Geneva 





Jew 


elry Stores Display Gold and Silver Cauldrons in Honor of Fete Day— 
League of Nations Meeting Offers Jewelers New Customers—Unique 
Display of Clocks and Watches Attracts Much Attention 
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Geneva, Dec. 18.—The shops in Geneva 
corated for Christmas and the 
New Year as well as for a purely local fete. 
It is called the “Escalade.” On Dec, il, 
1602, a woman was carrying on cooking 
operations late into the night, to be ready 
for Christmas, when she suddenly heard a 
suspicious noise. Looking over the ram- 
parts, on which her house was built, she 
spied enemies climbing the rocks. It was 
the Duke of Savoy and his men trying to 
take Geneva by surprise. She quickly 
sacrificed the contents of her cauldron, pour- 
ing water and puddings down upon the ad- 
vancing troops. Many of them fell back- 
wards, and the alarm was given in time, 
invaders being repulsed. The workers in 
precious and other metals take advantage of 
the historic date and everywhere cauldrons, 
in gold, silver, beaten brass and copper are 
on sale. Filled with bonbons, they make a 
very appropriate gift for the fete day. 
Some are very tiny, others large, some have 
the arms of the city of Geneva engraved 
upon them. The show of cauldrons, all of 
the same shape, naturally attracts the atten- 
tion to shops, and those unsold can be 
stored until next year. This utilization of 
all local fete days is greatly to be recom- 
mended. It gives an opportunity of enliven- 
ing the monotony of shop window dressing. 
A corner shop that always shows clocks and 
watches becomes monotonous. When nothing 
but saucepans are seen everyone gives a 
second glance and wonders what has hap- 
pened to the place. This interest, once 
awakened, remains after the fete day window 
dressing has disappeared. 


are already de 


x * * 


Besides catering for local customs, Geneva 
is thinking of a much wider _ public 
just now. The League of Nations Council 
meeting has attracted a good many strangers 
to the place, besides several hundred actually 
engaged in the deliberations in one capacity 
or another. There are people from all over 
the world who come to Switzerland for the 
Winter sports, that are unusually attractive 
this year, there being lots of snow. 

* * * 

Probably few strangers quit Geneva with- 
out adding a small clock and a watch to 
their store of ornaments. The fashions in 
both clocks and watches are continually 
changing, for the market depends on there 
being something quite fresh to offer to 
tourists who were here in Summer for in- 
stance. The most remarkable feature in 
the clocks and watches this Winter is the 
laces. White dials, still seen, are becoming 
almost uncommon. There will always be a 
demand for the plain, ordinary work-a-day 
clock or watch, a Geneva clockmaker said, 
and we must always provide for it. But the 
mode is for fancy dials. Gold and silver 
dials are the commonest, while the hands of 
such clocks and watches are black and bulky, 
out of all proportion to the size of the 


clock. Very often black enamel hands are 
seen, the deep coloring standing out, against 
the dull gold or silver surface. The 
numerals are also very black and the letter- 
ing thick, quite unlike the fine figuring on 
the white dial. Many dials are in two shades 
of silver or gold, the outer circle, contain- 
ing the numerals being either lighter or 
darker than the centre. Sometimes this 
effect is produced by a pattern, grained 
differently inside the centre of the dial, thus 
producing the effect of a different color. 

Watch and clock faces are in all kinds of 
fancy colors. Purple and mauve are not 
uncommon. <A dark purple dial has white 
enamel or gold hands and numerals. Royal 
blue dials have gold numerals and hands. 
Pink dials have white enamel hands and 
numerals in high relief, also in white. 
Some folding clocks and some watches have 
tortoiseshell dials, with gold numerals, laid 
on the dial and gold hands. Others are in 
mother of pearl, with black numerals, in 
enamel, laid on, and this last substance is 
particularly favorable to the making of small 
clocks for automobiles or for traveling, that 
can be fitted into a case. 

In some cases this touch of color or varia- 
tion of marking is given to the dial of the 
watch by the tiny circles in which the minute 
hand goes round. On a gold or silver dial 
it is darker or lighter, the surface being 
picked out with a pattern to effect this. On 
other dials in pink, blue or pale mauve, the 
circle containing the minute hand is in a 
darker, or a lighter shade of the same color. 

Sometimes the dial of a clock or watch 
is decorated with a tiny landscape, just in- 
dicated, on one side or the other. What is 
usually known as Japanese painting is used 
to indicate this landscape. Sometimes it is 
in sepia, sometimes in neutral tint, some- 
times again it is in colors, the bright hues 
used for miniature painting being employed. 

White or cream dials have flower patterns, 
large, very indistinct, faintly painted in 
natural colors, running right over the dial, 
like a pattern in a fabric or material. 
Numerals are printed across them, just as if 
the dial were one color, without regard 
to the pattern running through the fabric. 

In other cases violets run across the dial, 
as if just tossed down anywhere. In blue 
and green, natural colors, these flowers are 
very large, but the blooms are so arranged 
as not to interfere with the utility of clock 
or watch, the numerals being in a circle 
that is not invaded by the straggling flowers. 

These clocks and watches are often set in 
a case of the same material as the dial, 
when fancy color enamels are used. When 
gold or silver dials are seen, the case is 
made of gold and silver, set in precious 
stones,, or more often, it is delicately chased. 
A wreath of laurel leaves will give the 
necessary finish to the case of a gold or 
silver watch with a gold or silver dial. 

If the dials of watches are ornate, the 
backs are also turned out to match. A plain 
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gold back will at least have a blank space 


for initials or coat of arms. In other cases, 


there will be a pattern to match the dial, the 
gold or silver metal being in two shades for 
the back of the casing, while very often a 
single diamond or pearl is set in one corner 
of the case, just to break the monotony. 
Some cases are engraved with patterns, the 
laurel leaf pattern being very common. A 
ring of leaves, or of roses, with leaves, en- 
graved in the metal in high or low relief 
is often seen. 

The globular watch, very small, made in 
some tint of blue, purple or pink enamel, 
worn hanging by a chain from the neck, is 
having a considerable sale. Women who go 
in for the modern “little dress” are forced to 
wear one of these suspended watches, some- 
thing pinned to the front of the dress, or a 
wrist watch, The globular watch serves the 
purpose of an ornament at the same time, 
making a pendant unnecessary while the 
chain may be in gold, platinum, or in ribbon. 
The “pinned on” watch, exposed to view, is 
naturally always very ornamental. It hangs 
from three inches of broad moire ribbon, to 
match the gown. The ribbon is attached by 
a jeweled safety-pin, to match the watch. 
If the watch is set in diamonds, the safety- 
pin has one or two lines of brilliants. A 
platinum watch has a safety-pin in platinum 
to match and so on. Watches to be worn 
pinned to the front of the gown are fre- 
quently worn with the back exposed to view 
for greater safety, and in this case the back 
is jeweled or otherwise ornamented. Some- 
times a cameo is set in the back of the case, 
and every possible device for making back 
ornamental is used. 

Wrist watches of course have plain backs, 
they never being exposed to view. They are 
smaller than ever. Some are so tiny that it 
seems incredible that such a small watch can 
keep time at all. These tiny gems of watches 
are usually encrusted in a number of hoops, 
set in diamonds ‘or pearls. 

The latest models in wrist watches show 
the broken line law and are either in high 
or low relief in relation to the rim and sur- 
rounding ornaments, the difference of level 
heing very considerable. Sometimes the tiny 
watch lies much lower than the ornaments, 
that look like a succession of tiny watches 
from a distance, sometimes it is higher, 








The only recommendation made to Con- 
gress by Postmaster General New in his 
annual report with respect to postal rates 
concerns a reduction on transient second- 
class matter. This mail matter includes old 
newspapers and magazines mailed by other 
than publishers. The Postmaster General 
advocated extension of C. O. D. service to 
third and fourth class parcels on which 
first class postage is paid. He also asked 
authorization to impose demurrage charges 
on undelivered collect on delivery parcels. 
\ fee for inquiries made by a Postmaster 
for patrons concerning registered, insured, 
or C. O. D. mail should be charged, said 
Postmaster General New. He also recom- 
mended the issuance of receipts to senders 
for ordinary mail of any character for a 
small fee. Legislation to fix the fees 
chargeable for registration of mail matter 
and the limit of indemnity not exceeding 
$1,000 for any one registered article was 
advocated by Mr. New. 
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Review of the Year’s Business by Philadelphia Jewelers 
Shows Conditions Better Than in 1924 








= 

PuiLtapELPHIA, Pa., Dec. 31.—This has 
not been such a bad year in the jewelry trade 
as was at one time expected, and 1926 will 
be even better, according to leaders in the 
trade here, manufacturing, wholesale and re- 
tail. The general slump during August and 
September and the slowness of recovery dur- 
ing October and early November, led to 
some gloomy forecasts by some merchants 
here, but late November and December more 
than made up for the falling off, and the 
year ended generally ahead of 1924. As for 
1926 there are bright prospects, the majority 
of dealers basing their predicticns on in- 
quiries and orders already in while leading 
retailers say their customers are planning 
more extensive purchases during the coming 
year than was the case at the same period a 
year ago. In general the optimistic forecast 
for 1926 is ascribed to the fact that general 
business throughout the country is once more 
stabilized with no evidence of more frenzied 
buying, and that industry is promising 
steady employment at good wages, the result 
being that more money will find its way into 
jewelry. 

Holiday business, wholesale and retail ex- 
ceeded expectations, even though it came 
later than customary. In general there was 
a big retail business although some of the 
smaller stores complained. 

Throughout the year there were compara- 
tively few failures of any size in the Phila- 
delphia district, and as a rule collections have 
been fair. Opinions of local manufacturers, 
jobbers and retailers on 1925 and 1926 fol- 
low: 

Byard F. Brogan, mountings manufac- 
turer—‘‘We are satisfied with 1925, having 
been busy all through it, and see no reason 
why 1926 should not be as good, if not 
better.” 


Fulmer & Gibbons, manufacturers of 
mountings—“Our trade has been good for 
the year, and has been marked by an even- 
ness of demand absent during the previous 
year. On the whole 1925 was better than 
1924 and the 1926 outlook is bright.” 

Humbert & Son, rings—“A very satisfac- 
tory year on the whole, and we look for- 
ward to an even better one in 1926. It 
looks as if the turn has come.” 

M. Sickles & Sons, wholesalers—“We 
have nothing to complain of in as far as 
1925 is concerned. In fact, it was better on 
the whole than 1924 by a good percentage. 
So far as can be seen at this time, 1926 
should be a good year in the jewelry busi- 
ness,” 

H. O. Hurlburt & Sons, wholesalers— 
“Much better all round than in 1924 with a 
general bracing up all along the line, ex- 
cepting for a couple of months. Of course, 
the anthracite strike has hurt trade some- 
what, but other sections have helped make 
that up. 1926 looks good now.” 

J. F. Blisard & Bro., wholesalers—“Not a 
bad year by any means, slumps, strikes and 
all. Our business is better by more than 10 
Per cent. than that of 1924, and the outlook 
for the coming year is bright.” 

J. E. Caldwell & Co., retailers—“The year 


has been satisfactory, especially in the num- 
ber of large pieces sold.” 

Joseph Goodman, diamonds—‘A better 
year than 1924 and the prospects for 1926 
are good.” 

J. J. Cohen, diamonds—“1925 has been 
good, better than was expected at the start. 
Everything looks good for 1926. <A feature 
of 1925 has been the number of large pieces 
sold, a very good indication that jewelry is 
still the thing.” 

I. S. Sagorsky—‘The year has been bet- 
ter on the whole than 1924, although the 
slump in August and September hit busi- 
ness hard. It recovered, however, and with 
the rush in late November and December, 
finished in good shape. As far as I can see 
the outlook for 1926 is good.” 

M. V. Ballin, diamond dealer—“After all 
1925 showed an improvement over 1924 for 
the jeweler, and prospects for 1926 are opti- 
mistic. General business has settled down 
to an even keel, and this will mean better 
things for all lines of trade. With the so- 
called “luxury tax” on jewelry off, the busi- 
ness will be minus a handicap.” 

Philip Kind, S. Kind & Sons—“Our 1925 
business went ahead of 1924 by a large per 
cent. and indications at this time are that 
1926 will be even better. We believe a 
steady prosperity is coming, and that the 
jewelry trade will share in it.” 

Charles Diesinger, diamonds—“I have no 
fault to find with business in 1925, and found 
it better than in 1924, although there was 
a severe slump in August and September 
that promised badly. It is a fact that the 
Fall buying season was somewhat late, but 
when it got into full swing, no dealer had 
reason to complain.” 

J. M. J. Costello, diamonds—“I have 
every reason to be satisfied with business in 
1925, for it was the largest I have known. 
November and December more than made 
up for the slack periods of late Summer 
and early Fall. The demand was mostly 
for fine watches, fine bracelets and good 
sized stones. The most noticeable feature 
of the year to me was the sudden demand 
for men’s wrist watches, which for a time 
threatened to swamp the factories. Every- 
thing looks very bright for 1926, judging 
from advance orders already on the books 
and inquiries.” 

Aisenstein & Gordon—‘Business for 1925 
better than that for 1924 when it is aver- 
aged up and a good outlook for 1926.” 

T. B. Hagstoz, refiner—“I think generally 
conditions were better in the jewelry trade 
for 1925 than the year previous. More gold 
and silver was handled by us than in 1924, 
showing more use, and there was more 
waste brought in, indicating a larger vol- 
ume of business for the manufacturer. 











A fire destroyed the James Mahaffy busi- 
ness block at Mahaffey, Pa., recently. 
Among the business places in the path of the 
fire was the Jinks jewelry store, which was 
totally destroyed. 
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Beauty in Design 


HAT term “Beauty” is ever a stumbling 

block with students and professionals. 
Art student and practised artist, philosopher 
and aesthetic, all keep differing as to the 
concept Beauty. Below we give an analysis 
useful to the young designer as expressed 
by H. H. Brown in his “Applied Drawing” 
(Chicago: Atkinson, Mentzer & Co., 1916). 
He says: 

“Under the head of Beauty we must con- 
sider: (1) Proportion, or the relation of 
sizes; (2) Contour, or the relation of 
shapes; (3) Tone, or the relation of neutral 
values and of colors. 

“1. Proportion means a relationship be- 
tween the measures of different parts of a 
whole. No one element of beauty is more 
important, nor is there a subject upon which 
there has been devoted more effort in the 
search for guiding principles. Each age of 
the world has had its canons and theories 
of art measurements that were supposed to 
guide to success the designers of that epoch. 
A very brief statement of a general law of 
proportion would seem to be almost im- 
possible, yet analysis of a large number of 
objects, covering many fields and many 
ages, leads to a conclusion that the approx- 
imate ratio of two parts to three is one of 
wide and useful application. There is the 
so-called ‘Greek Division of Space’ which 
specifies ‘more than one half but less than 
two thirds.’ Again we have the ratio known 
as the ‘golden oblong’ or the mean and ex- 
extreme ratio. 

“2. Contour, or the relation of shapes, 
shows us the form of an object. It is its 
defining outline or visible edge. Such edges 
may be composed of straight and curved 
lines. The qualities and direction of these 
lines, and their combinations convey different 
distinct emotions. The horizontal line sug- 
gests repose, silence, inertness. The vertical 
gives the impression of uplift, life, vigor. 
Obliquity suggests motion of greater or less 
degree. The curves include the circle, el- 
lipse, oval, spiral, their parts and combina- 
tions. 

“3. Tone refers to the neutral values or 
to colors of an object. Beauty is absolutely 
dependent upon tone. The study of tone or 
color has received much impetus in recent 
years and many errors of former systems of 
color teaching have apparently been cor- 
rected. As with proportion and contour, 
sensitive appreciation comes with years of 
study and experiment. Refinement of color 
sense cannot come without long effort.”— 
cw: A. 








David Edwards, a jeweler at Sharon, Pa., 
has announced that he is planning to retire 
from the jewelry business the first of the 
new year in order to devote his entire time 
to his increasing practice as an optometrist. 
All merchandise and equipment in his store 
at 40 W. State St., will be disposed of and 
after several weeks’ vacation Mr. Edwards 
will open offices in the rooms above his 
present store, where he will carry on his 
work as an optometrist. He has been en- 
gaged in the jewelry and optometric busi- 
ness in Sharon for the past 25 years, starting 
in part of the room then occupied by M. I. 
O’Brien. Three years ago Mr. Edwards 
moved to his present location. 
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Announcement 
for Wholesale Jewelers 


1926 


Deltah 


PEAR: 


TRADE MARK REG.U.S. PAT. OFF. 


Standard Sample Lines for Your 
Travellers Are Ready to Ship 


WENTY standardized Deltah Pearl necklaces 

in boxes, including Opera strands, Three-strand 
pearls, Lorgnette strand, Baby Pearl and nine new, 
exclusive Peter Pan necklaces—all packed in stand- 
ard size telescope case 6% inches high—ready to 
put into your travellers lines. Also new individual 
assortments of Pearl Rosaries, Pearl Bracelets, Peter 
Pan necklaces, etc., for travellers’ lines. Our rep- 
resentative will see you soon —or wire for samples. 


L. Heller & Son, Inc. 


PARIS -. PROVIDENCE - GENEVA 


358 Fifth Avenue . - New York 
Manufactories - ~- Long Island City, New York 
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A Visit to Ostend Jewelry Shops 


Famous Belgian Seaside Resort Has Many Stores of Different Types 
By L. Reid 














— 





N Ostend jeweler stood at his door in 

the “passage” looking at the passers by. 
Although it was the beginning of December, 
the season about as far off as anything could 
possibly be, the jeweler was smiling. ; “We 
are having quite a lot of people for Xmas,’ 
he said, in answer to my look of inquiry. 
“There is even some idea of having a Winter 
season.” Ostend, on the North Sea is never 
an overwarm place. In August it is the 
refuge of those who dislike heat. Like 
many northerly places, however, the climate 
is very much the same all the year round. 
It is rarely very cold, and people anxious 
to get away for Xmas are realizing this. 

Naturally tourists prefer the “passages,” 
or long roofed-in avenues of which there 
are so many in Belgium to promenading the 
streets that may or may not be windy and 
cold. There are many covered-in passages 
in Belgium for this reason, just as there 
are passages and colonnades in Italy and 
Spain although for the very opposite season. 
It is the heat they are afraid of there. Jew- 
elers in selecting these sites for their places 
of business show considerable acumen, for 
there is certain to be a crowd whether it 
rains or the sun scorches. And that crowd, 
necessarily idle, will stand and look at the 
goods displayed unhampered by motor cars 
or other traffic of the main street. 

“I go in for one line,” said the jeweler, 
“Look at the pearl necklaces. Would you 
ever guess that they are not “fine” pearls? 
-Look at that brooch, would you ever 
think that the sapphires are not sapphires 
at all, although the setting is gilt?”—Rings, 
harettes, pendants, everything looked abso- 
lutely genuine. Even when taken in the 
hands none of the usual discrepancies noticed 
about imitation jewelry were noticeable. 
The metal work beautifully wrought, every 
detail carefully finished, it was almost im- 
possible to guess that the “stuff” cost only 
a very small fraction of the price for fine 
jewelry, 

“We have rather a mixed lot of customers 
down here,” he confided to me. “While ‘fine’ 
jewelers do very well indeed with men who 
have won a small fortune at the rooms and 
never hesitate to fling away a good part of 
their winnings on some fair friend, or on wife 
and daughters, there is another class who 
does not play, but who wants to look just 
as flashy. And his womenfolk, who are in 
the ‘conspiracy,’ so to speak, who want to 
look just as well as their richer neighbors, 
want to wear jewelry that looks real what- 
ever-it may really be. This brings me much 
trade. No one grudges paying a fair price 
for something that although sold as artificial 
is just as fine and good to look at as the 
genuine article. J never make the mistake 
of using a common setting for an artificial 
Pearl necklace. The diamond clasp is in 
Platinum. The amount of workmanship put 
into the whole thing is costly out of all 
Proportion to the worth of the article. And 
of course a necklace of this kind goes home 
ma case worthy of greater things. It is 


all part of the business. I run what may 
be called ‘fine artificial’ jewelry business, 
which has less success in a great city than 
in a watering or seaside place. At Ostend, 
special circumstances render it especially 
successful. The idea of dazzling casual 
acquaintances pleases women who would 
never wish to deceive and who would very 
much dislike the idea of being accused of 
taking in real friends with the splendor of 
their jewelry. It is only for a week-end, 
they say, we shall never see the people 
again, or only for a fortnight. Certainly my 
jewelry does assist people in very moderate 
circumstances to get themselves up to look 
like those better off, and sometimes enables 
them to get into society quite a peg above 
them. But it is difficult to see why that 
should matter. They have enjoyed their 
brief holiday, felt as good as any of the 
queens of fashion in their glitter and shine, 
and I for one quite sympathize with them. 
In Belgium today,” he went on, “one must 
provide for the masses, not the classes. It 
is the working people who have the money, 
for the war and the after-war have reversed 
all that went before.” Certainly from his 
point of view he was right. 

In a busy thoroughfare, just a short way 
off, there is another type of salesman. He 
has a shop for new and old, also disposing 
of goods bought at the pawnbrokers’ annual 
sales. He makes no attempt whatever at 
window dressing. His goods lie in heaps 
just anyhow. Wrist watches, 20 or 30, all 
very small, in real gold, with the shabbiest 
of ribbons, to keep them on the wrist, are 
seen without any attempt to show them off. 
A bit of antique silver, quite out of place, 
holds an odd lot of antique rings, beautifully 
engraved. Further on old specimens of sil- 
ver cup won at some competition were filled 
with seamen’s chronometers, just placed there 
regardless of their value or condition. Gold 
and silver pencils, new and old, rings dating 
from various centuries lay anyhow, rings 
worth a small fortune being no more singled 
out than those in brass, perhaps wrenched 
off some dead seaman’s finger. 

This method of window display, just the 
contrary of the first, evidently fetches cus- 
tomers, although it was not the regular dock- 
side type of shop, which belongs to quite 
in another category. People expect to get 
something for nothing in this establishment, 
where the proprietor appears to know so 
little about his trade. Some want rings 
quaintly carved with a very evident history, 
maybe coming from the time of the Spanish 
occupation, maybe picked up among the 
debris of a wreck. Anyhow, this system of 
giving no care whatever to the decking of 
the shopwindow also fetches trade. 

At spas and seaside places the habit of 
having entire shops within the precincts of 
the Kursaal or the Casino is gaining ground. 
At Ostend some of the best jewelry in the 
place can be seen in the Casino. Cases, from 
the ceiling to the floor, are filled with beau- 
tiful specimens of “fine” jewelry and as the 
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cases are well protected with plate glass and 
the whole kursaal is well guarded for good 
and sufficient reasons, there is no need to 
keep watch over the jewelry. In the private 
rooms, still finer jewelry is displayed than 
outside, and it is certainly a very good 
chance for selling costly parures, just when 
some society beauty or the husband of some 
jewelry-loving wife has succeeded in bring- 
ing off a coup. 

Otherwise the fine jewelers are apt to 
congregate on the promenade or in the ad- 
jacent roads, to catch the eye of the strollers 
going for their morning and afternoon con- 
stitutional. 

The “fine” jeweler does a thriving busi- 
ness in lending money on jewelry as well as 
in selling it. Many a man runs short of 
money during the season with all its calls 
upon the purse and decides to get back the 
money that he paid for some ornament, less 
a reduction for wear and tear, or more often 
he just puts it in pawn for temporary ac- 
commodation. 

While the jewelers’ shops uptown are in- 
teresting, they are nothing compared with 
those in the fishermen’s quarter. Here things 
of quite extraordinary beauty may be seén. 
Ships, carved in silver and bronze, are the 
most unique thing on view. In many of the 
Ostend churches, also, silver models of ships 
are hung from the ceiling. These ships are 
carried in the processions such as the bless- 
ing of the sea and other similar religious 
fétes. 

Visitors to seaside places, especially where 
the men go far afield, frequently go treasure 
hunting down dockside. Besides the curious 
watches, with dials wondrously marked, or 
with pictures and drawings, there are watch- 
chains, made of thick ropes of gold thread 
and silver “turnips” which serve as gifts of 
first watches. They frequently, too, find 
rings of antique workmanship that are worth 
the journey alone. A great deal of old 
Flemish jewelry can be found at places like 
Ostend, Bruges or Ghent. Just after the 
war many treasures were picked up, but to- 
day there is but little chance of finding any- 
thing unique or really cheap. But there is 
excellent value for the money all the same. 
For it must always be remembered that this 
class of goods has hardly been affected by 
the exchange. Twenty Belgian francs fetch 
very much what they bought in 1914, when 
it is not a case of precious metal. That is 
always carefully weighed, and priced ac- 
cordingly. i 

= -; == 

Robert P. Maisenbacher, 111 N. 5th St., 
Springfield, Ill, whose place was robbed of 
$1,400 worth of jewelry a few days ago, 
started an investigation which has shaken 
the Springfield police department when he 
complained to the council that demand was 
made on him to offer a suitable reward, by 
a patrolman, if he wanted the jewels re- 
turned. The police board took action and 
as a result notice was served that no mem- 
ber of the force can accept any reward for 
such service but that such gratuities must 
be paid into the police pension fund. 
Further investigation indicated that no such 
receipts were of record since 1910. Mr. 
Maisenbacher did not get suspicious until 
the second robbery of his place within two 
weeks at a time when a clothing store was 
likewise robbed. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 

















—— 
Loxpon, Dec. 18.—Improvement is noted 
in the diamond market here as compared 
with conditions during the Fall, and every 
indication points to renewed activity with 
the approach of the holiday season. Jewelers 
and diamond mounters are busy at present 
executing orders and many of them are 
working overtime. It is said, however, that 
the Christmas business this year will prob- 
ably not be as satisfactory as was antici- 
pated because of the slack condition prior 
to December. One concern expressed the 
thought that the trade cannot make up in 
, fortnight for the quiet times endured for 
a long period prior to the holidays. There 
is at present a good demand for pearls, sap- 
phires and emeralds, and many transactions 
of importance have been reported during the 
month. Lots of emeralds are bringing from 
2000 to £6,000, and have been so!d fre- 
quently and fine stones are in brisk demand. 
The market for the “rough” shows marked 
strength and sales have been excellent. The 
new syndicate, which became active earlier 
than expected, has produced a feeling of 
confidence in the trade and the “sights” that 
have been offered have been quickly ab- 
sorbed. Many who had made applications 
for “sights” were disappointed because of 
the fact that consignments had been sold. 
This was particularly so with the consign- 
ment of the River diamonds shown at the 
beginning of the month which was purchased 
by a well known American concern. This 
week the Wesselton shipment was shown, 
and this sale will probably conclude the busi- 
ness of the Syndicate during the period of 
1925, 

AmsterDAM, Dec. 19.—Conditions in this 
market have undergone considerable change 
during the last year. Formerly there were 
few buyers here towards the end of the year, 
resulting in unemployment and a practical 
standstill of business in most of the cut- 
ting factories. This condition did not change 
until the middle of January. Now, how- 
ever, independent of the time of the year, 
there is a steady flow of diamond mer- 
chants from the different parts of the world, 
chiefly from America and Canada. This 
means, of course, a brisk business even at 
this season of the year. European merchants 
are now showing as strong a tendency to 
buy as are the foreign dealers. Diamonds 
in small sizes and in all qualities have been 
at particular demand of late, preference 
veing given to the better grades which, of 
course, are higher in price and have risen 
'rom 7 to 10 per cent. since September. 
Large stones in fancy shapes, such as mar- 
{uises and emerald cut, are the favorites of 
the firms abroad. These gems, particularly 
those of the higher qualities, are in the 
hands of a few of the principal manufac- 
turers here. So far as the mélée market is 
concerned, conditions have not been as brisk 
as has heen the case for the fancy cut stones. 
™ demand for rough material remains 
very good and exceeds greatly the supply. 
ecause of this condition middle class deal- 


ers have great difficulty in keeping a supply 
in hand. 





Paris, Dec. 18.—Jewelers and diamond 
mounters are at the present time enjoying 
the busiest season of the year. There is 
a fair amount of business being done not 
only in the jewelry, but in other lines of 
industry as well. Employment is good here 
at present and people are investing money in 
diamonds. Paris still maintains its lead as 
the fashion center in the designing of 
jewelry. In the jewelry shops in Paris it 
is noted that the bow diamond brooches are 
in vogue. Diamonds for industrial purposes 
are meeting with a stronger market than 
has been the case of late. This is particu- 
larly true of the larger stones ranging from 
two carats upward, providing they are of 
good quality. 








MILWAUKEE HOLIDAY TRADE 
Wholesalers and Jewelry Supply Houses 
Report Excellent Business 

MILWAUKEE, Wis., Dec. 31—The whole- 
salers and jewelry supply houses in Mil- 
waukee did a good amount of business dur- 
ing the Christmas season according to a 
survey made of all the leading ones. The 
retail jewelry stores in the downtown busi- 
ness section of Milwaukee also transacted 
a good volume of business over the holidays 
but the retailers in the outlying business 
sections of the city failed to get it in pro- 
portion. 

Retail business throughout the State show- 
ed that business at Christmas was very 
spotty, some sections reporting a good vol- 
ume and others stating that the volume was 
only equal to that in 1924 or even under last 
year, The dairy districts in the State, where 
the farmers are well situated financially 
this year did a good business. The south- 
western part of the State did not come up 
to expectations and neither did a number 
of the cities along the lake shore and in 
the Fox river Valley. Increases of from 
20 per cent to 50 per cent were made over 
last year by the wholesalers and jobbers 
in Milwaukee. 

The William F. Gollberg Co., wholesale 
jewelry supply house, reported that its busi- 
ness was exceptionally good. W. J. Kilb, 
vice-president of the firm, said that it was 
natural that a larger business should be 
done by his company this year in comparison 
with 1924 since a traveling representative 
had been put on the road during 1925 and 
a more complete line was carried. This 
year will be the standard by which future 
years will be compared. The company has 
only been in business for two years. 

A. C. Possin, vice-president of the Bosz- 
hardt-Possin Co., wholesalers, reported a 
20 per cent increase over the Christmas busi- 
ness of 1924. More effort was expended to 
get the trade this year, he said, than at any 
other time. The new catalog which was 
published by the company a few weeks be- 
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fore the holiday season opened was credited 
with being a big factor in increasing the 
sales. Although there were more sales, Mr. 
Possin said that on the whole the profits 
would average about the, same as in other 
years for there was a large amount of credit 
extended this season by all. 

Fred J. Theleman of the F. J. Theleman 
Co., manufacturing jewelers here, said that 
the company did the biggest business in its 
history this season. An increase of approxi- 
mately 25 per cent was made over 1924. A 
part of this increase is due, he said, to the 
fact that his company purchased the firm 
of Bringe Bros. a few months ago, thus 
adding several new accounts. 

The Reliance Silver Co. showed an in- 
crease of 334% per cent over last Christmas, 
according to Ed Wals, secretary-treasurer 
of the company. All anticipations were ex- 
ceeded by the volume of sales made and the 
firm’s stock was considerably reduced. Some 
items were completely exhausted. 

James Havlista, president of the O. H. 
Bingenheimer Co., wholesale house, reported 
that the sales of the company were better 
than at Christmas, 1924. A big business 
was done on jewelry boxes by this firm 
according to Mr. Havlista, and the types 
of boxes sold to the trade both in the city 
and throughout the State was a fair indica- 
tion of the business of retailers. 

According to Henry L. Tanezer, president 
of the Henry L. Tanezer Co., wholesale 
house, that firm showed an increase of 50 
per cent over the business done at Christmas 
last year. Mr. Tanezer stated that the 
merchandise of the higher values moved 
much better than the lower-priced jewelry. 
He said that their largest business started 
about Dec. 15 and continued until Christmas. 

Silverware and clocks were the best sel- 
lers at the Kuesel Bros. Co., said Arthur 
Kuesel, secretary-treasurer of the company. 
That firm did a 25 per cent better business 
this Christmas than a year ago. This has 
been the best Christmas in the history of 
the firm according to Mr. Kuesel. 

The leading retail jewelers in the down- 
town section of Milwaukee reported doing 
a good business during the holidays. Henry 
Rank, president of the Rank & Motteran 
Co., said that some of their customers start- 
ed buying for Christmas in October. This 
continued through November and when the 
buying season did open in December, it was 
well under way at their store. The amount 
of business was satisfactory, Mr. Rank said, 
and compared favorably with other years. 

The Alstead-Kasten Co., retail jewelers 
on Wisconsin St. here, characterized this 
year’s business as “highly satisfactory.” 

Archie Tegtmeyer, retail jeweler, express- 
ed the belief that the holiday trade indicated 
a prosperous year ahead. 

Jewelry merchants in Bay View said that 
business in some instances-did not compare 
with that done in 1924. They did not do 
the business which they had planned on. 
Other sections of Milwaukee reported the 
same condition. The reason given for the 
slack trade this year was the fact that there 
are more retail jewelers in Milwaukee this 
year than there were in 1924 and further, 
that the retailers operating large credit es- 
tablishments and working on the installment 
plan of paying for merchandise received a 
good portion of the business which usually 
went to the smaller retailers. 
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The News from England 





Influence of New Diamond Syndicate Excellent—Motor Bandits Rob Jewelry 
Stores—Holiday Jewelry Novelties—Police Believe New Type of Safe 
Cutting Apparatus Is Being Used—London Jeweler Tricked by 
Bogus Detective 




















Lonpon, Dec. 18.—Since the new Diamond 
Syndicate took over the control of the big 
South African mines’ output the influence 
on the rough diamond market has been of 
the best kind. Rather more than 90 per cent. 
of the world’s diamond production now must 
pass through the London Syndicate, which 
will thus be in a position to maintain a stable 
market so far as rough goods are concerned. 
When seen by a correspondent of Tue 
Jewelers’ CIRCULAR today, A. Dunkelsbuhler 
& Co., of Holborn Viaduct, who, with Bar- 
nato Bros. are handling the rough stones 
this side, said they are very optimistic for 
the future, otherwise they would not have 
gone into the Diamond Syndicate. Some 
large and very valuable sales of rough dia- 
monds already have been made by the new 
concern, which took over from the old syn- 
dicate a couple of months ago, American 
buying having been particularly good. Am- 
sterdam and Antwerp also have been well 
represented by rough buyers. The shipments 
of rough stones will vary somewhat, although 
the fortnightly consignments will be adhered 
to as closely as possible, as was the case 
with the old syndicate. As soon as these 
rough diamond shipments arrive this side the 
syndicates notifies the brokers, who in turn 
notify the diamond cutters and general im- 
porters. It is not likely the prices of dia- 
monds will depreciate at all; in fact, the re- 
verse is the case. As Messrs. Dunkelsbuhler 
say, it is much better for practically the whole 
output of African stones to be handled by 
the one concern. 

* * * 

There has been more than usual activity 
in the diamond market lately, this probably 
being due to the approach of Christmas and 
the increased demand in some grades of dia- 
monds suitable for seasonal use. This week 
the curb brokers of Hatton Garden and 
Charles St. have been much in evidence. A 
stroll through these thoroughfares usually 
reveals little knots of diamond merchants— 
mostly foreigners who speak Dutch or Yid- 
dish or French—standing on the sidewalks in 
whispered consultation. A small twist of 
tissue paper will be produced, unwrapped, 
and the contents shown. The dealers crane 
their necks for a “sight” of the diamonds 
nestling in the paper. If a deal is in sight 
adjournment is made to the “Diamond Mer- 
chants’ Restaurant” in Charles St., where 
negotiations are completed. 


* * * 


A series of jewel robberies was staged this 
week in suburban London by a motor bandits. 
In the Barking Road, Eastham, the windows 
of a Jewelry store were smashed just before 
closing time. The jeweler was just in time 
to see a pair of hands grabbing rings and 
watches from the window. The greater part 
of the glass had fallen out of the window to 
the sidewalk. Christmas shoppers joined 
in the chase after the thieves, who got away 
in a high-powered car. The missing jewelry 


is valued at $1,250. The same men appar- 
ently operated elsewhere after their Eastham 
coup, as other jewel thefts were reported to 
the local police soon afterwards. Scotland 
Yard has a special “flying squad” watching 
the interests of jewelers this Yuletide. 

-2 

The new dance frocks emanating from 
Paris are worked over with cut jet and 
diamonds. The white tulle model is thickly 
powdered with diamond dust that gives a 
“frosty” effect to the material. Magnificent 
diamond tassels also are being utilized with 
the new dance gowns. One of the newest 
conceits in decorative-utility fashions is the 
fob comb for the shingled. A small comb 
is encased in gorgeously colored brocade end- 
ing in a long gold and silver thread tassel. 
The comb rests in the pocket, the flap and 
tassel hanging outside fob fashion. A Yule- 
tide novelty in the shops is the Victorian 
damsel for the writing table. She holds a 
pencil and has an ivorine scribbling pad at- 
tached to her skirt. 

* * * 

Investigation of a robbery at the premises 
of Gould & Palmer, Ltd., wholesale jewelers 
of Aldersgate St., E. C., the other day has 
led the police to believe that a new type of 
safe-cutting apparatus has been invented. 
The wall of the jewelry safe was cleanly cut 
in three places, the holes being eight inches 
in diameter. The steel safe is two inches 
thick and the holes appear to have been cut 
as easily as a puncture can be made in tin. 
John Tann, Ltd., the well-known safe mak- 
ers, say the apparatus used must have been 
something in the nature of a compass work- 
ing on a central pivot. Apparently an elec- 
tric motor was not used, the work being 

nanual. The apparatus was portable since 
the jewel thieves carried it away with them. 
The firm says there are being sold today 
scores of burglar-restisting safes that will 
defy any mechanical cutting instrument. 
Scotland Yard thinks this particular device 
used at the wholesale jewelry premises has 
been brought here from South Africa. 

* * * 


The Haymarket was the scene of a win- 
dow smashing exploit this week when the 
jewelry shop of Godfrey & Son was robbed 
by a man who was chased and captured in 
Leicester Square. A window was smashed 
by the thief, who snatched at rings through 
the hole but was prevented from making 
much of a haul by the prompt action of Cap- 
tain Godfrey, who heard the smash of glass 
and immediately hastened out to the side- 
walk, giving chase and eventually getting his 
man. A few rings were missed from the 
window trim. Hundreds of Christmas shop- 
pers witnessed the affair. 

x * * 

Although revenue from the Rand gold 
mines for 1925 is likely to be some $12,- 
500,000 less than for 1924, this year’s pro- 
duction will again reach a record. So far 
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this year production has averaged around 
820,000 fine ounces per month as compared 
with some 790,000 fine ounces per month in 
1924. Revenue for 1925, however, worked 
out at only around $16,800,000 per month, 
which is $1,050,000 per month lower than 
for 1924. The gold mining companies’ 
profits reflect the loss of the gold premium. 
Profits of the six groups comprising most 
of the gold mines of the Transvaal work out, 
so far for 1925, at around $5,140,000 per 
month as compared with some $6,100,000 per 
month for 1924. The shortage of colored 
labor is causing anxiety. Many of the mines 
are short from 1,000 to 1,500 “boys.” Three 
years ago the Union Government fixed the 
total of natives who could be utilized in the 
mines from the East Coast at 75,000. An 
increase of this maximum number has been 
refused since. Three years ago agriculture 
in the Union was depressed. It is not so 
today and thousands of natives are now 
working on the land, having become partially 
independent of the gold mines, the labor re- 
quirements of which are now higher than 
a year ago. 
a 

The mysterious disappearance of a pearl 
from the custody of the police abruptly ter- 
minated a case at the Old Bailey this week 
in which a jeweler was charged with at- 
tempting to obtain money by false pretense. 
A cultured pearl had been offered as a gen- 
uine pearl, and the amount involved was 
around $75. The prosecution admitted that 
the pearl produced in court was not the one 
which had been tested scientifically and had 
been held by the police, and that, under the 
circumstances, it was impossible to proceed 
further against the jeweler. The court 
asked what had happened to the original 
pearl. Sir Edward Marshall Hall, K. C., 
for the prosecution, said he had no idea at 
all. A verdict of not guilty was rendered 
by the jury. 

* * a 

The male cuff link of pearl and platinum 
is now being used by women here as a fast- 
ening for the new stiff collars which stand 
up away from the neck for a height of two 
inches. The newer earrings are wider as 
well as longer. Some of the more elabo- 
rate compositions in precious stones in 
which color effects are beautifully inter- 
posed measure three inches across at their 
widest point. Pearls are now being worn 
in triple rows in front and fastened at each 
side by a large plaque of colored stones. 
This type of pearl necklet ends at the back 
of the neck in a single string. 
ee © 


The Weekly Dispatch says that an Eng- 
lish peer the past week received a clock 
from Paris on which he had to pay duty 
of around $166. The clock was in a case 
set in precious stones. The value of the 
clock was $25. The case was valued at 
around $475. Had the peer removed the 
clock from the case on which no duty was 
payable the Customs duty would have been 
only $8 on the clock. 

+ * * 


Among the 2,700 guarantors to the com- 
mercial success of the British Empire Ex- 
hibition at Wembley, which ended its two 
years’ run last October, is the Goldsmiths’ 
Company of London, which pledged itself 
for $25,000. The loss on the Wembley show 
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jor the two years is around $7,900,000 and 
guarantors may have to pay 75 cents on the 
jollar on their undertakings. 

Sag eS 





Some more high prices were obtained at 
, recent jewelry sale at Christie’s, St. 
James's Square, S. W., nearly $150,000 
being realized in one day. Two pearl ropes, 
one of 191 pearls and the other of 128 gradu- 
ated pearls, each realized $20,000. 


* * * 


The Daily Express tells of an audacious 
trick on a Bond St. jeweler this week where- 
by two pearl necklaces, one priced at $3,000 
and another at $2,500 were stolen with ease. 
A stylishly dressed man, it seems, wished 
to see pearl necklaces as a gift for his wife. 
He examined two, eventually choosing the 
cheaper one. Asked how he would pay the 
customer said by bank notes and not by 
check, and drew out five’ $500 notes. As he 
laid them on the counter a neatly dressed 
man entered suddenly and grasped the sup- 
posed customer by the shoulder. He then 
asked the jewelry assistant what the other 
was purchasing, and when told a $2,500 
necklace, said: “Oh, yes, and paying for it 
with these notes again. You must come with 
me to Vine St.” Vine St. being the west- 
end police station the jewelry assistant con- 
cluded that his customer was in the hands 
of a detective. Picking up the notes and the 
pearl necklaces the “detective” led his “cap- 
tive” to the door. “Better put your hat on 
and come to Vine St. with us,” he said to 
the assistant over his shoulder. The jewelry 
assistant grabbed his hat and reached the 
sidewalk in time to see the couple jump for 
a slow-moving automobile. They got away 
with the two necklaces and their notes as 
well, and the jeweler and his staff are now 
sadder but much wiser folk. 

k * x 

A year ago the directors of the West 
\frican Diamond Syndicate announced that 
the company should have sufficient funds to 
carry operations on to the profit-earning 
stage. The balance sheet issued recently, 
however, shows that loans and sundry cred- 
tors totaled $56,000 against cash, debtors 
and diamonds of $20,000. Profits from the 
“jungle” diamonds test plant, however, are 
expected to be sufficient to cover current ex- 
penses. 

x * * 

C. H. Comyns, 60, one of the leading sil- 
ver experts of the world, collapsed and died 
this week during a big silver sale at Chris- 
ties. He had been bidding for some rare 
specimens when he fell from his chair. The 
‘ale was at once abandoned. 








Preliminary estimates of gold production 
in northern Ontario during November estab- 
‘ish a new high record, Vice Consul G. S. 
Seltzer, at North Bay, has advised the De- 
partment of Commerce. The combined out- 
put from Porcupine is estimated at $2,110,000 
and that from Kirkland Lake at $530,000. 
The Production of the Kirkland Lake mines 
~ said to he the highest in their history. 
“or the first 11 months of 1925 the Porcu- 
ed mines produced gold amounting to 
ante and the mines of Kirkland Lake 
992,100, making an aggregate of $27,513,- 
_' ® record which is said to be greater than 
‘ny previous full year. 


JEWELERS’ 
LATEST CUSTOMS RULINGS 


THE 


Board of General Appraisers Fix Tariff 
Classification of Beads, Onyx, Watch 
Charms, and Other Jewelry Items 





KINDERGARTEN BEADS 


So-called kindergarten beads, imported by 
A. Steinhardt & Bro., are held by the Board 
of United States General Appraisers to be 
dutiable at the rate of 45 per cent. ad val- 
orem under Par. 218, Act of 1922, as claimed 
by the importers. The collector’s assessment 
at the rate of 55 per cent. ad valorem under 
the provisions of Par. 218, is therefore set 
aside in an opinion by Judge Sullivan. 





BLACK ONYX 


Albert Lorsch & Co. wins before the Cus- 
toms Board in a ruling lowering the duty on 
certain merchandise described as imitation 
stone, black onyx, consisting of semi- 
precious stones cut and faceted. On entry 
through the customs the collector assessed 
duty thereon at 55 per cent. ad valorem 
under Par. 218, 1922 tariff act. The im- 
porters protested this assessment, claiming 
duty at only 20 per cent. ad valorem under 
the provisions of Par. 1429 of the same act, 
and this claim is upheld by Judge Sullivan. 





WATCH CHARMS 


A protest filed by the International For- 
warding Co., Chicago, against the collector’s 
assessment of duty on certain miniature or- 
namental pistols used as watch charms, is 
overruled in a decision just handed down by 
the Board of Appraisers. According to the 
record, the collector assessed the charms in 
question with duty at the rate of 80 per cent. 
ad valorem under Par. 1428, act of 1922, as 
articles to be carried on or about the per- 
son, valued over 20 cents per dozen. A 
number of claims for lower rates of duty 
were made in the importers’ protest, but all 
of these are denied by Judge Sullivan, who 
finds the collector’s classification under the 
provisions of Par. 1428 to be correct. 





JEWELRY BOXES 

Overruling a protest of Lower & Co., Inc., 
Judge Howell finds that certain jewelry 
boxes composed of pasteboard, some covered 
and lined with silk velvet and some covered 
with silk velvet and lined with silk not vel- 
vet, were correctly taxed with duty as manu- 
factures in chief value of silk at the rate of 
60 per cent. ad valorem under the provisions 
of Par. 1211, 1922 tariff law. The importers 
claimed duty at 5 cents per pound and 20 
per cent. ad valorem under the provisions in 
Par. 1305 of said act for “all boxes of paper 
or papier-mache or wood covered or lined 
with any of the foregoing papers or litho- 
@Paphed paper, or covered or lined with cot- 
ton or other vegetable fiber,” which claim 
is denied by the General Appraiser, who con- 
cludes his opinion as follows: 

“The claim of the importers is clearly un- 
tenable in this case, as the record shows that 
the boxes in controversy are not covered or 
lined with cotton or other vegetable fiber, as 
required by the statute, but are covered and 
lined with silk, and silk is not a vegetable 
fiber. As there is nothing in the record to 
show that the articles are not composed in 
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chief value of silk, we hold that they are 
properly dutiable as assessed.” 








Notes from the Gem Mines 





BRAZIL 


Black Diamonds.——Exports of miners’ 
black diamonds (carbonados) from Bahia to 
the United States continues heavy. During 
10 months of 1925 the total amounted to 
15,314 carats valued at $854,508. (Consul 
Homer Brett, Bahia, Nov. 4.) 





BRITISH GUIANA 


Diamond Industry—There is considerable 
activity in the diamond fields at present, and 
during September the government station at 
Kamakusa checked through 7,405 diamonds 
weighing 1,392 carats, about seven diamonds 
to a carat with an average price of $24 a 
carat, or a total value of about $33,400 for 
the month. (Consul Gilson G. Blake, Jr., 
Georgetown, Oct. 20.) 


INDIA 





Burma Ruby Mines.—The proposed liqui- 
dation of the Burma Ruby Mines, Ltd., 
which has been suggested by its directors, 
may mean the extinction of the precious stone 
mining industry in that Province. The prop- 
osition to liquidate is the result of the ex- 
haustion of two of the company’s mines in 
the Mogok district and of the financial losses 
consequent upon the reduced output. Al- 
though. individual diggers and prospectors 
are found in large numbers in the ruby- 
bearing territory of the district, which yields 
spinels and sapphires in addition to the ru- 


bies, the Burma Ruby Mines, Ltd., is the © 


only company which has made an organized 
effort toward mining there. The production 
by this company has been decreasing through 
the past few years, and losses during 1924 
and 1925 have made new development seem 
inadvisable. The unwillingness of the Gov- 
ernment to renew the company’s lease under 
present conditions has brought about the pro- 
posal of voluntary liquidations. (Consul 
Charles J. Pisar, Rangoon, Oct. 19.) 





SOUTH AFRICA 


De Beers Consolidated Mines.—The report 
of De Beers Consolidated Mines for the year 
ending June 30, 1925, shows a gross profit 
of £4,296,624, compared with £3,778,858 for 
the preceding year. The net balances for 
these years were £2,600,648 and £1,864,220, 
respectively. The directors state that the 
diamond market remained steady throughout 
the year ended in June, 1925, and slightly 
higher prices were realized by the company. 
They also report that the three Union Pro- 
ducers entered into contracts for the sale 
of their diamonds during 1925 to a recon- 
stituted syndicate composed of the majority 
of the members of the syndicate which had 
purchased this company’s diamonds for many 
years. The South African Producers made 
other arrangements for the disposal of their 
diamonds. 








Charles Brand, a jeweler at White Plains, 
N. Y., reports that his business has shown 
a splendid increase over the previous year. 
He is an ardent believer in advertis- 


ing. 
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KILLED BY A TRUCK 





fyerett W. Durgin, Boston Jeweler, Who 
Was Prominent in Association Work 
Meets Sudden Death 


WorcesTER, Mass., Dec. 31.—Everett W. 
Durgin, treasurer of the Massachusetts Re- 
tail Jewelers’ Association for many years 
and proprietor of a jewelry store at 588 
Main St was almost instantly killed this 
morning, when he was run over by the rear 
wheel of a six-ton truck en route from New 
Haven to Boston. 

According to witnesses, Mr. Durgin was 
standing at the corner of Main St. and Tonic 
Ave. when the loaded truck passed within 


w ~ 





THE LATE E. W. DURGIN 

six feet of the curbstone. When the truck 
was about half-way by, Mr. Durgin is said 
to have stepped from the sidewalk and to 
have fallen under the rear wheel. He was 
rushed to the hospital, but was pronounced 
dead on arrival there. The body was re- 
moved to the morgue and identified about 
two hours later, when Dr. Edward P. Dis- 
brow, assistant superintendent of the city 
hospital, viewed it. Mr. Durgin’s chest had 
been crushed and his spine broken. 

The driver of the truck, Chester J. Rouse, 
of New Haven, was not held, as witnesses 
say it was no fault of his. The brakes, on 
the truck were found to be working well. 

Mr. Durgin was a member of Anchoria 
Lodge of Odd Fellows, Athelstan Lodge of 
Masons, Worcester County Knight Tem- 
plars and Worcester Kiwanis Club. He 
was born in Boscawen, N. H., and was one 
of the leaders of the old South Congrega- 
tional Church of the city and a member of 
the prudential committee of the church. 

Surviving him are his widow, two daugh- 
ters, Priscilla and Edith, and one son, Law- 
rence, 

The news of Mr. Durgin’s death caused a 
great shock of regret among the host ot 
jewelers «ho knew him for many years and 
admired him not only for the services he 
rendered as treasurer of the State associa- 
tion, of which he was one of the main 


builders, but also for his engaging pers 


sonality. He was a man who thought only 
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of serving others. He was never too busy 
or too tired to respond to any call for serv- 
ice in the interests of the State association 
or for any individual member. At conven- 
tion times he was one of the most promi- 
nent figures, working early and late and giv- 
ing in fullest measure his ability as an or- 
ganizer and constructor. Much of the suc- 
cess of the State association and of the ad- 
vancement of the trade in general is due to 
the energy and creative ability which he 
gave so generously for the uplift of his fel- 
low associates. 

His passing is mourned by a host of 
jewelers in this city and State and their 
sympathy is extended to the bereaved. He 
was about 55 years of age and lived at 1] 
Charlotte St. 


oe 
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Main Part of New Jewelers’ Building of 
Chicago to Be Completed and Occupied 
by May 


Cuicaco, Dec. 31.—Two statements of in- 
terest to the jewelry trade throughout the 
country can be safely made at this time con- 
cerning the new Jewelers’ building, which is 
being erected at the corner of Wabash Ave. 
and Wacker Drive (S. Water St.). One 























NEW CHICAGO JEWELERS BUILDING 


is that the main part of the building will be 
complete and ready for occupancy by 
May 1, 1926, and the other is that the space 
allotted for the exclusive use of jewelers 
and allied trades will be contracted for be- 
fore that date. These statements are based 
on the information gained by a representa- 
tive of Tue Jewerers’ CircuLar through 
an inspection of the building and interviews 
with the president of the Riverside Plaza 
Corp., contractors and rental agencies. 
There has been some doubt that all this 
could be accomplished in the time set, but 
notwithstanding some very bad weather and 
unforeseen difficulties every part of the 
erection is ahead of schedule anda stage 
has been ‘reached where the -work will: pro- 
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gress faster. The boilers have been fired 
and radiation is being installed as the set- 
ting of terra cotta progresses and this is 
now at the eighth floor. The fireproofing is 
finished to the 20th floor, and floors are be- 
ing concreted, glass is being set and plaster- 
ing of walls begun. Terra cotta for the 
entire main part, 24 stories, has been fin- 
ished and is being put in place at the rate 
of about three stories in two days. With 
the building enclosed, the inside finishing 
will progress. rapidly, and some of those in 
charge predict the main part of the building 
will be ready to occupy, with elevator serv- 
ice installed, by the middle of April. 
Work on Wacker Drive is also progressing 
rapidly and all of that part from Michigan 
Ave. to State St. will be in service before 
May 1. Wabash Ave. will be raised from 
Lake St. to the level of Wacker Drive, and 
all vehicle entrance to the building, both 
truck and automobile, will be on the lower. 
level. 

The picture shown herewith was taken 
Dec. 24 and shows the progress made since 
the sinking of the caissons, begun just four 
months age. 

When complete this will be one of the 
handsomest and best constructed buildings in 
the country and the tallest building west of 
New York, being 40 rental stories, rising to 
a height of 557 feet. 








Members of South Carolina Retail Jewelers’ 
Association to Hold Annual Meeting at 
Spartanburg, March 22 and 23 


CotumsiA, S. C., Jan. 3.—Plans are now 
heing worked out for the annual convention 
of the South Carolina Retail Jewelers’ 
Association, which meets in Spartanburg, 
S. €., March 22 and 23. 

The program has not been completed, but 
it is expected that the 1926 convention will 
prove to be the most successful in the 
history of the association. This is not an 
idle boast of the South Carolina jewelers, 
for since the organization of the association 
there has been a-tendency to increase the 
interest and at the same time add new 
features from year to year. The conven- 
tion will consist of both business and social 
sessions. The first day will be devoted to 
discussions of various kinds and to the 
addresses of the president, members of the 
national association; and frank discussions 
on the part of the South Carolina jewelers. 

The Spartanburg jewelers are planning 
on giving the visiting jewelers a real treat 
at the social gathering which will take place 
the first night of the convention. The 
second day will be devoted to the election 
of officers and the selection of the meeting 
place for the next year. 


oo 


Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S. Gov’t New York 
Date Official Assay Bars Official 
Dec. 29, 1925.. 31%, 70% 68% 
Dec. 30, 1925.. 31% 70% 68% 
Dec. 31, 1925... 31}f 70% 68% 
Jan: . 3,’ 19267; Holiday 
Jan. 2,'.1926.. 31% 71 68% 
Jan: 4,°.1926.. 31}% 71 68% 
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RUSSIAN NEWS NOTES 





fidden Treasures Found in Odessa and 
Blagoveshensk —Turkish Minister Views 
Czar’s Diamonds—Story of Pushkin’s 
Rings Told—-Part of Romanoffs’ Jewelry 
Burned With Their Bodies 

The Soviet police continues their efforts 
in searching for hidden treasures all over 
the Republic. In Odessa, in the basements 
of several houses along Marazlievsky St., a 
sumber of trunks filled with rare silverware 
and jewelry were found. In Blagoveshensk, 
Rastern Siberia, huge silver goblets and val- 
sable sets of silver dishes belonging to the 
former Amur Cossack Regiment were dis- 


covered. 
* * 


Fewer, visitors than in former months were 
admitted to see the so-called Diamond Fund 
of the Soviet Republic (the former Czar’s 
iewels) during the month of December. 
Among the few guests conducted to the 
treasure were the members of the economic 
delegation of Finland and the Turkish min- 
ister of agriculture, M. Sabri-Bey, who is 
received with great honors in Russia. 

k k * 

In a book of memoirs recently published 
in Paris, Prince Sergei Volkonsky tells for 
the first time an interesting story of the 
three famous rings of Russia’s greatest poet, 
Pushkin. One of the rings was in posses- 
sion of the Volkonsky family for many 
years, and then donated by them to the 
Pushkin’s House at the Academy of 
Sciences in St. Petersburg. One of the 
other rings came in some mysterious way to 
one of the Romanoffs, the Grand Duke Kon- 
stantin Konstantinovich, himself a_ well- 
known poet and literary man. Shortly be- 
fore his death he also willed his ring to the 
Academy of Sciences. During the riots of 
July, 1917, the Academy’s museum was re- 
ported to be looted and a ring of Pushkin’s 
stolen, among other valuable objects. It is 
not known whether it was the ring donated 
by Prince Volkonsky or the one given to the 
Academy by the Grand Duke. The thira 
ring was given by Pushkin in his death hour 
to his friend and famous poet, Jukovsky, 
who in his turn willed it to Turgenev, an- 
other celebrated Russian writer. Turgenev 
willed the ring to Count Leo Tolstoi, but 
Mme. Viardo, in whose Paris house Turge- 
nev died, failed to comply with the writer’s 
wish, The fate of the third ring is not 
xnown. All three rings are reported to be 
of beautiful work, typical of the early 19th 
century. Pushkin and his friends consid- 
ered the rings as talismans with some mys- 
tical and mysterious power. 


* *k * 


The 17th volume of “The Archives of the 
Russian Revolution,” which just came out 
in Berlin, already dated with the year of 
1926, contains an article entitled “The Last 
Days of the Last Czar,” claimed to be re- 
printed from a rare Soviet almanac, de- 
stroyed by the Soviet’s orders shortly after, 
it was published. The article, written by 
one of the Red local leaders who shot the 
Czar in Ekaterinburg, gives an interesting 
detail about the Czar’s personal jewelry, al- 
most the only trace of his found in Ekaterin- 
burg after the shooting. 


“The origin of the jewelry found by the 
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White ‘generals in Ekaterinburg after we_re- 
treated is as follows,” writes the Red leader, 
“The Romanoffs were shot in their every- 
day clothes. When we decided to burn their 
dead bodies, we undressed them. There was, 
it seems, a considerable amount of valuable 
jewelry sewn very skillfully into sundry 
parts of their clothing. Some of it was 
dropped on the way to the spot of burning 
and later found by the Whites, but some was 











thrown into the fire together with the 
bodies.” 
Creditors Start Bankruptey Proceedings 


Against Parkside Jewelry Co., Phila- 

delphia, Pa. 

PHILADELPHIA, Pa., Jan. 2.—While the 
bankruptcy proceedings filed in Federal 
District Court against Samuel Segal, trad- 
ing as the Parkside Jewelry Co., 1114 N. 
40th St., were not unexpected in the local 
trade, the action has attracted attention of 
the National Jewelers Board of Trade and 
interesting developments are likely to happen 
in the near future. 

Segal’s liabilities are stated in the petition 
to be approximately $75,000 with assets of 
about $4,000. This is one of the features 
of the affair that attracted attention of the 
Board of Trade to the case. 

Creditors filing the petition are the 
Junior-Marion Co., with a claim of $222.52; 
Fisher Bruce & Co., $216.58, and L, Luria 
& Son, New York, $563. The first two 
named are in Philadelphia. Elliston C. Cole 
has been appointed temporary receiver 
with a bond of $4,000 and has seized all 
the books and papers of Segal, which now 
are being closely examined. 

Several suits by Philadelphia, New York 
and Providence creditors have been filed in 
the local courts here within the last few 
weeks and leaders in the wholesale trade 
as well as the National Jewelers Board of 
Trade have received a large number of in- 
quiries regarding the jeweler. 

Josiah H. Marvis, an attorney, with 
offices in the Land Title building, has been 
retained to represent thé receiver and con- 
duct a searching investigation into alleged 
practices of the bankrupt which are expected 
to have interesting developments within a 
short time. The list of creditors includes 
the names of 286 firms or individuals in this 
city, New York, Providence, Newark, 
Chicago, Meriden, Conn., Brooklyn, Evans- 
ville, I1l., Middletown, Conn., Boston, Balti- 
more, the Attleboros, Pittsburgh, Cincin- 
nati, and Bloomsburg, Pa. The list in- 
cludes jewelers, gift dealers, fountain pen 
makers, silverware manufacturers, toy 
dealers, watch manufacturers and jobbers, 
diamond dealers, furriers, furniture dealers 
and persons dealing in almost anything that 
could be obtained on memorandum or 
credit. 

A meeting of creditors was called for 
Tuesday, Dec. 29, but because of certain 
facts that came to the knowledge of the at- 
torney for the petitioning creditors, it was 
decided to postpone it indefinitely. In the 
meantime it is expected that other creditors 
will appear, making the total the largest 
involved in a Philadelphia jewelry failure 
in many years. 





Saal 





J. H. McLelland will open a jewelry busi- 
ness at Bend, Ore. 
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~DEATH OF WILLIAM BRINGE: 





Former Milwaukee Jeweler Passes Away at 
His Home in That City 


MitwaukeE, Wis., Dec. 31.—William 
Bringe, who was formerly a partner in the 
firm of Bringe Bros., manufacturing jewelers 
at Milwaukee, died at his home in Mil- 
waukee last week. He was 48 years of age. 

Mr. Bringe started in the jewelry business 
in Milwaukee with the E. H. Warnke Co., 
when that firm was organized to manufac- 
ture jewelry. Upon the death of his father 
who was one of the pioneer jewelers in 
Milwaukee, he and a brother took over 
their father’s store located on 12th St. and 
operated it under the old firm name of A. 
Bringe Jewelry store. In 1918 he and his 
brother Edward formed the partnership of 
Bringe Bros. to manufacture jewelry and 
they were located in the Manhattan build- 
ing on 2nd St., Milwaukee. The firm was 
sold recently to the F. J. Theleman Co. Mr. 
Bringe had been ill for about a year and 
this was one of the reasons for the sale of 
the Bringe firm. 

He is survived by his widow and two 
daughters, and three brothers: Edward, who 
is now associated with the Theleman com- 
pany; August, who is with the Rank & 
Motteram Co., retail jewelers at Milwaukee; 
and Otto, of Melrose, Minn. Mr. Bringe 
was a member of the Knights of Pythias 
and the Maccabees. 


Dr. George F. Kunz Again Elected President 
of Metric Association 

Kansas City, Mo., Dec. 30.—At the an- 
nual meeting of the Metric Association held 
in Kansas City, Monday, Dr. George F. 
Kunz, the well-known gem expert and vice- 
president of Tiffany & Co., was elected 
president for the 10th consecutive year. 
Walter Wood, of Philadelphia; T. H. Mil- 
ler, of Poughkeepsie, N. Y., and William 
Jay Schieffelin were elected vice-presidents. 
Frederic L. Roberts was chosen treasurer 
and Howard Richards again made secretary. 
The session went through according to pro- 
gram and Dean Hugh Miller, of the Engi- 
neering Department of George Washington 
University, presided. Over 30 new members 
of the Metric League signed a pledge to 
use the metric weights and measures wher- 
ever feasible. 

Although on account of the lack of gen- 
eral representation of membership no reso- 
lutions were passed, the so-called Metric 
Bill (H. R. 10), now before the Committee = 
of Coinage, Weights and Measures of Con- = 


gress, was discussed and: heartily approved. “= 


Greetings pledging more effective co-opera- 
tion were. received from the All-American 
Standards Council and other organizations, 
and greetings from the Decimal Association 
of London, advocated as a next step to make 
general use of the liter in place of the vari- 
ous British and United States liquid and dry 
quarts 

The treasurer’s report showed considerable 
progress. The annual meeting for 1926 will 
be held in Philadelphia, Monday, Dec. 27, 
and will be the 10th anniversary of the 
founding of the association. 











Herb Green has opened a jewelry store 
at 22 8th St., Eugene, Ore. 
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Artificial Pearl Necklaces || 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York ; 
IMPORTERS OF 
Pearls, Diamonds and Other Precious Stones 
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| The Ideal Uptown Building for Jewelers’ 


i Executive Offices and Show Rooms iz 





i (No Manufacturing Permitted) 
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_ No. 10 West 47th Street | 


Especially designed and built for the convenience and service of the 


Diamond, Watch, Jewelry, Silverware and allied Trades 





When you contemplate moving your business uptown, consider the following necessary 
adjuncts— 


Adequacy of Elevators and Other Equipment Permanency of Light 
Flexibility of Office Layout Convenience of Location 
Light Conditions, and Number of Windows 


Extra—The corridors on every floor will be treated with marble wainscot and tile floors. 


BURGLAR ALARM 
For complete information apply 


BROWN, WHEELOCK: HARRIS, VOUGHT & CO., INC. 
20 E. 48th St., New York AGENTS Vand. 0031. 
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or unfinished 





ae Se ne ee 


Sterling or other silverware, n.o.p....... 


Manufactures of gold and silver, n.o.p... 


Precious stones and 


not mounted 


Diamonds, unset 


Electro-p 
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MOCKS cececcereeeeceeeererseeeasccees ° 


MEE. 65.54c0%0 cesea we te0o 


Watch cases and parts thereof, finished 


Watch actions and movements and parts 
thereof, finished or unfinished, includ- 
ing winding bars and sleeves 


not m and pearls and 
initiations thereof, pierced, split, strung 
or not, but not set or mounted 


See eee seeeessees 


lated ware and gilt-ware, n.o.p.. 


Month 
of October 
eS a 


jolie 
1924 
United Kingdom. $4,978 


CIRCULAR 


Canadian Imports of Clocks, Watches, Jewelry and Gems 


Toronto, CAN., Jan. 2—The monthly report of the Trade of Canada for October gives 
the value of imports for home consumption in the jewelry and allied trades as follows: 


Seven Months 
Ending October 
= 





1925 1923 


1924 


1925 


$2,386 $21,644 $14,830 $19,256 















































Total ......156,327 
United Kingdom. 5C,000 
United States.... 14.529 
oe 2,353 
Other countries.. 666 


eer -67,557 





United States.... 27,054 47,206 216,011 157,676 . 171,679 
| ee 1,259 4,214 2,422 10,300 19,261 
Germany ........ 20,087 26,744 129,815 134,945 105,632 
ME saeese crass 1,401 1,916 19,491 12,542 8,160 
Netherlands ..... 39 21 2,406 281 21 
Switzerland ..... 315 1,296 1,144 2,082 5,661 
Other countries. . Mens. conic 307 6,586 877 
TOU 6082003 55,491 83,783 393,240 339,242 330,547 
United Kingdom. 769 422 2,427 3,071 4,062 
United States.... 906 917 5,425 9,570 4,486 
ae ee a wiestis 615 1,074 2,571 3,897 
Germany ....... 2,430 450 33,207 15,322 3,876 
Switzerland ..... 15,800 24,616 61,716 104,682 96,123 
Other countries. . sie waar 1,256 150 147 
TEE cseas sc TOROG 27,020 105,105 135,366 112,591 
United Kingdom. 65 27 867 1,313 1,170 
United States.... 16,240 23,704 89,640 75,945 84,431 
i 1,095 si aaincd 23 1,123 153 
Switzerland ..... 11,996 9,677 38,973 50,823 43,111 
Other countries. . 5 226 sees 855 1,244 
: ae 29,401 33,634 129,503 130,059 130,109 
United Kingdom. 903 431 2,639 3,408 3,578 
United States.... 28,471 45,884 200,276 174,794 197,293 
UN 56 b0e css 753 alegtins 3,142 1,487 9,953 
Switzerland ..... 115,910 74,430 442,133 512,436 380,281 
Other countries. . 35 piaaite 2,596 261 3,832 
‘i ee 146,072 120,745 650,786 692,386 594,937 
United Kingdom. 15,761 12,376 86,896 118,801 77,710 
United States.... 86,671 99,566 497,207 457,071 422,968 
Czecho-Slovakia .. 15,444 7,802 69,357 125,291 47,203 
| PORE 6 cisase.s 8,401 6,264 40,262 60,279 54,476 
Germany ....... 10,172 11,457 32,687 68,949 66,902 
| RE, obs 05500 2,008 373 6,090 5,130 3,322 
Other countries.. 2,859 916 12,207 13,802 7,997 
yi 141,316 138,754 744,706 849,323 680,578 
United Kingdom. 20,666 14,979 114,233 85,855 98,757 
United States.... 8,777 7,385 32,157 43,079 31,358 
Netherlands .... 406 soca 4,067 2,184 60 
Other countries... 1,245 67 1,156 5,370 2,888 
> ere 31,094 22,431 151,613 136,488 133,063 
United Kingdom. 460 847 16,878 7,330 13,418 
United States.... 13,451 26,422 46,529 80,128 82,227 
Other countries. . 52 122 4,366 3,023 2,095 
: i 13,963 27,391 67,773 90,481 97,740 
United Kingdom. 4,829 14,391 30,071 73,161 111,415 
United States.... 7,382 9,662 47,853 48,717 39,314 
Czecho-Slovakia.. . 451 steve 1,981 1,470 1,079 
i) 8,371 7,549 83,350 59,879 43,719 
Germany ....... 129 2,773 7,520 10,028 12,095 
| eee rere 5,478 3,587 39,845 33,819 34,446 
Switzerland ..... 67 617 2,460 4,046 3,653 
Other countries. . 120 4,667 1,241 22,186 7,101 
‘. oer 26,827 43,244 214,321 253,306 252,822 
United Kingdom. 63,063 74,632 497,987 429,031 622,387 
United States.... ..... 5,151 4,656 3,386 21,249 
Belgium ........ 22,835 73,803 403,573 261,929 545,924 
DE oes twicee- . dvi 10,003 7,210 20,405 46,741 
Netherlands ..... 65,747 71,988 422,175 414,845 363,795 
Other countries... 4,682 ere 22,992 6,090 





235,577 1,335,601 1,152,588 1,606,186 





54,420 237,315 
11,136 89,605 
2,584 2,171 
2,535 4,339 


268,277 
103,439 
12,529 
4,239 


349,860 
69,378 
13,139 

8,133 





70,675 333,430 








385,484 


“440,510 
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DEATH OF ENRIQUE C. MILLER 


Retired Indianapolis Wholesale Jeweler 
Passes Away at His Home in That 
City 

IpIANAPOLIS, Ind., Jan. 4.—Enrique C. 
Miller, retired wholesale jeweler of Indian- 
apolis, and for many years one of the leaders 
in the trade, died at his home in Indianapo- 
lis, Dec. 31, after an illness of many weeks. 
The funeral services were held at the resi- 
dence, Jan. 2. 

Mr. Miller was 76 years old. He was 
born at Parral, Chihuahua, Mexico, in 1849, 
and was the son of Samuel Miller, a banker 
both of Indianapolis and Mexico. When 12 
years old he came to Indianapolis with his 
parents and completed his education in In- 
diana and Ohio schools and colleges. For 
vears he was a member of the Baldwin, Mil- 
ler Co. He was a member of Delta Kappa 
Epsilon fraternity, the Contemporary Club 
of Indianapolis, the Dramatic Club and the 
Woodstock Country Club. 

The widow, a daughter and one son sur- 
VIVE. 











Providence Jewelry Enameling Plant Suffers 
from Fire 


Provivence, R. I., Jan. 2.—Fire which 
started in a large batch of freshly enameled 
jewelry spread out upon a drying screen, 
burned the wooden construction of the two- 
and-a-half-story factory building at 83 Page 
St., Tuesday morning. Work belonging to ° 
several manufacturing jewelry concerns that 
had been sent to Frank E. Miller & Sons, 
enamelers, to be enameled, was destroyed, 
the firm occupying the entire building. The 
roof, floors, partitions and most of the walls, 
excepting the brick front, one story high, 


" were burned. 


The inflammable material made a spectac- 
ular fire, and had it occurred at night would 
undoubtedly have been attended with seri- 
ous consequences to adjoining property. The 
building is owned by George M. Baker, gold 
and silver refiner, at 91 Page St., and squat- 
ted below the big brick block adjoining, 
owned by him and occupied by a number of 
jewelry firms. When the lacquer first start- 
ed to burn, a member of the firm threw a 
chemical hand grenade into the blaze, which 
checked the flames until the arrival of the 
firemen. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 31, 1925 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coin... $496,958.79 


Gold bars paid depositors.........++- 73,581.07 
WORM sc diawe/ndasisaneeanommenan $570,539.86 


Of this the gold bars exchanged for gold 
coins are’ reported as follows: 


Date Exchanges 
OR cre ckak ne mnenemannemne $173,130.98 
eM... 4 ss sok ncaeeseseeerasenes 77,351.93 
i es nse van ne Keene Ne 160,511.96 
a | EL APORPr eC ret cy ar 85,963.92 
CS ov anenevetiwnecemearaneosan) \ <<. m jnanles 

2 er eer rr err ce $496,958.79 








Peter Rindal has opened a watch repair 
shop at.Strum, Wis. 
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THE MELEE HOUSE 


— 
one stone or a thousand 


MELEE 


in any size or quality 


JAMES J. LOEB & BRO. 


22 W. 48th St. New York 
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SuIST RS ES : lle 
New York ~ Providence, R. I. 


1876—1926 


ReAc BREIDEN BACT nc 


Importers of Diamonds and Precious Stones 


5 Maiden Lane, New York 
On This Occasion, Our 50th Anniversary, We Wish to Extend to 
Our Customers, the Season’s Greetings 


rm lie 






































Telephone Bryant 8967 


LOUIS J. SCHOOLHOUSE 








Emerald Cut and Marquise 


DIAMONDS 


20 West 47th St. New York 
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The Merritt Bill Against Misbranding 





Shipment, in Interstate 





Text of the Measure Now Before Congress Which Prohibits the Sale or 
Commerce, 
Marked or Described 


of Articles Improperly 
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Wasnincton, D. C., Jan. 4.—Although 
springing in its beginning from various fab- 
ric branding bills, the terms of the Merritt 
Misbranding Bill, which, as told in THE 
IeweLers’ CIRCULAR Dec. 30, has been re- 
ported favorably to the House, apply to al! 
merchandise except those within the purview 
of the Food & Drugs Act. The bill does 
not make branding compulsory. It provides 
merely that if a manufacturer voluntarily 
labels his goods, those labels must be truth- 


ful. 

Where goods voluntarily branded are mis- 
branded, the Federal Trade Commission 
steps in. The Dill really strengthens the 
powers of the Federal Trade Commission in 
practically the only direction in which it has 
been successful—stamping out false and 
misleading labeling and advertising. 

The bill reads as follows: 


The Merritt Misbranding Bill, which is known 
as H. R. 3904, reads as follows: 

A BILL TO PROTECT THE PUBLIC AGAINST FRAUD BY 
PROHIBITING THE SALE OR SHIPMENT IN_IN- 
TERSTATE OR FOREIGN COMMERCE OF MISBRANDED 
ARTICLES, AND FOR OTHER PURPOSES. 


Be it enacted by the Senate and House of Rep- 
resentatives of the United States of America in 
Congress assembled, That this Act may be cited as 
the “Misbranding Act of 1925.” 


PROHIBITION OF MISPRANDED ARTICLES 


Sec. 2. No person shall ship, deliver for ship- 
ment, sell, or offer for sale, in interstate or foreign 
commerce, any misbranded article; except that this 
section shall not apply- 

(a) To any common carrier in respect of any 
article shipped cr delivered for shipment in the 
ordinary course of its business as a common Car- 
rier; nor 

(bh) To any person in respect of any article 
shipped, delivered fcr shipment, or sold for ex- 
portation from the United States to any foreign 
country, if such article is branded in accordance 
with the specificatiens of the purchaser and in ac- 
cordance with the laws of such country. 

MISBRANDED ARTICLES 

Src. 3. For the purpeses of this Act, an article 
shall be held to be misbranded— 

(a) If the article (or any package, parcel, or 
container in which it is shipped, delivered for 
shipment, sold, or offered for sale) bears, or is 
shipped, delivered for shipment, sold or offered for 
sale under any name, description, or statement, 
which deceives or misleads, or is intended or likely 
to deceive or mislead, as to— 

(1) The place or method cf manufacture or pro- 
duction: or 

(2) The identity of the manufacturer or pro- 
ducer; or 
G3) The identity or the nature of the business 
ef the person by whom it is shipped, delivered for 
shipment, sold, or offered for sale; or 

(4) The existence or identity of purchasers or 
Users; or 

(5) The endorsements of any person, government, 
or any officer, empioye, or agent of any govern 
ment; or 

= pitts or quality ; or 

omponent materials; or 

(8) The existence or scope of any rights or 
privileges under any patent or copyright. 

a a be article is advertised by letter, cir- 
o Means ogue, newspaper, periodical, bill board, 
inde os ise, In a manner which deceives or mis- 

Pa Ag oo or likely to deceive or mislead. 
ne Healing € case of any yarn, fabric, or wear- 

ut without limiting the application 


of subdivisions (a) and (b) of this section) it, or 
the package, 


“virgin wool 
wool of the 


parcel, or container, (1) bears the term 
or “new wool,” and it contains any 
sheep or lamb or hair of the Angora 


or Cashmere goat that has been respun, rewoven, 
remade into felt, or in any manner reworked or 
(2) bears the term “all wool,’”’ and it contains any 
cotton, jute, hemp, silk, or any fibre other than 
wool of the sheep or lamb or hair of the Angora 
or Cashmere goat; except that wearing apparel 
shall not be held to be misbranded under clause 
(1) of this subdivision if the principal cloth is 
virgin wool or new wool, nor under clause (2) of 
this subdivision if the principal cloth is all wool. 


ENFORCEMENT OF ACT 


Sec. 4. (a) The Federal Trade Commission 
(hereinafter referred to as the “‘commission’’) shall 
enforce the provisions cf this Act, and all of the 
provisions (including penalties) of the Act entitled 
“An Act to create a Federal Trade Commission, 
to define its powers and duties, and for other pur- 
poses,” approved Sept. 26, 1914, as amended, are 
hereby made applicable for such purposes.” 

(b) At any time after the filing of any applica- 
tion or petition with a circuit court of appeals of 
the United States, in accordance with the provisions 
of section 5 of such Act of Sept. 26, 1914, such 
court, on application by the commission, may issue 
a temporary injunction restraining, to the extent 
it deems proper, the party and his officers, di- 
rectors, agents, and employees from violating any 
of the provisions of the order pending the final 
determination upcn such application or petition. 

(c) As used in this Act and in such Act of 
Sept. 26, 1914, the term “‘circuit court of appeals” 
includes the Court of Appeals of the District of 
Columbia. 

(d) In enforcing the provisions of this Act, the 
commission may cause inspection, analyses, and tests 
to be made, and samples to be collected. The com- 
mission shall pay to the person entitled, upon his re- 
quest, the reasonable market value of any such sam- 
ple taken. A copy of the results of any inspection, 
analysis, or test by an officer or employe of any 
department or independent establishment of the 
United States, when duly authenticated by the seal 
of such department or independent establishment 
and the oath of such officer or employe, shall be 
admissible as evidence in any proceeding before 
the ccmmission, or in any suit or proceeding in 
zny court arising under this Act. 


CONDEMNATION PROCEEDINGS 


Sec. 5. (a) Any misbranded article shall be 
liable to be proceeded against in the district court 
of the United States for any judicial district in 
which the article is found, and to be seized for 
confiscation by a process of libel for condemnation, 
if such article is heing— 

(1) Shipped in interstate or 
merce; or 

(2) Held for sale or exchange after having been 
so shipped. 

(b) If such article is condemned by the court 
as misbranded, it shall be disposed of in the dis- 
cretion of the court— 

(1) By destruction; 

(2) By sale; or 

(3) By delivery to the owner thereof upon the 
payment of the legal costs and charges, and the 
execution and delivery of a good and _ sufficient 
bond to the effect that such article will not be sold 
or disposed of in any jurisdiction contrary to the 
provisions of this Act or the laws of such juris- 
diction. 

(c) If such article is disposed of by sale, the 
proceeds of the sale, less the legal costs and 
charges, shall he paid into the Treasury as miscel- 
laneous receipts. 

(d) Proceedings in such libel cases shall con- 
form, as nearly as may be, to suits in rem in 
admiralty, except that either party may demand 
trial by jury on any issue of fact if the value in 
controversy exceeds $20. In the case of a jury 
trial the verdict of the jury shall have the same 
effect as a finding of the court upon the facts. 
All such proceedings shall be at the suit and in 
the name of the United States. 


INSTITUTION OF CONDEMNATION PROCEEDINGS 


Sec. 6. It shall be the duty of each United 
States district attorney to whom the commission 
reports any violation of this Act, or to whom any 


foreign com- 
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officer or employe of any State, Territory, possession, 
or the District of Columbia presents satisfactory 
evidence of any such violation, to cause libel for 
condemnation proceedings umder this Act to be 
commenced and prosecuted in the proper courts of 
the United States, withcut delay, for. the enforce- 
ment of the condemnation. 


EXCLUSION OF MISBRANBED . IMPORTS 


Sec. 7. (a) Whenever the commission has reason 
to believe that any article offered for importation 
is being shipped in interstate or foreign commerce 
in violation of this Act, it shall give due notice 
and opportunity for hearing thereon to the owner 
or consignee, and certify such fact to the Secretary 
of the Treasury, who shall thereupon (1) refuse 
admission and delivery to the consignee of such 
article, or (2) deliver such article to the consignee 
pending examination, hearing, and decision in the 
matter, on the execution of a penal bond to the 
amount of the full invoice value of such article, 
tegether with the duty thereon, if any, and to the 
effect that on refusal to return such article for any 
cause to the Secretary of the Treasury when de- 
manded, for the purpose of excluding “it from the 
country or for any other purpose, ‘the consignee 
shall forfeit the full amount of the bond. 

(b) If, after proceeding in accordance with 
subdivision (a), the commission is satisfied that 
such article was shipped in interstate or foreign 
commerce in violation of this Act, it shall certify 
the fact to the Secretary of the Treasury, who shall 
thereupon notify the owner or comsignee and cause 
the sale or other disposition of such article, unless 
it is exported by the owner or consignee within three 
months from the date of such notice, under such 
regulations as the Secretary of the Treasury may 
prescriLe. All charges for storage, cartage, or labor 
on any such article shall be paid By the owner 
or consignee. In default of such. payment such 
charges shall constitute a lien against any future 
importations made by such owner or consignee. 


DEFINITIONS 


Sec. 8. As used in this Act— 

(a) The term “person”? means individual, part- 
nership, corporation, or association; 

(b) The term “interstate or foreign commerce” 
means commerce between any State, Territory, or 
possession, or the District of Columbia, and any 
place outside thereof; or between points within the 
same State, Territory, or possession, or the District 
of Columbia, but through any place outside thereof; 
or within any Territory or possession, or the Dis- 
trict of Columbia; 

(c) The term “article’’ includes goods, wares, 
and merchandise of every description; and 

(d) The term “district court of the United 
States’ includes any court exercising the powers 
of a district court of the United States, 

SEPARABILITY CLAUSE 

Sec. 9. If any provision of this Act is declared 
unconstitutional, or the applicability thereof to any 
person or circumstance is held «invalid; the consti- 
tutionality of the remainder ef the Act and the 
applicability of such provision to other persons and 
circumstances shall not be affected thereby. 

TIME OF TAKING EFFECT 

Sec. 10. This Act shall take effect upon its pas- 
sage; but no penalty, condemnation, or order of 
the commission shall be enforced for any violation 
of this Act eccurring within six months after its 
enactment. 

APPLICATION OF EXISTING LAWS 

Sec. 11. The provisions of this Act ‘shall be held 
to be in addition to. and not in substitution for, the 
provisions of any other law of the United States. 

H. R. 3904—2. 








If business is seasoned with a sprinkling 
of caution prosperity will continue through 
1926, according to Secretary of Commerce 
Hoover. In reviewing the business situa- 
tion at the turn of the year Secretary 
Hoover finds that the whole machinery of 
production and distribution is operating at 
a higher degree of efficiency than ever be- 
fore, and that the biggest business year in 
history was characterized by stable prices, 
high wages and the largest savings deposits 
on record. An apparent increase in the 
wholesale price level was attributed by Sec- 
retary Hoover to the needed advance in 
the price of farm products. 
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CALIBRE Upward to 5 carats for single stone rings 
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pEATH OF C. D. WOODWARD 


Veteran Providence, R. I., Watchmaker 
mbs to Severe Attack of the 
Grippe 

Provence, R. 1, Jan. 2.—The funeral 
of Charles D. Woodward, one of the oldest 
and best known watchmakers of this city, 
was held this afternoon at 2 o'clock from 
his home, 131 Camp St. His death occurred 
Tuesday night, after an illness of about a 
month, when it was thought that he was on 
the road to recovery from a severe attack 
of the grippe. 

He was born in Taunton, Mass., on Mar. 
17, 1858, where he attended the public 
ghools. He started to learn his trade with 
E. D. Tisdale, of Taunton, and finished with 
the Waltham Watch Co. When about 21 
vears of age he came to Providence and 
for several years was employed by the older 
watchmakers, including the late Herman 
Ockel and Herbert S. Tanner: 

He went into busines for himself at 89 
Westminster St., but removed early last Au- 
gust to 42 Westminster St., the tearing down 
of the structure on the site of which a mod- 
ern building is being constructed forcing him 
to vacate. He became interested in the 
Ettlinger Mfg. Co., manufacturing jewelers 
of this city, and when that business was in- 
corporated, Feb. 1, 1916, he became presi- 
dent and treasurer and so continued until 
the concern discontinued business a few years 
ago. 

Mr. Woodward, as a watchmaker, was 
employed by Brown University to keep the 
delicate timepieces at the Ladd Observatory 
in proper operation. While considered a 
fine watch mechanic he was of an: inventive 
turn of mind, and toward the end of the 
World War his genius showed itself in the 
form of a new sun dial compass, which he 
patented and called the Woodward Navi- 
gator, for use on aeroplanes. He had pat- 
ents on several other inventions. His me- 
chanical ability also showed itself in the 
handling of antique timepieces, and owners 
of such instruments brought their valuable 
relics to him to be kept in repair. 

He was a 33rd degree Mason, having been 
raised in Orpheus Lodge, No. 36. He was 
a member of Providence Royal Arch Chap- 
ter, Providence Council No. 1 of Royal and 
Select Masters; St. John’s Commandery, 
No. 1, of Knights Templar; Palestine Tem- 
ple, Ancient Arabic Order, Nobles of the 
Mystic Shrine, and the four bodies of Rhode 
Island Consistory of the Scottish Rites and 
of the Shrine Club. 

Mr. Woodward was musically inclined, 
and took an active interest in musical or- 
ganizations. He was one of the singers in 
“Pinafore” and other operas given at the 
Park Garden in this city in the old days of 
the late D. Wallis Reeves and the American 
Band and other musical performances of a 
like nature. He sang the leading role in 
Mandarin Zune,” a comic opera written by 
Mr. Reeves. He was a member of the choir 
. St. Stephen’s Episcopal Church, of the 
Masonic Chanters and Orpheus Chorus. He 
also belonged to the Rhode Island Society 
Mayflower Descendants, Rhode Island 
»ociety of Sons of the American Revolution. 
p About 40 years ago he married Miss Ella 
acon, of this city. She survives him, as 
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Well as one son, Charles Wentworth Wood- 


. widow and two sons, George FE. 
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ward, and two daughters, Mrs. Madeline W. 
Potter, of this city, and Mrs. Thomas H. 
Ball, of Philadelphia. 








DEATH OF ABRAM SIMON 


Veteran Philadelphia Jeweler Passes On 
After a Long Career 

PHILADELPHIA, Jan, 4.—Another veteran 
Philadelphia retail jeweler has passed on in 
the death of Abram Simon, head of the firm 
of A. Simon & Sons, at 135 S. 13th St. He 
was well known in the trade and had been in 
business here for 16 years, coming to this 
city from East Bradford, Va., where he 




















THE LATE ABRAM SIMON 


established himself in the jewelry business 
and became one of the leading merchants 
of the town. He was elected director of 
the East Radford bank and built a business 
block still bearing his name. 

Since establishing himself in business here, 


Mr. Simon had become one of the best 
known retailers in the city. He is survived 
by his widow and 12 children. The sons 


will carry on the business, it is understood. 
Mr. Simon was known as a philanthropist 
and was a member of St. John’s Lodge, 
A. F. & A. M., the Scottish Rite and the 
Mystic Shrine. He was buried with 
Masonic rites in Mt. Sinai Cemetery. 








DEATH OF GEO. H. HAMPTON 





News That Well Known Diamond Cutter 

Had Passed Away Delayed in Reaching 

Boston Jewelry Trade 

Boston, Mass., Dec. 31.—Belated word 
was received in this city today of the death 
of George H. Hampton, who was one of the 
first diamond cutters apprenticed to Henry 
D. Morse. Mr. Hampton, who was 65 years 
of age, died Oct. 26 at his home at 355 E. 
180th St., New York, and is survived by his 
and Leon 
N. Hampton. 

Mr. Hampton learned his business from a 
man named Jake Cohen, who was brought 
over from Europe by Mr. Morse to teach 
diamond cutting to Americans. From 1899 
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to 1920, Mr. Hampton was in charge of the 
Tiffany diamond cutting plant, and from 
1920 was in business for himself on Sixth 
Ave. and 42nd St., New York. Later he met 
with an automobile accident, and for the last 
year or so had lost touch with the trade. 


-Death was due to Bright’s disease, and the 


fact that the news has only just arrived in 
Boston seems to be due to the fact that Mr. 
Hampton had become severed from personal 
contact with the many friends who knew him 
before the accident. 

When the World’s Fair was held in Chi- 
cago in 1893 Mr. Hampton had charge of 
the Tiffany exhibit in the Mining building 
and distinguished himself by his extraordi- 
nary display of skill in diamond cutting. 

Mr. Hampton for many years lived in Bos- 
ton, where he had one considerable reputation 
among the trade for his exceptional ability 
in the cutting of diamonds. He left this city 
in 1889 and went to New York, where sev- 
eral years later he became connected with 
Tiffany & Co. He was a native of Chelsea. 


— 


DEATH OF F. W. EDWARDS 











Prominent Chattanooga, Tenn., Jeweler 


Dies at a Hospital 


CHATTANOOGA, Tenn., Jan. 4.—Death has 
claimed Frederick William Edwards, 69 
years of age, a prominent business man and 
a member of the firm of Edwards & LeBron, 
jewelers, 805 Market St. The end came at 
a local hospital where he had been taken. 
He had been in ill health for some months 
but was able to be at his place of business 
during the Christmas holiday rush. Mr. 
Edwards’ genial disposition endeared him to 
a large number of citizens and his death 
has caused a profound shock. Funeral ser- 
vices were held in the First Presbyterian 
Church, of which the deceased was a mem- 
ber. Employes of the store served as active 
pallbearers. The,honorary pallbearers were 
Alex Scott, Chalfes Hardie, R. B. Daven- 
port, W. E. Dailey, Charles Coffey, S. E. 
Drake, W. E. Norvell, Dr. J. W. Johnson 
and .Prof. Spencer McCallie. Interment was 
in Forest Hill Cemetery. 

A native of Lloydtown, Ont., Canada, 
where he was born May 10, 1856, Mr. Ed- 
wards: came to Chattanooga in 1885. Until 
1903 he was associated with E. P. Durando 
& Co., when the firm of Edwards and Le- 
3ron was formed. 

Mr. Edwards, throughout the long period 
of his residence here, was identified with the 
business life of the city and evidenced keen 
interest in its growth and development. En- 
dowed with a kind, genial and sympathetic 
disposition, he endeared himself to a host of 
warm friends. He was a man of fine, up- 
right character and devoted husband and 
father. He was a member of the Kiwanis 
Club, of the Retail Merchants’ Associatior 
and of the Retail Credit Men’s Association. 

Surviving Mr. Edwards are his widow,. 
who before her marriage to him on May 16, 
1906, was Miss Jennie Robinson; two daugh- 
ters, Elizabeth and Mary Jane; a son, Fred- 
erick, and two brothers residing in Cali- 
fornia. He is also survived by several’ 
nieces and nephews in Canada. 
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The Herbert Jackson Co., Oakland, Cal.,. 
has been succeeded by Jackson Jewelers, Inc:. 
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Oberstein, Germany 


ee, 


Gablonz, Czecho Slovakia 


Paris, France 


BELGARD & FRANK, INC. 


H. NORDLINGER’S SONS, INc. 


Importers of Pearls, Precious and Synthethic Stones 


70 West 40th Street 
NEW YORK 




















If you have a call for 


Phone: Cortlandt 5486 


AMBER 
CAMEOS Write, Phone or Send 
CORAL “ 
IVORY 
PEARL CARLONE & VITIELLO 
SEMI-PRECIOUS STONES 21 Maiden Lane 
and other NEW Y ORK 
JEWELRY NOVELTIES 











The 29-Piece Petit Buffet 
at the usual cost of 26 Pieces 


12 Teas, 6 knives, 6 forks, 3 tablespoons, 1 
butter knife, 1 suger shell. 


Telephone Cortlandt 4644-5 








The New — Court Design 
COMMUNITY PLATE 


We have a complete stock of this pattern 


Why not take advantage of your opportunity to create public interest and 
=" sales? This rests upon your being the first to display Hampton 


The Tray is FREE 


——— 


14 Maiden Lane, New York 


J. W. JOHNSON 

















GENUINE, 





NATURAL 
UNMOUNTED 


of every description at lowest wholesale prices. 
Sent on selection to well rated manufacturing 
jewelers. 

Also teeth of the small species of European 


Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


Fine quality, well cut, Amethyst, Aquamarine, 
Garnet, Topaz, Tourmaline, Sapphire, Morganite, 
etc. Leading Synthetics in fon class Rubies, ali 
colors of Sapphires, Alexandrite, Hyacinth, etc. 
A large line of dimension Semi-Precious 
Stones for the jeweler, such as Scenic Moss Agate, 
Carnelian, Bloodstone, Amethyst quartz, Moon- 
stone, Malachite, Lapis, ompsonite, Turquoise 
of Matrix, Clean and Scarabs, Opal, Chrysoprase, 
Jade, Cameos, etc. 

Gem in rough and sliced, for cutters, in 
precious and semi-precious stones. 
list—goods above sent on memo, on customary terms, to Jewelers and lapidaries. 


TILWELL, Importer, , Sedienedl, So. Dak. 


FAIRCHILD 
& 
COMPANY, INC. 


49 East 21st Street 
NEW YORK CITY 


We are manufacturing 
PENCILS and KINDRED ARTICLES 
in Gold and Silver in New an 
Exclusive Designs, and 

The 


“Fairchild” Gold Pens 
asia 

















THE BUYERS’ DIRECTORY 


Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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Planning Subscription Drive in New York 





National Jewelers’ Publicity Assn. Expects That Canvassing the Empire State 
for $2,000,000 Publicity Fund Will Start Feb. 15—State and Associate 
Chairmen Appointed—$325,000 Already Raised and New York 
Drive Will Bring Fund to $800,000 or More Is 
Prediction of David Belais 




















—— 
————— 


Newark, N. J., Jan. 4.—Plans are now 

being perfected by David Belais, and the 
other New York city district members of 
the executive committee of the National 
Jewelers Publicity Association for an in- 
tensive drive that will be conducted through- 
out the entire industry there starting about 
Feb, 15, to secure the metropolitan’s area 
quota for the fund to carry along the four 
year program to teach the nation the way 
hack to the jewelry store. 

According to Mr. Belais, these five mem- 
hers of the executive committee with P. J. 
Coffey, chairman and C. J. Brotherly, treas- 
urer, who live in Newark, will throw the 
whole force of their united efforts and in- 
fluence behind the New York State com- 
mittee in their work in getting the New 
York City quota subscribed. 

mil J. Scheer, of Rochester, is the State 
chairman and has as associate chairman 
over the State the following men in the 
industry : 

A. Landau, A. Landau & Son, New York; 
k. E. Crawford, Amsterdam; Wm. C. Cross- 
man & Son, Auburn; Chas. H. Ash, B. T. 
Ash & Son, Binghampton; Edward Lein- 
enger, Leinenger-Ochlhein, Buffalo; John EF. 
tong, Corning; Guy C. Andrews, Cortland ; 
J. E. Swartout & Co., Elmira; Small-Price 
Company, Geneva; C. S. Bosner, Glen Falls; 
Conderman Bros., Hornell; Brown & Dele- 
van, Ithaca; Ralph G. Snyderm Herkimer ; 
C. E. Baldwin, Jamestown; C. N. L. Pitts, 
Kingston; O. C. Blount, Lockport; I. Traub, 
Niagara Falls; R. E. Brigham, Oneonta; 
W. E. Cross, Plattsburg; W. N. Tuscano, 
Knickerbocker Silver Co., Port Jervis; Wm. 
Jurgens, Jurgens & Frazer, Rome; C. E. 
Fritts, Sag Harbor; Morris Fuller, Con- 
ners & Fuller, Schenectady ; Harry N. Clark, 
Syracuse; W. D. McNeil, Utica; Ormond 
Miller, Otto Miller, Olean; Adolph Ulmer, 
Ossining; Silas George, Watertown; Frank 
Andreas, Olean; Albert Kamp, Ossining; 
Royal H. Smith, Port Richmond; M. C. 
Meyer, Jos. H. Meyer Bros., New York; 
Lawrence E, Mulligan, New York; George 
H. Tomes, Cross & Beguelin, New York; 
A. L. Brown, New York; Melville Unter- 
meyer, New York; William J. Ward, New 
York ; Walter Kahn, L. & M. Kahn & Co., 
New York; Miles L. Hanlon, Auburn; 
Schwab, Inc., New York; W. G. McDougall, 
New York; D. A. Davidson, Davidson & 
Arthur M. Leonard, Binghampton; Arthur 
Block, Buffalo; Henry Astor, New York; 
Max Schoenbrum, Secretary New York 
Jewelers Benevolent Association, N. Y.; A. 
D. Norton, Gloversville; Harmon F. Ment- 
ley, Middletown; H. D, Fisher, Oswego; 
R. J. Peterson, Max Peterson Co., Buffalo; 
Chas. T. Evans, Brayton’s, Inc., Buffalo; 
Louis Aisenstein, Aisenstein & Woronock, 
New York; Jonas Koch, New York; Dr. 
Burton Dunn and Miles Robertson of the 
Oneida Community for Oneida; Bigmund 


Cohn, New York; Harry Wadsworth, Wads- 
worth Watch Case Co., New York; Henri 
M. Didisheim, Hipp-Didisheim Co., New 
York; George E. Fahys, Jos. Fahys & Co., 
New York; J. P. V. Heimmuller, Wittnauer 
Co., New York; John W. Sherwood, Solid- 
arity Watch Case Co., New York; Henri 
Schwob, Adolph Schwob Co., New York; 
J. Bolova, Bolova Watch Co., New York; 
Charles Miller, Ansonia Clock Co., New 
York; Otto Muller, Kienzle Clock Co., New 
York; B. A. Weathers, Jr., Seth Thomas 
Watch Co., New York; Wm. H. Joers, 
Hayden W. Wheeler Co., New York; E. E. 
Sassett, Jamestown; S. J. C. Hulse, Hulse 
3ros., Middletown; Mrs. Maltby, Maltby- 
Campbell, Oswego; M. J. Engelbert, Rome; 
Harry C. Larter, Larter & Sons, New York; 
T. KE. Hitchcock, W. P. Hitchcock, Syra- 
cuse, 

“Very frankly the leaders in the jewelry 
industry in the east noted with much dubi- 
ousness the start of the campaign of the 
National Jewelers Publicity Association a 
few months ago to raise a large sum of 
money to finance a national advertising pro- 
gram of real size to extend over a four year 
period. No one doubted the great need and 
the unquestioned good that would result from 
the program but a great many doubted the 
ability of any one to go out and get the 
money,” says Mr. Belais. 

“Our skepticism has been overcome. When 
we see a total of $325,000 in actual definite 
signed subscriptions and with practically 
every bit of it in the form of either checks 
or bank acceptances some of us have had to 
revise our opinions of the industry. Per- 
sonally from the start I felt the thing could 
be put over if gone after right. There is 
not any question as to the thoroughness and 
efficiency of the great nationwide organiza- 
tion that has built for this job by Fred Millis 
and Charles Pettinger, the campaign man- 
ager. 

“There are 16 paid canvassers working 
in eastern Ohio and western Pennsylvania 
and New York in addition to men in Chicago, 
Wisconsin, Oklahoma. But a small per cent 
of the industry has been seen if one measures 
it in subscribing potentialities as evidenced 
by financial ratings. Every firm in the in- 
dustry is being seen. Wholesalers, manu- 
facturers, retailers, importers every where 
are being solicited and a careful analysis 
of the results show that a very high per cent 
of all firms that are actually in the industry 
are accepting their quotas. There is not a 
doubt that the starting point of the invest- 
ment will be reached by the time the can- 
vass is completed in the New York City 
district. We are bound to go over the 


$200,000 mark then,” says Mr. Belais. 

“It was explained by Mr. Belais speaking 
for the executive committee of the associa- 
tion, that the campaign is to secure and in- 
vest $2,000,000 in the course of a four year 
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period, and that a good faith minimum has 
been set as the starting point of $800,000. 
All arrangements for the campaign by the 
officers and executive committee of the as- 
sociation with the subscribers is that nothing 
will be spent until the $800,000 is reached. 
If the $800,000 is never reached which is 
an impossible situation all cash paid in on 
the subscription will be returned less the cost 
of conducting the money-raising campaign. 
It is guaranteed that this cost will not exceed 
12'4% of the first year installments of the 
total subscriptions or theoretically $25,000 
if $790,000 was raised. This point is con- 
tinually emphasized by those who are most 
active in the association as a matter of im- 
pressing the industry with the good faith 
of the plan. 

“We expect to have a $1,000,000 by the 
middle of the Spring and somewhere near 
$1,500,000 by the time the entire country is 
covered the first time. Then we expect to 
secure over $100,000 additional in each of 
the four years as we go along,” says Mr. 
Belais. 








LONDON’S WATCH FASHIONS 





in Garters Above 
Button to 


Timepieces Are Worn 
the Knee and_ as 
Fasten Coats 


An Associated News dispatch from Lon- 
don, England, Jan. 3 states that fashions 
among the smart set are becoming some- 
what startling. Wrist watches are being 
worn at present above the elbow on all sorts 
of colored ribbons. A very few “knee 
watches” have been seen tucked into garters 
worn just above the knee, says this dispatch 
which continues: 

“A favorite fad of the very wealthy woman 
is a ‘button watch,’ not more than one inch 
in diameter, set in enamel, which is used 
to fasten a loose velvet coat. 

“In addition to wearing long bead chains 
down the back, women are now wearing ties 
at the back instead of the front of dresses; 
hairpins plentifully jewelled or ornamented 
are used in hats instead of hat-pins; gloves, 
when not worn, are tucked through the belt 
of sports jackets, instead of being carried 
in the hand. 

“Other vagaries include the wearing of 
one large single earring, instead of a pair, 
and cuffs half way up the sleeve.” 








Death of Henry J. Boke 


Lyons, la., Jan. 4.—Henry J. Boke, aged 
39 years, proprietor of a jewelry store here 
two years, died Dec. 22 in Mercy Hospital, 
Clinton, Ia., after an illness of three weeks. 
He was a native of Lyons and learned the 
trade, buying the Clem Krumplemann store 
two years ago. 

Surviving are his widow, a son, his par- 
ents, four sisters and a brother. 


——— 
a 








The attention of people on State St. has 
recently been called to a new electric sign 
installed over the jewelry store of M. H. 
Segel, Schenectady, N. Y. The background 
is white with black letters. At night the 
changeable colored electric lights located in 
the diamond at the top of the sign throw 
varied colored lights on the sign itself. 
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| MERALDS to. Market 
| RUBIES 

SAPPHIRES 
AQUAMARINES AQUAMARINES 
CHINESE JADE 
QUAMARINES are usually very 
and other brilliant, and especially by 
PRECIOUS and artificial light, in which respect 
the Aquamarine is superior to 
SEMI-PRECIOUS many of the more valuable gem 
STONES stones. Large Aquamarines have 


been found in Brazil in recent 
years and many thousands of 
carats of beautiful gems have been 
cut from this material. The larg- 
est of these gem crystals was found 
in Marambaya some years ago 
and weighed nearly 250 pounds. 
Many fine Aquamarines have been 


Cee eeeeeeeeeeee? found at the Wiseman Mine in 


North Carolina; these stones 








though small are extremely fine 








“ Jewelers Block” 
Policies 


We have specialized since 1907 jn 
catering to the insurance needs of 


the Jewelry Trade. 





Consult us before renewing you; 
present insurance. 


Pendleton & Berger 


Incorporated 
Barnett Berger Josiah Berger 
President Secretary 


Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Hanover 4789 














Members, National Jewelers Board of Trade 

















for all sizes of scarf- 
pin wire. Guaranteed. 
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for unpierced ears. 


SAFETY CATCH 
for Brooches, ete, 
Can be applied to any 
work where pin tongues 

=) used. 


























AMERICAN GEM & in quality and deeper in color than 
PEARL COMPANY the Brazilian. (No. 6 of a Series) 
6 West 48th Street 
NEW YORK 
é 
Lon.———— SS SSSSSASSSSSSSSSS ————— 








THE WASHBURN 


SECURITY MAGIC NUT 


Automatic Holder for ear studs, scarf-pins 
etc, 





EAR WIRES 


y 





Open. Closed. <= Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 





EVERYTHING IN THE STONE LINE 





IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 





()" R salesmen are preparing to visit you 


with a complete stock of the latest im- 
portations and up-to-date cuttings in 
ring stones and calibre. 


It Will Pay You to Wait for Them. 








S. NATHAN & CO. 


Indestructible Pearls 


Balls, Olives, Pears and Buttons for er 
or other purposes made smooth or 


AURORA PEARL CO. 


156 HARMON ST., BROOKLYN, N. ¥. 











Jewelers 
Assayers 
CRUCIBLE s:2 


J. & H.BERGE i 
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| WATCH GLASSES 





Perfect Fitting Dust Proof 


114 Fulton St., New York 
UGER & FANDE 








71-73 NASSAU STREET, NEW YORK, N. Y. 
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AMBER BEAD Ss 
and other 
Precious Stone Necklaces, Onyx Ring Stones, 
Bracelet and Earring Stones 


THE DOUBRAVA co. 
61 Beekman St. w YORK 
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DEATH OF HARRY F. JOHNSON 





New York Silverware Dealer Wages 
Unsuccessful Fight Against Pneumonia 


An attack of pneumonia, the second within 
4 year, caused the death last Wednesday of 
Harry Frapie Johnson, head of J. W. John- 
son, Inc., silverware dealer, 14 Maiden Lane, 
New York. Mr. Johnson had been at the 
Grm’s store until about 10 days before his 
death and was apparently enjoying good 
health when he returned home and suffered 
a chill which developed into pneumonia. 
Funeral services were held last Saturday at 
his late home in Plainfield, N. J., with Rev. 
Dr. Swafield, officiating. Burial followed 
in Hillside Cemetery at Plainfield. 

Harry Frapie Johnson was born on Oct. 
28, 1872, in Plainfield, N. J., where he spent 
his entire life. He received his education in 
a private school at Plainfield and about 35 
years ago became associated with his father 
I. W. Johnson, who established the present 
frm in 1869. His entire business career has 
peen confined to the firm of J. W. Johnson 
of which Mr. Johnson became the head after 
the death of his father in 1916. 

For many years the concern was located 
at 32 Maiden Lane, the present site of the 
Federal Reserve Bank, and later moved to 
33 Maiden Lane. About six years ago the 
business was moved to its present quarters 
in 14 Maiden Lane. 

Mr. Johnson was known personally to 
practically every customer of his concern. 
He was well liked, highly respected and his 
passing is a distinct loss to his large circle 
of acquaintances. 

He was a director of the First National 
Bank of Plainfield and was also a member 
of the Sons of the American Revolution. 

Deceased is survived by his widow, one 
son, one daughter and a brother. 








Death of Charles H. Ballou 


Provipence, R. J., Jan. 2.—The funeral of 
Charles H. Ballou, former manufacturing 
jeweler, expert jewelers’ toolmaker and for 
several years associated with Sampson & 
Murdock, directory publishers, was _ held 
Wednesday at 1 o'clock from the Graham 
Home, 571 Broad St., burial following later 
at Mount Hope Cemetery, North Attleboro. 
He had been in failing health nearly a year 
and died last Sunday night, 

Mr. Ballou was considered one of the 
most expert revisers of names and addresses 
in the firm’s employ and was sent annually 
to cities throughout New England to conduct 
this important work. He had been perma- 
nently with the concern since 1912, although 
for a number of years previously he had as- 
sisted annually during the rush season in 
preparing the Providence business and house 
directories. Previous to entering the employ 
of the Sampson & Murdock Co. he .was con- 
nected with the jewelry industry of this city 
and North Attleboro, both as a toolmaker 
and as a manufacturer. 

He was born in Memphis, Tenn., May 21, 
1865, but removed to Columbus, Ga., while 
a small boy and obtained his education there. 
Coming to Providence when about 18 years 
of age and becoming interested in the jewel- 
ry industry learned the trade of a jewelers’ 
toolmaker with the old firm of Goff & Salis- 
bury, and upon the death of the former, en- 
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tered the employ of George W. Dover, and 
later was employed as an expert by several 
concerns here and in North Attleboro, going 
to the latter place in 1905. 

In ]908 he returned to Providence and 
began manufacturing a general line of jewel- 
ry in a small shop at 289 Thurbers Ave, 
hut in less than a year was forced to remove 
to larger quarters at 109 Eddy St. About 
a year later he formed a partnership with 
QO. R. Johnson and in 1911 they ‘removed to 
still larger quarters at 144 Pine St. The 
following year Mr. Ballou withdrew from 
the concern and accepted the position with 
the Sampson & Murdock Co. 

June 21, 1888, Mr. Ballou married Miss 
Jennie L. Richardson, a grand-daughter of 
the late Charles S. Pine, of the manufactur- 
ing jewelry firm of C. S. Pine & Co., who 
with one son and one daughter survive. The 
son, Charles R. Ballou, an attorney, and the 
the daughter, Miss Ella M. Ballou, is em- 
ployed as an assistant in the Recorder of 
Deeds office, City Hall. Mr. Ballou also 
left one brother, Eugene H. Ballou, of Paw- 
tucket. 

————— Ss 


Bandits Lock Newark, N. J. Jeweler’s Wife 
in Ice Box and Rifle the Safe 


Newark, N, J., Jan. 4.—After locking the 
wife of the proprietor in a large ice box, 
bandits rifled the safe in the jewelry shop 
of Dominick Ciampolillo, at 411 Fifteenth 
Ave., one afternoon last week. Mrs. Ade- 
line Ciampolillo was alone in the store, one 
side of which is used as a meat market, 
when three young men entered. They were 
accompanied by a girl of five or six years, 
for whom they said they wanted to buy a 
ring. 

A tray was taken from the office safe and 
placed on the show case before them. After 
making a selection, one of the men, taking 
the child by the hand, said, “Well, I must 
be off.” “But who is going to pay for the 
ring?” Mrs. Ciampolillo asked. “We will,” 
replied the other two, “and we want some 
other things. Show us some watches.” 

After examining a tray of watches, they 
asked to see other jewelry. As the woman 
hent for the third time before the open safe, 
one of the thieves seized her, a hand covered 
her mouth, her earrings were torn from her 
ears, and she was thrust into the ice box 
of the butcher shop, which she also con- 
ducts. The inside handle of the door was 
torn off and the door closed. As Mrs. Ciam- 
polillo began beating on the door with a 
meat axe, one of the robbers pointed a pistol 
at the glass panel in the door with the 
command to “stop that or I'll shoot.” , While 
she cowered in the corner of the box they 
took all of the loose stones, rings, pins and 
watches in the safe, aggregating $4,775 in 
value, including $1,000 in personal jewelry 
belonging to Mrs. Ciampolillo. 

Customers discovered her plight and men 
from a neighboring confectioner’s broke 
open the store door, which the bandits had 
locked, and liberated her. The jewelry is 
insured. 








Stewart’ B. Martz, an employe of the 
Pennsylvania railroad, has embarked in the 
jewelry business by opening an attractive 
store at 1608 Twelfth Ave., Altoona, Pa. 
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Outline of Draft of New Auction Ordinance 
to Be Considered at Meeting in 
New York Today 


A meeting of the auction conference, com- 
posed of a number of organizations in and 
out of the industry, in New York city and 
State, will be held today (Wednesday) at 
11 A. M. in the rooms of the National 
Jewelers Board of Trade, 22 W. 48th St. 
The meeting will consider the provisions of 
a proposed auction Jaw which when drafted 
will be presented to the lawmakers of the 
city and State. 

The following is a brief resumé of the 
draft which will be submitted at the meet- 
ing today: 

1. The committee is of the opinion that 
the licensing and supervision of auctioneers 
should be vested in an administrative de- 
partment in the City of New York in the 
Board of Aldermen; if the board has neither 
the staff nor the equipment to properly 
supervise auctioneers, the proposed ordi- 
nance will endeavor to vest the licensing 
power either in the Police Department or 
the Department of Licenses. Much can be 
said for either one of the departments, 

2. Previous to an auction, there must be 
filed by the auctioneer a complete inventory 
of the goods to be sold, with the following 
specific provisions: 

(a) Inventory shall be filed at least 
five days before the commencement of 
the auction. 

(b) Inventory shall be sworn to. 

(c) Inventory shall show lot number, 
description and the name of person from 
whom purchased. 

(d) Inventory shall state the location 
of the goods, whether on the premises, 
warehouse, etc. If the goods are not 
owned outright by the auctioneer, the 
inventory must also be signed by the 
actual owner of the goods. 

3. The department in which is vested the 
licensing of auctioneers shall be given full 
power at any time to examine the books of 
the auctioneer or the person whose 
goods are being auctioned. 

4. The auctioneer shall keep complete 
records indicating the price at which each 
and every article is sold. 

5. Many of the present provisions of the 
statute such as prchibition against sale after 
sun-down,. provisions against cappers, mock 
auction, method of advertising, etc., shall be 
incorporated in the new law and strengthened 
wherever possible. 

6. In addition to making it a violation 
under the advertising ordinance, it should be 
made a specific ground for revocation of 
license and fine in the event that any adver- 
tising in connection with the auction is in 
conflict with the sworn statement and in- 
ventory as filed. 

7. Each and every article sold shall be 
tagged and the tag clearly indicating the 
proper description of the merchandise sold, 
shall be marked in accordance with the pro- 
visions of the New York State Stamping 
Law. In the event that it is impossible to 
put a tag on each article, the label or box 
shall contain the description herein pro- 
vided for in respect to the tag. 


Ss 


C. E. Webber has succeeded to the busi- 
ness of Webber & Upchurch, Eldorado, Ill. 
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A young man with an all-around knowledge of the loose diamond 
trade—for the last fifteen years with two of the largest importing and 
manufacturing concerns in the country; experience includes buying 
assorting and SELLING—is open for an engagement with a first 
class house. 


Address “L., 8946,” care Jewelers’ Circular 








: 4 =1/20—12K. 
BIST ise asia as I) © Sterling. 
a 12K. Gold Filled 


j OO eK ere eK ee OX ae mf ch 
LS LOZ SOARS BO Na St 





The Gemex— 
Improved Flexible Expansion Watch Bracelet 


That Velvet Touch 
Style—Beauty—Strength—Durability 


36 Garnet St. General Mfg. & Exporting Co. Providence, R. L 














Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring 
in watches and chronometers, and application of the principles 
deduced therefrom in the correction of variations of rate 
arising from want of isochronism, change of position 
and variation of temperature. 


Elucidated and Demonstrated | 


by original experimental researches in the actual problem, showing the 
causes that are operative in the variation of rate, and leading to 
correct remedies. To which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR WITH MODERN APPLI- 
ANCES; HOW TO CLEAN A WATCH PROPERLY; AND, THE 
LEVER ESCAPEMENT—SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 


Price $1.50 
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NEW PRESIDENT CHOSEN 





August Nuernberger to Succeed Clarence 
Loeb as Head of Cincinnati Whole- 
sale Jewelers’ and Manufacturers’ 
Association 
Cincinnati, O., Jan. 4—August Nuern- 
berger, traveling representative of the Dorst 
Co., will be installed in office as president 
of the Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association, succeeding 
Clarence Loeb, of L. Loeb & Sons. Mr. 
Nuernberger was nominated without opposi- 
tion and his election and installation will be 








AUGUST NUERNBERGER, PRESIDENT 


carried out in due form on the second Tues- 
day in January, which happens to be Jan, 12. 
Mr. Nuernberger has been identified with 
the organization for a number of years and 
has worked for its advancement for some 
time. He will have William W. Oskamp, 
president of the Oskamp-Nolting Co., as 
v'ce-president, Ed H. Croninger as secretary 
and Edgar Noterman, of Joseph Noterman 
& Co., treasurer. Mr. Croninger has been 
secretary of the association ‘for almost a 
score of years. 
. The annual meeting and installation, which 
's to be held at the Hotel Gibson, will follow 
by three days the annual dinner dance of the 
association, which also will be held at the 
Gibson, Saturday, Jan. 9. 








J. Fenimore Leonard, Binghamton, N. Y., 
Files Bankruptey Petition at Utica, 
Listing Assets in Excess of 
Liabiilties 
Utica, N. Y., Jan. 2.—J. Fenimore Leon- 
ard, a jeweler of Binghamton, filed a volun- 
lary petition in bankruptcy in United States 
District Court here today with liabilities of 
$15,264 and assets of $17,729. Secured 
claims amount to $11,383 and unsecured, 
$3,881. Assets include stock, $14,249, and 
ixtures, $3,330. The petition was filed 
through Attorney Harry A. Yetter of Bing- 

hamton, 

Charles Brenner is secured for $10,000 
worth of merchandise under a contract by 
Which he was to furnish merchandise and 
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retain title to it until sold. The petitioner 
sets forth that he has merchandise from 
Brenner valued at about this figure, and in 
addition merchandise worth $4,249. The 
Finn-Iffand Co. of Scranton, Pa., hold a 
lien on fixtures to secure $1,321. 

Other creditors include Joseph Berry, 
$1,000; Lowell-Bailey Co., $435; T. E. Dar- 
row Co., $388; Green & Samuels, $151; 
Werner Bros., $162; Charles Bernstein Co., 
$628; V. & W. Watch Co., $415; National 
Ring Co., $785; Paramount Watch Co., 
$188; Hurwitz & Seigel, $286; Blunk & 
Nelson, $168; P. J. Gaudreau, $184; A. & Z. 
Chain Co., $253; Parker Pen Co., $105; 
New England Watch & Supply Co., $658; 
Electric City Box Co., $418; Scaff Mfg. 
Co., $210; Freedman Bros., $658; Turk & 
Lisson, $167; Watchmakers’ Supply House, 
$108; Jerome Meyer & Sons, $4,008; H. O, 
Reno Co., $148; Wexley Bros., $200; 
Kraus Co., $1,600; W. P. Hitchcock Co., 
$324, and Benedict Mfg. Co., $365. 








HOLD ANNUAL MEETING 





Small Attendance at Gathering of Southern 
Jewelry Travelers’ Association—Members 
to Vote on Continuing. or Disband- 
ing Organization 
The annual meeting of the Southern 
Jewelry Travelers’ Association held last 
Saturday in the rooms of the National 
Jewelers Board of Trade, 22 W. 48th St., 
New York, was almost entirely devoted to 
a discussion as to whether the organization 
should be continued or be disbanded. Lack 
of interest, which was apparent last Satur- 
day when only 17 members of the 125 in 
good standing appeared at the meeting, has 
led many of the older members of the or- 
ganization to feel that the association is not 
functioning and has probably passed its days 

of usefulness. 

For the purpose of obtaining a consensus 
of the opinion it was decided to send a letter 
to each traveler on the organization’s roster 
setting forth the situation and asking each 
to reply whether he favors continuing the 
organization or disbanding it. All answers 
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received by Feb. 1 will be considered as 
votes, a majority to decide the fate of the 
organization. If it is decided to discontinue 
the money in the treasury will be distributed 
to some organization or charity to be named 
by a committee consisting of George N. 
Wallace, president; Henry Michaelson, sec- 
retary; Louis Nussbaum, vice-president; 
George Jochum and Irving Blatt. They will 
announce the result of the vote by Feb. 1 
or as soon thereafter as possible. 

President George N. Wallace presided and 
called the meeting to order about 3 Pp. M. 
After the reading of the minutes of the last 
annual meeting was dispensed with George 
Jochum submitted a motion providing for 
the re-election of all officers until it is de- 
cided whether the organization will be con- 
tinued or disbanded. These officers are as 
follows: President George N. Wallace; 
vice-president, Louis Nussbaum; secretary- 
treasurer, Henry Michaelson. The motion 
was adopted. The meeting then discussed 
the question of continuing or disbanding. 
Many of the members present felt that 
the lack of interest being displayed and the 
fact that 24 members had resigned during 
the year is evidence that it would be useless 
to carry-on. Others felt that the association 
could be reorganized and possibly enough 
enthusiasm stirred up to continue. How- 
ever, the question will be put up to every 
member of the organization and by Feb. 1 a 
decision will be reached. 








Employes Present Tablet to Katz 
& Ogush, Inc., New York 


HE tablet illustrated herewith was pre- 

sented recently to Katz & Ogush, Inc., 
manufacturing jewelers and makers of “cer- 
tified” platinum, and will be..placed in the 
front office of the concern at 33 W. 60th 
St., New York. 

This token from their employes was given 
to the partners of the concern at thé firm’s 
fifth annual banquet held Saturday, Dec. 26, 
at the Aldine Club, 200 Fifth Ave. 

The tablet is of bronze, measures 24 inches 
wide and 18 inches high and was made by 
the Gorham Co. 





BRONZE TABLET PRESENTED TO KATZ & O@USH, NEW YORK 
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DEATH OF ISRAEL J. ROE 





Prominent New York Diamond Importer 
a Victim of Heart Disease 


Israel Jackson Roe, one of the best-known 
diamond importers in this country, died sud- 
denly early last Monday morning at his 
home, 310 W. 98th St., New York, follow- 
ing a heart attack. Although Mr. Roe had 
been in poor health for some time and had 
been confined to his home for about two 
weeks, his death was unexpected and came 
as a shock to his family and many friends. 

The funeral services will be held this 
morning (Wednesday) at his late home, 

















THE LATE ISRAEL J. ROE 


with Rev. Dr. Stephen S. Wise officiating. 
The body will be interred in a Brooklyn 
cemetery. 

Mr. Roe had been engaged in the diamond 
business for almost 50 years and during that 
time built up a splendid reputation for his 
honorable dealings, which gained for him a 
host of friends in this country and abroad. 
During his business career Mr. Roe had 
made over 150 crossings to Europe to pur- 
chase diamonds and in his half-century in 
business had dealt with only one broker. 

Israel Jackson Roe was a native son of 
Russia, where he was born in July, 1857. 
His early education was received abroad, 
and as a youth he came to this country and 
settled in Pennsylvania. There he engaged 
in the watchmaking business, but later sold 
jewelry. After a few years he decided to 
enter the diamond business on his own ac- 
count, and almost 50 years ago opened an 
office on Maiden Lane. He was at one time 
located at 36 Maiden Lane, and almost 20 
years ago moved to his present quarters at 
14 Maiden Lane. 

Although well advanced in years, Mr. Roe 
continued active, despite his failing health. 
For some time he had suffered from heart 
trouble and on several occasions was strick- 
en, but each time he recovered and returned 
to his office. His condition, however, caused 
him to remain home frequently in order to 
obtain rest. After being confined to his bed 


for almost two weeks from his last illness, 
it was thought on Sunday night that he was 
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recovering and he seemed to be in high 
spirits before he retired. Death came at 3 
o’clock Monday morning and was almost in- 
stant. 

Mr. Roe was a member of True Crafts- 
men’s Lodge, No. 651, F. and A. M., and 
B’nai Brith. He was also interested in 
the Metropolitan Museum of Art, being a 
member of that institution. 

Deceased is survived by his widow and 
two daughters, Mrs. Frank Mayer and Mrs. 
Leonard M. Wallstein. 








DEATH OF F. MEHLBRECH 





Prominent Richmond, Va., Jeweler Passes 
On After a Brief Illness 


RicHMonD, Va., Jan. 5.—Frederick Mehl- 
brech, proprietor of J. T. Allen & Co,, 
jewelers, 1323 E. Main St., died Sunday 
night at his home, 1719 W. Main St. He 
had been in failing health for several 
months but continued to attend to business 
duties until Christmas Eve when he was 
compelled to take to his bed. 

He was born in Darmstadt, Germany, 
Oct. 10, 1864. He came to this country 
at the age of 20, obtaining, a position as 
watch repairer with the firm of J. T. Allen 
& Co., and remaining with it continuously 
until his death. Following the death of 
Mr. Allen, head of the firm, which occurred 
in the early Summer of 1922, he acquired 
the business and continued to operate it 
under the name of J. T. Allen & Co., in 
accordance with the will of Mr. Allen, who 
left him the good will of the business and 
stipulated that if he bought it he should 





retain the firm name of J. T. Allen & 
Co. 
Besides a widow, who was Miss Rosa 


Franck, of this city, Mr. Mehlbrech is sur- 
vived by six children, three sons and three 
daughters. Two of his sons were associated 
with him in business. Ernest Mehlbrech, 
one of them, is jeweler and engraver. The 
other, Joseph Mehlbrech, has been learning 
the watchmaking trade. Miss Fannie Mehl- 
brech, one of the daughters, is also con- 
nected with the firm, doing office work. 
The other children are Fred, Laura and 
Rosa Mehlbrech. Mr. Mehlbrech is also 
survived by one sister, Mrs. Alvin Menzlaw, 
of Darmstadt, Germany. 

He was long an active member of 
Bethlehem Lutheran Church. The Rev. O. 
A. Sauer, pastor of the church, conducted 
the funeral services. 








Business Troubles 


The Ruby Jewelry Co., Endicott, N. Y., 
is offering creditors 40 cents on the dollar. 

A voluntary petition in bankruptcy has 
been filed by Gerber & Co., Chicago. The 
assets are listed as $2,966 and the liabilities 
$4,394. 

William J. Olson, Jamestown, N. Y., has 
made an assignment to the American Na- 
tional Bank. 

An involuntary petition in bankruptcy has 
been filed against the Hurley Jewelry Co., 
St. Paul, Minn. 

An involuntary petition in bankruptcy has 
been filed against David H. Kahn, 466 S. 
Salina St., Syracuse, N. Y. 
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A DISASTROUS FIRE 





Haverhill, Mass., Jewelers Suffer jn the 
Worst Conflagration in the History 
of the City 


HAVERHILL, Mass., Dec. 31.—The business 
district of Haverhill was threatened by one 
of the most serious conflagrations jn the 
history of the city early this morning whep 
fire swept through two business blocks on 
Merrimack St., wiping out the three-story 
block occupied by Peabody’s music store, 
75 Merrimack St., devastating the Major 
portion of the adjoining block, occupied by 
eight different business establishments, and 
causing a heavy loss by smoke and water 
to the four-story establishment of the Me. 
Cann furniture store and offices in the 
Nichols block, facing the fire area, The 
total loss is estimated at nearly $300,000, 
The fire was discovered in the P 
store. It is thought to have been caused by 
defective heating apparatus. A total of 4 
different enterprises suffered losses ag a 
result of the conflagration and they included 
the establishments of F. C. Davis, successor 
to Kimball & Sons, who suffered a loss of 
$800 by fire and water, and L. J. Eno, whose 
loss mounted into the thousands but has not 
as yet been checked up. 

The entire city fire department was called 
out and assistance was rendered by depart 
ments from several other cities. 








Buffalo Police Surprise Burglars Who Were 
Attempting to Rob Jewelry Store 
But Bandits Escape 


Burrato, N. Y., Dec. 31.—More than 2) 
shots were exchanged between several po- 
licemen from the Genesee St. station and 
two burglars who were surprised early to 
day as’ they were breaking into John 
Lisiewski’s jewelry store at 1068° Sycamore 
St. The prowlers made their escape in 4 
stolen automobile. It is believed that a safe 
containing precious stones worth from $5,000 
to $10,000 was the lure that drew the rob- 
bers to the Lisiewski store. 

In the police automobile were Lieutenant 
Thomas McMahon and Patrolmen John 
Renna and Fred Green. They were cruis- 
ing about their district when, as the machine 
approached the jewelry store, two men raf 
from the entrance, leaped into a car that was 
standing with motor running at the curb and 
sped away. 

The police opened fire. With the first 
shot, one of the burglars leaned out of the 
fugitive automobile and fired five or six 
shots at the officers. The yeggmen’s caf 
raced east on Sycamore St. 

The police, out-speeded, pursued the 
cracksmen to Rapin Place, several blocks 
distant, the chase being marked by an almost 
continuous exchange of shets. At Rapin 
Place the burglars’ car turned north and 
disappeared. 

Inspection of the front door of the jewelry 
store revealed that the burglars were at 
work on the special lock when the police 
car appeared on the scene and frightened 
them away. 

The machine used by the cracksmen was 
a Cadillac phzton. A Tonawanda man fe 
ported it had been stolen from Northampton 
and Josephine Sts. on Tuesday night. 
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A Golden Rose from the Pope 





UEEN ELIZABETH of Belgium re- 
ceived many beautiful presents on the 
2th anniversary of her marriage, which was 
recently celebrated, and among the most con- 
spicuous of these was the Golden Rose, illus- 





GOLDEN ROSE, PRESENTED BY POPE TO THE 
BELGIAN QUEEN 


trated herewith, which was presented by the 
Pope with the Papal benediction. 

In this the donor has revived an ancient 
custom, by which the Pontiffs of old be- 
stowed their favors upon famous queens. 








Watches, Clocks and Jewelry at the Leipzig 
Trade Fair 


There is a little, if any, competition from 
German industries in the manufacture of 
Precious metal goods and clocks for the 
United States market, due to the American 
preference for more products of this nature. 
American manufacturers, particularly those 
in Connecticut, New Jersey and Rhode Is- 
land, seem fully able to take care of, and 
maintain their lead in this line. 

_ Watches, however, are still being imported 
‘rom Germany on a large scale, as are color- 
¢d precious and semi-precious stones, jewelry, 
‘tives, forks, spoons, and Schwarzwaelder 
Clocks, Germany's influence on the Ameri- 
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can market for these goods is strong. This 
may be accounted for by the constant ex- 
hibition of such articles at the Leipzig Trade 
Fairs. In 1925, more than 294 maunfacturers 
took part in the Exhibition. 

The large increase in the number of Amer- 
ican buyers visiting the International In- 
dustries Exhibition at Leipzig every year 
is proof of their steadily growing interest. 
It is expected that many American visitors 
will be present at the Spring Fair, which 
opens on Feb. 28, continuing until March 
6, 1926. 








GOLD AND SILVER IN 1925 


Refinery Production of Gold Last Year 
Reported as $49,126,900 and Silver 
as $45,611,568 


WasHIncrTon, D. C., Jan. 2.—The refinery 
production of gold during the calendar year 
1925 amounted to 2,376,514 ounces, valued 
at $49,126,900, according to preliminary esti- 
mates made by the Bureau of the Mint in 
co-operation with the Bureau of Mines. 
The refinery production of silver was esti- 
mated at 65,722,720 ounces, valued at $45,- 
611,568, based on a value of 69.4 cents per 
ounce, the average New York price of bar 
silver. 

The 1925 production of gold was less than 
that of 1924 by approximately $3,150,000. 
The year of greatest gold production was 
1915, when $101,035,700 was produced. The 
silver production of 1925 exceeded that of 
1924 by about 315,000 ounces. The year 
1915 was also the year of greatest silver 
production, 74,961,075 ounces having: been 
produced that year. 

The following table shows the production 
of gold and silver, by States, during the 
past year: 
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Seven Bracelets for Luck 





[t was reported from Los Angeles recently 
that a fad of wearing seven bracelets “for 
good luck” was spreading throughout th-* 














WEARS SEVEN BRACELETS FOR LUCK 


district, particularly in theatrical circles and 
in the movie colony at Hollywood. The fad, 








GoLp SILVER 
— HN ~~ somnineninGTise=e ade, 
STATES Ounces Value Ounces Value 

A ne Mee aE Te Cee eae 290,448 $6,004,100 617,432 $449,318 
ER tooth. a cis ge. Sia Whee Ss Wik elena 200,108 4,136,600 7,144,949 4,958,595 
Ee Oe ER Eee 6m: “200 dutta 1,600 1,110 
NN ns wick hoa adhe ae BAO eee Owe eRe HEre 630,916 13,042,200 3,070,305 2,130,792 
a Pe ee oe ee ee eee 349,345 7,221,600 4,308,854 2,990,345 
NE hiigs ho RAR e eee Keda shee ewe oe 498 10,300 51 35 
inch sacighensnacnsswntvaneunt 22,161 458,100 7,603,245 5,276,652 
Se oa. ay atid. bi gare dood 5.99 Bie Oo arewre we 3,674 2,550 
MEN ie ora Hee oee Hew ean sane tree's 131,053 90,951 
CE Cun ese cee eases recereanensens err err si ea ge mae 45,841 31.814 
MD oc oo secs dbdsecnerdd ne eKesens 85,619 1,769,900 12,857,351 8,923,002 
MaMa ccacossacacacvassccounvedevesess 182,761 3,778,000 7,020,952 4,872,541 
Mew: BEGEICD 2 cc ccccccvereccsceves senses 28,270 584,400 754,108 523,351 
North Carolina ........sscccccccccsccoes 905 18,700 102 71 
CHORD: sciaseiess 0s sctccdteneasecneseoes 17,962 371,300 29,203 20,267 
Pennsylvania ........... cece cee eeeccreeee 116 2,400 1,399 971 
South Dakota .........2ccececcsccccccees 288,450 5,962,800 101,862 70,692 
POMBWUR occ icicvccsesrescccosreessoses 363 7,500 107,215 74.407 
WORDS cacecccess Rees CSTE D GOOD ORHESEE eed SMe ere 570,000 395,580 
| tah LEPC AP ESSE PL ERSS RED ehere awee eases 179,186 3,704,100 21,110,997 14,651,032 
WIMMER aciicc ccscccresdesDevecsvesssvess 5 100 5 3 
Washington ...........ccccccecccrececces 10,139 209,600 166,719 115,703 
WU GONE 66 oc aok 8 oe bed oe ces Freene none se 10 200 100 69 
Porte RICO .c.ccccorccccscceccccsscnccens 87 1,860 195 135 
Philippine Islands ..........-eeeereeeeees 9,165 1,843,200 45,508 31,582 

2,376,514 $49,126,900 65,722,720 $45,611,568 





Since opening a big store at Lakeland, 
Fla. Abe Levy, a former Macon, Ga., 
jewelry merchant, has notified the manager 
of the Macon store to close out the stock 


as early as possible. Mr. Levy has one of 


the main stores in the city of Lakeland, 
which he remodeled after moving there. He 
reports a splendid business. 


it is unnecessary to say, is not being dis- 
couraged by the jewelers. 

Among the movie stars recently photo- 
graphed wearing these bracelets is Glenn 
Lee, who conspicuously displays five large 
diamond set bracelets on the right arm and 
two, especially designed for her, on the 
left. 








Everett I. Rogers of this city has been 
granted a patent on a buckle. 

J. O. Sylvestre, retailer and repairer, has 
moved into new quarters at corner of Craw- 
ford and McNiff Sts., Arctic. 

Clarence J. Roehr, vice-president of the 
Bassett Jewelry Co., has returned from a 
visit to the firm’s Chicago office. 

W. C. Bromley, representing the Potter & 
Buffinton Co., is making an extended busi- 
ness trip through the middle west. 

A. L. Hancock, Chicago representative of 
the Bassett Jewelry Co., has been visiting 
the firm's factory in this city the past week. 

Walter A. Griffith, of R. L. Griffith & 
Son Co., left early the past week for an 
extended busines trip in the interests of the 
firm. 

Frederick A. 


3allou, of B. A. Ballou & 


Co., Inc., with his wife are at Packett’s, 
Sugar Hill, N. H., enjoying the Winter 
sports. 

Louis H. Greene, representative of the 


Chicago, has 
Severly 


Charles E. Hancock Co. at 
been visiting the firm’s factory, 7 
St., this city. 

Arthur Henius made his annual donation 
of gold cups for the prize dancers of the 
junior class at the Lyra Brown Nickerson 
House last week. 

Jacob S. Senior and Michael D. Avidian 
are owners of a new concern that has begun 
business at 19 Calender St. under the style 
of the Hope Mfg. Co. 

The Hannever Mfg. Co., 280 Richmond 
St., is conducted by Grover C. Hannever, of 
Conimicut, according to information filed at 
the City Clerk’s office. 

Theodore A. Droz et ux has given a 
mortgage for $1,000 to the Providence Mort- 
gage Corporation on property on the north- 
erly side of Sumter St. 

In the Irons & Russell building Bowling 
League two teams—Lemon’s and Lee’s—are 
tied in games won at 33, but the former has 
lost only 22, while Lee’s has lost 23. 

Howard Dutee Wilcox was elected a mem- 
ber of the Council of the Society of Colonial 
Wars at the 5lst General Court held at the 
Providence Biltmore Hotel last Wednesday 
night. 

Joseph Baker, Jr., is a candidate for the 
re-election as tax assessor and Howard D. 
Wilcox as a member of the Board of Fire 
Commissioners of this city, each for a three- 
year term. 

The George H. Fuller & Son Co. bowling 
team is leading the Pawtucket Manufactur- 
ers’ Bowling League of 14 teams, have won 
39 games and lost only 9. The team has the 
highest total of 1,590. 

John H. Mulligan, who has been connected 
with the home office of the Rueckert Mfg. 
Co. in this city for a number of years, is 
now in charge of the firm’s New York office, 
at 9-13 Maiden Lane. 

In a rescript by Judge Baker handed down 
in the Superior Court on Thursday the peti- 
tion of Frank Platt against the FE. M. Dart 
Mfg. Co. for relief under Workmen’s Com- 
pensation Act was -denied. 

On the petition of Maurice J. Karpeles, 
the Marine Engineering & Dry Dock Co. of 
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Rhode Island, was on Thursday dissolved as 
a Rhode Island corporation by a final decree 
entered before Judge Baker, in Superior 
Court. 

Hose Company No. 7 was called on a still 
alarm Saturday morning to the building 69 
Friendship St., owned and occupied by John 
I’. Brady, electroplater. The fire was in a 
blow pipe on the second floor, but no damage 
resulted. 

A final decree was entered in the 
Superior Court before Judge Bakér on 
Thursday on the petition of William F. Kil- 
kenny for the dissoluation of The Strath- 
more Co. as a corporation under Rhode 
Island law. 

The employes of the Uncas Mfg. Co. has 
a bowling league of four teams in which 


the stonesetters have won 21 and lost 12 
games, with a total pinfall of 13,867. The 
press hands are second; office, third, and 


bench hands fourth. 

Property belonging to David M. Lipsey, 
who last week made an assignment for the 
benefit of his creditors, has been attached 
by Pincus Wax for $700. The property in- 
cludes realty on Eddy, Blackstone, Gay and 
Hilton Sts. and Willard Ave. 

Benjamin L. Hall, William F. Comrie, 
Fred A. Burt, Frank L. Barrows, William 
H. Mason and J. Robert Sweet were among 
the guests at the New Year’s reunion of 
Prescott Post No. 1, Grand Army of the 
Republic, last Friday evening. 

According to a _ statement filed at the 
City Clerk’s office, the Washington [:mblem 
Co., which has recently started in business at 
74 Clifford St., is owned and conducted by 
the Sherman Mfg. Co., Inc., of which Nathan 
Resnick is secretary and treasurer. 

The Ostby & Barton Co. quintet in the 
Industrial Bowling League the past week 
made a gain that brings it within fighting 
distance of the leaders, the G. Klein & Sons 
team. Although third in the list the O. & B. 
team has the high team total and the second 
high team single string. The Klein team 
has won 39 and lost 17 games. 

Mrs. Archibald Silverman, Jewish leader 
of this city, recently returned from a Euro- 
pean tour, addressed Providence Section, 
Council of Jewish Juniors, at a meeting in 
Temple Beth-El on Sunday evening. Mrs. 
Silverman, besides being vice-president of 
the American Jewish Congress, is one of the 
leaders of Hadaasah and with her personal 
observations brings a message of importance. 

Fire, smoke and water damage totaling 
several thousand dollars was caused by a 
fire, which, starting between the first and 
second floors of the four-story Ashley build- 
ing at 74-78 Weybosset St. last Thursday 
night, worked up toward the third floor. 
Among the occupants were the H. & K. En- 
graving Co. on the second floor and the Coe 
Mfg. Co., gold leaf beaters, on the third 
floor. 

A man passing along Eddy St., about & 
o'clock Saturday night, saw a flare of light, 
which he thought was a fire, in the shop of 
Pollard & Darling, manufacturing jewelers 
on the third floor of the Burke building, 
21 Eddy St., and sounded an alarm. The 
call was a needless one, as it was found, 
when the firemen arrived, that an employe of 
the concern had lighted a forge, causing it 
to flare for a moment, but without causing 
any damage. 
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Among those who participated in the ap. 
nual Watch Night reunion of the first Light 
Infantry Veterans on Thursday evening 
were Gregor Krichbaum, of L. Krichbaum 
& Co., who officiated as Santa Claus jp the 
distribution of “gifts” from the burlesque 
Christmas tree; James Bradshaw, Edmond 
Laneau, William H. Mason, Walter x 
Jenks, Nathaniel Fisher, Frank L. Barrows 
Arthur Lenau, Leo _Krichbaum, Chester 
Greene and Thomas Fisher. 

An exceptionally beautiful piece of ¢. 
clesiastical metal work has recently been de. 
signed and executed by a Providence crafts. 
man, Frederick Whitaker, for the St. Augus- 
tine Church in Brooklyn, N. Y. Mr. Whi. 
aker, who was at one time a student of the 
Rhode Island School of Design, specializes 
in ecclesiastical work, and the ciboriym js 
one of the finest examples of his skill. It js 
of solid gold and is lavishly embellished with 
diamonds and amethysts. The mediaeyal 
ciboria were beautiful examples of the gold- 
smiths’, enamellers’ and _ metal-workers’ 
craft. In the early Christian church the 
ciborium was a canopy over the altar, sup- 
ported on columns, and from it hung the re- 
ceptacle in which was reserved the conse- 
crated wafer of the Eucahrist. The name 
was early transferred, however, from the 
canopy to the vessel containing the reserved 
sacrament, and on this drinking vessel, or 
ciborium was lavished all the artificer’s art 
and skill. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following : Joseph Hammerschmitt, 
Philadelphia; Joseph Goldsmith, of Joseph 
Goldsmith Co., New York city; Gilbert 
Freundlich, of American Wholesale Corp. 
(Baitimore Bargain House) Baltimore, Md.; 
Oscar Kind, of S. Kind & Sons, Philadelphia; 
S. Lipschitz, of the Oval Mfg. Co., New 
York city; Mr. Schoor, of the United Mail 
Order House, New York city; Ed. Wert- 
heimer, of Wertheimer, Phlein & Levy, New 
York city; Ed Heimer, of Jules Schwab & 
Co., New York city; S. P. Meyers, of S. P. 
Meyers & Co., Montreal, P. Q.; J. F. Cun- 
mings, of Gimbel Bros., Inc., Philadelphia; 
Mrs. Walters, of Gimbel Bros., Inc. New 
York city; Nathan Brownstein, of the Su- 
preme Specialty Co., Philadelphia; Mr. 
Block, of S. Kind & Sons, Philadelphia; 
Messrs. Schwartz and Steinberg, of New 
York cjty; M. and Sam Kingsbacher, o! 
Kingsbacher Bros., Pittsburgh, Pa. 

While an unusually large number of the 
manufacturing jewelers and allied concerns 
of this city remembered their employes with 
greenbacks and turkeys at Thanksgiving of 
Christmas and other gifts at the latter time, 
many others reserved their presentations 10f 
the New Year. Among those who contrib- 
uted to the latter holiday were: Silverman 
Bros., the Armbrust Chain Co. and the Kes- 
tenman Bros. Mfg. Co. This holiday 1s on 
that has not been made much of in New 
England until within the last few years, but 
the passing of ’25 and the dawn of '26 will 
long be recalled because of the extent ol 
their observance. New Year's gathermgs 
were numerous among families, societies am 
organizations, and the hotels made much 0! 
the Watch Night festivities. Among the 
manufacturing jewelers observed at the Bilt 
more entertaining tab'e parties were William 
Shawcross, Joseph and Leon Samuels, J. J. 
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White, Jules Goldstein, James Garvin and 
others. 

Frank M. Graham was called to Denver, 
Colo., last week by the death of a relative. 

 t. Hellman Co., 163 Pine St., is dis- 
continuing business, having sold out to the 

Keebler Jewelry Co. 

Mr .and Mrs. Morgan W. Rogers returned 
last Tuesday from New York, where they 
spent the holiday and week-end. 

The Hadley Co. has been sending its 
friends a handy desk piece to match the 
souvenirs distributed a year ago. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade 
was in northeastern Massachusetts last week 
for the association. 

On petition of Edwin I. Leach a decree 
was entered the past week in the Superior 
Court here dissolving the Leach & Garner 
Co, as a Rhode Island corporation. 

The annual conference of the sales forces, 
officials and department heads of the Gorham 
Mfg. Co. is being held at the company’s of- 
fices at Elmwood, Wednesday, Thursday and 
Friday of this week. 

Practically all of the manufacturing 
jewelry plants here closed Thursday night 
over the holiday and week-end. Several of 
the manufacturers were desirous of operating 
their factories on Saturday, but there was no 
power in the buildings. 

L. J. Anshen Co., 144 Pine St., have finally 
decided to liquidate their business and dis- 
continue. Some months after a partial clos- 
ing out the concern announced a continuance, 
but it is now announced that the business 
is to be closed up. 

The next regular monthly meeting of the 
directors of the Manufacturing Jewelers 
Board of Trade will be held in the Turks 
Head building on Friday afternoon, Jan. 15, 
and the annual meeting with reports and 
election of officers on Friday, Jan. 29. 

Irons & Russell Co. furnished the solid 
gold Past Master’s jewel presented to the 
retiring Worshipful Master of St. Johns 
Lodge No. 1 of Masons, last Monday night 
and also designed and executed the solid 
gold 50-year service medals and bars pre- 
sented to 10 members of the lodge. 

Arnold, Ochs & Co., to be located at 144 
Pine St., this city, for the manufacture of 
Jewelry, last week obtained a charter from 
Secretary of State Sprague under the laws 
of Rhode Island. The authorized capital is 
1,000 shares of common stock without par 
value. The incorporators are Gustave Ochs 
of Norwood, Arnold M. Zetlin of this city, 
and Geo, W. Bugbee of Edgewood. Messrs. 
Zetlin and Ochs were both formerly associ- 
ated with L. J. Anshen Co. 

_ Chester P. Rounds, one of the old-time 
journeymen jewelers and a Civil War vet- 
eran, died last week at his home, 139 Su- 
perior St., after an illness of 10 days, of 
broncho-pneumonia, although he had been in 
tailing health for more than a year. He was 
in his 86th year. He served four years in 
the Seventh Rhode Island Infantry Regi- 
ment, and after his return to Providence was 
employed at several manufacturing jewelry 
a gp for many years with the Wight- 
ieihenes — Co. He retired from active 
some? , out 25 years ago. 
of ge 0 Herzog and executive officers 
a 7 ational Jewelers Board of Trade 
i — the dinner of the New England 
‘mbers at the Turks Head Club, this city, 
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Thursday evening, Jan. 7. Two New Eng- 
land directors will be chosen, Charles E. 
Hancock, of Charles FE. Hancock Co., and 
Theodore W. Foster, of Theodore W. Fos- 
ter & Bros. Co., being nominated for re- 
election. Herbert McGill, editor of the Com- 
modity Bulletin of the Babson organization, 
will be the principal speaker on the “Busi- 
ness Outlook for 1926” and there will be a 
musical programme by the Bixby Trio of 
instrumentalists. 

A resolution proposing that the city of 
Providence obtain authority from the Gen- 
eral Assembly at its income session to deed 
hack to the heirs of the late Barton A. Bal- 
lou, of the B. A. Ballou & Co., Inc., the 
property adjoining Prospect Terrace, given 
to it in 1924 for park purposes, was intro- 
duced at the meeting of the Common Coun- 
cil last Monday night and referred to the 
park committee. In 1922 the late Mr. Bal- 
lou offered the property to the city, but he 
died before the necessary formalities could 
be gone through with by which the transfer 
would be consummated. Later, in 1924, his 
widow and heirs carried through the deed. 
Since then, the park committee and park 
commissioners have been considering utiliz- 
ing the property as was intended, but, ac- 
cording to a report submitted to the Coun- 
cil on Monday evening by the former body, 
it has been found that an expenditure of 
approximately $45,000 would be necessary to 
put the place in shape. This expenditure, 
the park committee feels, is not justified and 
it so reported to the Council, with the result 
that the matter is now at a standstill. It 
was stated that something should be done 
with the property, or it should be returned 
to the donors, and the resolution has been 
introduced to bring the matter to a definite 
conclusion. The property has an area of 
5,189 square feet. 











A patent on a separable cuff button has 
been granted to Leonard Dahlgren. 

William Booth is absent on an extended 
business trip for the J. F. Sturdy’s Sons 
Co: 

A majority of the factories closed down 
Thursday night over the New Year’s holi- 
day and week-end. 

Smith & Crosby, 94 County St., are in- 
creasing their working force, the special call 
being for solderers. 

Lewis S. Chilson left last Sunday night 
for a several weeks’ business trip through 
the west for the J. M. Fisher Co. 

Mr. and Mrs. Axel Person have returned 
from spending the holidays with their son, 
Cadet John L. Person, at West Point. 

Edwin F. Leach, of Leach & Garner Co., 
was elected a director for three years at the 
referendum election of the Attleboro Cham- 
ber of Commerce. 

Mr. and Mrs. Edward L. Gowen, Mr. and 
Mrs. Samuel M. Einstein and Mr. and Mrs. 
Ralph P. Kent spent New Year’s at the Hotel 
Somerset in Boston. 

L. G. Balfour Co. of this city has opened 
a new office in Room 203, Jewelers’ building, 
Los Angeles, Cal., which will be in charge 
of P. R. Reynolds, who has been in charge 
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of the firm’s office at Kansas City for several 
years. 

Milton Sandfelder, manager of the Chi- 
cago office of the D. F. Briggs Co., who has 
been spending the last fortnight at the firm’s 
factory here, left last week to return to his 
duties. 

Clarence L. Watson, of the Watson Co., 
who is suffering from a fractured hip as the 
result of a fall at his home three weeks ago, 
is reported as improving rapidly. 

Mr. and Mrs. David E,. Makepeace gave a 
farewell party in honor of their daughter, 
Mrs. Lulu M. Swift, last Wednesday, who 
is leaving in a few days for Chicago, where 
she is to be married to Joseph Kershaw of 
Houghton, Mich. 

The Sweet Paper Box Co., whose plant at 
Norton was destroyed by fire, has resumed 
operations with an entire new plant in the 
Sturdy Bros. factory building at Chartley, 
where they will remain until their factory 
at Norton is rebuilt next Spring. 

Lawrence Swift, Walter G. Moon, Foster 
C. Burbank, Charles Cooper, Daniel La- 
mond, Leroy Kiff and Alfred Patterson were 
members of the committee of Attleboro Post, 
American Legion for the New Year’s char- 
ity ball at the State Armory last Thursday 
night. . 

While an unusually large number of the 
manufacturing jewelers here made gifts of 
turkeys, greenbacks, etc., at Thanksgiving or 
Christmas, and in some instances both, several 
reserved the occasion until, New Year’s. 
Among these were Moore Bros., the D. & M. 
Enamelling Co. and the Larson Tool & 
Stamping Co. 

Walter L. Marble, manufacturers’ repre- 
sentative with offices in San Francisco who 
has been visiting his old home here with 
his bride to whom he was married in San 
Francisco in November, left last week to 
return to the coast. They will make the 
trip by way of the Panama Canal and will 
make their home temporarily in Los An- 
geles. 

The Guyot Bros. Co. was recently incor- 
porated under the laws of Massachusetts for 
the purpose of manufacturing, selling and 
otherwise dealing in jewelry and novelties, 
with a capital authorized at $100,000. The 
incorporators and officers of the new cor- 
poration are as follows: President and treas- 
urer, Arthur F. Guyot; vice-president and 
secretary, Gaston A. Guyot and Carl W. 

The Electric Chain Co. has made applica- 

tion to the Secretary of State for a charter 
under Massachusetts laws and. took over 
the Johnston Mfg. Co. on Jan, 1. Alfred 
S. Rees, who has been with the company 
since its inception in 1900, and Gilbert C. 
Hall, for the past eight years a director 
and its secretary, will retire. Alfred 
Walker, for 14 years with the W. E. Hay- 
ward Co., but during the past year one of 
the firm of Walker Bros., with offices in 
the First National Realty Trust building, 
will become treasurer. Associated with him 
will be Frederic S. Johnston, Frederick A. 
Jagnall and Frederick A. Phillips, all of 
whom have been identified with the jewelry 
business in Attleboro for many _ years. 
George F. Sawyer, who came to Attleboro 
and the company in 1909, will remain as 
its president. With its well equipped plant, 
excellent organization and reputation in the 
trade, the future looks bright for the com- 
pany, and its success seems assured. 











J. H. Jacques, Haverhill, has been laid up 


for several days with illness. He is on the 


mend and expects to be back in business 
very shortly. 
Word of the death of Dana Fellows of 


franklin, N. H., was received in Boston 
last week. He was a member of the firm 
of D. D. Fellows Co. of that city. 

Nelson H. Smith and H. A. Martin, of 
the Smith, Patterson Co., visited New York 
over the first of the year for the purpose 
of looking over the market for Spring 
goods, 

The stores and stock in trades of F. C. 
Davis, Joseph L, Eno and H. N. Noyes 
were all destroyed in a $500,000 fire which 
ruined one of the largest business blocks in 
that city last week. 

A sentence of 15 years at hard labor 
was imposed upon Burke, the man who 
pleaded guilty to a break in the store of 
the Harriott Co., 47 Winter St., recently. 
The other men implicated with him were 
released. 

A sales conference of the sales managers 
of the Waltham Watch Co. was held at the 
factory Jan. 4. Representatives from Lon- 
don, Eng., San Francisco, Chicago, Boston 
and New York were in attendance. Plans 
for the coming year were discussed. E. C. 
Fitch, vice-president, who returned from 
a visit to New York, took part in the con- 
sultation. 

Jewelry valued at $3,000 was stolen from 
the store of the Gtossman Co., Brockton, 
last week, the window being smashed with 
a brick. The property taken consisted of 
diamond rings and a: bracelet. The broken 
pane was not discovered until a window 
washer went to clean it. He reported the 
matter to the police. The police station is 
just around the corner. 

The Christmas business, according to all 
reports, was highly satisfactory to everyone. 
All say that they did better than last year. 
Much of this is due to the recent exposition 
which awakened greater interest in jewelry 
and to an exceptionally wide advertising 
campaign. The release of $20,000,000 in 
Christmas savings from the banks also 
helped materially in increasing business. 

Mrs. Florence T. Horn, widow of Edwin 
B. Horn, founder of the well-known Bos- 
ton jewelry house now known as the E. B. 
Horn Co., 429 Washington St., died at her 
home, 1746 Beacon St., the Waban section 
of Newton, on Dec. 28. She was a native 
cf Newburyport, the daughter of Anthony 
F. Towle, one of the old-time silversmiths, 
who was the founder of the Towle Mfg. 
Co., which is still in existence in that city. 
For 40 years Mrs. Horn lived in Boston, 
the family home being in Greenwich Park, 
and during those years she was a member 
of the Warren Avenue Baptist Church. Mr. 
Horn died in 1901. Twelve years ago Mrs. 
Horn moved to Newton, where she attended 


the Union Church in Waban. Mrs. Horn is 


survived by two sons, Fred A. Horn of 
Brookline, who is active in his father’s Bos- 
ton concern, and Everett B. Horn of New- 
ton, and two daughters, Mrs. Benjamin H. 
Codman of Newton and Mrs. 
Morgan of Waterbury, Conn. 


Harold L. 
A third son, 
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who died two years ago, was Harold S. 
Horn. There also is a brother, William A. 
Towle of Newburyport, and four grand- 
children. 
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Swift & Fisher presented their em- 


ployes with insurance policies as Christmas 
gifts. 

James Flaherty, for several years employed 
at the Mason Box Co. plant, died Monday 
after a short illness. 

Mr. and Mrs. Edwin H. Cummings, Jr., 
have returned to their home here, after 
spending the holidays in New York. 

George C. Harrison, representing Paye & 
Jaker Mfg. Co., is making an extended 
business trip through the middle west. 

Frank Collins, who has been superintendent 
for Kennedy & Co. for several years, has 
accepted a position with Swift & Fisher. 

Harry E. Hull, president of the North 
Attleboro Board of Trade, has been con- 
fined to his home by illness the past week. 

Mr. and Mrs. John EI. Tweedy returned 
to their home last Thursday after spending 
Christmas with their daughter and family 
at Stamford, Conn. 

Following its custom of several years, the 
Webster Co. on Christmas eve presented 
their employes with a generous bonus, which 
was greatly appreciated. 

Many of the employes of Scofield, 
Melcher & Scofield, which is now in 
process of liquidation, have found employ- 
ment with other concerns here. 

Among the local firms who remembered 
their employes during the’ holidays were 
Mason-Lenzen Co., -Bughee~& Niles Co., 
A. L. Lindroth Co., J. F: Sturdy Sons & Co., 
H. F. Barrows Co, and H. D. Merritt Co. 

Elton B: Fisher, Fred C. Sturdy, Ira. L. 
Roafinson, Harry E. Hull and. Joseph Preif-’ 
fer are members of the committee in charge 
of the testimonial banquet to be tendered the 
athletic teams of the North Attleboro High 
School the latter part of this month. 

Kennedy & Co., manufacturing jewelers in 
the T. I. Smith & Co. building, 117 S. Wash- 
ington St., has discontinued business and is 
closing it out. Frank P. Kennedy, head of 
the concern, is removing to Florida, where 
he will engage in business, and the plant here 
will be disposed of in lots. 

Several of the manufacturing jewelry con- 
cerns here used the air mail service during 
the holidays to good advantage in small 
packages to the Pacific Coast. One pack- 
age was sent Monday afternoon of Christ- 
mas week and arrived at its destination in 
time for Christmas delivery. 








Allentown, Pa. 





Ira H. Landes, the jeweler, and family, 
are spending the Christmas holidays 
visiting friends in Lancaster. 

The following traveling men are calling 
on the trade in this locality: Joe Klein, 
with Shiman Bros. & Co., Inc.; J. Rodney 
Allen, with Oneida Community, Ltd. 

Melvin Bowman, engraver for Faust & 
Landes, is spending the Christmas holidays 
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with his family and friends in Lancaster 
Paul Conrad, diamond setter, and his Wile 
also with Faust & Landes, journeyed t 
Lancaster to be with friends over Chek. 
mas Day. : 

Local jewelers seem to be well please 
with the volume of business done during 
the Christmas holidays. Generous ge of 
newspaper space seems to have been i 
sponsible for the marked increase in gale 
according to the testimony of some of the 
local jewelers. All jewelry 
were closed New Year’s Day. 

Mrs. C. B. Goodrich, the jeweler, ¥8 
Delaware Ave., Palmerton, Pa., who has 
conducted a jewelry store and gift shop 
at this location for the past 10 years, has 
decided to retire from business, and has 
offered her store, stock and fixtures for 
sale. Mrs. Goodrich has conducted the 
business since the death of her husband, and 
has made many friends in the community 


Stores here 











The Wilkes Silverplate Co., Inc., is now 
located at 209 Terminal building. 


The regular meeting of the Rochester 
Retail Jewelers’ Association will be heid 
Thursday, Jan. 14, 

Max Weisbuch, 192 Clinton Ave. N,, ar- 
ranged to move his business into one of the 
stores in the new Elks’ building, Jan. 1. 

Reports of the holiday trade here have 
been very satisfactory. Watches and diamonds 
led in the demand of customers. S. D. Bur- 
ritt, Marks & Abramson, the L. Sunderlin 
Co. and other stores report busiriess ahead 


of last year. 


A sample case containing a_ supply of 
men’s stick pins and a variety of gold pins, 
with emblems of fraternities and of football 
players, valued at $500, was reported stolen 
from an automobile Saturday afternoon. 
The car was parked on S. Water St. ‘by 
E. J. Perkins, a salesman of the Metal Arts 
Co. Detectives are searching for the thief 
and the stolen jewelry. 

Harry Rosenberg is celebrating his 25th 
anniversary as a jewelry merchant in Roch- 
ester. His first successful enterprise was in 
a store on Front St., later moving to 4 
larger store on Main St. E. After a term 
there he then opened the present place at 
89 State St. This Winter his assistant sales- 
man. branched out into the management of 
another jewelry shop on Main St. E. 

J. Roland Ernisse, son of J. J. Erniss¢, 
died Dec. 25. The funeral services were held 
at the residence, 412 Raines Park, Dec. 3. 
Mr. Ernisse was hit on the forehead by 4 
ball while playing handball at the Rochester 
University gymnasium.. Previously he had 
heen troubled with a sinus. Several opera 
tions at the hospital proved unsuccessful. 
He was a member of the Central Presby- 
terian Church and the Sigma Delta Upsilon 
Fraternity. Mr. FErnisse’s father was for 
many years in the retail jewelry trade i 
this city. 








Moses Small, Auburn, N. Y., jeweler, died 
in a Syracuse hospital last week, where 
had been ill for two weeks. 
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{imon Weil, father of Henry, Aaron and 
Monroe Weil of the firm of Weil & Bro., 
13th'and Tasker Sts, and 16th and Jackson 
Sts, died Dec. 23. 

Frances and Esther Rosenthal have opened 
the Studio Shop, trading in jewelry, etc., at 
317 S. 16th St., and have registered them- 
selves under that name. 

Paul Stern, representing the Louis Stern 
Co., of Providence, and Mr. Malcolm, of the 
Walter W. Hayward Co., Attleboro, have 
been calling on the trade here. 

The Bellevue-Stratford Hotel has been 
selected as headquarters for the next annual 
convention of the American National Retail 
lewelers Association here during the week 
beginning Aug. 9. 

Saturday, Feb. 27, has been elected as the 
date for the annual dinner of the Philadelphia 
Jewelers’ Club, and an exceptionally fine 
program is being arranged. It is understood 
the affair will as usual be held at the Belle- 
vue-Stratford Hotel. 

Illness is confining to their homes Abra- 
ham Sickles, of M. Sickles & Sons, and 
William J. Cooke, of B. J. Cooke’s Sons. 
Mr. Sickles is recovering from what threat- 
ened to be a severe attack of pleuro-pneu- 
monia, while Mr. Cooke is convalescing 
from an internal trouble. 

Interest was aroused in the trade last 
week by a lost and found ad in local news- 
papers announcing the loss of a box con- 
taining six pieces of diamond and platinum 
jewelry in transit to a local wholesale and 
retail house. Although a liberal reward 
with. no questions asked was offered, the 
jewelry has not been returned. 

The store of Abe Stein, at 216 Market 
St, .has been added to the list of places 
visited by window smashers. The thieves 
used a small sledge hammer to smash the 
glass in the display window and escaped 
with a tray of cheap rings and watches of 
a total value of $154. None of the more 
expensive goods were kept in the window 
over night. 

Sneak thieves who entered the store of 
Mrs. A. H. Krauss at 4324 Frankford Ave., 
here, managed to get away with a tray filled 
with rings, brooches and chains, the loot 
being valued at $1,400. The crooks operated 
while the store was well filled with custom- 
ers and made their escape without detection. 
It was not until some time afterward that the 
robbery was discovered. 

Two boys, in an effort to escape capture 
by a policeman after they had been inter- 
rupted in robbing the store of Draving 
Bros., 4458 Frankford Ave., fired at the of- 
figer ‘but missed and were arrested. The 
Policeman surprised them behind the counter 
of the store, and when searched at the police 
station jewelry valued at about $100 was 
found in their pockets. One prisoner is 14, 
the other 13. They are held for court. 

With the holiday rush over, things in the 
wholesale jewelry district are back to nor- 
mal. The heavy police detail guarding the 
district has been recalled and the stores and 
Offices are back on the regular opening and 
closing time schedule. Just now inventories 
are occuping the time of practically all those 
in the business, but dealers are finding the 
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post-holiday trade exceptionally good at 
present and see in, it an augury of a pros- 
perous year, 

No trace hatt*been found by the police or 
private agencies working on the case of the 
three well-dressed thieves who looted the dis- 
play window at the John Wanamaker, Inc., 
store here of several pieces of fine jewelry 
valued at close to $30,000 during the holiday 
rush. Nothing has been heard from the 
dragnet placed around pawnshops here and 
in other large cities and the City Hall de- 
tectives believe the thieves are biding their 
time to dispose of their loot. 

The police here have been asked by the 
authorities of Williamstown, N. J., to be 
on the watch for attempts to pawn in this 
city 20 watches, a diamond stickpin, several 
rings and other jewelry, stolen from the 
store of Josiah Weitzel, near Sicklersville, 
N. J., a few days ago. The majority of 
the watches were those of residents of that 
section which had been left with the jeweler 
for repairs and their loss is a serious one 
to Mr. Weitzel. This was the third time 
his. store has been robbed within a few 
years. Mr. Weitzel had been away on a busi- 
ness trip for several hours and on his return 
found that the thief or thieves, who evi- 
dently. had been waiting for the opportunity, 
had pried open a window and ransacked 
the place. A walue of $800 has been placed 
upon the stolen watches and a number of 
residents are temporarily without their time- 
pieces. ° While one or more residents in the 
vicinity.of the Weitzel store are under sus- 
picion, the police have not as yet been able 
to. corinect. them with the theft in any 
way, 


Gems of ee past, representing several of 
the former fortunes of Philadelphia, were 
sold at auction at the Philadelphia Art Gal- 
leries recently and attracted a large number 
of local and out-of-town buyers. The sales 
were to settle several large estates. One 
of the impressive pieces was a magnificent 
diamond and emerald plaque with a platinum 
and diamond chain which brought $3,000, 
while a large solitaire diamond in platinum 
went for $2,800. An Oriental bracelet with 
diamonds and a ring with three large dia- 
monds went for $2,100 each. 

As a result of expansion necessitated by 
increasing business, Louis J. Meyer, Inc., are 
equipping the street floor of Mr. Meyer’s 
building at 804 Walnut St. for the general 
sales business of the concern, while the 
manufacturing and: other departments will 
remain on the upper floors. Previously, the 
street floor had been rented for other busi- 
ness. It contains a large display window 
and is being arranged for an effective d 
play of all the lines carried by this manu 
facturing and jobbing firm. The company 
will, it is understood, soon have an important 
announcement to make regarding a line of 
which it is to be distributing agents for 
this territory. 

3andits who attempted to rob the jewelry 
store of Joseph H. Fox at Milton, Pa., were 
frightened away by Mrs. Fox, who appeared 
in time to save her husband from an attack. 
Mr. Fox entered the store at night just 
after two men had broken into the place 
and surprised them. He was covered with 
a revolver by one of the mea and ordered to 
throw up his hands, but was saved by Mrs. 
Fox, who had heard the disturbance and 
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had “armed, herself with a revolver. She 
pointed thé weapon at the robbers and or- 
dered them to “get out.” They did. The 
jeweler and his wife pursued them for a 
short distance, but they escaped in the dark- 
ness. It developed that the revolver Mrs. 
Fox used was not loaded, it was afterwards 
discovered. She is the daughter of a Sun- 
bury, Pa., policeman. 

Louis Joffee, jeweler and watchmaker, at 
332 N. 2nd St., lost goods valued at $150 
to thieves last Wednesday morning but’ his 
police whistle frightened the robbers and 
saved him from a far heavier loss. Mr. 
Joffee, who lives over his store, was 
awakened at an early hour in the morning 
by the ringing of a burglar alarm in the 
store. Instead of going down stairs and 
risking his life, he leaned out of his bedroom 
window and blew his police whistle. As 
the did so the thieves, who had started in 


“to ransack the place, fled through a rear 


window. They took with them only a few 
watches, rings and fountain pens which they 
seized as they ran. They had _ gained 
entrance by prying open a window in the 
rear of the store. 
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Notes from South Carolina 





The Camden Jewelry Co., Camden, S. C., 
has been granted a charter. The concern 
proposes to'do a general retail jewelry 
business, and is capitalized at $10,000: 
Officers are M. H. Heyman, president “and 
treasurer; J. M. Hoffer, vice-president; sa 
G. B; Moseley, secretary. ‘i 

Having enjoyed the most successful: iio 
day season in several years the: retail 
jewelers of Columbia are taking inventories 
for the coming year and at the same time 
are making preparations for another prds- 
-erous season. The business during the 
‘(Christmas holidays was surprising. Up 
until a few days before Christmas the 
weather was inclement in the capital city; 
and the pedestrians on the business section 
streets were scarce. And yet a number of 
those who did brave the rains and cold 
were to be found in the jewelry stores. 
Speaking of the holiday sales, H, E. Rus- 


sow, of the Russow Jewelry Co., ‘and 
president of the South Carolina Retail 
Jewelers’ Association, declared: “I think 


all of the jewelers of Columbia will agree 
with me that this Christmas was the best 
they have enjoyed in several years. As for 
my own business, I have no complaints. — I 
am satisfied with the year’s work, and am 
confident that 1926 will be even better.” 








The engagement of Albion Keith, Port- 
land, Me., president of J. A. Merrill & 
Co., Congress St. jewelers and Miss 
Dorothy W. Kerrison, Winchester, Mass., 
has been announced. Mr. Keith is presi- 
dent of the jewelry concern with which he 
has been connected for many years and is 
now associated in business with Willard 
I". Keith, who is treasurer of the company. 
Having served as president of the Maine 
Retail Jewelers’ Association with much 
credit to himself and advantageously for 
the organization, Mr. Keith was re-elected 
in 1925. He is a graduate of Hebron 
Academy, Hebron, Me., and is one of Port- 
land’s successful business men. 
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Circulation [hat Is Guaranteed 











It must be borne in mind that circulation, as a purchasable 
commodity, differs entirely from any kind of merchandise. 
It is something you never can personally measure—in 
fact, the only tangible evidence of its existence is the copy 
of the publication, containing your advertisement, which 
is sent you. 


In the case of merchandise you are able to have it checked 
with invoices. In the case of circulation you must take 
somebody's word for what it amounts to or insist upon 
a guaranty written in the contract. 


THE JEWELERS’ CIRCULAR guarantees its circulation 
on all advertising contracts. This guaranty of over 10,000 
copies a week is a contract condition. It means you not 
only know but can demand, at any time, proof of exactly 
how much distribution you are getting for each dollar 
you spend. 


Buying guaranteed circulation is buying a known quan- 
tity and, as you can readily see, it is entirely different 
from relying on faith, which must necessarily be the case 
when you buy circulation that is only claimed. 


Consequently, when buying advertising why not insist 
upon a guaranty of circulation written in the contract? 
Why not be sure of how much you are getting and how 
much, per thousand you are paying? 
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Correcting - Wik are very glad 
Improper Diamond . vena the activ- 
cae ity of business organ- 
Advertising eae : ane ‘ 
izations in various 


parts of the country in calling to account 
both the firms who advertise and the papers 
which accept the advertisements of diamonds 
and diamond jewelry improperly described 
both as to their weight and quality. This 
indicates not only a desire on the part of 
the public in having diamonds properly ad- 
vertised but also indicates an interest in the 
subject generally that was not heretofore 
manifest and shows that consumers are tired 
of being bamboozled by improper descrip- 
tions and of buying diamonds that do not 
have the properties that they expected to 
get. 

We are also glad to note that in attacking 
misrepresentations in diamond advertising, 
most of the business organizations have based 
their attitude on the report of the Special 
Committee on Diamond Advertising of the 
National Jewelers Board of Trade that was 
rendered two years ago, which made rec- 
ommendations against the use of the word 
“perfect (or perfectly) cut”; against the 
use of fractions in describing the weight of 
the diamond and particularly against the use 
of minus signs; against the use of definite 
statements as to the “savings” of purchasers 
that cannot definitely be substantiated and 
against the use of the word “blue white” 
unless the stone shows a distinctly blue tint. 
As to the first of these recommendations, 
the committee went so far as to not only 
urge that “perfectly cut” be abandoned but 
also the word “perfect” unless the diamond 
is free from flaws, carbon spots and blem- 
ishes of any kind. As to the statement as 
to the color of the stone, the report also 
urged that “commercial white” should never 
be used as this term has no significance. 

Jewelers, who are working with their 
local business organizations (as many of 
them are), to prevent improper diamond 
advertising, should make it clear to the com- 
mittees in charge that the defense of some 
of the advertisers to the use of fractions 
instead of decimal figures in giving the 
weight of a stone, on the ground that this 
was the old way in describing diamonds, is 
in most cases without merit. True, before 
the universal use of the decimal system by 
diamond dealers of this country, fractions 
were used but they were not used in con- 
nection with the present carat weight. At 
that time, the carat weight was approxi- 
mately 205 milligrams, whereas with the 
adoption of the decimal system, a carat of 
200 milligrams came into general use. What 
is more, the use of the minus sign (—) ina 
series of fractions is followed not for the 
purpose of giving the accurate weight so 
much as to deceive the customer into the 
belief that he is getting a larger stone than 
is actually represented by the figures. 

If an advertiser is honest and still wants 
to show the weight of a diamond in frac- 
tions, the only way he can do so and show 
his good faith is to use the old carat of 
205 milligrams and represent the weight by 
a series of fractions added together. But no 
one wants to do this any more than they 
would care to translate the price into pounds, 
shillings and pence. 

Jewelers should also let their local com- 
mittees understand that the objections to the 
word “blue white” in most advertising is not 
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because there is no such color of diamond, 
but because the word is so often improperly 
used to describe stones that have no distinct 
blue tint. As far as the words “perfect” 
and “perfectly cut” are concerned, they are 
universally used for the purpose of creating 
an improper idea of the quality of the stone 
and not to describe the cutting, because a 
stone that is technically “perfectly cut” is 
very rarely met with and in fact, few dia- 
mond cutters, wholesalers or legitimate re- 
tailers, would care to certify to the perfec- 
tion of the cutting of their wares. As to 
the stones so advertised, none that we have 
ever heard of have been either “perfect” or 
“perfectly cut.” 





F legislation can ac- 

complish it, the 
: coming year _ should 

Now in Effect see a great reform in 
the settlement of business controversies 
through the use of arbitration in the place 
of law suits; for the arbitration laws of 
many states, like New York, are such that 
not only can this form of settlement be 
easily and inexpensively invoked by mer- 
chants to settle their differences, but the 
judgment of the arbitrators has the full ef- 
fect of a judgment of a court of law and 
cannot be appealed from or upset except 
on the ground of fraud in the proceedings. 
With the beginning of the year, the state 
laws in regard to arbitration have been 
supplemented by a Federal law—the new 
United States Arbitration Act passed at the 
last session of Congress, with the support 
of the Department of Commerce and which 
became effective Jan. 1. 

By this law, written provisions for arbitra- 
tion in contracts, evidencing transactions in- 
volving commerce among the several States, 
are, for the first time, made enforcible in 
the Federal courts. If so contracted, judg- 
ment may be entered on the awards of 
arbitrators by simple procedure and the 
awards may be vacated by the courts only; 
(1) if they have been procured by improper 
means; (2) if the arbitrators were guilty 
of misconduct or (3) if the arbitrators ac- 
cepted or improperly executed their powers 
in a material manner. 

That the new law was needed and will be 
a factor for good, is the opinion of most 
of the government officials who have fol- 
lowed the movement for this act for a long 
time. Secretary Hoover of the Department 
of Commerce declared last week that he 
believed the act represented a most important 
step toward the elimination of business waste 
and he added: “The information collected 
by the Department of Commerce over the 
past several years has clearly showed that 
the substantial element of the American 
business public is overwhelmingly in favor 
of arbitration in the settlement of commerce 
disputes. In addition it has the approval 
and support of leading members of the bar 
throughout the United States.” Secretary 
Hoover believing it comprises a most im- 
portant advance in the field of waste elimina- 
tion has encouraged every reasonable 
movement in making arbitration accessible 
to merchants everywhere. With the Federal 
Act in effect, there is practically no contro- 
versy between business merchants outside 
of those that depend upon the interpretation 
of the law or a constitutional right that 
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Arbitration Act 














88 THE JEWELERS’ CIRCULAR 








































































We Carry a 


Full Line of Clocks 


SESSIONS 
INGRAHAM 
WATERBURY 
JUNGHANS 


HERSCHEDE 
ANSONIA 
GILBERT 
NEW HAVEN 










Community Silver 
Tudor Plate 


1847 Rogers Bros.— Wm. Rogers & Son 





Pyralin Toilet Articles 








Plated Hollow Ware 
Ingersoll Watches 
Watch and Clock Materials 


ALL DESCRIPTIONS 


Findings Watch Glasses 


Quick Service at Factory Prices 











Cross & Beguelin 


15-17-19 Maiden Lane, New York, N. Y. 























wean 
a 
a 











January 6, 1926 





cannot now be settled by arbitration in som 
way. 

C. J. Junkin, Chief of the Commeree he 
partment’s Division of Commercial Laws 
and other officials of the Department yp, 
have made a close study of the subject, 
discussing the new law, explained that ar 
bitration has been in use in unspectacyly 
ways by American business for many ye; 
According to these officials the framers 
the law and those who have been in toy 
with functioning arbitration tribunals a 
confident that with the enlarged field open 
by the Federal Law and the INCreasing 
number of States adopting similar ay; 
arbitration in the future will avoid my 
of the mental wear, irritation, and disruption 
of business incident to litigation and thy 
the resulting economies will be large. The 
say the law is supported by business me 
as a time and money saver and by th 
legal element because it will relieve th 
courts of the burden of many disputes which 
frequently clog legal channels to an_extest 
amounting to a virtual denial of justice, 

In discussing arbitration with departmental 
officials representatives of trade associations 
and chambers of commerce have offered the 
following suggestions as of possible use to 
those interested in taking advantage of the 
new law: 

Trade associations, chambers of commerce, 
trade exchanges and other commercial bodies 
who desire to promote the use of arbitra- 
tion should set up arbitration bureaus, boards 
or groups to deal with disputes not only 
between their members but between their 
members and outside business organizations 
and, where feasible, between business or- 
ganizations which are not connected with 
them. 

Rules of procedure and methods of actual 
practices in conducting an arbitration hear- 
ing which have been tested by arbitral groups 
already in existence should be investigated 
and suitable practices and standards adopted 
by new groups. The establishment of such 
groups is-not difficult but it should be w- 
dertaken conservatively with full apprecia- 
tion that experience is one of the factors 
necessary to the more successful operation 
of such a body with recognition that arbitra 
tion is not a universal substitute for litiga- 
tion nor a panacea for its ills. 

Arbitration committees of trade bodies 
may consider it desirable to proceed with 
the appointment of reputable business met 
who are willing to serve as arbitrators. If 
possible they should be prepared to serve 
not only within their respective organiza 
tions but in disputes which are submitted to 
them by others concerning matters whic 
they are qualified to handle, thus providing 
groups from which disputants in all par's 
of the country may select suitable and ac- 
ceptable arbitrators to sit in their contro 
versies, and by providing such groups * 
lected by non-interested bodies avoiding 
much litigation arising from disputes ” 
an intersectional character. 

As far as the jewelry trade is concerned, 
at least for the jewelers of the east, the 
machinery for arbitrating disputes has been 
in operation for sometime through the Ar- 
bitration Committee of the National Jeweles 
Board of Trade. Full information as ' v4 
work of this committee may be had < 
applying to the secretary of the Board @ 
22 West 48th St., New York. 
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Openes . : : 
Teasing Lazarus P. Kadison, of Fera & Kadison, ‘Lane, have been acquired by John H. Von Sons, $801; J. R. Wood & Sons, $210; 
laws cutters of diamonds, 1650 Broadway, sailed Holt, who has been the president of the Tuller & Levitan, $100; S. Goldkoff, $355; 
much for London, Monday, Dec. 28, aboard the concern for some time. The business will M. Epstein & Bro., $152; Newman Charlat, 


ruption 
d tha 


Majestic. 
Samuel Lenkowsky & Sons, importers of 


be conducted in the future as the Holt Clock 
Co., Inc. The same management as formerly 
will direct the affairs of the concern, the 


$155; Goldstein & Krevitsky, $232; Abraham 
Ash, $147; David Wrabel, $223; G. & G. 
Watch Co., $118; Henry Diamond, $423; 


They diamonds, 170 Broadway, will move on or 
$ men about May 1 to 10 W. 47th St., where a only real change being in the firm name. Kantor & Cooper, $117; Blunk & Nelson, 
Ny the new building is now being erected for the The banquet committee of the Bronx Re- $227; B. Pusrin, $103; I. Levin, $100; David 
© the jewelry trade. tail Jewelers Association held a meeting last Dorfman, $506; K. Dorfman, $1,500; Mid- 
which Aaron Lauterbach & Bros., dealers in dia- Sunday morning at the store of William town Financial Corp., $231; Business Men’s 
extent monds and precious stones, 170 Broadway, Schneiderman, 955 Southern Blvd., at which Brotherhood Association, Inc., $477, and Joe 
ce, have engaged offices in the Ley building, 578 time the plans for the annual banquet of Tourin, $100. 
nenta| Madison Ave., at the corner of 57th St., the organization were discussed. Prepara- The members of the New York District 
ations where they intend to move on or about tions are being rapidly completed for this of the National Jewelers Board of Trade 
d the May 1. affair which will be held in the grand ball will hold their annual meeting on Thurs- 
se to Isidore Opatosky, retail jeweler, 640 Third room of the Hotel Astor on Sunday evening, day, Jan. 21, at 2 Pp. M. at the executive 
f the Ave, this city, was petitioned into bankruptcy Feb, 7. Those who are planning to attend offices, 22 W. 48th St. In accordance with 
in the United States District Court, this should make their reservations as quickly the by-laws, four directors to serve for four 
lerce, city, last Thursday. The petitioning credi- as possible, either from Murray Max, the years will be elected at this meeting. The 
odies tors and their claims are Morris Radomsky, secretary, or any member of the committee. nominating committee has submitted the 
vtra- $500, Joseph Altschul, $300, and R. & L. Bankruptcy proceedings were instituted in following as candidates for directors in the 
yards Nadler, $300. the United States District Court on Tuesday, New York District; Walter P. McTeigue, 
only Hoffman Bros., manufacturers of Hoffrers Dec. 29, against Robert Marcus, who con- of Walter P. McTeigue, Inc.; Julius S. Op- 
their watches, 565 Fifth Ave., have added Art ducts a retail jewelry store at 850 Columbus _penheimer, of: Oppenheimer Bros. & Veith; 
‘ions Lewin to their sales force. Mr. Lewin will -Ave., this city. The creditors bringing this Jacob J. Schmukler and Melville Unter- 
Of- take full charge of the concern’s Chicago action include Sol Viool, whose claim meyer, of Untermeyer-Robbins & Co. After 
with office which is located at 31 N. State St., amounts to $713, Harry A. Bredner, $100, the election of directors the meeting will also 
replacing H. J. Connelly, their former and Sidney Pitkin, $50. The jeweler, it is select a nominating committee composed of 
tual representative, who has severed his connec- _ said, has assets of $5,000 while the liabilities five members for the New York District to 
par tions with the firm. are estimated at $8,000. Judge Knox signed serve for 1926, Included in the New York 
ups A fire which badly damaged the machinery an order on the day the petition was filed, District membership are those located in the 
ited in the manufacturing jewelry plant of I. appointing Henry Sykes, as receiver under States of New York, New Jersey, Pennsyl- 
ted Levine & Bro., 171 Broadway, occurred at a bond of $2,000. vania, Maryland, Delaware and District of 
uch mid-night on Saturday, Dec. 26. The con- Littman & Storch, resident buyers, . Columbia. At 2:30 p. M. on the same day, 
mn cern has been unable to estimate its loss but formerly at°40 W. 32nd St., announced last the annual meeting of the Board’s general 
a: it is reported to be fully covered by insur- week that they have concluded negotiations membership will be held. At this meeting 
ors ance. The damaged machinery has been to represent the following stores in the New executive officers will be elected, reports will 
jon replaced and business resumed. York market: Maison Blanche Co., New _ be submitted and other business transacted. 
ra- Creditors of the Associate Ring Manufac- Orleans; B. Lowenstein & Bros. Inc., A voluntary petition in bankruptcy filed in 
fa: turers, Inc., 149 Canal St., instituted bank- Memphis, Tenn.; Kaufman Straus Co. the United States District Court on Monday, 
ruptey proceedings against the concern on . Louisville, Ky., and Loveman, Joseph & Loeb, Dec. 28, by Max Bergman, retail jeweler, 
es Tuesday, Dec, 29, in the United States Dis- Birmingham, Ala. This arrangement became 2296% Broadway, lists his liabilities at 
th trict Court, this city. The petitioning effective Jan. 1 when the concern moved to $11,336 and assets at $4,702. The jeweler’s 
en creditors include Eisen & Buchenholz Co., enlarged quarters in the National Tower debts represent wages, $27; secured claims, 
If Inc., $300; 14K. Finding Co., Inc., $500, and building, 106-114 W. 32nd St., where they $100, and unsecured claims, $10,309. The 
ve the Newark Smelting & Refining Co., $300. occupy the entire 14th floor consisting of assets include stock in trade; $3,000,; ma- 
4° The trade has been notified that on Jan. 1 12,000 square feet. Among the other stores chinery, tools, etc., $300; debts due on open 
0 Otto D. Wormser retired as president of represented by this concern are: H. P. accounts, $1,400, and deposits of money in the 
h Wormser & Mayers, Inc., 511 Fifth Ave. ana Wasson Co., Indianapolis, Ind.; Rollman banks and elsewhere, $2. Judge Knox has 
g that he had been succeeded by Sylvester Sons & Co., Cincinnati, O.; M. M. Cohn appointed Joseph T. Strauss, as receiver, 








Mayers. Richard S. Wormser will serve as 
treasurer and secretary of the firm. Men- 
tion of Otto Wormser’s intended retirement 
Was contained in a note in THE JEWELERS’ 
CIRCULAR several weeks ago. 

The Bond Jewelry Co., 132 E. 14th St., 
fendered to the officers and employes of its 
three stores, a theatre party and banquet on 
New Year’s Eve. The party enjoyed a 
theatrical performance at the Palace Theatre, 
which was followed by a dinner at Trotsky’s, 
on 34th St., this city. The speakers of the 
evening were Harry Schaffer, president and 
manager, and Lewis Ross, vice-president. 
All of the good wil! and all interest in 
Wm. Hobbs Clock Co., Inc., 10-12 Maiden 


Ark.; The Union Co., 
P. A. Bergner Co., 


Co., Little Rock, 
Columbus, O., and 
Peoria, III. 

A voluntary petition in bankruptcy was 
filed on Monday, Dec. 28, in the Unitea 
States District Court by Harry Tourin, 
jeweler, 226 E. 59th St. The schedules 
which. accompany the petition, list the lia- 
bilities at $6,682, which amount represents 
unsecured claims, while the assets total 
$1,102 and include, stock in trade, $599; 
machinery, tools, etc., $500; deposits of 


money in the bank and elsewhere, $3.75 and 
property claimed to be exempt $100. Listed 
among the largest unsecured creditors are: 
David W. Gershuny, $107; D. Dolgin & 


under a bond of $1,500. Among the largest 
unsecured creditors are: Sherman & Co., 
$129; S. Shonfeld, $200; Wallach Bros., 
$100; J. Wax, $200; Mrs. Kane, $1,000; 
J. R. Wood & Sons, $114; Admyration 
Pearls, $134; Irving Planick, $103; Omega 
Watch Co., $357; Kantor Bros., $956; Louis 
Grey, $250; Korones Bros., $700; Thomas 
Co., $139; C. Taussig, $1,600; Joseph 
Schapiro, $300; Teme Kantor, $200; August 
Meuse, $270 and Bankers Trust Co., $3,000. 

Bernard Rice Son’s Co.,, manufacturer of 
silverplated ware, 325 Fifth Ave., has an- 
nounced that Edward A. Schwartz has been 





(Continued on page 91) 
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Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


SPSSSOOS 


We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 





Twenty-five 
Million Dollars 


Resources Over a Quarter of a Billion Dollars 
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Over One Hundred Years the Jewelers’ Bank 
HENIx A Bank’s Best Friend 











JEWELERS 


ing our location most convenient 
and our service very 
satisfactory. 





In the Heart of the Jewelry Trade 


F (velity-Juternational 
Trust Co, 


110 William St., cor. John St. 
New York 


Safe Deposit Baults 








in steadily increasing numbers are find- 





| Protection at all times in the 








New Maiden Lane 
Sate Deposit Co. 


Main Vaults open every business day 
8.30 A. M. to 6 P. M. 
Saturdays to 1.30 P. M. 


170 Broadway 


Corner Maiden Lane 
New York City 


TELEPHONES 
Cortland 7546 
Cortland 7547 


Night Safes Accessible day, ] 
night and Sundays. 


Special 24-Hour Rate of $1. 


AUGUST OPPENHEIMER, President. 
J. HEYNEN, Secy. and Treas. 
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intimate association with 


Banking Service for the Jewelry Trade 


\ \ JE offer to jewelers the special facilities developed through years of 
their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
81 Fulton Street, 


New York 
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=o 
engaged to cover the middle west territory 
which was formerly covered by the late 
Arpad Adler. 

It was announced on Monday that Louis 
rank is no longer in the employ of Lassner 
& Bamberger, Inc., 21 Maiden Lane. 

The Jewelers Security Alliance will hold 
its annual meeting, at which officers will be 
elected, on Friday, Jan. 15 at 3 P. M., at 
15 Maiden Lane. 

|. F. Prigoff has severed his connections 
with Kaufer Bros., manufacturing jewelers, 
7] Nassau St., and in the future his territory 
will be covered by Dave Marks. 

Rudolph Bruening, formerly with the 
Western Watch Case Co., Chicago, is now 
representing the Herald Watch Co., Inc., 
manufacturers of watches, 20 W. 47th St. 

Samuel B. Goldberg has moved from 17 
John St., to new quarters at 68 Nassau St. 
Formerly Mr. Goldberg handled diamonds 
and watches but in the future will deal only 
in diamonds. 

The firm of J. Rosenthal.& Bro., 16 W. 
46th St., has dissolved as of Jan. 1, 1926. 
Jack Rosenthal will hereafter manufacture 
a general line of platinum mountings and 
will trade under the style name of Jack 
Rosenthal at the same address. 

Samuel Orange has withdrawn from the 
firm of H. & E. O. Belais to engage in the 
manufacture of diamond mountings under 
his own name at 64 W. 48th St. He ex- 
pects to be ready for business about Jan. 15, 

George Fairchild, formerly with J. B. 
Sowden & Co., 15 Maiden Lane, whom he 
represented in the east and New York State, 
is now associated with the old firm of Fair- 
child & Co., manufacturers of pencils and 
kindred articles in gold and silver. 

It was announced several days ago that 
Harry W. Frolichstein of Henry Froehlich 
& Co., 68 Nassau St., expected to retire 
from business about Jan. 1. Mr. Frolich- 
stein has been associated with the jewelry 
business on Maiden Lane and vicinity for 
the past 35 vears. Harry Newburg, who 
has been with Henry Froelich & Co. for 20 
years, will be the successor to the firm and 
in the future will do business under the style 
name of Harry Newburg, successor to 
Henry Froelich & Co. The business will 
remain at the same location. 

Ritz Import & I:xport Co., 235 W. 40th 
St. has found it necessary, because of the 
development of its business, to move into 
larger quarters at 218 W. 40th St., where 
5,000 square feet of space if available. The 
concern will exhibit some new lines at the 
Eastern Manufacturers’ and Importers’ Ex- 
hibit, Feb. 1-13, at the Palmer House, Chi- 
cago. Mr. Staplefeld will take personal 
charge of the exhibit of the concern. 

Creditors of Louis Loeb, surviving partner 
of L. & S. Loeb, which concern is in bank- 
Tuptcy, were notified last week that he pro- 
poses to offer a composition settlement of 
20 cents on the dollar, payable 714 cents in 
cash and the balance of 1214 cents in three 
equal promissory notes payable in four, eight 
and 12 months. A special meeting was to 
be held yesterday (Tuesday) at 1.45 P. M. 
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after THE JEWELERS’ CircuLar had gone to 
press, for the purpose of considering this 
offer. A petition asking for the confirmation 
of this settlement will be filed in the United 
States District Court and a hearing on the 
petition will be held in the Post Office build- 
ing on Jan. 13 at 10 a. m. Creditors may 
attend this hearing and show cause, if any, 
why this composition should not be con- 
firmed. 

Sol Reichgott, as chairman of the Com- 
mittee for Better Police Protection and vice- 
president of the Metropolitan Retail Jewel- 
ers’ Association, has written to Mayor 
J. J. Walker, Police Commissioner Mc- 
Laughlin and other officials expressing the 
helief that police protection has greatly im- 
proved since the jewelers started this move- 
ment. There will be no mass meeting held 
as planned several months ago, when the 
jewelers were circulating a petition to which 
they secured over 100,000 signatures. Mr. 
Reichgott is grateful to the committee which 
assisted him in this work, they being as fol- 
lows: H. Astor, J. DeRoy, H. Sacks, H. 
Goodman, A. M. Freedman, I. Levy, A. 
Wolf, H. Osterweil, M. Bryer, H. Davidoff, 
M. Edelman and A. Silver, attorney. This 
committee will represent the Metropolitan 
Retail Jewelers’ Association at an inaugural 
Juncheon which is to be tendered to Mayor 
Jarres J. Walker on Jan. 12 at the Hotel 
Astor. 

The suit brought against the Interna- 
tional Silver Co. and Isaac W. Cokefair, 
by Raymond D. McGrath, Sidney C. Borg, 
and Arthur Lehman, comprising a_ stock- 
holder’s protective committee, and the firm 
of Simon Borg & Co. in behalf of them- 
selves and other stockholders of the Inter- 
national Silver Co., was discontinued by 
Supreme Court Justice Mahoney on Mon- 
day last at the request of the attorneys in 
the case. Cook, Nathan and Lehman, 
represented the plaintiffs, and Mayer, War- 
field and Watson and Simpson, Thacher 
and Bartlett the defendants. The suit was 
based on allegations that the transfer to Mr. 
Cokefair, the vice-president, and other 
officers of the company of stock for the 
Colt property which they had purchased at 
Meriden, Conn., was unfair to the other 
stockholders. The transaction had been up- 
held in previous litigation, The settlement 
of all differences between the stockholders 
was told in a recent issue of THE JEWELERS’ 
CIRCULAR. 

Members of the Brotherhood of Traveling 
Jewelers will hold their annual meeting Sat- 
urday at the roof garden of the Waldorf- 
Astoria Hotel, Fifth Ave. and 34th St., at 
which the reports of the officers on the work 
of the association during the past year will 
be delivered and the annual election of offi- 
cers will take place. Following the custom 
recently inaugurated, the annual meeting, 
which will begin at 5 p. m., will be followed 
by a reception at 6.30 and this in turn fol- 
lowed by a banquet at 7 p. M. It is con- 
fidently expected that this will be one of the 
greatest gatherings that the brotherhood has 
had in many years and will exceed in interest 
and attendance the great meeting and ban- 
quet held last year. Lon D. Reynolds, pres- 
ident of the brotherhood, has urged every 
member who is in New York on this date 
to be present. The program prepared both 
for the meeting and banquet is of exceptional 
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interest. That of the banquet will not only 
include an unusual musical entertainment, but 
speeches by a number of notable people. On 
the same day and at the same place, the 
Traveling Jewelers’ Association will hold its 
annual session. 

According to an announcement made this 
week by Mark C. Levy, president of Freud- 
enheim Bros. & Levy, who for 26 years have 
been in business as importers of diamonds 
and wholesale dealers in American watches, 
at 170 Broadway, New York, the business 
of this concern will be liquidated, the dis- 
solution having taken place on Jan. 1. Mr. 
Levy, who started the business with Morris 
and Harry Freudenheim, both now dead, will 
retire actively from the jewelry trade. The 
business of Freudenheim Bros. & Levy, Inc., 
will be succeeded by a new concern to be 
known as Freudenheim Bros., Inc., in which 
the dominating spirit will be Milton B. 
Freudenheim, a member of the old concern 
and son of the late Morris Freudenheim and 
nephew of the late Harry Freudenheim, the 
original members of the corporation. Asso- 
ciated with Mr. Freudenheim in the new 
concern will be J. W. Kurtz, who for 33 
years was confidential secretary to Mr. Levy 
and was the accountant of Freudenheim 
Bros. & Levy, Inc., from its inception; also 
Louis Cutler, manager of the watch depart- 
ment, and Julius Hurley, assistant manager. 
I'reudenheim Bros., Inc., will continue at the 
old address, 170 Broadway. 








TRADE CONDITIONS 


A good Christmas trade closed a very  satis- 


factcry year among the local jewelers. Most of 
them say their business in 1925 went ahead of 
that of 1924, the few who could not get into that 
class saying their’s was about on a par with 1924, } 
Some of the larger stores were a little dubious 
early in December about the year coming up to, 
1924, but a lively Christmas trade turned the tide. ' 
Money was more plentiful last year than in 1924, 
and there were no idle industrial plants here’ 
last year. The establishment by various banking 
institutions of Christmas saving funds is credited 
with being the source from which a great deal 
of money was released in Lancaster City and 
County for the holiday trade. For 1926 the out- 
look for business in encouraging. 

James Donovan has gone to New York 
on business. 

C. F. Keller, Dallastown, Pa., was a late 
Lancaster visitor. 

Paul L. Shifford, Richmond, Va., is visit- 
ing a brother in Columbia. 

The employes of Saul L. Solomon called 
at his house a few evenings ago and pre- 
sented him with a nice holiday gift. They 
were then entertained with luncheon. 

Eugene B. Keller, son and junior partner 
of the lately deceased Eugene H. Keller, of 
E. H. Keller & Son; will carry on the jewelry 
business himself at their old stand, 20 W. 


Chestnut St. 

Paul W. Kalb, a jeweler of Williamsport, 
Pa.; John Barry, Wilkes-Barre, Pa.; J. W. 
Jordan, Jr., Jordan & Son, Dunn, N. C.; 
William H. Metzger, Ideal Jewelry and Op- 


‘tical Co., Steelton, Pa., and J. F. Patchmas, 


with T. W. Holland, Honesdale, Pa., were 
recent out-of-town visitors to the local 


trade. 
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Capital, Surplus and 
Undivided Profits $33,700,000 


Service Developed From 
Service Performed 


The banking service of The ice founded upon experience 
Nationa] Park Bank is a § andachievement,one thatis 
development of many years’ _— practical, comprehensive, 


usefulness to commercial 
institutions in all parts of 
the country 


Consequently, it is a serv- 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
214 Broadway 


and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 








SALESMEN’S TRAVELLING EQUIPMENT 





No. 2121 Two Stack Case 


RUECKERT MANUFACTURING CO. 


New York Office 
9-13 Maiden Lane 


in the 


our New York Office, for your immediate 


needs. 


Special Items Furnished 


regular stock numbers is carried at 











at Short Notice 


No. 2151 Ring Case 





San Francisco Office 
220 Post St. 


PROVIDENCE, R. I. 
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15 East 


PASTOR STOP WATCH 


TO RETAIL AT $7.50 


ALES can be made to sportsmen for use at race tracks and athletic meets, 
to students, auto dealers, engineers, teachers, physical directors, psycholo- 
gists, physiologists, laboratories, manufacturers, dentists, boy scouts, and 


doctors. 

The “Pastor” is a timepiece as well as a Stop Watch. The sweep-second hand 
registers on the outer circle of the watch dial, which is graduated in fifths of 
seconds. 
adds to the robustness. 
anteed mechanically perfect and is used by leading engineers, U. S. Govern- 
ment and large Universities. 


The unbreakable crystal 
The Pastor Stop Watch is guar- 


The minute numbers count the seconds. 


The finish is nickel. 


SHOW CASE OR WINDOW DISPLAY ON REQUEST 


THE STERLING WATCH COMPANY, INC. 


Manufacturers 
26th Street 33 33 2 New York, N. Y. 


ae 




















January 6. 1920 





According to an announcement made sev- 
eral days ago M. A. Douglasi has severed 
his connections with Kollmar, Rauch & Co., 
Irvington, N. J. 

Lon D. Reynolds, East Orange, N. J., who 
is completing his third term as president of 
the Brotherhood of Traveling Jewelers, is 
arranging a surprise program for the 36th 
annual dinner meeting of the Brotherhood at 
the Waldorf Astoria Saturday night. He 
admits that the program will be largely 
musical and that B. J. Doyle, Philadelphia, 
will be one of the speakers. Eight San 
Francisco members of the organization, who 
attended last year’s dinner meeting, have 
again made reservations. The entire roof 


garden of the hotel has been reserved for : 


the occasion. 

Business prospects for 1926 in the retail 
jewelry trade are brightening materially, in 
the opinion of Conrad Brotherly, president 
of the American National Retail Jewelers’ 
Association. With the final elimination of 
the 5 per cent. sales tax on jewelry in 
prospect, and the wide-spread effort on the 
part of the Jewelers’ Publicity Association 
to educate the public in jewel-appreciation, 
Mr. Brotherly looks for a general increase 
in business. Merchandising methods are 
also undergoing a change, it is found, and 
the publicity and educational campaign in- 
cludes a definite program for helping the 
6,000 members of the association by bring- 
ing to their attention the most up-to-date 
methods of merchandising. At Mr. 
Brotherly’s office it was said early this 
week that the efforts of the organization 
will be largely devoted to increasing the 
turnover in the jewelry trade, which is now 
the slowest of any industry in the United 
States. The most recent reports show this 
turnover to be 0.9 times a year, or a stock 
turnover in every 16 months. 

“In selecting jewelry too many persons 
buy price instead of beauty,” J. W. Radu, 
head of the art metal department of Stuyves- 
ant High School, New York, gave this 
opinion before the Newark Mineralogical 
Society Sunday afternoon in the library of 
the College of Engineering. With O. Ivan 
Lee, research chemical engineer, he talked 
on “Gems and Semi-precious Stones.” Both 
addresses were illustrated by specimens fur- 
nished by the speakers, and a number of 
members of the society had arranged ex- 
hibits of precious stones, crystal, agate and 
quartz. In the collection of Mr. Radu were 
a number of scarf pins and brooches 
mounted and designed by his students, a 
great number of opals, garnets, tourmalines, 
sapphires and crystals, with a few diamonds, 
brought along for the purpose of showing 
flaws. Fully 95 per cent. of the diamonds 
seen in public places have flaws, he esti- 
mated. The mining of black opals in the 
sandstone rock of Australia was described. 
A person who wishes to engage in opal min- 
ing “pays five shillings for a plot 50 by 50 
feet, for five months. He must start work 
within seven days and must do his own 
digging. Otherwise his employe may claim 
tvery opal he finds. The opal industry is 
well Protected from syndicates.” Other- 
wise, Mr. Radu feared, “the black opal 


THE JEWELERS’ CIRCULAR 
would probably be too expensive for any but 
millionaires to possess.” Mr. Lee described 
the various gem stones and methods of 
making synthetic gems. He exhibited a bit 
of rock from a meteor from which diamond 
particles were found. 


With the assignment to Baker & Co., Inc., 
of a one-half interest in their patent, cover- 
ing the manufacture of an azured wedding 
ring, the Interstate Smelting & Refining Co., 
Inc., is confident the cost of producing plati- 
num wedding rings will be greatly reduced. 
The new process eliminates the loss in plati- 
num, which was inevitable under the old 
method of drilling the holes in the top of 
the ring and cutting out the azures from the 
back. It is believed the “dormant market 
for diamond guard rings” will be quickened 
by this cheaper method of manufacture. In 
a statement given out Monday, the company 
reveals the romance in the manufacture of 
the platinum wedding ring. So intricate is 
the new process of making the azured ring 
by machine that six months after the ap- 
plication was filed for a patent, and 40,000 
rings had been manufactured under the proc- 
ess and sold, the patent authorities at Wash- 
ington notified the company that it was im- 
possible to make the azured ring under the 
new method. The announcement of the as- 
signment of a half interest in the patent is 
‘he final result of years of development of 
the wedding ring industry. Much of this 
effort is considered due to the unceasing ef- 
forts of experimenting and bettering the 
product by the Interstate company. Five 
years ago the company started, in a small 
way, the manufacture of platinum wedding 
ring blanks. The azured wedding ring had 
its inception at that time. Almost im- 
mediately the company realized the need of 
a machine-made, accurately and uniformly 
finished azured blank for the purpose of set- 
ting diamonds. 

Three sons of the late Charles Hartdegen 
have reorganized the business of Hartdegen, 
Inc., and are remodeling the store at 909 
3road St. while business is going on. 
Richard P. Hartdegen is the new president 
of the corporation; Carl Hartdegen, Jr., 
vice president and secretary, and A. K. 
Hartdegen, treasurer. It is intended to spend 
$10,000 for new show cases and store furni- 
ture. A new lighting system will be in- 
stalled and a floor of rubber and cork com- 
position in an effect of black and white 
marble tile, will be laid. The work rooms 
will be enlarged to include a diamond room. 
The firm is negotiating with the owners of 
the building for additional space. It is in- 
tended the remodeled store store shall be 
one of the finest jewelry establishments in 
New Jersey. New stock is being purchased 
and the president, Richard Hartdegen, said 
Monday that cash would be paid at 10 days. 
The new policy of discounting bills and the 
extensive financial backing of the firm have 
advanced its rating by the National Jewelers 
Board of Trade. Several purchases have 
already been made in lots of $4,000 and 
$3,000 and payment has been made in cash 
in each case. The auction sale of the stock 
of the late Charles Hartdegen, which has 
been conducted for some time, was closed last 
week. Mr. Hartdegen says the sale has 
been more successful than anyone, the ad- 
ministrator, the auctioneers or the members 
of the new firm, had anticipated. “Thé 
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combined names of the auctioneers, James 
L, Hand and Charles J. Wilbur, and of 
Hartdegen, have attracted crowds through- 
out the sale. We are all enormously pleased 
with the patronage of former customers of 
Hartdegen Inc. and with the prices which 
have, been paid.” Five employes who have 
been with the firm for more than 20 years, 
will be on the staff of the reorganized com- 
pany. Ina formal statement given out Mon- 
day afternoon Hartdegen Inc. announced: 
“The ideals of honest merchandising and 
satisfaction to the buyer, for which the late 
Charles Hartdegen was noted, will be stead- 
fastly adhered to by three of his sons who 
will conduct the business in the same 
courteous and reliable manner. The new 
stock consists of all new, up-to-date mer- 
chandise, the wares of the foremost manu- 
facturers, as well as those made by Hartde- 
gen, which will be sold at popular prices. 
You will be courteously and_ efficiently 
served by the identical staff which functioned 
under the late Charles Hartdegen. The 
familiar faces of those who have been with 
Mr. Hartdegen for many years are still to. 
be seen. Some of the long service members 
of the staff are: ‘Archibald Arnold, more 
than 30 years with the firm; Miss Lillian 
Gedney, more than 30 years; Frank Forbes, 
23 years; M. Major, 23 years; Harry Allen, 
22 years; Richard P. Hartdegen, 15 years; 
O. G. Gonzalez, 15 years; George D. 
Pencille, 11 years; Carl Jr. and A. K. 
Hartdegen, eight years. Those having 
more than five years service: Joseph 
Duckat, Frank Cavenget, Miss Ruth Rosen- 
berg and Milton Lifland. In the workrooms 
the Hartdegen staff has begun work on new 
designs in diamond bracelets and other 
articles for the new stock. 
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H. A. Brown, 252 Alder St., is going out 
of the jewelry business after a very success- 
ful career, and is holding a closing-out sale. 

G. A. Jewett, Medford, Pacific Coast rep- 
resentative of a large eastern manufacturing 
jewelry concern, has been in Portland, and 
took occasion to remark on the changes 
wrought in the jewelry business by fads. 
Mr. Jewett came west from Chicago several 
years ago for his health, and now owns a 
fruit farm out from Medford, and believes 
that that section of Oregon has a great fu- 
ture before it. 

William C. Shimmel, who has for some 
time had a jewelry store at Camas, Wash., 
died Sunday night, Dec. 27, from the effect 
of poison. Surviving are his widow and one 
brother, living in Wisconsin. The body has 
been taken to Watertown, Wis., for inter- 
ment. Mr. Shimmel was well known in 
Portland, making frequent trips to the 
wholesale jewelry houses, and was popular 
with the trade. 








Heading the reorganized department of 
the Alamo Jewelry Co., optical department, 
San Antonio, Tex., is Dr. L, E. Wehrheim. 
Dr. Wehrheim is a graduate of the Phila- 
delphia Optical College and has practiced 
his profession for 20 years. 
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Atlanta, Ga. 


Robert Kehl, of F. N. Noble & Co., Chi- 
cago, was a visitor in Atlanta during the 
week. 

James E. Gresham, with Ewing Bros., 
wholesale jewelers of Atlanta, has been at 
home sick during most of the holidays. 

L. M. Duren, of 22 E. Hunter St., had a 
serious accident during the week when the 
automobile which he was driving overturned. 
30th his father and mother, who were oc- 
cupants of the car, were badly hurt. His 
father, it is understood, suffered a couple 
of broken ribs, in addition to cuts and 
bruises. 

Mr. and Mrs. H. A. Nooner, La Grange, 
Ga., spent a day in the city during the week. 
Mr. Nooner, who is a prominent jeweler in 
La Grange, Ga., reported conditions there 
as very good, with most of the mills operat- 
ing at full time and prospects bright for 
steady employment at good wages through- 
out the year. 

Mr. and Mrs. George I*. Daniell, Marietta, 
Ga., paid a visit to Atlanta during the week. 
Mr. Daniell, who, in addition to being a 
prominent jeweler of Marietta and organizer 
and leader of its famous “Hill Billy” band, 
is president of the Georgia Association of 
Retail Jewelers, predicts great things for 
that organization during the coming year. 
He predicts that the progress made in 1925, 
when the Auction Jewelry Law was passed, 
will be continued this year in a State-wide 
membership campaign to build up the asso- 
ciation. 

The Loftis jewelry store at the corner of 
Sroad and W. Alabama Sts. was slightly 
damaged by fire the night of Dec. 28, when 
a blaze started in the basement of the build- 
ing occupied by the concern. The blaze oc- 
curred in the midst of the most severe storm 
Atlanta has had in a number of years. Fire- 
men had to fight it in weather averaging 
only five degrees above zero, and the store, 
sidewalks and street outside were virtually 
covered with ice by the time the fire was 
extinguished. The fire was confined largely 
to the basement, however, and was put un- 
der control before serious loss occurred. 

Retail jewelers all over the city are more 
than pleased with their Christmas sales this 
year, which exceeded all expectations and 
were hetter than they have been in a num- 
ber of years. Crops were good throughout 
the State. Manufacturers and distributors, 
with southeastern headquarters in Atlanta, 
did a tremendous volume of business, as evi- 
denced by the heaviest bank clearings and 
post-office receipts since the boom following 
the World War. Atlanta people had money 
—more money than for a number of years 
past—and, with confidence restored in the 
future of the section, felt that they could 
spend it more freely. The result was a 
record holiday trade for practically every 
jeweler in town. So, Atlanta jewelers are 
not envying their brethren who opened 
stores at various points in Florida. They 
are well satisfied with things as they are, 
and believe that business will be better than 
ever in 1926. 

Latham & Atkinson, retail jewelers, 47 
Whitehall St., have just put over a unique 
and successful advertising campaign for the 
purpose of extending the holiday business 
beyond Christmas. Realizing that in many 
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instances people would give money or checks 
instead of a definite Christmas present, there- 
by giving the recipient a chance to select 
his or her own Christmas present, the firm 
conducted an after-Christmas campaign in 
the daily press to invest the Christmas 
money received in something permanent, 
namely, jeweiry. Jéver since Christmas the 
advertising of Latham & Atkinson has been 
done with this end in view, and as a result 
many sales have been reported after Christ- 
mas that would not otherwise have been 
made and business “spread” over a longer 
period. The custom of giving a $10 gold 
piece or a check for Christmas is rapidly 
spreading, according to many merchants, and 
the plan followed by, Latham & Atkinson 
this vear might be followed to good advan- 
tage by many jewelers next Christmas. 














lraternity and class pins and class and 
society rings proved popular Christmas gifts 
among the high school and college students 
this past Christmas, according to several re- 


tail jewelers. Some of the Birmingham 
jewelers make a specialty of this line of 
jewelry. 

Many of the leading retail jewelers of 
3irmingham are already looking forward to 
the annual meeting of the Alabama Retail 
Jewelers’ Association, to be held in the 
Spring, with much interest and_ pleasure. 
Many jewelers are predicting that this meet- 
ing will be the largest attended of any. 

The Birmingham News loving cup occu- 
pies a conspicuous place in one of the show 
windows at the jewelry store of Reid Law- 
son, Inc. This cup has been admired by 
thousands of people who pass this store 
daily. The cup was made especially on the 
order of Mr. Lawson and cost $500. It is 
one of the most beautiful cups ever seen in 
sirmingham. 

A number of handsome silver loving cups 
to be awarded to the winners in the Gulf 
Coast Field Trials, to be held at Bay Min- 
ette, Ala., Jan. 11 and 12, have been on dis- 
play in Birmingham for the past few days 
and have been the center of attraction of the 
sporting fraternity and others. These cups 
were made to order. 

The Christmas season which has just 
passed into history has been freer of shop- 
lifters, pennyweighters and jewelry thieves 
of all kinds than any Christmas in the his- 
tory of Birmingham. In fact, there have 
been no jewelry thefts of any consequence 
reported to the police this past Christmas 
season. This class of people seem to have 
passed Birmingham up on their annual Win- 
ter tours to Florida and the far southland. 

Many of the local jewelers say that busi- 
ness has held up remarkably well since the 
close of the holiday season. The New Year 
finds all of the retail jewelers well satisfied 
with business of the past year and they are 
predicting a much better trade during the 
year 1926. According to figures compiled 


by one of the local newspapers there is al- 
ready under contract $36,000,000 worth of 
new factory improvements and buildings for 
the year 1926. 
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Following the arrest of a man who gave 


the name of Philip Rodgers, aged 29, the 
police made a search of his room and $3 
that they found watches and diamonds ‘- 
ued at $2,000 together with 15 pawn tickets 
which had been issued by East End jewelry 
stores. The man was arrested in the store 
of S. L. Wolfe, a jeweler at 6259 Franks. 
town Ave. 

Some of Pittsburgh’s leading jewelers te. 
port having disposed of some expensive 
pieces during December, while others said 
trade in high priced merchandise was not 4 
good as had been anticipated. Diamond 
wrist watches were reported in demand, 
one house in particular having done well 
selling these timepieces. More pieces of 
jewelry appear to have been sold than for a 
long period of time. 

An invitation has been sent to Ralph §, 
Watkins, Seattle, Wash., president of the 
National Retail Credit Men’s Association, 
by the Retail Credit Mens’ Association of 
Pittsburgh, to address the members of the 
association at a gathering to be held here 
by credit men and executives of stores, [ft 
is believed he will accept it. It is planned 
to have a rally of the business interests of 
the city. 

A petition in involuntary bankruptcy was 
filed in the United States District Court 
last week against Harry Rosenshine, Mt. 
Pleasant, by three Pittsburgh creditors 
whose claims aggregate $2,088. In_ the 
petition it is alleged that Rosenshine trans- 
ferred while insolvent $250 with intent to 
give preference. It is not known just what 
Rosenshine’s assets and _ liabilities amount 
to. The case has been referred to John R. 
Gregg, referee in bankruptcy at Greensburg, 
Pa. 

In addition to the robbery reported at the 
store of the J. O. Ladd Co., Bellevue, where 
a window was broken and jewelry valued at 
several hundred dollars stolen, the Thomas 
jewelry store in the same town also was 
robbed by a “pennyweighter.” It appears 
that the thief substituted an imitation stone 
for a $450 diamond ring. Mr. Thomas 
showed the tray of rings to the particular 
man who made the “switch,” but other than 
being able to give a meager description of 
the individual, there is no clue. 








Minneapolis 





Louis Hyman, of Hyman Bros., New 
York, called on Minneapolis retailers about 
a week ago. . 
M. F. Gravender, of J. B. Hudson & Son, 
33 S. 7th St., Minneapolis, says, “Business 
has been very fine.” He said their sales this 
vear are far ahead of last season. Mr. 
Gravender is in the diamond department. 








A Christmas party for the employes of 


the Jay Jewelry Co., Schenectady, N. Y. 
was given by the proprietor of the concern. 
It took the form of a theater and dinner 
party. The 14 women and men employes 0 
the jewelry concern attended a per formance 
of “Is Zat So” and after the theater a dinner 
was enjoyed at the Hotel Van Curler. 
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Chicago Notes 





George Fleming, Chicago manager for the 
\Wadsworth Watch Case Co., left Monday 
night on a two weeks’ business trip through 
the northwest. 

S. Kahn, of S. Kahn & Co., Petersburg, 
[I], made a short visit to the Chicago mar- 
ket last week. Mr. Kahn is engaged in the 
wholesale business. 

0. E. Benkendorf, silverware buyer for 
Mandel Bros., left last week for the east to 
visit the silverware factories. He will be 
gone for about two weeks. 

P. H. Savory, sales manager for the 
Wadsworth Watch Case Co., spent a few 
days in Chicago last week visiting at their 
local office and calling on friends. 

Charles Brown, jewelry buyer for the 
Stein & Ellbogen Co., ieft New Year’s Day 
for New York and the east to spend two 
weeks there looking over new Spring lines. 

Hiram Long, Chicago manager for the 
Karpeles Co., is spending a couple of weeks 
at the home office in Providence getting his 
new samples and attending sales conferences. 

“Bill” Wilzin, of the Cutler Jewelry Sup- 
ply House, of Detroit, Mich., spent a few 
days in Chicago last week looking over mar- 
kets and celebrating New Year’s with 
friends. 

Retail jewelers calling on the markets in 
Chicago last week were: F. P. Hewes, 
Beloit, Wis.; P. O. Kamback, Rockford, 
lll.; Carl Osterle, of Carl Osterle & Son, 
Joliet, Ill. 

Charles Hubbard, auctioneer, returned re- 
cently from a successful stock-reducing sale 
ior the Lawall Jewelry Store, of Richmond, 
Ind. Mr. Hubbard conducted the sale for 

three weeks, 

Fred Haller, manager of the Chicago of- 
fice of the Ostby & Barton Co., and T. J. 
Noonan, of the same firm, are making a two 
weeks’ business trip to St. Louis, Kansas 
City and the northwest. 

Percy Marshall, manufacturers’ repre- 
sentative, with offices in the Columbus 
Vaults, is making a business trip through 
the south and expects to call on this trade 
for the next three weeks. 

E. H. Breese, manufacturing silversmith 
who has been located at 126 S. Clinton Ave. 
for the past year, has removed his office and 
“ed to Arlington Heights, where he will 
“Baie spacious quarters. 
a . “dl Lamb, accompanied by his wife 
ath riend, returned home this week from 
saa —— at Decatur, Ill., where they 
Year's A cages = Mike Mueller for New 
halon: Be e week-end. 

Jack Miller, manufacturers’ representa- 


tive, returned last week from a short busi- 
ness trip to Cleveland and Pittsburgh, and 
after spending New Year’s at home left on 
an extended trip to the Pacific Coast. 

Gerber & Co., retail jewelers located at 
5 E. Lake St., have filed a voluntary petition 
in bankruptcy. They claim assets at 
$2,966.10, with liabilities at $4,294.77. This 
firm entered into the business on May 1, 
1925. 

Jack M. Kelsey, in charge of the Chicago 
office, and Einar Bagge, manager of the ma- 
terial department of the Waltham Watch 
Co., left New Year’s Day for the home of- 
fice at Waltham, Mass., to attend the annual 
sales meeting. 

The K. & K. Co., watchmakers to the 
trade, have signed a lease for room 913 Kes- 
ner building, which they will occupy Feb. 1. 
This concern is now located in suite 1202 
Kesner building and is moving because of 
inadequate space. 

H. J. Hagen, representing the Stein & 
Ellbogen Co., recently returned, after an ex- 
tended business trip through his territory, 
and after spending a week in Chicago left 
for the sunny south. Mr. Hagen will spend 
four weeks in Mississippi visiting with rela- 
tives. 

Leonard H. Railsback, Pacific Coast rep- 
resentative for the Frank Krementz Co., 
with headquarters at San Francisco, stopped 
off in Chicago last week to spend a day here 
visiting with friends. Mr. Railsback left 
for the home office at Newark, N. J., to at- 
tend a sales conference. 

E. C. Delmar, Chicago manager of the 
Seth Thomas Clock Co., accompanied by G. 
S. Brown, W. J. McKinley, O. M. Melander, 
W. N. Reinert and C. A. Randall, repre- 
sentatives traveling out of the Chicago of- 
fice, are spending a week at the home office 
in New York city attending the annual sales 
conference. 

Sol A. Cogan, who formerly was con- 
nected with A. Hirsch & Co. as a repre- 
sentative, is now associated with the sales 
force of Louis Manheimer & Son Co., 31 N. 
State St. Mr. Cogan will remain in the 
house for a couple of months getting ac- 
quainted with their methods and merchan- 
dise and will then call on the trade through 
the near west. 

Joseph M. Ritter, of the La Rit Perles, 
accompanied by Mrs. Ritter, left last week 
for New York city to spend a belated honey- 
moon. Mr. and Mrs. Ritter were married 
early in November, but on account of the 
Christmas rush were unable to get away for 
a trip. They will visit relatives in the east, 
and before returning home Mr. Ritter will 
visit the markets. 


Tobias Garon, of the Duluth Jewelers’ 
Supply Co., of Duluth, Minn., accompanied 
by his bride, arrived in Chicago last week 
to spend their honeymoon. Mrs, Garon for- 
merly was Miss Mollie Handlovsky, of Su- 
perior, Wis. The couple were married on 
Sunday, Dec. 27, at the home of the bride’s 
parents. Mrs. Garon is a graduate of the 
Chicago Musical College and is an accom- 
plished pianist. 

William G. Lenhart announces that he has 
made satisfactory arrangements with J. J. 
Sommer & Co., manufacturing jewelers of 
North Attleboro, Mass., to represent this 
firm in the east, making his headquarters at 
9 Maiden Lane, New York city. Mr. Len- 
hart formerly was located at Chicago, hav- 
ing charge of the Chicago office for an east- 
ern concern. He has many friends in the 
trade and they all wish him the best of suc- 
cess in his venture. 

Marks Bros., retail jewelers at 142 N. 
State St., announce that they have leased 
the space of the two stores on the southwest 
corner of Randolph and State Sts. They 
will move into the new quarters, which are 
next door to their present location, on 
May 1. Marks Bros. have been located at 
142 N. State St. for the past 13 years, and 
they will more than triple their space in 
making the move. The brothers associated 
in the business are Hugo and Al Marks. 

W. D. Dreyer, in charge of the jewelry 
department of Hartman’s, announces that 
the new department installed on the sixth 
floor of the building a few weeks before 
Christmas is going to be removed into its 
permanent quarters on the main floor of the 
store. They will occupy the corner space 
from the Adams St. entrance to the ele- 
vators. Mr. Dreyer also stated that follow- 
ing the policy of the house, a similar de- 
partment is to be installed in every one of 
their branch stores throughout the country. 
This will take place during the new 
year. Mr. Dreyer will leave within a short 
time to visit the managers of the various 
stores and make his arrangements for the 
new department. 

The Iridio-Platinumsmiths, Inc., announce 
the opening of their shop, which is located 
at 5 N. Wabash Ave., suite 802. The mem- 
bers of the firm are Frank Rifas, president ; 
I. Goldstein, vice-president ; Ben Rosenthal, 
secretary, and H. Weiner, treasurer. All 
members of the firm are well known to the 
trade. All of them formerly were connected 
with the Blauer-Goldstone Co., and in the 
past year Mr. Rifas represented Trachten- 
berg & Pritzker. This organization is de- 





(Continued on page 96) 
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voted exclusively to the manufacturing of 
high-grade artistic diiiond and platinum 
jewelry. The members have a very desira- 
ble location in the Kesner building, having 
all window and have the shop 
equipped with the most modern machinery. 

It was announced several days ago by 
Hoffman bBros., Inc., manufacturers of 
Hoffrers watches, New York, that Art Lewin 
has been added to their sales force and will 
be in charge of the firm’s Chicago office, 
located at 31 N. State St. Mr. Lewin re- 
places H. J. Connelly, who has severed his 
connections with the concern. 

Joe Welsher, auctioneer, who has 
conducting an auction of the stock of Mack 
Hurlbut at Ft. Dodge, Ja., for the benefit 
of creditors, returned to Chicago last week, 
after a very successful sale. The sale was 
conducted four weeks and_ sufficient funds 
realized to enable the creditors’ committee 
to pay a very substantial amount on the in- 
debtedness. 

W. C. Owen, Inc., has made satisfactory 
arrangements with the Merwin-Wilson Co., 
Inc., of New Milford, Conn., to represent 
the latter in Chicago and the middle west. 
W. C. Owen, Inc., will have a complete line 
of the merchandise on display in its rooms 
on the third floor of the Shops building, 17 
N. Wabash Ave., after the first of this 


space, 


been 


month. This firm manufactures exact re- 
productions in pewter of the early day 
Colonial ware. 

A dispatch from Springfield, Ill, last 
week stated that checks totaling some 


$800,000 in payment of a “claim on the 
family honor” were mailed from Springfield 
by the heirs of Jacob Bunn, pioneer Illinois 
hanker and merchant and father of the head 
of the Illinois Watch Co. They go to the 
heirs of the depositors in the J. Bunn Bank, 
which in 1878 closed its doors, and repre- 
sent the losses, together with interest, which 
these depositors suffered when the unfor- 
tunate bank closed. It was the hope of 


Jacob Bunn, during his lifetime, to pay that 
loss. The bank, which failed for $800,000, 


had assets on which it was possible to 
realize only $572,000, or 71%4 per cent. of 
his deposits. At the time of the bank’s 
liquidation the unpaid balance due the 1,400 
depositors was $228,000. Mr. Bunn, when 
he died in 1897, had never been in a position 
to make good the loss. Some two years 
ago his heirs, Miss Alice Bunn and George 
and Jacob Bunn of Springfield (the last 
being the present president of the Illinois 
Watch Co.), and Henry Bunn of Washing- 
ton, D. C., created as a memorial to their 
father the fund from which the’ present 
payments were made. The intervening time 
has been spent in locating heirs of the orig- 
inal depositors, and computing the amounts 
due them. Not all of the work has yet 
been done, but within 60 days it is hoped 
that the families who lost through the Bunn 
bank failure will have checks covering the 
original loss, and interest at the rate of five 
per cent. 








Donald J. McKay has moved to Culver 
City from Pasadena, Cal. 
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The Maritz Watch Co., located on the 
second floor of the Columbia building, &th 
and Locust Sts., St. Louis, has leased ad- 
ditional space on the same more 
than double their present space. The com- 
plete space is being refinished and refur- 
nished. Ags soon as completed this company 
will add to its present business of watches 
a complete line of diamonds and jewelry and 


floor to 


engage in a general wholesale business. 

Window smashers were abroad in the re- 
tail district around Taylor and Finney Aves. 
one night during Christmas week and broke 
several show windows and stole some of 
the contents. One of the victims of the 
thieves was T. F. Gerlach, jeweler, located 
at 720 N. Taylor Ave. His window was 
smashed but the loss was largely confined 
to small articles of jewelry such as cuff- 
links and tie-pins and similar items in the 
line. The police so far have made no ar- 
rests. 

Ten watches valued at $350 were stolen 
from the show windows of the George L. 
Weber Jewelry & Optical Co., 607 Locust 
St., one night Jast week. The thief appar- 
ently smashed the pane of the window with 
a brick hurled from the street, and then 
abstracted the loot through the opening 
made. The damage and loss was not dis- 
covered until early the following morning, 
when the police found the window broken 
and notified George L. Weber, head of the 
firm, who inventoried the loss as above. 
There was no clue left to the identity of 
the thieves. 

Alfred Cecil Terry, well-known retail 
jeweler of East St. Louis, died at his home 
here Monday, Dec. 28. He had been ill for 
about six months and was 52 years of age, 
being a native of England, although for 
many years a resident of this country. He 
has been located in East St. Louis for the 
past 13 years, where he had built up a nice 
business in his store and had a wide ac- 
quaintance in the local retail jewelry trade. 
He is survived by a widow and four sons, 
some of whom are associated in the business. 
Funeral services were held from the St. 
Paul’s Episcopal Church, interment being in 
Mount Hope Cemetery. 

Holiday trade with the local jewelry 
stores was generally good. Dealers in both 
the downtown shopping district as well as 
the outlying trade report having had a 
satisfactory run of trade and that the public 
in general was still interested in jewelry 
despite the competition of radio, automobiles 
and other luxuries. The usual holiday spirit 
pervaded the trade during the shopping 
season, the stores being decorated in keep- 
ing with the spirit of the season, some of 
the larger stores downtown having rather 
pretentious displays. The generally good 
call for articles in the jewelry line was re- 
flected also in the wholesale trade, reports 
trom this branch of the trade indicating 
that the firms in it are well satisfied with 
the share they got of current business for 
the closing months of the year. 

Robert Willer, owner of a jewelry store 
at 5356 Easton Ave., was robbed one night 
last week by three robbers who entered his 
store and bound ,and gagged him and ‘held 
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_ stiagereesed in a rear room, One of the 
robbers visited the store earlier in the after 
noon and asked to be shown some rin a“ 
While he was looking them over, a othe 
man entered and said, “Don’t waste = 
time here; I have just seen some bargain 
down the street,” and the pair left together 
Later in the evening they returned with 4 
third man and all were armed with pistols 
They proceeded to march Willer into a rear 
room where he was gagged and bound by 
two of the men while the third began foot. 
ing the stock of the store, examining both 
the show cases and the safe. Taking plenty 
of time he went over the stock and the tric 
then left. Willer finally extricated himgelj 
and gave the alarm, but there was no trace 
of the bandits. With the arrival of th 
police he made an inventory of his stock 
and reported the loss of 26 diamond rings 
valued at $1,067, as well as the sum of 
$170 in cash which was taken from the 
money drawer. The store is located in ; 
populous outlying shopping section of the 
city and the affair occurred shortly after 
6 p. mM. and unfortunately no passersby 
noticed anything amiss in the store nor did 
any prospective customer happen to enter 
while the robbers were busy inside. 








Pacific Northwest 





The Richards Jewelry Co., 1132 Broad- 
way, Tacoma, Wash., was the victim recently 
of window smashers who took a number of 
high grade watches from the window. Two 
burglars were seen running away with the 
loot which consisted of two dozen watches, 
but the policeman who saw them running of 
after breaking the plate glass window could 
not follow because he had no transportation. 

Business has been so good for D. P. 
Hawks in West Seattle that he is building 
a new store, to take care of the expansion 
and accommodate the many pleased custom- 
ers which he has created at his little shop 
at 4710'%% California Ave. Mr. Hawks has 
moved his jewelry store into the Worden 
building, which is a block further north of 
his old location, while construction of his 
new building proceeds at the junction. 

Several attempts to sever his jugular vein 
with a knife were made by G. G. Biggar, 
prominent jeweler of Vancouver, B. C., who 
had been retained by the police of Van 
couver, B. C., for investigation as to his 
mental condition. Pending the examination 
by specialists he had been confined, but 
succeeded in securing a knife with whic 
he slashed his throat in several places, and 
although in a serious condition is expected 
to live. First aid rendered the hacked and 
bleeding body of Mr. Biggar by the jailors 
probably saved his life. They stopped the 
flow of blood, and had him rushed to the 
general hospital of Vancouver, where le 
was given immediate treatment. Mr. Biggat 
is 40 years old. 








Jewelry valued at $200 was stolen from 4 
display window of the Carl Rose jewelry 
store, Fort Wayne, Ind., one morning 
cently. The robbers used a brick wrappe? 
in an old shirt to smash the window. Rinés 
comprised most of the loot. Diamonds ant 
valuable gems were not left in the window 
over night. 
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An amendment to the articles of organi- 
zation of the Wisconsin Pearl Button Co. 
has been filed with the register of deeds 
at La Crosse, Wis., where the company is 
located. The amendment provides that the 
capital stock of the company shall be 3,000 
shares of first preferred stock with a par 
value of $100 per share; 1,000 shares of 
second preferred stock with a par value of 
$100 per share; and 3,000 shares of common 
stock without nominal or par value. 

The workers for the national publicity 
drive being conducted throughout the coun- 
try by the National Jewelers Publicity As- 
sociation have arrived in Milwaukee to sol- 
icit financial support from the jewelry houses 
here. The goal for the United States is 
$2000,000. The work will be done in Mil- 
waukee in two weeks and they will be as- 
sisted by A. C. Possin of the Boszhardt- 
Possin Co., wholesale jewelry firm, and 
Henry Rank, president of the Rank & Mot- 
teram Co., retail jewelers on Wisconsin 
street. 

One of the largest vertical electric signs 
in Wisconsin has been erected on the Hyde 
building, 101 East College Ave., Appleton, 
Wis., by the F. C. Hyde & Co., jewelers: 
The sign is 16 feet high and contains 168 
light bulbs. It carries the name “Hyde” 
in large white letters down the center with 
the word “Jewelers” across the top, and the 
word “Optometrists” across the bottom. At 
the left of the name is a long arrow point- 
ing toward a large diamond at the top of 
the sign, and at the right of the name ,is 
another arrow pointing downward toward 
an eye beneath the word Optometrists. 

L. J. Tomey, manufacturer of watch 
crystals at Milwaukee, has announced that 
the Excel Optical Co. is now sharing his 
ofices with him in the Dorsch building at 
207 Wells St. The two firms have an ideal 
layout in the building. A large office and 
reception room is located just off the hall. 
sehind the offices are the two shops which 
are connected. Large windows give an 
ample amount of light to the workshop. Mr. 
Tomcy has been in business in Milwaukee 
lor the past one and one-half years. Prior 
to that time he was associated with the 
Chicago Lapidary Co. at Chicago. 

Jewelry dealers, both wholesalers and re- 
tailers in Milwaukee, are now engaged in 
taking their annual inventory as of Jan, 1. 


The work started immediately after the 
Christmas holiday season and will continue 
until completed. The wholesale dealers 


closed their offices on the Saturday follow- 
ing Christmas, giving their employes a triple 
holiday, but they remained open on the 
Saturday after New Year’s. A number of 
them worked the following Sunday and 
several evenings in order to finish the in- 
ventory as rapidly as possible. All of the 
wholesale houses had their traveling repre- 
sentatives in the houses to aid in the stock- 
taking. 

The annual meeting of the board of di- 
rectors of the National Jewelers Mutual 
Fire Insurance Co, will be held on Jan. 
13 at the offices of Henry Stecher, Milwau- 
kee, according to present plans. The annual 
dividends of the company will be fixed at 





THE JEWELERS’ 


CIRCULAR 


97 








this meeting. The board of directors of 
the Wisconsin Retail Jewelers’ Association 
will also hold its meeting at the same time 
in Mr. Stecher’s office. Mr. Stecher is 
treasurer of both organizations. Among 
those who will attend the meetings will be 
William H. Upmeyer, Milwaukee, president 
of the insurance company; H. F. Vanderbie, 
Eau Claire, president of the jewelers asso- 
ciation; A. C. Hentschel, Milwaukee; A. W. 
Anderson, Neenah; Gustave Keller, Apple- 
ton; J. R. Chapman, Oshkosh; T. J. Dale, 
Kenosha; Len M. Nelson, Madison; John 
P. Hess, Fond du Lac; and John H. Stout- 
hamer, Milwaukee. 











A daylight robber recently smashed the 
show window of the Beck Jewelry store in 
Michigan City, Ind., and grabbed a tray of 


18 diamond rings and escaped on a 
bicycle. He used a padded brick to break 
the window. A porter at a theater across 
the street saw the man snatch the rings and 
leave. He was the only witness. The 
jewelry was not insured, and the loss is esti- 
mated at $1,000. 

Either Santa Claus was a mighty good 
guesser and knew what most folk wanted 
this year, or, since Christmas the weather 
has been poor for exchanging articles given 
as presents. This is the deduction of the 
trade in the downtown stores, which usually 
is besieged with persons wanting to exchange 
this or that article for something they think 
more suitable. While all the stores have 
had even larger than normal crowds for the 
holiday week, it was said there had been 
little exchanging. A check-up of sales in 
downtown stores showed that gift certificates 
were being cashed. Most of the larger 
dealers expressed themselves as happy to 
make exchanges, even though they do waste 
time. They say if the exchange will add any 
to the happiness of the Christmas season, 
they think the time well spent. 

Merchants of Anderson, Ind., after having 
been held up with more or less regularity 
during the past year, are taking steps to at 
least slow down the practice. They are 
taking out permits to carry revolvers. In 
Indiana the owner of a revolver must have 
a permit from the city clerk. Anderson 
merchants, viewing the efforts of bankers of 
the State to protect their institutions, took 
an inventory of the situation and discovered 
the proportion of retail establishments held 
up was far more than banks. They came 
to the conclusion that if bankers were too 
much worried about their insured money, the 
merchants themselves should become worried 
about their money which is not insured gen- 
erally, and if so, at a high premium rate. 

The retail trade in Indianapolis reports 
that shoplifters were unusually active and 
exceptionally clever during the holiday rush 
season. In spite of the vigilance of scores 
of extra detectives and special officers work- 
ing in the crowded stores in the downtown 
district, the volume of petty thievery was 
high. Every possible precaution was taken 
to protect the retailers. The chief of police 
issued orders to arrest every known criminal 
inside the business district during the holi- 
day rush. The underworld took the hint 





and stayed out. So far as is known, not 
one of them took a chance. This is believed 
to have been responsible for saving thousands 
of dollars’ worth of merchandise. Another 
protection is in the fact that during a holi- 
day rush season, every shoplifter caught is 
arrested. There is no going to the manage- 
ment and signing cards and being turned 
loose. They all are taken to police head- 
quarters and tried on a charge of larceny. 
It was noted this year that the age of shop- 
lifters has declined until mere children are 
engaged in the practice—and most of them 
are adepts. This season saw a decline in 
the activities of the men and older women, 
but boys and girls from 15 to 20 years old 
kept the special operatives busy. But where 
one was caught, dozens got away with loot 
valued at many thousand dollars. 
— 
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The Trainer Jewelry Co., Atlantic, Ia., 
conducted an auction in December 

E. N. Hewer, Norfolk, Neb., conducted 
an auction sale recently to reduce stock. 

John Croyer, jeweler in the Aquilla Court, 
Omaha, has gone to New York city on busi- 
ness. 

J. F. Krohme, traveling salesman for the 
Byrne-Duff Jewelry Co., Omaha, has gone 
to Cincinnati to spend a few days with his 
parents. 

Among the out-of-town jewelers who were 
in Omaha during the week were Fred Ger- 
hardt, Neola, Ia.; M. P. Trainer, Atlantic, 
Ia.; Harry Stone, Malvern, Ia.; F. J. Peter- 
son, Weeping Water, Neb. 

Christmas trade in the Omaha territory 
generally speaking was considerably better 
than the previous year, according to the lead- 
ing wholesalers and retailers. The retail 
trade in the territory necessarily was spotted 
depending on the local condition of the corn 
and wheat crops, but generally speaking it 
was brisk enough to cause the retailers to 
rush orders to Omaha wholesale houses daily 
for hurry-up goods. Some days a single 
Omaha wholesaler would fill as many as 
thirty-five to fifty telegraph orders. Charles 
Duff, of the Byrne-Duff Jewelry Co., Omaha 
wholesaler, said, “The holiday business was 
very satisfactory over the territory. Some 
of our retail friends did a remarkable busi- 
ness, and in some spots of course, due to local 
crop failures or other causes, it was not so 
good. Generally speaking, however, the holi- 
day trade was much better than the previous 
year, and as for our own firm our December 
business ran far ahead of December the pre- 
vious year.” <A. F. Smith, head of the A. F. 
Smith Co., jeweler, said, “I have been in 
business 31 years, and this is the best De- 
cember volume I have ever had in all those 
years. The demand for diamonds was espe- 
cially good, and they were buying everything 
from one-half to one and a half carat stones. 
Watches and ivory goods were in brisk de- 
mand for the holidays. We are satisfied with 
the holiday trade.” 








S. Lundborg has moved his jewelry busi- 
ness into new quarters at Brainerd, Minn., 
and will enlarge his stock. 
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Robert Minko, of the Jacob Segal Co., 
diamond importer, passed the holidays visit- 
ing his mother in New York city. 

Samuel Mandelbaum, of England, Kline & 
Levy, New York city, was in Detroit last 
week making calls on the wholesale trade. 

Emil Rose, of the Emil Rose Jewelry Co., 
312 Gratiot Ave., caused the arrest on the 
street recently of a man whom Mr. Rose 
claims he recognized as being the person 
who obtained a ring from his firm worth 
$125 without paying for it. 

George Loehr, Detroit manager of the 
Scribner & Loehr branch wholesale estab- 
lishment in the Jewelers’ court, wound up 
the year with a hunting trip in northern 
Michigan. He passed Christmas at the 
home of his parents in Cleveland. 

Practically all the manufacturing jewelers 
in Detroit closed their establishments on 





New Year’s eve and did not open again 
until Monday morning. Most of the retail- 
ers in the downtown section remained 


closed only during New Years, opening with 
their usual vigor on Saturday morning. 

The wholesalers and manufacturers in the 
Jewelers’ court raised a large Christmas 
fund this year which was converted into gifts 
that were presented to employes of the 
building. They took this united way of 
showing their appreciation for the many 
courtesies that are constantly being extended 
not only to the jewelers personally, but also 
to their customers. 

Victor Kemp was held up by robbers in 
his store on Monday night, Dec. 28, and 
robbed of merchandise said to be valued 
about $1,100. The men took possession of 
the store at the point of revolvers, it is 
stated. After obtaining the loot they fled. 
Mr. Kemp, it is said, fired at the robbers as 
they fled into the street, but they were able 
to make their escape apparently unhurt. One 
of the store windows was broken. 

One lone man armed entered the jewelry 
store of Levi A. Stevenson, 7714 Ferndale 
Ave., one evening last week and at the 
threat of death forced Mr. Stevenson to de- 
liver to him seven small diamond rings. He 
then backed out of the store and disappeared. 
The rings were estimated worth about $700. 
The man made no demand for money. He 
disappeared in the crowd and all trace of 
him was lost. It is thought he was fright- 
ened and sought to get away before demand- 
ing anything further. 

Frank McDonald, 40 years old, a recent 
arrival from Chicago, who, single handed at- 
tempted to hold up the Ray Jewelry Co. 
store at 123 State St., Nov. 23, was sen- 
tenced this week by Judge Frank Murphy 
in the Recorder’s Court to serve from 5 to 
15 years in the Michigan State prison at 
Jackson. McDonald, who was arrested in 
the act of robbing the store after shots had 
been fired by a policeman responding to an 
alarm given by a clerk, pleaded guilty at his 
arraignment before Judge Donald Van Zile, 
Nov. 24, and had been held since in the 
county, jail under a $10,000 bond. 

Detroit jewelers, owing to the numerous 
robberies and hold-ups that took place the 
last few days before Christmas, are particu- 
larly outspoken against prevailing condi- 
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tions, and appeals are being made for more 
adequate protection and drastic action taken 
against thugs and hold-up men of every de- 
scription. There was a perfect epidemic of 
robberies the last few days before Christ- 
mas, retail jewelers in particular being suf- 
ferers. For a time the jewelers thought 
they were going to escape robbery experi- 
ences during the holidays, but the thugs 
finally got busy and made conditions ex- 
tremely uncertain for every one. 

Two men, under arrest at Denver, Col., 
are suspected by the Detroit police to be 
members of a trio, who on Dec. 9 robbed 
the jewelry store of Mathauer & Tulian, 
7411 Kercheval Ave., of $4,000 worth of 
stock and $70 in cash, after a clerk had been 
trussed up. When arrested the men in Den- 
ver are said to have had eight watches and 
a number of diamond rings. It also is said 
they told the Denver police they pawned 


some of their loot in Chicago, St. Louis 
and Kansas City. As soon as the Detroit 


police are certain the two are the ones who 
robbed the Mathauer & Tulian shop, they 
will start extradition proceedings for their 
return. 

It may not be generally known among 
jewelers that Henry Ford, the Detroit motor 
car manufacturer, owns a jewel mine. But 
it is true nevertheless. Mr. Ford is the 
owner of one of the richest known deposits 
of garnet crystals in the world. It is 
located at Danbury, N. H. The garnet rock, 
it is stated, crops out of the hillside and is 
dynamited as workmen would blast out a 
basement. The rock in some places yields 
85 pounds of pure garnets to every 100 
pounds quarried, and the average for the 
entire deposit is expected to run 60 per cent. 
pure crystal. The New Hampshire crystals 
are cloudy, but they are valuable as abra- 
sives. Crushed almost to powder they look 
something like corn meal and are used for 
polishing purposes and for the manufacture 
of sandpaper. These garnets also are used 
to a considerable extent for polishing glass 
in the three big plants owned by the Ford 
Motor Co. The rock is shipped direct by 
rail to the glass plants, two of which are 
located in Detroit, where the garnets are 
separated and otherwise prepared for use. 

The ringing of a burglar alarm bell to 
call the police may result in the death of 
Daniel Rose, 35 years old, a jeweler at 3431 
Hastings St. Rose was shot in the head and 
abdomen by one of three men who entered 
his store the night before Christmas and 
robbed him of $70. Mrs. Rose was standing 
at the rear of the store as the men entered, 
and when she saw them pull pistols she 
pressed a button which set off the burglar 
alarm and at the same time called the police. 
The men heard the bell, which is in the front 
entrance, and saw an_ instinctive motion 
which Rose made towards his revolver, on a 
shelf over his head. One of the men 
grabbed the bills from a cash register, while 
another leaning over a low counter, fired at 
Rose twice and then fled. When the police 
arrived Rose was unconscious, and efforts 
which A. Rodney Baxter, assistant prose- 
cutor, made to take a statement from him 
at the receiving hospital, were fruitless. 
Last Summer, while Rose and his father 
were in the store two men entered and 
knocked the elder Rose down when he tried 
to prevent them from robbing the cash reg- 
ister. 
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TRADE CONDITIONS 





The retail jewelers cf Evansville and many of th 
other towns in southern Indiana report that thes, 
trade has been very good during the past oat 
and that in their opinion January js Zoing ty 
bring in as much or more trade than the cote, 
ponding month of last year. General busines 
conditions in Evansville much | better Pa 
they were this time last year and merchants t. 
almost every line express the belief that 1926 " 
gong to bring in a larger volume of business than 
1925. Cellections are good. Reports from the 
rural towns are to the effect that there js ; 
general feeling that business in almost every line 
is going to be good during the first six months in 
this year. In many of the mining towel in 
southern Indiana, southern Illinois and western 
and northern Kentucky there is renewed activity 
lecause many of the coal mines have started up 
recently and there is a much _ better feeling and 
retail business in many lines is better now than 
it has been at any time for the past 


Mr. and Mrs. William Artes have re 
turned from a trip to New Harmony, Ind, 
where they visited relatives and friends for 
several days. 

Miss Helene Kruckemeyer, daughter of 
Ben Kruckemeyer, of Kruckemeyer & Cohn, 
spent the Christmas holidays with her 
parents here. She is attending the Western 
College at Oxford, O. 

IX. A. Rhodes, retail jeweler at Chrisney, 
Ind., who was here a few days ago, reported 
that business conditions in his town are get- 
ting better from time to time, and he is 
looking for a good trade during the coming 
year. 

A few nights ago thieves entered the gen- 
eral store of Charles Kaplen at 128 Water 
St. here and stole a number of articles, 
among them being several alarm clocks. The 
police, who were called upon to investigate 
the robbery, say they have no clue. 

Mr. and Mrs. Oliver Artes have returned 
to Chicago, after having spent the holidays 
here with relatives and friends. Mr. Artes 
is a brother of William and Charles Artes, 
of the Charles F. Artes Co., Inc., of 321 
Main St. here. He is well and favorably 
known to the jewelry trade. 

Carl Stocking, who owns and operates a 
retail jewelry store on Outer Division St, 
this city, has returned from Rockport, Ind, 
where he spent a part of the Christmas holi- 
days with relatives and friends. Mr. Stock- 
ing was born and reared near Rockport and 
has many friends in that section of the 
State. 

Charles Hebner, of the Hebner Jewelry 
Co. at Boonville, Ind., was a business visitor 
in Evansville a few days ago and reported 
that trade in Boonville and vicinity during 
the holidays was much better than last year, 
and this he attributes to the fact that most 
of the large coal mines in Boonville and 
Warrick county are now being operated on 
steady time. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers of 407 Main St. here, 
was among the 16 leading business men af 
manufacturers of Evansville, who was nom- 
inated for the board of directors of the 
Evansville Chamber of Commerce. e 
election will take place early in January. 
Mr. Kruckemeyer for many years past has 
been one of the leading members of the local 
Chamber of Commerce. 
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A large number of representatives of east- 
en manufacturers are in Cleveland this 
week, and wholesale houses are doing their 
Spring buying. Sa 
J. A. Conn and Sol Nussbaum, who left 
ust week by automobile for Florida, had 
engine trouble at Cincinnati which caused 
them to have to wait there for repairs. 

Among out-of-town jewelers in Cleve- 
land last week was H. C. Chaplain, Mans- 
eld: George High, Medina; A. G. Chaffee, 
Garrettsville, and R. P. Sharick, Willard. 

E. §. Daneman, manager of the Cleveland 
ranch of the Spencer Jewelry Co., and 
p. A. Christol, advertising manager of the 
company, took a business trip to Dayton 
last week. 

W. Van Horne, vice-president of the 
Cowell & Hubbard Co., is taking a short 
trip east this week and expects to leave for 
St. Petersburg, Fla., to spend the remainder 
of the Winter, the latter part of the monti:. 

Miss Montgomery, of the Webb C. Ball 
(Co, who has been associated with the com- 
pany for over 20 years, has resigned and will 
take charge of a silverware department for 
the Sterling & Welch Co., a high class fur- 
niture and house furnishing concern, that is 
being started. 

John J. Wey, known to practically every 
optometrist in northern Ohio through his 
connection for many years as manager of 
the W. A. Jones Optical Co. instrument 
department, has resigned and will form a 
partnership with Dr. A. E. Kintner of 
Painesville, where offices will be maintained. 

Downtown drug stores of the Standard 
and Marshall chains did not lease space to 
itinerant jewelry concerns over the holidays, 
as in past years. While no merchandise was 
carried that sold for any great amount, the 
amount of business done in the aggregate 
was fairly considerable and was diverted 
from the retail jewelry stores, where it 
rightfully belonged. 

There will be a meeting of the Executive 
Board of the 24 Karat Club at the Hotel 
Statler on Tuesday evening, Jan. 12. At this 
meeting arrangements will be made for’ the 
annual dinner and election of officers in Feb- 
tuary. The club will commence its function- 
ing as an incorporated body with the Febru- 

ary meeting. A very progressive program 
of activities for the organization for the 
coming year is planned. No meetings were 
held in December and January on account 
ot interference with business. 

The Cleveland Museum of Art has just 
come into the most important single work 
of art thus far acquired. It is the famous 
Stroganoff ivory, the masterpiece of Prince 
Stroganoff in Rome, which had to be dis- 
posed of owing to the loss of his property 
in Russia. The piece is a bas-relief, nine 
inches high and five inches wide, in the cen- 
ler of which is a figure of the Virgin en- 
throned on a chair on a cushion with two 
angels on each side of her head. The pres- 
itation was made by J. H. Wade, presi- 

1e museum. 
One of the most daring window smashing 
bs ever done in Cleveland occurred on 
Monday evening at 6:30 p. M. The Ruggles 
Jewelry company was the victim. The thief 
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threw a heavy wrench wrapped in paper 
through the show window and then grabbed 
a diamond ring and a diamond brooch valued 
at $1,150 and escaped. On Tuesday a man 
was arrested in Elyria on suspicion as he 
was attempting to sell some jewelry, and on 
being questioned by city police confessed to 
the robbery. According to his story, he 
only had 25 cents and was desperate. He 
bought the wrench with the money for the 
purpose of breaking the window. Under 
close questioning he also acknowledged that 
he had escaped from San Quentin peniten- 
tiary in California in 1920, where he had 
been committed for burglary. When he 
smashed the window, Mrs. Olive Fink was 
standing a few paces away, and the street 
was crowded with people. She immediately 
pursued the man, but he escaped through a 
building into another street. 

The Cleveland Better Business Commis- 
sion starts its 10th year of existence this 
month. A statement has been issued review- 
ing the work for 1925 in helping to make 
advertising more truthful and dishonesty 
and trickery more unhealthful. The com- 
mission investigated 2,988 advertisements 
suspected of containing misstatements and 
found only 40 per cent. of them not conform- 
ing to the slogan, “Truth in Advertising.” 
One arrest for violating the State advertis- 
ing law resulted. Six merchandise frauds 
were stopped through action of the commis- 
sion. The jewelry auction ordinance re- 
ceived the full support of the Commission 
and was passed by Council. Over 2,000 in- 
quiries were answered on investments and 
evidence collected which resulted in 13 ar- 
rests and indictments for financial swindles. 
The Commission has also worked very pains- 
takingly with some Cleveland jewelers with 
the result that jewelry advertising was 
cleaner this Christmas than previously. 

The newly organized Cleveland Credit 
Jewelers Association held its second meet- 
ing on Dec. 29 at the Hotel Hollenden. 
There was a good attendance, and it included 
E. S. Daneman, Spencer Jewelry Co.; Sam 
Deutsch, Rudolph Deutsch Co.; Lew I. 
Senowitz, Basch Co.; Charles Sands, Sands 
Co.: Milton Shaw, of Shaw’s; Allen Kli- 
vans, of Klivans, Inc.; Ralph Harburger, 
Harburger Bros. Co.; Sam Alliance, Alli- 
ance Jewelry Co.; P. A. Christol, Spencer 
Jewelry Co.; Mr. Rotbart, of Rothbart 
Bros. The following temporary officers 
were elected: President, Lew I. Benowitz; 
vice-president, Allen Klivans; secretary 
P. A. Christol; treasurer, Ralph Harburger. 
The objects of the association is to have a 
closer understanding among the credit jewel- 
ers of the city. A code of ethics is contem- 
plated. A feature of the meeting was the 
spirit manifested by all present as regards 
rigidly following all recommendations as 
laid down by the Cleveland Better Business 


‘Commission governing the jewelry industry. 


as | 


A gold watch of beautiful design, pur- 
chased at a Portland, Me., jeweler’s by a 
citizen of Eastport, Me., was given Horace 
Lord, of that town, who risked his life in 
the icy waters of the bay to save the life of 
the six-year-old child of Mr. and Mrs. Seth 
Chute, Wednesday. A five-dollar gold piece 
was given by the same gentleman to a boy 
by the name of Prime, who waded out to 
assist young Lord with his burden. 
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A new jewelry establishment has been 
opened on First Ave. This is the People’s 
Jewelry Co., located at 1102. 

Success of a local Christmas fund, which 
brought cheer to many poor persons, may 
be attributed to the kindness and assistance 
rendered by Albert Hansen, one of the 
older established jewelers, in furnishing 
headquarters for the fund that distributed 
many presents to the needy on Christmas 
morning. 

Just prior to Christmas, most of the 
jewelers kept open evenings for the accom- 
modation of both Mr. and Mrs., who 
shopped together to make their selection of 
gifts. There were many last minute selec- 
tions which the jewelers provided, and a 
busy week was spent in catering to the dia- 
mond and gem wants of this prosperous city. 

Jewelry pawnbrokers of the city played 
Santa Claus before and after Christmas. A 
host of jewelry articles were hocked this 
year to buy other Christmas presents. Sam 
Levison, who trades in jewelry in his little 
shop, which he has operated for about 25 
years on Third Ave., near James St., took 
in a number of trinkets, pawned by boys to 
raise Christmas money. 

Benton Bros., jewelers, are celebrating 
their 16th Christmas in the gift center of the 
University District. Paul Benton says: 
“One should choose one’s jeweler with the 
same care and thought as is exercised in 
selecting your physician or your banker.” 
The Benton brothers are gift counselors to 
many college boys and girls at the Univer- 
sity of Washington, as well as their families, 
and the business and residential folk of 
this part of Seattle which is a community 
complete unto itself. 

Many articles for the collector are found 
in the stock now being disposed of by Kan 
How, Chinese merchant of imported jewelry 
and other articles from the Orient, who is 
retiring from business on Third Ave. A 
cloisonné jar worth $1,000 was unearthed 
the other day, which is a superb work of 
the vase maker’s art, the artisan who made 
it having worked with the aid of a magni- 
fying glass for months, placing in the copper 
wires washed in gold and intricate designs, 
the mosaics of powdered jadestone and 
crystal, which are baked in, and the surface 
later polished by hand. 

Excellent Christmas business was enjoyed 
by both the wholesale and retail jewelry 
houses of the city. The customary rush 
prior to Christmas was felt in most of the 
stores, and Christmas itself enjoyed by every 
jeweler, with their stores closed after the 
splendid showing of the day before. Gen- 
eral retail trade in the city averaged about 
five per cent. more than during the previous 
Christmas season, with the wholesale houses 
doing a 10 per cent. better business. Seattle 
has experienced a great retail growth during 
the year, which gave it additional capacity 
for the handling of the holiday crowds 
which were seen in most of the jewelry 
stores in the downtown section, as well as 
the various community groups, such as the 
University group, where the jewelers have 
adopted a slogan indicating that they have 
the goods. 
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The Thomae Co. and the Watson Co, 
Attleboro, Mass., are now represented by 
Livermore & Hine, 643 S. Olive St. 


F. C. Plate of the International Silver 
Co. visited San Francisco at Christmas time 
and also spent a day at his father’s ranch. 

Harry A. Phillips, traveling representa- 
tive of C. F. Sischo & Sons, has returned 
from a business trip to San Diego. This 
concern is now engaged in taking its annual 
inventory. 

B. H. Berson of the Berson-Measer Jew- 
elry Co., has gone to Gilman’s Springs, 
near San Jacinto, for a short rest. Jesse 
Measer of the same firm intends to leave 
soon for a business trip north. 

Clyde H. Gessler, of Friedman, Ulmann 
& Co., wholesalers of jewelers’ supplies, 
was married on Christmas to Miss Isabel 
Barter, a Los Angeles young woman, and 
has gone to San Diego and Coronado Beach 
on his honeymoon trip. 

E. Mahy, manufacturers’ agent located in 
the Jewelers building, has just received his 
first sample lines from Pollock Bros., New 
York. He has the agency of these lines for 
all of this State. He will start out soon 
to visit the wholesale trade. 

George H. Godfrey, manufacturing 
jeweler, 617 Jewelers building, reports that 
he has just closed the best year’s business 
he has ever enjoyed. The aggregate was 
about three times that of the preceding year. 
His shop has been almost exclusively occu- 
pied with the manufacture of a ring patented 
by himself. 

The jewelry department of May Co. did 
a much larger business during the holiday 
season the past year than ever before in 
the history of the house. About 75 sales 
people were employed in the clock, watch 
and jewelry departments. The number 
usually employed in these departments is 
from 22 to 25. 

H. W. Slaudt, of Koke, Slaudt & Co., left 
the day after Christmas for a visit among 
the factories in New York, Philadelphia, 
Providence and Newark. He expects to be 
gone until the first of February. He will be 
accompanied by Roger W. Cannon of the 
same company. Mr. Cannon, however, does 
not expect to be gone so long as Mr. Slaudt. 

One of the jewelry houses of Los Angeles 
which undoubtedly did the largest business 
in its history during the holiday season just 
past is the E. W. Reynolds Co., wholesaler 
in the Metropolitan building. Although the 
doors were kept open evenings and the two 
Sundays preceding Christmas, the long 
counter, over 100 feet in length, on the 
jewelry side was thronged practically all 
the time by customers, often two or three 
deep. 

Howard Sanders, who was formerly a 
member of the sales force of C. F. Sischo 
& Sons, has just returned after spending 
three months in Florida. He expresses 
himself as well pleased to get back to Los 
Angeles and expects to remain here, having 
again entered the employ of Sischo & Sons. 
He says that during the three months he 
was at St. Petersburg, Fla., there were only 
three days when it did not rain. He was 


accompanied by his wife and two children 
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and during his absence traveled extensively 
throughout the United States. 

News has been received of the death of 
J. D. Morrow at Oceanside, 90 miles south 
of Los Angeles, where he was in the jewelry 
business for 20 years. He was 72 years of 
age and sold his business a few years ago 
to his niece, who had been associated with 
him for several years previous, and is an 
accomplished watchmaker. Mr. Morrow’s 
death resulted from an attack of apoplexy. 
It occurred suddenly while he was in the 
store with his niece. His funeral was con- 


ducted by the Odd Fellows. 











A. J. Carmody, of the ecclesiastical de- 
partment of the Gorham Co., is now in 
southern California. 

The travelers of Kielty & Beard were in 
for the holidays and all reported a very 
good business, with indications pointing to a 
banner year for 1926. 

H. C. Van Ness, district manager of the 
Gorham Co., has left to attend the sales 
conference of the company at Providence, 
Rk. I, Jan. 6, 7 and 8. 

At the offices of Lee & Kierski, repre- 
sentatives of the Illinois Watch Case Co., 
it was stated that so far as they know the 
firm will not carry stock. 

So far as is known by William Fulton, 
manufacturers’ representative, who carries 
the goods of the Roy Watch Case Co., 
they expect to go on carrying stock. 

Charles E. Fisher, office manager for the 
W. B. Glidden Co., representative for R. 
Wallace & Sons’ Mfg. Co., said that the 


holiday demand was especially good for 
dresser silver. 
E. T. Wiflis, who recently went into 


business for himself as a manufacturers’ 
agent, has returned from his southern trip. 
He was formerly associated with a_ well- 
known house here, as traveler. 

There were very few retailers calling on 
the trade regularly, during Christmas week. 
Those who came in, did so to fill special 
lines and made their trips, as a rule on 
Sunday. Most of them were busy at home. 

Saturday, Dec. 26, was observed’ by 
“Ted” Huggins, manager for J. R. Wood 
& Sons, and by the staff as a_ holiday, 
after a strenuous holiday campaign, Mr. 
Huggins went to the country, over the week 
end. 

Most of the leading watch case com- 
panies, with offices here, will not carry 
stock, with the early days of 1926. At 
the offices of the Keystone Watch Case 
Co., 150 Post St., it was stated that, so 
far as is known, the offices will be con- 
tinued, but stock will not be carried. 

Just home, in time for the holidays, 
Frank Cresalia, of Levy & Cresalia, said 
he had spent the two previous weeks in 
the San Joaquin and Sacramento Valleys. 
There was a slight improvement in business 
conditions, but scarcely of sufficient force 
to affect the jewelry business for the holi- 
days. 

Two ambitious voung men who have been 
connected with the jewelry business for 
some time past have gone into partnership. 
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They are Leonard H. Railsback ang Ro 
Dable. Each is well-known as a manuen 
turers’ representative. Their offices adjoin 
those of Arthur W. Bennett, 237 Bankers’ 
Investment building. 

Harry Jones, Pacific Coast manager {op 
the Wadsworth Watch Case Co., said that 
practically all the watch case companies on 
the Coast are going out of the stock bys. 
ness. All the factories are going to observe 
the practice of carrying only Samples at 
their offices here. ' The action is believed 
to be the result of finding it too much 
expense in carrying sales forces. 

Fred Daynes, well-known jeweler of Salt 
Lake City, telegraphed to J. H. Spiro, on 
Christmas Eve that his family would 
arrive that day to spend the holidays jp 
San Francisco. Mr. Spiro was met, hurry. 
ing to meet his friends and escort them to 
Hotel Stewart where Mr. Daynes joined 
Mrs. Daynes and the children on the 26th 
The trip was a little holiday outing. 

Christmas was spent at home by Edward 
V. Saunders, Coast manager for the Inter. 
national Silver Co., but Mr. Saunders left 
for Los Angeles, accompanied by his son 
Drury, to spend New Year’s Day in the 
south. Mr. Saunders planned to meet in 
conference the travelers and representatives 
of the company there. Otherwise, they 
would all have had to come here for the 
conference. 

—————_—_— a 


Pacific Coast Notes 





D. Burt Bryan, jeweler of Pasco, Wash., 
advertises that he is closing out his 
business. 

H. C. Lederer, Sherman, Cal., has 
assigned to Los Angeles Wholesale Board 
of Trade, without release, assets claimed 
at $1,000 and liabilities at $3,000. 

Edgar Wright, jeweler of Ontario, Cal, 
had his store robbed of goods valued at 
$350 by window-smashers. The _ burglars 
used a rock to smash the glass and then 
reached in and stole a tray of jewelry. 

The jewelry store of Charles A. Daunt, 
the oldest business in Modesto, Cal. is 
very soon to be moved to new offices in 
the Beaty building, according to a recent 
announcement from Daunt. The jeweler 
said that he had been in business in 
Modesto for 35 years and had watched it 
grow from a small town to a prosperous 
community. Mr. Daunt has been right along 
in the same store. Modesto is the chief 
town of a prosperous irrigation district. 
Bonding itself for the sum necessary for 
water development, Modesto built its own 
great dam and irrigation system, with the 
result that land values have advanced by 
leaps and bounds, and its prosperity is solid. 








At 3:45 on the morning of Dec. 30, a bur- 
glar broke open the display window of the 
jewelry store of I. Moore, Montreal, 
Que., Can. Through the aperture he ab- 
stracted 20 silver watches, which were ™ 
one frame by the window, and several ladies 
wrist watches and other articles. Mrs. 
Moore, sleeping above the store, reached the 
window just in time to see a tall man, wear 
ing a dark overcoat and a cap, walking rap 
idly away. Before the arrival of the police 
the robber was out of the neighborhood. 
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Officials and representatives ot a number 

. yholesale jewelry houses took part in the 
‘ew Year's Eve party that was held at the 
“iilerest Country Club, Thursday night and 
ut of Friday. The Wallenstein-Mayer 
;, Fox Bros., Gustave Fox Co., L. Gut- 
att & Sons and the D, Jacobs Sons Co. 
vere very much in evidence at the celebra- 
sion of the passing of the year. 

Richard Meyer, who has been identified 
vith Ed H. Croninger, manufacturing 
ieweler in the Andrews building for a quarter 
ofa century, is reported to be well on the 
wad to recovery from an attack of ab- 
jominal grippe. Mr. Meyer was stricken 
at the busiest season of the year as he was 
oorceed to go home from the shop on the 
wy before Christmas. He is weathering the 
sorm, however, and will be back at his 
bench in a few days. 

Hugh Stewart, auditor of the Wadsworth 
Watch Case Co., was the outstanding star 
in the three games that Potters Shoes took 
from Sarsfield Drugs and established a 
triple tie for first place in the Hamilton 
County Bowling League, Tuesday night. 
Stewart rolled 244, 212 and 227 for a total 
f 685 and led the shoe team to victory 
although Grosse, of the same team, rolled 
671, having scores of 246 for both the first 
and second set but fell down to 179 in the 
third set. The teams that are tied for first 
place are Potters, Sarsfield Drugs and 
Murphy Flowers. 

The jewelry trade is showing quite a lot 

of interest in the newly organized firm of 
Joseph Richert & Sons Co., located on the 
lth floor of the Edwards building. It is a 
new manufacturing concern and was organ- 
ized by Joseph Richert, who for 11 years 
was vice-president of the Charles H. 
Schmitt Co., in the Glenn building. Carl J. 
Richert, a son, is in charge of the diamond 
setting and design department while the 
founder of the firm is supervising all the 
work of the factory. Ralph F. Richert, an- 
other son is the traveling representative and 
general manager of the firm. 
_A majority of the shops of wholesale 
jewelers in Cincinnati remained closed over 
Saturday the same as they did on the pre- 
ceding Saturday or the day after Christmas. 
Arno Dorst, head of the Dorst Co., told his 
shop men to make a good week-end of it by 
hot reporting on Saturday as it was felt 
that very little work could be accomplished 
on the half day following both of the holi- 
days. Although the shops and offices were 
closed on Dec. 26 the office forces of some 
of the houses reported on the second as state- 
ments had to be rendered and bills gotten 
out so the office men and women worked 
lor a few hours. 

An “Old Boys’ Hour” was observed as 
ustial on New Year’s Day when the Cuvier 
— Club held open house in its annual 
urements, Friday. The special hour 
rPagreped to some of the former members 
c oy = sige Club and the ever smiling 
diiron > Pgs of Richter & Phillips, was 
om =; of the Old Boys. Between the 

rs of 3 and 4 Friday afternoon Mr. 


Ric rine aie pansaey 
hter led his cronies in reminiscing about 
the times th 


at used to be when the Cuvier 
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Club was noted throughout the land for the 
mellowing cheer that flowed from the huge 
egg nog bowl that stood in the center of the 
reception room. The ladle that stirred the 
flowing cheer was never still as there were 
too many goblets to be filled. 


All details for the annual dinner dance of 
the Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association have been com- 
pleted for Saturday, Jan. 9. It is expected 
that 150 persons will attend the function 
which is to be given in the large ball room 
of the Hotel Gibson. Edgar Noterman, 
chairman of the entertainment committee, 
said a special effort would be made to have 
representatives from every wholesale house 
attend the dance. There will not be any 
favors for the women this year as members 
of the committee felt that it would be better 
to spend the money on the meal and also 
secure a widely known “jazz” orchestra to 
furnish the entertainment during the entire 
course of the evening. Freda Sanker’s 
orchestra which broadcasts from WKRC 
and which carries two piano players will be 
the principal attraction. The dinner dance 
is in charge of Mr. Noterman, Arno Dorst, 
Eli Gutmann and Arthur C. Jacobs. 


As an expression of appreciation for the 
work that was done by employes of A, G. 
Schwab & Sons, Duttenhofer building, mem- 
bers of the firm tendered them a dinner and 
dance at the Hotel Metropole last week. 
Members of the firm, namely Julian G. 
Schwab, Herbert C. Schwab and Louis 
Lange, each declared that the firm was only 
able to furnish creditable service to cus- 
tomers because of the co-operation among 
the employes of the establishment. “This 
firm is founded on the true meaning of the 
word ‘service’ and that is only possible be- 
cause of the work done by those in the 
ranks,” declared Julian Schwab. Both A, 
G. Schwab, founder of the firm and Mrs. 
Schwab attended the entertainment. In the 
midst of all the festivities and following one 
of the favor dances, the 60 persons present 
were surprised when Julian G. Schwab pre- 
sented Miss Lillian Pendergast with a dia- 
mond bracelet watch as a token for her 20 
years of service. Miss Pendergast, starting 
in the carding department, has worked her 
way to a responsible position having charge 
of the diamond department. The evening 
was topped off with a minstrel show given 
by five of the employes assisted by the 
Miamians Orchestra. 

A remittitur of $25,000 was allowed in a 
decision handed down by the Court of Ap- 
peals of Hamilton County, Tuesday, in the 
case of Mrs. Louise Grimm Oskamp against 
William S. P. Oskamp and others. The 
decision held that there was no error in the 
trial of the suit in which Mrs. Oskamp ob- 
tained a judgment of $100,000 against the 
widely known jeweler, Adele Werk Oskamp, 
FE. Gordon Oskamp, and Adele Oskamp 
Ryan, parents, brother and sister of W. Her- 
bert Oskamp, husband of Mrs. Louise Grimm 
Oskamp. Suit charging damages to the ex- 
tent of $150,000 was filed by Mrs. Grimm 
and the trial of the case came up before 
Judge Robert S. Marx in the Superior Court 
that has since been done away with. Then 
on appeal it was taken to the Court of 
Appeals the claim for a new trial being 
based on alleged error on the part of the 
court awarding damages of $100,000. In its 
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decision the Appeals Court dwelling on the 
assertion that the huge verdict was the re- 
sult of passion and prejudice, says the only 
thing pointing to this was the size of the 
verdict as the court stated the correct rules 
of law and the jurors determined the ques- 
tion of the damages. The Appellate judges 
are not aware of any rule by which they 
could fix a sum different from that found 
by the jury saying: “we might suggest an 
amount that, in our opinion, the jury should 
have found, but there is no authority in law 
for us to substitute our judgment for the 
verdict.” This left but a single element that 
the upper court might consider, that being 
the punitive damages against Mrs. Ryan, 
the judges saying that the record of her 
part was limited but the jurors found her 
to be guilty of “actual malice with the 
others.” Mrs. L. G. Oskamp’s suit charged 
alienation of affections. 
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Max Segel, who has conducted a retail 
business on William St. for several years, 
has discontinued the jewelry auction which 
he operated at 352 Main St. during the holi- 
day period. 

William Ehmann, Sr., retired Elk St. 
jeweler, will leave on Jan. 14 for St. Peters- 
burg, Fla., where he will remain during the 
Winter months, as has been his custom for 
many years past. 

Ford M. Crown, of the King & Eisele 
sales personnel, was elected a director of 
the Buffalo Canoe Club at the annual meet- 
ing of that organization held at the Hotel 
Statler Saturday night. 

T. & E. Dickinson & Co., Inc., have sent, 
with their compliments, to their patrons a 
miniature de luxe calendar and memorandum 
book, bound in red leather. Alfred A. 
Heerdt, treasurer of T. & E. Dickinson & 
Co., Inc., returned from a trip to Cleveland 
and Chicago, whence he accompanied his 
Buffalo professional basketball team. 

Prompt recognition by Max Wiseman of 
two watches brought in for repairs as those 
stolen from his store at 172 Hudson Ave., 
Rochester, several weeks ago, led to the ar- 
rest of George Donaldson, 40 years old, col- 
ored, also of Rochester, as the alleged thief. 
Donaldson is alleged to have smashed a win- 
dow in Wiseman’s jewelry repair shop on 
Dec. 11 and to have escaped with $400 worth 
of jewelry. Although Donaldson denied the 
theft when arrested on Dec. 28, search of 
his home led to the recovery of nearly $300 
worth of alleged stolen jewelry hidden in 
glass jars in his cellar. His arrest came 
about when a negress restaurant proprietor 
brought the watches into Wiseman’s store to 
have them repaired. Wiseman recognized 
the watches and telephoned for the police. 
The negress explained that Donaldson threw 
the two watches on her counter in exchange 
for a meal he was unable to pay for. 








Charles FE. A. Knight was elected trustee 
under bond of $50 at the first meeting of 
creditors of the Nowlan Co., Richmond, Va. 
Mr. Knight is a Richmond lawyer with 
offices in the Mutual building. 
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‘ 
AND IMPORTERS’ 
First showing of new items in practically all of the 
lines of merchandise listed below will be a particular 
feature of this Exhibit. You will find displayed, with- 
out the monotony of endless duplication, Alabaster, 
300k-Ends, Brasses, Bronzes, Candle Sticks, Cloison- 
né, Crystals, Desk Accessories, Dinnerware, Embroid- 
eries, Gifts, Glassware, Ivories, Italian Marbles, Jades, 
Jewel Cases, Kasus, Lamps and Shades, Leather 
Goods, Lusterware, Necklaces, Novelties, Occasional 
Furniture, Parchment Shades, Pendants, Pewter, 
Pictures, Porcelain, Pottery, Royal Worcester, Ship 
Models, Silk Shades, Smoker’s Accessories, Torchiers, 
Trays, Vases, Velvet Fabrics, Wrought Iron and Art- 
wares from Szecho-Slovakia, China, England, France, 
Germany, Holland, Italy, Japan, Spain, etc. 
At the 
e 
February 1st to 13th, 1926 
AMONG THE PROMINENT EASTERN FIRMS EXHIBITING ARE: 
Alpha Omega Art Craft Hayman & Lindenberg, Inc. Mohr Art Company 
Bieber Bros., Inc. Hubley Manufacturing Co. Mountain Community 
Ferdinand Bing & Co.’s Successors Japanese Fan Co. Robert Phillips Co., Inc. 
Carbone, Inc. K. & O. Company, Inc. Plaza Studios 
Cassidy Co., Inc. Koscherak Bros. Pompeian Bronze Co. 
Dubois Studio Kwong Yuen & Co., Inc. Rehberger & Saul, Inc. 
Electrolite Products Co. Emil S. Larsen Saul Manufacturing Co. 
Fourman Bros. & Co., Inc. Lazarus & Rosenfeld I. Shainin & Company 
Fulper Pottery Co. Rudolph Lesch Silvirite Metal Corp’n. 
Greenwald Novelty Co. J. W. Levy Corporation Simondetti & Co. 
Gudeman & Co. George F. Little E. R. Thieler 
Charles Hall, Inc. Percy N. Leyland, Inc. A. L. Tuska, Son & Co. 
R. C. Ham & Co. L. R. Markell White Studios 
William F. Hayes Co. McGraw Box Co. M. Wille 
ee ee - a meso 
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A Gift Shop in the Sunny South 








Markets of the Old and New World Contribute to Offerings in 
Bromberg Galleries 








7 most unique gift shop at Birming- 
ham, Ala., is the Bromberg Galleries. 
It is one of the few shops of the kind in 
the United States outside of New York city 
and possibly some of the other large cities 
of the east and north, it is claimed. Cer- 


berg and his sons. “The galleries have 
proven a success, and have been the means 
of drawing many people from a distance, as 
well as from the city, to our store,” said 
Robert Bromberg. “It costs a lot of money 
to finance a business of this kind,” he con- 














fainly there is no shop in the south which 
will compare with the Bromberg Galleries. 
This shop is owned and operated by Brom- 
berg & Co., retail jewelers at Birmingham, 
Ala. But the Shop is separate and apart 
rom the jewelry department, occupying a 
rge floor space on the gallery, reached by 


an elevator from the rear of the jewelry 
store, 





The Bromberg Galleries were established 
a little more than a year ago. The idea, in 
Many respects, is original with F. W. Brom- 








AN ATTRACTIVE VIEW OF 








THE BROMBERG GALLERIES 


tinued. A glance through the galleries will 
prove to one who is versed in this line of 
goods that this statement of Mr. Bromberg 
is correct. Here are to be seen on display 
some of the most costly china, pottery, glass- 
ware, gift novelties, bric-a-brac, brass goods, 
paintings and other articles usually found in 
a gift shop, selected from the trade centers 
of America and Europe. As Mr. Bromberg 
explained “there is nothing cheap to be 
found in the Bromberg Galleries. All goods 
carried in this department are the very best 








which a_ careful selection can _ secure.” 

Bromberg & Co. is one of the oldest retail 
jewelry establishments in Birmingham. For 
many years this firm has been to Birming- 
ham and the south, what Tiffany & Co. is 
to New York city and the east. It has been 
a saying in Birmingham: “When it comes 
from Bromberg’s you’ know |it is right.” 
This same high standard is carried out in 
the Bromberg Galleries, as well as in the 
jewelry department. 

The accompanying photographs are only 
partial views of the Bromberg Galleries, but 
they give a good idea of the appearance of nu- 
merous articles on display, and the arrange- 
ment. In the display rooms are tables, show- 
cases and shelving on which the goods are ar- 
ranged in an attractive manner which catch 
the eye of the visitor and show the goods off 
to the best advantage, while the lighting sys- 
tem used is the very latest. The stock carried 
represents a total value of several thousand 
dollars, and much time and experience in 
the selection and gathering together. The 
markets of many of the old world countries 
are represented here in the Bromberg Gal- 
leries, in the valuable, rare and unique 
offerings. / 

Asked how this stock was collected 
Robert Bromberg said: “Some time since 
my brother, William Bromberg, and myself 
visited a number of the old world countries 
and selected quite an extensive stock of 
goods. We now have a buyer in the old 
country who represents us at Paris, Berlin 
and other big trade centers of the old world. 
He is -an-expert in this line, and keeps us 
well supplied with various kinds of goods, 
appropriate for this department.” 

At all seasons of the year Bromberg 
Galleries are one of the attractive shopping 
centers of Birmingham. Many people from 


the city, and from other cities and towns, 
shopped extensively here for Christmas 
gifts. It has proven a most attractive 


shopping place for women at Christmas 
time. There are several women clerks em- 
ployed, all beimg experts in the lines of 
goods which they sell here. On a recent 
visit to Bromberg Galleries THe JEWELERS’ 
CirCULAR representative found the place 
well filled with women buyers, many of 
them being from a distance. 

One feature of the Bromberg Galleries, 
which make this place attractive for women 
gift purchasers, is that it is removed from 
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TT STATE 


The Pairpoint Corporation 


Manufacturers 

















of 
Silver Plated Ware, 








Metal Electrolters, 
Decorated Glass Shades, 
Cut and Engraved 







Crystal Glass, 





Fancy Colored 
Blown Glass 



















“BRILLIANT DESIGN” No. C07100. LUNCHEON TRAY 
Cut Gl ' 12 inch 
No. "1032 "Vase Butler Etched 


12 inch, 14 inch Electro Plated on Nickel Silver 





No. 0327. TEA SET. Plain Burnished or. Butler Finish 
No. CO1116. 24 inch Waiter 
Inside dimensions for centre of Waiter 18 x 13 inches 
Electro Plated on Nickel Silver 


Langhorne Design 


The Pairpoint Corporation 
Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg. St. Nicholas St. Hammond Bldg., 278 Post St 
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the jewelry store and the big general crowd 
of customers. The woman gift buyer may 
go to the Bromberg Galleries and take her 
own time looking over the thousand and one 
articles on display. Here she may shop 
with all ease and make her selections, with- 
out having a clerk hanging over her urging 
her to buy. Articles appropriate for a gift 
for any occasion may be purchased here at 
a cost of from a very few dollars up to sev- 


eral hundred dollars, all articles being the 


very best of their kind to be had in any city 
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points can be brought to his attention which 
will enable him to see the other side of the 
question. 

A customer comes. into the jewelry store 
and asks for the jeweler. He is busy in 
the office on something which is very im- 
portant. He is called and waits on the 
customer. These interruptions continue dur- 
ing the day. He has salespeople competent 
to handle customers but the customers ask 
for the jeweler. What is he to do? The 
detail work in the office must be done and 








ANOTHER PART OF THE WELL ARRANGED BROMBERG GALLERIES 


in the world. For no “cheap junk” is car- 
ried here. 

Another feature of the Bromberg Galleries 
is that their advertisements carry no big 
headlines or glaring illustrations. No “special 
sales” are conducted here, and no “$1 down 
and $1 a week” offers are made. Practi- 
eally all goods are sold for cash. However 
some high class credit is extended to strictly 
reliable and well known people. But this 
department, like the Bromberg & Co. jewelry 
department, is not seeking to do a cheap 
credit business. The line of goods carried 
appeals more to the cultured and refined 
class of trade; to those persons who know 
and appreciate the best in every thing when 
they see it, without being told. 


Remember the Good Old 
Golden Rule 


T has been brought to the writer’s atten- 

tion that jewelers once accustomed to 
buying from a certain salesman at a manu- 
facturer’s show room, or seeing the manu- 
facturer himself will resent the occasion 
when the manufacturer or the salesman is 
too busy to see him when he calls on an- 
other buying trip. 

The jeweler is not criticized in this article 
for taking this attitude, but one or two 





he must do it. Shall he deny himself to 
customers and run the risk of their dis- 
pleasure? Shall he wait on all who call 
for him and let his desk work fall far 
behind ? 

The manufacturer is in the same position, 
Mr. Jeweler. He does not mean to slight 
you. The account is of as much interest to 
him one day as another. But he has work 
to do which demands his time in his office 
and he has competent salespeople in his 
show room to sell you his merchandise. If 
he came out to sell you and every other 
man who asked for him, what would he be 
able to accomplish in his office? 

So, if the manufacturer is very busy and 
only greets you with a nod, or if he cannot 
see you at all and sends out a competent 
salesman in whom he has placed enough 
confidence to take your order, be glad that 
he is so busy. It means that he is success- 
ful and his success is incidentally a part of 
the publicity necessary to make his mer- 
chandise successful in -your store. 

Remember, if you take his time away from 
office detail and some other jeweler comes 
along after you and takes his time, your 
order is being held up just as you held up 
the order of previous people. Or, if not an 
order then some detail which is for the good 
of the business and you too, because you 
are handling merchandise of that concern. 





105 


Featuring Exclusive Offerings 
in the Gift Department 





SOME of the gifts handled by the gift 

department of the jewelry store are more 
exclusive than others. That is, the store 
has fewer duplicates of these articles than 
it has of others and there are fewer dupli- 
cates of the articles to be obtained in the 
territory in which the store is located. | 

To some people the thought of exclu- 
siveness is tremendously appealing. Such 
people like to purchase gifts which they can 
be assured are not obtainable elsewhere. 
And, generally, the people who desire extra 
exclusiveness in the articles they purchase 
at the gift department of the jewelry store 
are the very people who have the most 
money to put into the purchase of gifts and 
who are, therefore, the very best customers 
the gift department can have. 

In view of this, then, it would be the best 
sort of business for the gift department of 
the jewelry store to play up from time to 
time such articles as are most exclusive 
among the various articles it has in stock. 
The exclusiveness of these articles could be 
emphasized by means of window displays 
and window cards which told the public that 
no duplicates of the articles were obtainable 
at the store and by means of newspaper ad- 
vertising which told the same thing. 

Also the store might send out letters to 
some of its wealthiest customers telling 
them about the displays of the exclusive 
articles and urging them to come to the 
store and purchase the articles before they 
were all gone. Such letters would -he sure 
to get splendid results in boosting the sales 
of the exclusive goods featured by the store, 





What Do You Think About 
Auction Sales in the Gift. 
Department? 


66 SALE will kill the future of the 

house; and the jewelry store will 
never get back its prestige” is what one 
clever. gift department manager tells the 
writer. There are some jewelry houses 
whose policy is to never have an auction 
sale no-matter what the trouble is. They 
will sell out old stock, overbought numbers, 
etc., to jobbers and retail houses at a loss 
rather than have a sale of their merchandise 
to the public held against their dignified 
name. 

3ut here again we have occasions where 
sales have been held and where they have 
proven satisfactory. It depends upon the 
town, and the people in the town whether 
the jeweler can have a gift department mer- 
chandise sale and maintain his previous po- 
sition or not. If the town has keen com- 
petition the jeweler might have to have a 
sale, but in the main run it lessens the 
dignity of the store and would not be a 
wise thing. 

It all depends upon the way the sale is 
conducted, the manner in which it is adver- 
tised, how the window display is handled, 
and how the store display is made whether 
the sale hurts the dignity of the store or not. 

In conducting a sale the jeweler must 
remember to be dignified and maintain the 
refined atmosphere in keeping with his store. 
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‘‘Decidedly a MAN’S Gift’’ 


Student’s COLONIAL SMOKER LAMP 








Radically New and Very Practical 


In the trend of Colonial type decoration, man’s needs have been looked after in the 
creation of the Student’s Colonial Smoker Lamp—a gift that is distinctly artistic as well as 
practical. Its purity of design and finish lend an additional touch of refinement to any 
home or business man’s desk. 


The Student’s Colonial Smoker Lamp is a patented combination lamp, ash tray and 
match box holder in antique pewter finish. 


It has electric attachment fitted out with a genuine, rare old parchment shade with 
a replica of a hand etched antique map of the original thirteen colonies. 


Packed % doz. to a carton. 15 inches high, individually and beautifully boxed. 
Retails for $12.00 


Patented and Manufactured by 


SAMUEL EDELMAN 


474 NORTH 6th STREET PHILADELPHIA, PA. 
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QeOnc the many items suitable for the 
gift department leather goods take a 
position of importance. Many and varied 


are these items, and the manufacturers and 





quiring a touch of the right ornamentation. 
* * * 


Occasional pieces of small furniture are 
much in vogue, and there seems to be no 








Groupe No. 645—ARTISTIC LEATHER GOODS FOR THE GIFT DEPARTMENT 


importers are constantly showing something 
new and interesting. The articles shown in 
Group No. 645 are of domestic manufac- 
ture, but in appearance resemble the beauti- 
ful Florentine leather goods. The coloring 
and finish are excellent and the articles are 
various in design. In the group are book 
ends, ink well door stop, cigarette box, 
scrap book and glove or utility box. Arti- 
cles of this kind are well adapted to the gift 
trade. 
* *k * 

Mirrors are most important and _ inter- 
esting items of the home furnishings and 
should be chosen most discriminately to fit 
the proper environment and create the most 
effect. A mirror does much to enhance the 
charm of a room, reflecting its loveliness 
thereby doubling its beauty. Many mir- 
rors of various and distinctive styles are 
illustrated in Group No. 646. The sim- 
Plicity of the three-paneled mirror in the 
center of the group is its chief asset. The 
exquisite silver-tipped ornamentation against 
the antique gold background is most ef- 
fective. The triple-paneled mirror has many 
specific uses, and is especially useful in the 
hedroom or boudoir. The others are deco- 
rative and use*31 to fill any small space re- 


good reason why the gift department should 
not include such merchandise in its stock. 
Some of the lacquered pieces make most 
attractive gifts. In Group No, 647 a variety 
of these items are illustrated. The end 


table is for the davenport or wing chair and 
is of solid walnut with a raised Chinese 
garden scene in colors against a background 
of either red, green or black. The drop 
leaf table at the right of the illustration 
is of soalid mahogany with a fine inlaid 
marquetry design. The uses to which a 
table of this kind can be put are many. 
The wrought iron coffee table in the center 
of the group makes entertaining a pleasure. 
The Chinese red or green background is 
most complimentary to the floral decora- 
tions done in natural colors. The telephone 
cabinet and book rack are of hard wood 
painted in colors with floral patterns. 

, Kk ok x 

Other odd bits of small furniture of un- 
usual charm are those in Group No. 648. 
The two smoking stands in decidedly dif- 
ferent styles both have raised lacquer de- 
signs and are decidedly smart bits of furni- 
ture. The chest of seven drawers with an- 
tique Florentine decoration is 48 inches ‘in 
height with a width of about ten ‘and a 
half. A piece of this kind not only makes 
a useful receptacle for many things.. but 
is dignified and attractive piece of furniture 
creating a charming effect in some corner 
or hallway nook. The tapestry screen and 
the top of the tilt tables are of tapestry, 
glass covered, and finished in antique Flor- 
entine gold or any colored enamel. These 
are charmingly decorative and decidedly 
are charmingly decorative and utilitarian. 

The Winter days are now here and it 

















Groupe No. 646—MIRRORS ARE ALWAYS A WELCOME ADDITION TO THE HOME 
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Vase for Large Flowers 


A Hawkes reproduction of on old 
Waterford design of the Period 
1786 to 1810 


HAWKES WATERFORD GLASS 


PUT A FEW PIECES IN YOUR WINDOW TO 
ATTRACT PEOPLE WHO BUY GOOD THINGS 


The revival of the fashion for Waterford is creating 
a big market for Hawkes reproductions. Even 
owners of genuine antiques admire and buy Hawkes 
‘facsimiles of famous old patterns because they have 
the true characteristics and spirit of the original 
Irish pieces—the weight, the color, the hand cutting, 
and the humming, unforgettable ring that long ago 
gave birth to the description “Singing Waterford.” 
Put your store in the vanguard of those who can 
furnish Hawkes Waterford. Made in stemware, 
bowls, vases, plates, celery trays, decanters, nappies, 
etc. 


Advertised nationally in “House and Garden” 
starting with the October issue. 


Send for photographs and prices 


T. G. Hawkes & Co. 


Corning, New York 


New York City Showroom: 542 Fifth Avenue 
Pacific Coast Office: 140 Geary St., San Francisco 








Make 1926 the 
Greatest Gift and 
Art Merchandise 
Year 








Use the Slogan to Sell 
More Gifts 


“Every Day Is a Gift Day” 


Electros and colored poster card 
on request. 














COME—COME! 
Innovations for Buyers 


1. Discussions, Merchandising Problems 


2. Exhibit of Pictures of Retailers’ Win- 
dows and Shop Displays of Gift and 
Art Merchandise. 


Cups and other prizes offered. Send in your photo- 
graphs. Special prizes to Jewelry stores. Cooperate to 
make this collection of pictures and window displays and 
examples of retailer's advertisements representative and 
valuable. 

Other interesting features, besides complete display of 
all lines, proven best sellers by Gift and Art Shops every- 
where. Get ready for your Spring and Summer trade. 

Leading progressive manufacturers, distributors and 
importers who have formed this new National association 
to stimulate a greater public buying of gifts and art mer- 
chandise from your Shops, are ready not only to show 
you their lines and help you select the best sellers but to 
cooperate with you in every way. 


COME TO PHILADELPHIA 


Adelphia Hotel, February 28 to March 6, 1926 
SPRING SHOW 


NATIONAL 











GIFT AND ART 
ASSOCIATION 


Office of the Secretary, 474 N. Sixth St., Philadelphia, Pa. 


A national organization to foster the spirit expressed in Gifts and in Art. 
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is time to enjoy the comfort and charm of 
the fire place. There are many wrought 
iro or, brass accessories which add infi- 
nitely to the attractive appearance of the 
opeti fire and also to one’s convenience, The 
articles in Group No. 649 are all useful 
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magnificent piece of work—the sort of pic- 
ture that one never tires of. “The Rialto 
Bridge—Venice” by K. Leipold, creates a 
desire in one to travel and feast one’s eyes 
on such old world scenic views. “The 
Water Festival of Henry VII.” by Quesnel, 














Group No. 647—SMALL PIECES OF FURNITURE FOR THE GIFT: STOCK 
(See text on page 107) 


for the fireplace. The andirons are all 
wrought iron as are the fire sets and screen. 
They are all brass finished. The coal and 
wood boxes are gray finished iron, with 
brass rivets. 

* * * 

Charming odd pieces of glassware well 
adapted to the gift department are illus- 
trated in Group No. 650. The handled 
plate in the center may be obtained with 
either sterling or silver plated handle. A 
dish of this kind has many uses and is 
therefore a most acceptable gift. The ice 
pail has silver plated trimming, handle and 
tongs. The ash tray is quite a departure 
from the regular style, inasmuch as there 
are no metal trimmings. It is not only 
clean and sanitary but good looking. The 
two handled vase has an amber foot and 
handles and a gold encrusted band with 
satin engraved decorations. 

x * * 


The idea of including pictures in the gift 
department is an excellent one which most 
dealers are beginning to realize. If the 
department store can afford to maintain 
an extensive department devoted to. pictures, 
exclusively, and reap a handsome profit, 
there is no reason to suppose the jeweler 
cannot also sell pictures. Of course there are 
pictures and pictures, and in a wide range 
of price, but the dealer having studied his 
patrons, should know the kind of pictures 
that will sell in his shop and purchase ac- 
cordingly. In the most exclusive and ex- 
pensive shops, very fine merchandise of this 


is a most excellent piece of work, resem- 
bling a beautiful tapestry in appearance. 
In stocking the gift department for the 
Spring, the dealer not already including 


A 109 


are the vanity and cigarette case. The 
vanity is especially well constructed, con- 
taining rouge and loose powder and is 
equipped with a mirror. For Milady who 
smokes, the cigarette case is a distinctive 
little affair. When closed it might easily 
pass for a vanity. For the package ciga- 
rette, the folding silver case, which opens 
up in an easel-like fashion, is a decorative - 
article for the smoking table. The feature 
of the flask is the collapsible cup which is 
attached to the cup. The “keystone” shape 
is also a variation from the usual type of 
pocket flasks. 
xk Ox 


Lighting appurtenances de luxe are illus- 
trated in Group No. 653. In the center of 
the group the dog: and base are of bronze 
and the ball of crystal. The figure is de- 
cidedly graceful in its posture of alertness 
waiting to spring if the ball should roll 
away. It is dignified ornamént which at the 
same time serves a practical purpose for 
lighting. The end pieces are fitted for con- 
sole table or mantle where a pair of lamps 

















Group No. 648—oTHER ODD BITS OF SMALL URNITURE 
(See text on page 107) 


pictures in his merchandise should give it 
his serious consideration. 
os * 

Silver novelties with especially interest- 

ing and attractive features are shown in 

















Group No. 649—wrouUGHT IRON AND BRASS ACCESSORIES FOR THE FIREPLACE 


character should be carried. In Group No. 
651 three very beautiful facsimiles of paint- 
ings are shown in suitably artistic frames. 
The Blue Adriatic” by M. Federico is a 


Group No. 652. These articles will appeal 
to the discriminating taste of both men and 
women and are sure to attract buyers of 
gift merchandise. Articles for feminine use 





is necessary. The figures are of metal with 
the shades of shell and crystal beads. .The 
tray held by the kneeling figure and the 
small receptacle at the side may be utilized 
for catches and an ash ‘tray. These are 
all wired for electricity. 

* * * 


Other lighting fixtures of equally attrac- 
tive design are shown in Group No. 654. 
The center group depicts two children roll- 
ing a snow ball. The ball is crystal and 
the figures bronze. For hall or corner 
where just a little light is wanted some- 
thing of this kind creates just the desired 
effect. The other “lamps” are also interest- 
ing. They each have two lights with globes 
of fancy crystal in color effects. Merchan- 
dise of this character is well suited 
to the gift department of class and dis- 
tinction and is sure to attract its full share 
of attention. 





A popular gift offering is the duette bag, 
one that combines a regulation purse with 
4 vanity case in a very clever manner, 
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We Specialize i in the Kind of Art and Gift Goods That High Class » Sonia Show with Pride 


and Sell with Profit 


Our Entire Lines of Imported Art Wares containing a multitude 
of New and Unusual Items will be shown at the 


EASTERN 


MANUFACTURERS AND IMPORTERS 


EXHIBIT 


PALMER HOUSE, CHICAGO 
FEBRUARY lst to 13th, INCLUSIVE 






Together with the Lines of the Following Domestic Manufacturers Which We Represent 
HUBLEY MFG. CO.—Decorated Metal Door Stops. Knockers and other novelties. The most Popular 


Line of its Kind on the Market. 


*; HAYES CO.—The Gift Trade’s favorite Line of popular-priced Desk Sets. 
WHITE STUDIOS—Exquisite Enamelled Glass Novelties of every description. 
M. GREENWALD NOVELTY CO.—Hand painted objects of Art and Utility. 
AMERICAN BRASS—Velvetex Candles—Aroma Incense—Wrought Iron Andirons and accessories. 


F ERDINAND BIN G & CO. >, Successors, Inc. 


67-69 Irving Place, New York City 


Pacific Coast Rep., Mr. Henry C. Hubley, Transportation Bldg., Los Angeles, Cal. 
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Flower spray, Dresden 
china, 2 light sockets, 
Beautiful colors. 


ate BRISTOL COMPANY | 
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Show it in your window —sel it in your store 


Good looking merchandise that is half sold when the This is the kind of merchandise you can profitably 
Substantial amount of each sale handle, because it is out of the ordinary, moves fast, 


makes it worth your while to sell. Very liberal profits, | and builds prestige for you. 
small investment. 


Write for prices on complete line. 
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Clock, Dresden figure Flower vase in attrac- Dresden china parrot, Inkwells and 2 lights, 
and crystal drops. tive colors. Place for 2 lights. . Handsome . in this most useful of 
Very decorative. 2 lights. imported piece. ornaments. 


Jmporters—Manufacturers 


Showrooms—ti154 East 55th Street, New York 


Factory—-340-342 East 38th Street, New York 
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Many Exhibitors Reserve Space for Winter Show 
of China, Glass and Gift Association at Hotel 
Sherman, Chicago, Feb. 1-16... 








= 

HINA, glass and gift lines from the 

foremost makers of this country -and 
Europe will be assembled at the Hotel Sher- 
man, Feb. 1 to 6 as the result of the newly 
formed China, Glass & Gift Association ac- 
tivities. This new organization will give 
the buyers of the country a splendid oppor- 
tunity to inspect new lines for 1926 and to 
place orders for Spring and’ early Summer 


second vice-president, E. M. Meder of Chi- 
cago, treasurer and Jos. S. Stein of the Stein 
& Ellbogen Co., Chicago, secretary. The 
board of directors includes a representative 
group of men in the trade in both the east 
and west and the publicity committee is 
composed of Chicago representatives of the 
trade press, 

The manufacturers of the country are in- 
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CHARMING ODD PIECES OF GLASSWARE 
(See text on page 109) 


delivery. Three floors of the Hotel Sher- 
man, already famous as the scene of many 
successful merchandising exhibits, have been 
reserved by the association for the one big 
week show. 

As early as Dec. 15 the reservations by 
manufacturers and factory representatives 
for exhibit room had been heavy, and it is 
a certainty that before the opening of the 
event more than 300 makers of lines of 
merchandise will have..arranged for exhibit 
space. 

The advantage of such a buying event is 
already so well known to the buyers of the 
country that it is hardly necessary to point 
out the advantage of quickly, carefully and 
systematically selecting new goods all ‘under 
one roof and all displayed at the same time. 
Such opportunity for comparing quality and 
values and placing orders is offered only 
two or three times a year, so the buyer will 
be in Chicago during the first week in 
February in large numbers. 

The China, Glass and Gift Association is 
composed of the leading elements in the 
trades it embraces and was formed shortly 
after the close of the Summer gift show and 
upon suggestion of numerous exhibitors who 
participated in that event. W. C. Owen, of 
W. C. Owen, Inc., Chicago, is president of 
the new association and he holds a similar 
office in the Gift Association which conducts 
the mid-summer gift show. Earl W. Stein- 
beck of the Steinbeck Co., Chicago, is vice- 
President, Howard Selden, of New York, 


vited to apply for exhibit rooms through the 
Chicago headquarters of the: China, Glass 
and Gift Association, Room 501, No. 10 So. 
La Salle St., and each application will re- 
ceive the same consideration. 

With three solid floors devoted to the 
new lines from every section of the country 
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Co., Philadelphia, Pa; Bagby-Howe Co., 
Louisville, Ky; Baltimore Clipper Import- 
ing Co., Baltimore, Md; Henry S. Beach, 
Fl Paso, Texas; Beardsley Studio, Chicago; 
Julius Beckhard, Inc., New York; Louis 
Bierfeld Co., Chicago; Wm. Bright, Wil- 
mington, Del; Butterfly Box Co., Boston, 
Mass; Chino & Co., Chicago; Cliftwood 
Potteries, Morton, Ill; Colonial Candle Co. 
of Cape Cod, Hyannis, Mass; Colonial Lamp 
& Fixture Works, Chicago; Columbia Wax 
Works, New York; C. M. Coopersmith, 
Chicago; Cowan Pottery Co., Rockey River, 
O; Daycraft, Inc., Springfield, Mass; De- 
corative Linen Co., New York; Decorative 
Plant Co., New York; Dooner-Logan, Chi- 
cago; East India Art Co., Los Angeles, Cal; 
Marshall Field & Co., Chicago; Francois, 
Inc., Wilmington, Del; Frankhart, Inc., New 
York; Gifts Co., New York; G. Granata 
& Co, New York; Hansen Trading Co., 
New York; Haven Co., Chicago; Helburn 
Bros., Toledo, O.; J. A. Hettler, New York; 
Industrial Trading Corp., Chicago; W. W. 
Jacobs, Grand Rapids, Mich; Ira A. Jones 
Co., Chicago; Krielkraft Studios, Sheboy- 
gan, Wis; L. V. L. Candlestick Co., Min- 
neapolis, Minn; Henri Lavallard, New 
York; Loreen Co.,-Evanston, II}; -Manhattan 
Novelty & Gift Co., New York; Manufac- 
turers Sales Service, Chicago; Marvel De- 
corating Co., Valparaiso, Ind; Mathilde, 
Kansas City, Mo; E. M. Meder Co., Chi- 
cago; Moe-Bridges Co., Milwaukee, Wis; 
E. A. Muth & Son, Buffalo, N. Y; Mutual 
China Co., Indianapolis, Ind; North Side 
Statuary Co., Chicago; Norwood Co., Cin- 
cinnati,, O; W. C. Owen, Inc., Chicago; 
Pacific Importing Co., Seattle, Wash; Phoe- 


nix Co., Chicago; Pickard Studios, Chicago; . 


Premier Manufacturing Co., Chicago; 
Harper J. Ransburg Co., Indianapolis, Ind; 
Rapaport Bros., Chicago; W. C. Redmon 
Sons & Co., Peru, Ind; A. L. Reed Co., 
New York; W. Reichert & Co., New York; 
Regal Art Co., Chicago; Percy M. Rose, 
Chicago; Rubalta Studios, Chicago; Mary 
Ryan, New York; John B. Salterini, Chi- 
cago; Hugo W. Schmidt, Detroit, Mich; 
Howard G. Selden; New York; Shannon 
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buyers will find it profitable to make a trip 
to Chicago. The saving of time alone, to 
say nothing of the knowledge of new lines 
he will gain will more than repay each 
visitor. 

The list of exhibitors to December 15 is 
as follows: 

Art Industries, Inc. New York; Art 
Metal Studios, Chicago; Arts & Crafts 
Studio, Montclair, N. Y; Atlantic Refining 


Studios, Cleveland, O; Smith Ceramic 
Studios, Rochester, N. Y; Grace Starett 
Studios, Long Island City, N. Y; Stein & 
Ellbogen, Chicago; Steinbeck Co., Chicago; 
Nathan Straus & Sons, Inc., New York; 
Ullman Mfg. Co., New York; Ernest Wolf, 
Inc., Chicago; Weinman Bros., Chicago. 














Wood Posey has purchased Perry’s jewelry 
store at 421 Wabash Ave., Terre Haute, Ind. 
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GIFTS OF QUALITY 


_The kind we have been selling to the Retail Jeweler since 1900 
MODERN PEWTER 





Exquisite Designs, Hand 
Wrought. The Work 
of Craftsmen from four 
European Countries. 


Hundreds of Pieces Made 
from Our Own Sketches, 
Each Piece Initialed and 
Controlled By Us. 








































Send for Send for 
Folder Folder 
and THE JEWELERS LINE and 
Prices (Also Reproductions of Antique Pewter ) Pines 
of Our of Our 
Pewter Pewter 
Mounted Mounted 
“Old Time” wheat dip im eeinldiiiaiaaa “Old Time” 
Bottles * “CUIVRE POLI” Bottles 
The Brass Goods of Quality 
DESK SETS & UNUSUAL STATIONERY ITEMS 

ETCHED BRASS & SILVER PLATED M. WILLE, ‘*Art Goods”’ BRONZE MOUNTED CANDY @ 
' SCANDINAVIAN MAJOLICA. _ 41 Union Square, New York LEATHER NOVELTIES. 
ee Our Disvlavs a CHICAGO, ILL. PHILADELPHIA, PA. | Gifts 
a R naa BOSTON, MASS. Eastern Manufacturers’ & Importers’ Exhibit / [National Git & an} That 
The Gift Shows ee Palmer Hose, Rooms 760-761 Febmary Ist 13th] [A Hee Aeelpbla) 

















Pacific Coast Representative: H. J. PAYNE, Furniture Exchange Bldg.,180 New Montgomery St., San Francisco, Cal ' 
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Oval Double Vegetable Dish Do Not Fail 690-1514 x 107% 
; To Visit Our Oval Well and Tree Platter 
Double Vegetable Dish of Pyrex Diaiders Well and Tree Platter of Oven 
Glass, Mounted on Galleon Silver ey New Glass (especially adapted Ha 
: a roasting) mounted on Galleon Sil- 
Frame. way be had with En and Original ver frame. May be had in two 
graved or Plain Glass. Gifts. sizes. Other size 690—1234x8%. 
66 e oa o 
Where Novelties Originate” 
sunDEMLanD ewitree iwc, MM. W. Carr & Company, Inc. te ae 
607 Sun Building Manufacturers Since 1869 “ene 508 


7th and Hill Streets ‘ eer 
; | Build 
Sik Aili: ilthiaate West Somerville, Massachusetts geet gg: 
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Your Store Say “Come In”? 


Harmonious Grouping and Artistic Color Combinations Essential to Proper Display of 





Gift Merchandise 
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METHING which many jewelers have 
5 not fully grasped is the display of gift 
department merchandise in the window and 
in the interior. The jeweler handles silver 
and jewelry and gems and displays them 
very attractively in the majority of instances 
with much care and taste, but when it comes 
to the displaying of gift department mer- 
chandise it seems that he tends toward 
crowding and too much color. 

Harmonious grouping of merchandise is 
something which must always be in his mind 
when he is preparing to make a window dis- 


’ 
f 
i 
% 
t 
: 
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rior or window display. There should be 
no crowding or junking. The jeweler should 
keep the same character of dignity, costli- 
ness and beauty in his gift department mer- 
chandise displays that he does in his jewelry 
and silver displays. One $2 gift displayed 
in an attractive box will be a much better 
display than several of these gifts without 
the attractive box. Get the little individual 
touch in each display. Don’t get depart- 
ment store display methods into the gift de- 
partment. 

The jeweler who buys unique, artistic and 





AN ARTISTIC WINDOW DISPLAY OF HAND-TOOLED LEATHER AT OVINGTON’S, NEW YORK 


Play, or change the layout of his gift de- 
partment, or dress a gift table for a draw- 
ing card in the front of his store. 

_ Harmonious grouping means the taking 
into consideration of color, shapes, sizes, 
heights, uses and materials of the articles 
which he desires to display. Taking all 
these points into consideration, and not let- 
ting purples and reds fight in the same. win- 
dow, and a squatty article detract from the 
graceful lines of a tall article through close 
contact, the jeweler will have a refined and 
dignified display. 

In addition to the harmonious grouping, 
€ must remember to not do too much 
grouping. The best displays are of very few 
articles shown at one time in either an inte- 


delicate articles for the gift department must 
display these articles in a setting which pro- 
vides a background that will enhance the 
beauty of the article. To display several 
articles at one time and not create any de- 
sire in the prospective customer’s mind for 
one of that jumble of articles in the window 
is the surest way of failing to draw atten- 
tion. 

One vase on a black velvet covered win- 
dow with a black velvet background will 
bring more business, more remarks, more 
publicity than a window full of all types of 
vases. The one vase alone, if only worth $5, 
will look twice as costly alone as with other 
vases in the same display. 

The selection of. good merchandise, ap- 


propriate merchandise for a good gift depart- 
ment in a good store in a progressive town, 
is not the only thing. After the goods are 
in the store they must be displayed properly, 
and the jeweler who has so long displayed 
expensive jewels will succeed with gift mer- 
chandise displays if he will carry through 
the same methods in his gift displays that 
he uses in the jewelry displays. Combining 
simplicity, refinement and dignity in the dis- 
plays will work out the problem. : 

Another point to keep in mind is that gift 
department merchandise is better if sold un- 
der artificial light. Gift department mer- 
chandise has an iridescence, a grace of line 
and tone of color best displayed and’ appre- 
ciated under the softening influences of arti- 
ficial lighting. Too, it is in its natural set- 
ting when displayed under artificial lighting, 
as the home is artificially lighted when most 
of this merchandise will be seen and ad- 
mired. 

A dark corner of the jewelry store, an 
elbow, an ell, the back room with its win- 
dow opening on a court are the ideal places 
for the gift department. And lamps should 
be a form of artificial lighting used. They 
lend the home atmosphere. The customer 
should, of course, be permitted to take all 
gift department merchandise to the front of 
the store where it can be viewed in 
daylight. 

The jeweler can take the most unattrac- 
tively lighted part of his store and with the 
aid of an electrician, who will put in some 
base plugs, and the aid of some attractive 
lamps and a well-selected overhead light, can 
make the most unattractive part of his store 
into a very satisfactory place to house his 
gift department merchandise. 





Some of the leading Canadian jewelers 
have returned to bridge, bridge sets, tallies, 
prizes and favors, since the decline of the 
mah jong craze, and are pushing a host of 
bridge articles, as the interest in this more 
popular game revives. The autumn season 
has seen in Western Canada as in many 
parts of the United States a renewed interest 
in bridge, which is reigning in certain- 
quarters at present. Jewelers are appealing 
to discriminating hostesses with distinctive 
designs, smartly conceived and cleverly ex- 
ecuted bridge sets, and a host of prizes which 
may be taken from regular jewelry stocks, 
or the gift sections. One of the stores of 
the northwest has created a little sub-divi- 
sion of its gift department in which it has 
included all those articles of the gift store 
which are especially adaptable as suitable 
prizes to be offered by the bridge hostess. 
Articles representing a minimum and mod- 
erate outlay to those of considerably finer 
stock are included in the many suggestions 
which are made by the jeweler. 
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51M PORTATIONS« 


The New Year 
Brings 
a New Line 


N our buying trip last 

Fall we established con- 
tacts with the producers of 
certain lines of exquisite and 
unusual Spanish gift and art 
wares. These will be on dis- 
play for the first time simul- 
taneously at our New York 
and at the 
Eastern Manufacturers and 
Exhibit in Chi- 
cago on February Ist. If 


Show Rooms 
Importers’ 


our own enthusiasm is any 
gauge, these new Spanish 
lines will be immensely popu- 
lar with giftware buyers. 


Our display rooms at the East- 
ers: Manufacturers and Import- 
ers’ Exhibit at the New Palmer 
House, Chicago—February 1 to 
13 inclusive—will be numbers 
788, 789 and 790. 


Simondetti & Company, Inc. 
STOCK AND SHOWROOMS 
71 West 23rd Street New York City 


Pacific Coast: H. J. Payne, Furniture Exchange Bldg. 
180 New Montgomery St., San Francisco 
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China, Glass 
Gift Show 


re 


Plan now to attend the Midwinter 
China, Glass and Gift Show at the 
Hotel Sherman, Chicago, February 
1 to 6. 


The biggest Winter Show of all. 











For Information Address 


China, Glass and Gifts Association 


Room 501, 10 S. La Salle Street, Chicago 





More Than 300 Lines Displayed 


Hotel Sherman 
Chicago, Feb. 1 to6 

















BRASS 


m Pre-eminence in any line 
inevitably leads to com- 
parisons. We urge you 
to compare the values 
obtainable direct from 
the manufacturer here 
with those offered any- 
where—we are confident 
of the result. 


Door Stops Tea Sets 
Door Knockers Vases 
Chimes Lanterns 
—_ Mortars Writing Sets 
Candlesticks Nut Sets Smoking Sets 
Candelabra Jewel Boxes Bridge Lamps 
Wall Sconces Trays Book Ends 
Sun Dials Coffee Sets Gongs Humidors 


Write for Complete Catalogue 


Art Metal Products Co. 


Manufacturers of Distinctive Brass and Copper Ware 
291 Monroe Street New York City 
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Gift Suggestions Seen in 
fetropolitan Salesrooms 
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J. 230. Splash glaze 


china vase mounted on a 





J. 231. Lamp vase rich- 





hand carved black wood ii , ly inlaid with colored 
base, fitted with a two- ; A enamel and mounted on 
et decivic fixture, sis J. 229. The finest type of Italian knit beadwork as supple and soft as black ‘wood base. It has 
Zs t of cord and a ‘a velvet, forms these large bags on frames of intricately carved and stone- two light fixtures, a six- 
ties ft hes 6 bite studded metal. Floral and pastoral designs in rich mellow colorings are foot cord and two-piece 
ough ste ; featured. The bags are beautifully lined with moire. plug. The height of the 


or green soapstone top 
prece. 


lamp is 22% inches. 








J. 236. The ballet girl perfume lamp is a 
wonderful piece of porcelain that throws the 
rays of the inner bulb, thus giving a very 
pleasing and soft effect. 





J, 234. The excellent craftsmanship and 

origmal designs of this silver applied on 
ronze vase makes it one of the many art 
objects that is creating a demand among the 
jewelers. Height 11 inches. 





J. 232. Parrot wall piece. Parrots are 
full size, made of raffia andare highly col- 
ored. 
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J. 235. The Rollindex phone screen is 
something entirely new. It oe Mat an ex- J. 237. A wonderful Italian lamp and 


tremely attractive screen with the very latest shade which shows a combination of colors 
ype of “pull down index.” The screens come J. 233. Italian art bowl in beautiful color- and the same design both on the lamp and 
™ assorted colors. ings. The bowls come in all sizes. the shade. 
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years. 


Ash Trays 
Andirons 

Book Ends 
Candlesticks 
Candelabras 
Coal Hods 
Cigarette Boxes 





Established 1873 





SAMPLE ROOMS: 


tgomery St. 


San Francisco, Cal. 


Brassware is peculiarly ap- 
pealing to those who have 
in mind a thought that not 
alone adorns the home but 
serves practically for many 


Chestnut Roasters 
Drapery Pins 
Door Knockers 
Door Porters 

Fire Sets 

Fire Lighters 


Bases. 


Brass - Bronze and Wrought Iron 


Girondols No. 
Cut Glass Prisms. 


Fenders 
Girondols 


Hob Grates 
Jamb Hooks 


Lamps 


Table, Floor and 


Boudoir 


124—15” high. 





Lanterns 


Lantern Brackets 
Mantel Ornaments 


Medallions 


Match Safes 
Nut Crackers 


Italian Marble 
Many other patterns 


——. 


Incorporated 1907 





SAMPLE ROOMS: 


209 Transportation Bldg. 
Los Angeles, Cal. 


From our assortment selec- 
tion can be made that make 


ready 


with a real 


profit, and with the assur- 
ance at no great burden of 


expense to you. 


Goods 


Nut Bowls 
Paper Weights 
Paper Knives 


Sun Dials 


Screens 
Sconces 


Janusch Manufacturing Company 


282-290 East 135th Street, New York City 


Toasting Forks 
Trivets 

Tea Caddies 
Vases 

Wood Carriers 
Wood Boxes 





























Pre-eminence in, 
any line inevi- 
tably leads _ to 
comparisons. 


We urge you to 
compare the 
values obtainable 
here with those 
offered any- 
where —we are 
confident of the 
result. 











Exhibited at Chicago, 
Palmer House, Feb. 
1-13, Room 799 
Eastern Manu- 
facturers & Import- 
ers Exhibit. 


Pompei 

















The 














Bronzes — 
dependable and 
desirable in 
every respect — 
are of the usual 
high class stand- 














ard for which 
this organization 
is noted. 
Catalog and 
prices sent 
on request. 


an “a Co. 


INCORPORATED 


Manufacturers of Artistic Bronzes 


225 Fifth Avenue Room 507 New York City, 



















































for 1926 


‘ \4NNOUNCING 
4 aNew Lineo f Quality 
‘| Gift Merchandise 


| in Specially Processed 
F METALLIC 
| FINISHES 


by 
Day-Craft, ine. 
miseuednina, Chamba. 


New York Office 
Room 407, 225 Fifth Avenue. 


































































In your own interest write us today for prices, informs 
ony tion and the new 1926 Catalog of ‘‘Day-Craft Gifts.” 
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Buying for the Gift Department 


Make Your Stock Reflect the Proper Dignity and Enhance the Attractiveness of Your Store 

















_ 








E location chosen for a jewelry store 
Ts the particular type of city in which 
; jewelry store should be located if it is 
desired to add a successful gift department 
are both important but not paramount in 
establishing a gift department in a jewelry 
sore. The big problem is proper buying. 

The jeweler must buy cleverly, or have 


articles which are staple but in handling 
imported articles and hand tooled pieces the 
jeweler is placing in his gift department 
the merchandise which will draw customers 
and which is not in competition with leather 
goods stores and department stores’ stock. 
In pottery and glass the foreign novelties 
and the delicate, odd and attractive pieces 

















GrouP No. 652—SILVER NOVELTIES ARE ALWAYS DESIRABLE GIFT MERCHANDISE 
(See text on page 109) 


his buying done cleverly. The jeweler must 
ie able to discriminate in selecting gift mer- 
chandise. He must not buy gift shop nick- 
macks and department store stock and expect 
his gift department to be a success. There 
are different types of merchandise in the 
gift department wholesale field and the 
jeweler must learn to differentiate between 
what is suitable for the gift store, the de- 
partment store and for his own store. 

The jeweler should stock a grade of mer- 
chandise of the type which belongs in a 
jewelry store. It should be appropriate 
merchandise which will not clash with his 
jewelry stock and should not be sensational 
stuff. There should be no children’s novel- 
tits, no fabrics. Those articles such as 
children’s novelties, fabrics and sensational 
and fad objects are the stock of the gift 
shop and the department store but not the 
jewelry store. Metal products hand pounded, 
etched or engraved are novelties which the 
Jeweler can safely stock. 

‘The jeweler should strictly confine his 
gift department merchandise to glass, pot- 
‘ery and metals. Leather objects should be 
4 special department which ought not be 
combined with the gift department, though 
it can be so close to it in location that it 
may seem more a part of the gift stock 
than the other merchandise in the store. 

In leather goods, hand tooled and foreign 
leathers are the most satisfactory for the 
Jeweler to handle. He cannot carry enough 
stock to compete with the leather goods 
Store and the department store on leather 


which the gift stores and the department 
stores do not make a business of carrying 
will be found to be the best merchandise to 
carry. : 

Jewelry gift departments have grown tre- 
mendously in the ‘last five years but some 
jewelers have become a little hysterical . in 


—A 


dignity that has always been considered a 
part of the atmosphere of the jewelry store 
and the jewelry business. 

No matter how successful the gift depart- 
ment the jeweler must always be careful 
that his buying does not lessen the dignity 
of his stock and store, and does not cheapen 
in the eyes of his customers the class of 
merchandise which he carries, 

The jeweler with limited space for his 
gift department should buy in small quanti- 
ties and reorder. He should order limited 
amounts and principally individual items. 
The man who can go in for a large depart- 
ment should carry a large stock of mer- 
chandise and a reserve supply in his store 
room. This man should carry lamps in 
addition to his gift department stock named 
above as typical of what the jeweler should 
carry. Lamps should be carried for these 
reasons: They add to the attractiveness of 
the store and they are very saleable. The 
jeweler: may carry lamp shades for these 
lamps but this should be about the ‘only 
fabric merchandise in stock. 

Of course there are some cities where the 
jewelry store can be the source of supply 
for tapestries, silk imported scarfs, etc., but 
in the majority of big cities and large 
jewelry stores this merchandise is not 
appropriate. 

No cross-roads jewelry store is too small 
to carry gift department stock. The 
jewelry store cannot be too small to carry 


' gifts because there is money: in them, be- 


cause people buy them, because people come 
to the jewelry store for gifts that are better 
than those found in gift stores and depart- 
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653—LIGHTING APPURTENANCES FOR THE DISCRIMINATING BUYERS 


(See text on page 109) 


their buying and nine-tenths of their stock 
is not real jewelry store gift department 
merchandise. The merchandise. would be 
all right for the gift store but it is too 
“junky” for the jewelry store which is en- 
deavoring to maintain a certain degree of 


ment stores. But this small jeweler must 
be clever enough to buy the right merchan- 
dise. If he is clever enough to buy jewelry 
stock he can use the same cleverness to get 
good results in selecting gift department 
merchandise. 














118 THE JEWELERS’ CIRCULAR January 6, 19% 


a} 






Yay iVaxiYexiYexivey 
PROFITS AND PICTURES 
I Q ye 2 6 HIS is a good time to review the past year, its mistakes and advancements, its 












failures and successes. 
In this new year we should try to eliminate mistakes and failures, try to separate 
the chaff from the grain, and establish our successes more firmly than ever. 
The hundreds of jewelers who added pictures to their gift departments in 1925 
have had a glimpse of the ““Golden Bowl.’’ They are eager to make 1926 an even 
more successful year with pictures. For pictures are high-profit goods that refuse 





























































































to be shelved, they are success bonds. pa 
Let us help you select your new year’s stock. I " 
If you don’t sell pictures now, WRITE US. Your customers want them, why “ 
not sell them ? ie 
fro 
but 
RUDOLF LESCH, FINE ARTS : 
225 FIFTH AVENUE, NEW YORK . 
PUBLISHERS OF FINER PICTURES gif 
. flo 
N 
N 
N 
N 
\ MOUNTAIN COMMUNITY 
N Foreign Papers and Portfolios 
\ 
N 
N 
N Our Complete Lines 
N We Exhibit Our Complete Will Be Exhibited 
N Lines at the at the 
N Eastern Manufacturers & 4 National Gift and 
N Importers Exhibit jj Art Show 
N Palmer House, Chicago * Hotel Adelphia, 
N Feb. 1 to Feb. 13 ; Philadelphia, 
N 4 Feb. 28 to March 6 - 
N RO CRAG BAL BWLY CAE 6 BE. 6 AS. BEBE E BEPC IR RAR Cm HO mI 
N 
N Full lines of Italian Papers, Portfolios, Waste Baskets, Desk Pads, Bridge Sets, Memorandum Books, Etc. Very distinctive 
N line. Send for samples. tior 
N abc 
N MOUNTAIN COMMUNITY : 
N Manufacturers and Importers 157 & 159 East 51st Street, New York City 
( 
NS TTT DOES , C 
of 
: 4 par 
NEW HIRSCH Designs in METALLIC BRONZES “ 
bet 
The production of these beautiful designs, in par 
low-priced bronzes, is an achievement made at | 
possible by the use of The Hirsch Process which 1 
cannot be equalled for durability, price, and bar 
French bronze finish. he 
Console Sets, Candlesticks, Bookends, Ash Trays, Souvenir thi: 
Novelties, Beaded Shades, Smoking Stands, Electroliers, French jew 
Bronzes, Novelty Lamps, Torchieres. wai 
Send for New Illustrated Circular dep 
2 ing 
2502 — “P Ss Novelt L . : 
Metal. Heanor Snowball. re Seearh J. B. HIRSCH COMPANY We 
bronze finish. Wired. Height 814”. “The Twins'’—Novelty Lamp. Metal. stai 
Length 12%”. Price $7.00. IMPORTERS AND MANUFACTURERS Crystal Snowball. French brome » 
432 E. 17th STREET mma: =. i Se" = bas 
ee are 
. diff 
BUYERS’ DIRECTORY i 
wh 
Price One Dollar . 
THE JEWELERS’ CIRCULAR PUBLISHING CO. 11 John Street, New y York 
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The Location of the Gift Department 





| ry. 
Varying Conditions Dictate the Selection But Careful Arrangement of Stocks 


Should Prevail 


A 























ee 
—— 


HE answer to the question as to where 
t+. jeweler should locate his gift de- 
partment depends upon conditions. The 
ynall jeweler has a different problem than 
the larger jeweler and the still larger 
jeweler has a still greater problem. 

That the gift department must be isolated 
from the jewelry department is being slowly 
but surely discredited. Only large stores 
where there is a separate floor, or a 
balcony isolate their gift departments, but 
they have at least one table or show case of 
gift department merchandise on the main 
floor, near the door, and cards of informa- 


scatter them about the entire store. This 1s 
practically the only piece of gift department 
merchandise which can be handled and dis- 
played in this “free” manner. Vases are 
about the only exception. A case of novel- 
ties should connect the jewelry with the 
gift department. There should be a card 
on this case stating where the gift depart- 
ment is located. Stationery and engraving 
are good articles to follow the novelties, 
and leather goods, too, and then the legiti- 
mate gift department. China or glass can 
be used instead of leather. Crystal, pottery, 
or stationery or desk sets and bridge sets 
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(See text on page 109) 


tion about the location of the gift department 
about the store’s main floor. 

The location of the gift department is 
usually governed entirely by the likes and 
dislikes of the jeweler. He usually puts it 
on one side of a long store and in the rear 
of a square store. The location of gift de- 
partment merchandise depends upon his 
methods of selling. If he can sell pottery 
better than any other item in the gift de- 
partment he will prefer to have the pottery 
at the entrance to the gift stock. 

The department store is responsible for the 
bargain basement idea which now brands 
merchandise displayed in the basement as 
cheap. The jeweler suffers, in a way, from 
this branding. There are, however, some 
jewelers who are able to live down this bar- 
gain basement idea and maintain good gift 
departments in the basements of their build- 
ings. It is a difficult matter though. 
Women are not accustomed to go down 
stairs for quality merchandise, but they will 
80 up stairs for it. So, in considering a 
basement gift department, realize that you 
aré undertaking making a success of a 
difficult enough problem without adding to 
it by putting it in the hardest place in a 
whole building to make it attractive and a 
business drawing feature. 

The jewelry store selling lamps should 


should be the link in the estimation of one 
expert. But this is again dependent upon 
the personality of the buyer. 

Displays should be made with one point 
in mind—to bring people into the gift de- 
partment. Color has to be taken into con- 
in the front of the gift section, if the 
jeweler wishes. This is a very good way 
of catching the eye of a prospective cus- 
tomer. The staple articles of the gift de- 
partment should be in the back of the de- 
partment. Color has to be taken into con- 
sideration in the display of merchandise. 
The jeweler must have color sense to 
properly display his gift department mer- 
chandise. If the merchandise is not proper- 
ly arranged as to color, background and 
lighting it will not appeal to customers. So 
in displaying gift department merchandise 
more than what should follow the jewelry 
stock must be taken into consideration. The 
color of the merchandise, the background 
and the lighting are the other points to be 
considered. 








A vanity case in suit case style is being 
shown, completely equipped for traveling, 
for it contains not only a compact, rouge, 
lipstick. eyebrow pencil and comb, but a 
tiny whiskbroom as well. 


jeweler. 


Jewelers Should Maintain a 
High Standard in Gift De- 
partment Merchandise 





THe jeweler who wishes to have a very 
expensive appearing and a very high 
grade gift department should stock mer- 
chandise retailing from $3 to $25. In mak- 
ing this stipulation of price range the 
jeweler gets a good assortment of gift de- 
partment merchandise and does not buy the 
novelty merchandise sold in gift stores 


-which is not at all appropriate for his de- 


partment. .Of course in setting the mini- 
mum price of $3 there are exceptions on 
some of .the small pottery and glass objects 


that though more reasonable have an 
artistic shape and color, 
Salaries are so much higher in the 


jewelry store than in the gift shop usually 
run by the one or two people comprising 
the firm, or than in the department store, 
that the jeweler must get a good price for 
his merchandise. The jeweler delivers mer- 
chandise while the gift shop does not. This 
is an additional item of expense for the 
The jeweler, though, has a repu- 
tation, a name, a standing, and therefore all 
the merchandise which he -sells is con- 
sidered by his customers to be of a certain 
grade and value. That value is not small 
in price and is legitimate because the name 
of the jewelry house is worth something. 

The jewelry store which sets a price 
minimum on the merchandise which he Ccar- 
ries will not frighten away customers but 
on the other hand maintain his standard of 
quality and reputation. 

Jewelers must not be afraid to maintain 
the same standard in their gift departments 
as in their regular lines. In fact they must 
maintain it or it will cheapen the reputation 
of the store. Some successful jewelry 
stores in the country have no gift depart- 
ment merchandise under $5. And they are 
successful. They have a standard and main- 
tain it and .people feel confidence in _this 
store because of its integrity. — 

A jeweler who has a price minimum for 
his gift department merchandise is the 
jeweler who is the best, or one of the best 
in his city. It is not so easy for the 
jeweler in the small town to set a price 
limit for he has to compete with one or 
more jewelers or if he has no competition 
he feels that he should cater to all the 
classes in his town. 

The question of minimum price gift de- 
partment merchandise is dependent upon the 
city. the customers and the store itself, But 
it is a credit to a jewelry store if he can 
maintain a standard. 








A fire recently damaged John. Baker’s 


jewelry store at Maynard, Minn. 
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Gifts That Are Always Acceptable! a 
Novelty Condiment Sets 


Start the New Year right by adding to your 
Gift Department, items of charm and daintiness 


Jas 














such as the illustrated novelty condiment sets. F i, A ee ™ 
Such sets have an instant appeal, are reasonably , wn a4 a \ 
priced and are useful—three qualities which will oe .... gas &. [ 
make their sale easy and profitable. Sa Z i iH. 
ee ; ‘ ect 
No, 21/6522—Condiment Set in blue and rhis is the time to replenish your stock—send No. 21/6519—Condiment in natural col : si 
gold lustre repregenting Buddha. The salt for our catalog containing many gift items— showing a hen and her chicks. Price 09 
and pepper are formed by sacred lotus it’s free $10.20 Doz. 08 maj¢ 
blossoms and the handles are little frogs. i ce. ott 
Price $12.00 Doz. . . * 
is 
TAITYO TRADING CO. iain aie - 
. : “I entative as 
327 hn mace St. Importers of Japanese Goods N. Masuda Co. ture 
icago, Ill. ‘ I 99 
ind 101 Fifth Ave. New York Soares S:, Sesten, Ge, mect 
grap 
U1 
™ ‘ — duct 
New Reproductions : , Visit display at Eastern and 
1acs! 


“ss 
of Black Forest rp * 9 . 7 Manufacturers and Im. 
Majolica ji 


porters Exhibit, Palmer 
. House, Room 765, Chi- 
in the same quaint dee 4 : fom cago, Ill. from February 
signs and colorings of a : s Ist to 13th. 
long ago. 


Sandwich Sets 


7 pes. in the Raised Lily , fn 4 OBS e, i be , E. R. Thieler 


of Valley as illustrated A. : " 
or Pond Lily on  back- ‘9 68 2 lea 7, wetag 61-63-65 West 23rd St 
ground of bluegreen. OS on? 9 Ful ae New York 


MOTHER OF PEARL CLOCKS . 


30-HOUR — ALARM ” 
Radium Hands and Figures 


Guaranteed One Year 














sim 


Special for January Sales \: , 
No. 105, $7.50 Bnet of 
No. 106, 7.50 iN i | - 




















set 

ni tior 

Wm. F. Sprague & Co., Inc. = . 

440—4th Ave., Cor. 30th St. "eee | we 

New York, N. Y. 

tio 

Extra Fancy Hand Decorated .$10.80 Doz. as 

Extra Fancy in Plush and . 

Satin Boxes 21.60 Doz. thi 

‘ 2O atva Grade B Single Stripe Deco- ios —€ ——— ch 
PAT & REG IN US PAT OFFICE ration 7.20 Doz. 5 e nit y vie 
Grade B in Plush and Satin ee ee m_—,_ie the 

A S P Boxes 14.40 Doz. Te ” pr 

Grade C Plain with Rhinestone “a és 

Eyes _ 3.60 Doz. i “§ me 

All Cleos Are Packed in Individual Boxes and ta oe ‘ “g m 

____Display Cartons with Display Materials. ai. “ , 

THOUSANDS ARE BEINGSOLD ff diapers ee é 

We Were Unable to Supply the Demand During Coo : “a th 

November * and December _ noe ‘ 7; 4 o we ‘ 

A few Cleos in your window brings dollars Co 

to your till, Soa * 

Order now—a trial assortment of 2 dozen Ao ali —- oe . 
Subject to Return Within 30 Days If Not Sold. 


We Ship Only to Dealers with Favorable Rating in Duns. To Others C.O.D. or C. W.O. int 


CARDINELL SALES CO., Montclair, N. J. _ 
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A Few Hints on Buying Pictures and Frames for 
the Gift Department 











= 
N buying pictures for sale in the gift de- 
partment of the jewelry store, the sub- 
ject of oils and water colors has not been 
considered for the reason that the great 
majority of jewelers will not go into the 
picture line to that extent, and the idea of 
this article is to meet the need of the masses 
as much as possible. The balance of the pic- 
ture field can be classified in two divisions, 
mechanical reproductions and all original 
graphic reproductions. 
“Under the heading of mechanical repro- 
ductions we have what are known as three- 
and four-color prints. The second class are 


facsimile prints which have an exact fac- 


child, linoleum prints. Wood blocks are 
made just the same today as they were 
made thousands of years ago by the Jap- 


anese. There are as many blocks used as 
there are colors. The most outstanding ex- 
ponent of wood block art of the present day 
is a young Japanese living in London. He 
is having great success as a wood block 
carver because he has imbibed the occidental 
influences and yet maintained his oriental 
mind and cleverness. Y. Urushibara’s prints 
are among the most popular of this class 
at present. The same color is not used in 
the production of each of these prints. In 
one instance the background may be blue 





A CAREFUL SELECTION OF GIFT OFFERINGS ATTRACTIVELY DISPLAYED 


simile of color, graduation of color and even 
of the brush marks. This is the most costly 
of the two mechanical processes. There are 
other mechanical processes, such as the off- 
set process and others, but the two men- 
tioned are the two most important... Three- 
or four-color prints have a screen when 
viewed through a magnifying glass. Lithog- 
raphy has no screen. 

Under the all original graphic reproduc- 
tions we have original lithography. Those 
engaged in the art trade or jewelers han- 
dling art pictures are advised against calling 
this work lithography because it has a very 
cheap sound which is entirely unjustified in 
view of the very fine originals. Therefore, 
the name original stone prints is more ap- 
propriate. Lithography is a stone etching, 
done with a tool. The original painting is 
more clear than the lithographic copy or the 
stone print. 

Next in the orginal graphic reproductions 
are etchings, the black and white and then 
the color etchings. These are done on a 
copper plate. The popularity of the artist 
and the artistic taste of the purchaser are 
the only things by which to judge one etch- 
ing from: another. Some experts on etch- 
ings will. differ radically on’ what is good, 
bad and indifferent in etchings. 

Next comes the wood block and its foster 





and in another production of the same pic- 
ture the background may be red, and other 
colorings changed in artistic blending. Up 
to 40 blocks are used in making wood block 
prints and each is a separate operation for 
each color. 

For all original graphic prints the charm 
consists of the fact that nearly all the pro- 
ductions are limited to a rather small num- 
ber of copies. There are from 25 to 70 
wood prints of each design, 200 to 300 color 
etchings, 50 to 500 black and white etchings, 
50 te 500 lithographs or stone prints. These 
prints can only be had at the time of the 
printing of that number, and the originals 
are destroyed after the desired number have 
been printed. 

All original graphic prints bear the signa- 
ture of the artist, the number of reproduc- 
tions being made and that picture’s number. 
Sometimes in the case of colored etchings 
the name of the engraver is also given. 

The method of colored etchings is the 
same as that of black and white etchings 
and each one is a separate process of inking 
or coloring and production. 

The question of framing pictures is one 
which the jeweler should study carefully. 
A very cheap print can be made very ex- 
pensive looking if it is handsomely framed. 
In buying pictures the jeweler should. con- 
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sider the frames as well as the pictures. 

Gilt frames are best adapted to color re- 
productions of the old artists and masters. 
The gold frames give an old appearance 
and also make the reproductions look very 
fine. 

Facsimile prints are framed. close to the 
picture to give an imitation of a painting. 
Graphic productions should be framed with 
mats, first to leave a place for the signature 
and second to give an exactness of a fine 
print and not of a painting. 

Wood blocks are best mounted on black 
mats with gold lines to give an imitation 
of the old black glass mats which were 
known as the Hogarth frames. Black glass 
is not as good locking and the black mats 
are cheaper than the black glass. 

With these few points about pictures the 
jeweler will feel better able to meet the 
art dealers and purchase pictures -for his 
store. 





An Attractive Window Display 
of Gift Merchandise 


AN unusually attractive window display 

of gift merchandise was recently made 
by the Regnier & Shoup Mercantile Co, 
which is now located on the southeast cor- 
ner of 5th and Felix Sts., St. Joseph, Moi, 
in a four-story and basement building. ‘The 
first floor is devoted to watches, diamonds, 
jewelry, silverware, clocks, leather goods, 
and decorated lines. The public rest room, 
completely outfitted for the comfort of local 
2s well as out of town customers, is on 
the first mezzanine floor while on the second 
floor is displayed imported and domestic 
dinner ware and other merchandise. 

In the window display shown herewith 
were many articles adapted to the gift de- 
partments of retail jewelry stores which at- 
tracted favorable comment because of the 
artistic arrangement of the display. 

The business was established in Atchinson, 
Kans., in 1868 and moved to St. Joseph in 
1883. The new location is the third which 
has been occupied since the business was 
moved to St. Joseph. 








Eastern Manufacturers and Im- 
porters to Hold Exhibit in 

Chicago, February 1 

to 13 Inclusive 





ALL arrangements have been completed 
for the semi-annual Eastern Manufac- 
turers’ and Importers’ Exhibit at the Palmer 
House, Chicago, Feb. 1 to 13, inclusive. All 
space has been allotted on the sixth and 
seventh floors, and reception and sales plans 
have been made. The exhibit bids fair to 
be of unusual interest and value to all buy- 
ers of gift wares. The association has 
striven to put on display so wide a variety 
of lines that a buyer may completely stock 
a thoroughly representative gift shop or de- 
partment—no matter how varied his de- 
mands. The exhibit offers the added induce- 
ment of displaying for the first time many 
items in each line. Newly designed and 
manufactured American articles, as well as 
pieces newly imported, or imported from 
fresh and unusual sources, will be shown. 
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MAYFLOWER 
SANTA MARIA 
FRIGATE 

HALF MOON 


VENETIAN ARGOSY 
SPANISH GALLEON 


The Best of Design and Workmanship. 
1475 Buckeye Street, 


6 Assorted - - $88.75 


Single Model - $15.50 


The MOHR ART CO. 
Relief Ship Models 


Illustrated Catalog on Request. 
TOLEDO, OHIO 


a, 














The natural desire to have something dis- 
tinctive and superior, is offered unusual 
opportunity in our beautiful colored stemware. 


Blue, Amber and Green. Handsome 
floral designs cut into the glass by lead blanks. 


Colors: 





Cyklamen 
Garden Cherry 
Narcissus, Yellow 


Cosmos 
Goblets __Parfaits Tall Sherberts es Pi 
Cocktails Wines Whiskeys “ae 


Also Finger Bowls and Six-inch Plates 


$9.00 a dozen 


A trial order will convince you 


It is our intention to carry the best of the existing 
shapes and patterns in open’ stock. 


The Saul Manufacturing Co. 
24 West 23rd Street, New York 


White 
Sweet William 
Spatterdock 


All Kinds 


Write 























The Monthly Magazine 
for the Gift Trade and 
for the JEWELER 


alive to the growing necessity 
for a GIFT DEPARTMENT. 


GIFTWARES is the Picture Book 
of the Gift Trade—every issue 
crammed full of illustrations show- 
ing the latest domestic creations 
and foreign importations of clever 
novelties, feature articles and stim- 
ulating sales ideas to help you build 
up a profitable GIFT DEPART- 
MENT 


You Need. This Magazine 
Send $1.00 today for a _ year’s 
subscription 


GIFTWARES PUBLISHING CO. F”* 


1181 Broadway ..-. ; New York, N. Y. 


We Have Large 





$7.00 Per Gross 


Lotus w/Glass 
Stand, Rose 
color 

Clover 

Daisy, Yellow 
only 

Poppy 

Primrose 

Asparagus Fern 

Sweet Peas 


Assortment and Specialize in Them 





of Small Attractive 


Prices T. D.GOM) 


3 East 17th Street, New York 


Nasturtium, 4 Doz. to Box, 62c. Per Doz. 


Freesia 


Floating Lotus 
Hagi, Dark Red 


Begonia 


Begonia, Crimson 
Geranium, Red 


only 
Small Rose 


Morning Glory 


Small Aster 


Giftwares 


Importer of 
Japanese 


Artificial Flowers 


Muke Homes Cheerful for the Winter Season 


Goods 

















[talian Mosaic Jewelry 





Necklaces, Bracelets and Brooches 





In 


Also 


Assorted Size Frames 


BORRELL! & VITELL 


NEW YORK 


Exclusive Styles 


366 Fifth Avenue 


ii 
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Hayman & Lindenberg 


Importers and Manufacturers of 


ARTIFICIAL FLOWERS 
FERNS and PLANTS 
225 Fifth Avenue New York 


wish to announce that their new Spring line 
is now ready for inspection. 


Our full line will be shown by 


EMIL S. LARSEN 
925 Fifth Ave., New York City 


At Eastern Manufacturers and 
Importers Exhibit 
Room No. 687 


PALMER HOUSE, CHICAGO 
February Ist to 13th 


NATIONAL GIFT & ART SHOW 
Room No. 1011 


ADELPHIA HOTEL, PHILADELPHIA 
February 28th to March 6th 





























Objects 
1) 


“LENORE” 
(Solid Bronze) 











A CONCEPTION OF REAL 
BEAUTY AND  DIGMTY 
IN A NEW BOOK-END BY 


The House of Originations 


2 ELM STREET 
NEW YORK CITY 












































Gift Departments 
Pay You 


Directly—through sales of | gift 
merchandise. 

Indirectly — through increased 
number of buyers in your 


store. 


We cordially invite you to visit our show 
rooms and see the most complete showing 
of gifts, artwares and novelties in the 


Middle West. 


You are urged to consult us on any of 
your problems in connection with your 
gift department. Our experience is for 
your use. 


W. C. OWEN, Inc. 


Direct Factory Representatives 


17 No. Wabash Ave., CHICAGO 








The Last Word in Musical Novelties 
and Gifts 


Candy and Powder Florentine Leather 
Jars Boxes of all kinds 

Walnut Cigar and Musical Decanters and 
Cigarette Boxes Cider Jugs 

Cedar Candy Chests 





Paper Candy Boxes 





Decanter 
Ask for our special prices for our new imported decorated Thuya 
Boxes. They are a great hit with the jewelry trade. 

Flyer or catalogue sent upon request to the trade. 


THE NAME RITZ STANDS FOR QUALITY 
We are the originators of the Musical Gift Line in the U. S. A. 


Our beautiful satin finish on our white silver Britannia metal 
powder and candy boxes (our own invention) is protected by 
Supreme Court decision (Supreme Court Judge Richard T. Lydon, 
March 11, 1925) and we warn our clientele against inferior imitations. 


A full line will be shown at the Palmer House, Chicago, 
Feb. 1st to 13th. Eastern Manufacturers and Importers 
Exhibit, Room 763 


Ritz Import & Export Corporation 


Manufacturers and Importers 


220 West 40th St., New York City 


and 14 Rue Auber, Paris, France 


Powder Box 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busiaess. 

















Your Business and the Fire Risk 





Written Expressly for The Jewelers’ Circular 














oo YOURE next!” 
You are accustomed to hearing the 


barber tell you that, but what would you 
think if the chief of your fire department 
said it to you as you stood watching a 
building burn? 

You would think he was crazy or joking. 
As a matter of fact, the fire chief has no 
means of knowing that you will be the next 
one to have a fire. But, on the other hand, 
have you any means of knowing you will 
not be the next one? 

Every year thousands of business men 
with no more reason than you for expecting 
a fire are burned out slick and clean. 

Fire losses in the United States have in- 
creased until last year they amounted to ap- 
proximately half a billion dollars. Don’t 
pass that figure by without a thought. We 
have grown so accustomed to talking of 
money in millions and billions that the fig- 
ures have ceased to seem great. Even with 
the expense of building as high as it now is, 
a home worth $10,000 is a pretty good home. 
Half a billion dollars fire loss in a year 
means the same thing as burning to the 
ground 50,000 homes costing $10,000 each. 
Homes for 250,000 people! 

But that is not the worst of the matter. 
A little oftener than every 20 minutes some- 
one is killed or injured in a fire. Every 
year 15,000 fatalities and 17,000 people in- 
jured. It is bad enough to think that you 
may have a fire that will destroy your prop- 
erty and perhaps bankrupt you, but even that 
does not shock you like the thought that 
someone in your working force or someone 
in your family, or even you yourself, may 
lose - life. 

Of course a fire, like an automobile acci- 
dent, is something we think of only as 
coming to someone else. We don’t expect 
to be involved ourselves. And vet—thou- 
sands of others have thought as we think 
and have not escaped. 

Let us set aside the matter of fatalities 
and personal injuries. I could not, if I tried, 
convince you that you may possibly be party 
to a fire involving anything of that sort. 
But I can make it plain that whether you 
have a fire or not, fires are costing you 


a lot of money, so much that you ought to 
be actively interested in reducing the fire 
hazard and loss. 

Who pays for the fires? The first thought 
is that the insurance companies pay a large 
part of the losses. But who pays the in- 
surance companies? They are not philan- 
thropists. No matter whether a fire loss is 
fully covered by insurance or not, there is 
a destruction of so much created value. So 
many dollars’ worth of property go up in 
smoke and the country is poorer by. that 
amount. If the property owner pays for the 
replacement, he pays with money he has 
secured or must secure from charges made 
to his fellow men. If the insurance com- 
pany pays, it pays with money secured from 
its policy holders. We, the people, pay the 
bill in one way or another. Half a billion 
a year comes out of our pockets. 

The larger part of our fires are fires 
that need not have happened. They could 
have been prevented by ordinary care. The 
insurance people tell us that the careless use 
of matches and smoking materials is respon- 
sible for fire losses annually to the amount 
of nearly $30,000,000. Our neglect of chim- 
neys and chimney flues costs us $20,000,000 
a year. Carelessness in the management of 
stoves, furnaces and boilers adds $18,000,000. 
Spontaneous or self-ignited fires, $16,000,000. 
Sparks falling on combustible roofs, $16,- 
000,000. “Electric” fires, $14,000,000. Light- 
ning fires, $11,000,000. 

Most of the above losses could be pre- 
vented hy forethought and care. We can be 
careful of cur disposal of matches and burn- 
ing tobacco. We can have our chimneys and 
flues inspected and cleaned annually. This 
ought to be done before starting the Fall 
fires, which often are of fast burning wood 
and paper, more likely to cause chimney 
fires than steady coal burning. We can and 
should have all heating apparatus cleaned 
and inspected, with worn parts replaced be- 
fore Winter sets in. When we put on new 


roofs we ought to make them at least fire- 
resisting. We ought to have our electric 
wiring inspected even though we “know” 
it is all right. We ought to use lightning 
rods if there is any need for them. 








l‘ire losses of an indirect sort, far beyond 
the annual estimate of half a billion dollars, 
assess themselves upon us. Consider a few 
of these indirect losses. 

When a business place is burned, or a 
factory or a shop, business ceases to a 
greater or less extent for the concern in- 
volved. More or less of its employes are 
thrown out of work and pay. Money that 
might have been used in expanding the busi- 
ness must be used in rebuilding. Money 
that might have been made during that 
period of replacement, and spent with you 
or me, is never received. If a building or a 
labor shortage exists in the city, efforts that 
might have been used in producing new 
buildings must go to the replacement of 
those burned. : 

The destruction of property by fire lessens 
the amount of taxable property on the as- 
sessment rolls, causing increased assessments 
on the balance, 

The prevalence of fires and their increas- 
ing number renders necessary a steadily in- 
creasing investment in the purchase and up- 
keep of fire fighting apparatus. We, the 
people, pay the bill for an efficient fire de- 
partment. 

Almost countless villages of 1,500 to 5,000 
people that formerly found a volunteer fire 
department adequate, with a few hundred 
dollars invested in hose and hand carts, are 
investing thousands of dollars in motorized 
fire departments. And with all the increase 
in fire fighting apparatus, the annual fire 
loss continues to creep upward. 

We Americans consider ourselves a clever 
people, but what evidence is seen of clever- 
ness in allowing the burden of our fire loss 
to increase 100 per cent in 10 years? 

Fire losses can be reduced in any city by 
a concerted effort. This is evidenced by 
the fact that as a result of the “Fire Waste 
Contest” inaugurated by a division of the 
national chamber of commerce, competing 
cities as a whole, reduced fire losses 10 pef 
cent in the face of 11 per cent increase ™ 
population. 

As a step toward developing concerted 
effort to reduce fire losses in your com 
munity, let me suggest that you interest 











—_ 


ats, “& WF 








4 








January 6, 1926 


Storekeeping Department. 


———— 
some civic organization in writing to the 

Chamber of Commerce of the U. S. A,, 
Washington, D. C., or to the National Fire 
Protection Association, Boston, Mass., for 
information about fire prevention methods. 

Make plans to observe National Fire Pre- 
vention Week. Arrange for speakers to 
talk on fire hazards at luncheon clubs of 
chamber of commerce meetings. Provide 
the local newspapers with matter tending to 
develop carefulness on the part of the public 
in connection with fire hazards. 

European countries show no such per cap- 
ita fire loss as the United States shows, and 
it is time for Americans to realize that 
building half a billion dollars’ worth of 
property each year just for the fun of 
burning it up is not good economy. 

We are fond of proclaiming that ours is 
a big country and we take pride in the enor- 
mous figures on,everything we do. But 
here is a case where the bigger the figures, 
the greater our shame. Even our country 
is not so large as to be able to ignore a 
half billion dollars waste. Here is a loss 
that figures about $5 for every man, woman 
and child, and any business man knows that 
his share must be many times $5 annually. 
If it were only $60, that would mean the 
interest on $1,000. And carrying an invest- 
ment of $1,000 just to pay one’s share of 
the fire loss of the country, getting nothing 
back for the money, would not appeal to 
many of us. 

Every business man knows that even if 
fully insured, he must suffer a loss if he 
has a fire. Insurance does not pay for loss 
of business and profits during the period of 
adjustment and reconstruction. It does not 
pay for time put in clearing up the results 
of the fire. It cannot be made to cover the 
destruction of money, accounts or records. 
No amount of insurance will compensate 
for the burning of heirlooms, or of personal 
effects having a value based on sentiment. 
Insurance does not cover the worry, anxiety, 
overtime work of the owner. A fire means 
a loss anyway you figure it, and despite full 
insurance. 


Here are some of the things on which 
you ought to check up just as a preventive 
of possible fire on your premises: 

Fire extinguishers. Are you fully 
equipped and are they all in good working 
condition and properly filled? And are all 
your employes familiar with their location 
and their use? The only way to know how 
to use a fire extinguisher is to make actual 
trial of it. 

Waste material. Is all the waste material 
about your place, whether merely inflam- 
mable or capable of inducing spontaneous 
combustion, properly kept in metal con- 
tainers, isolated as far as may be? Do you 
burn waste material in a safe manner in a 
safe place? 

Fire escapes. Do you know they are 
safe, or do you merely know they are there? 
Are they accessible to all who may need 
to use them? y 

Heating apparatus. Have you inspected 
the smoke pipe to see that any thin or un- 
sound lengths shall not remain in use an- 
other Winter? Is the chimney flue free 
from soot? Are there any flaws in the chim- 
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ney where fire might be communicated to 
adjoining woodwork? 

Night hazards. Is everything connected 
with the lights and fires carefully inspected 
by the one whose business it is to close the 
establishment for the night? Many a fire 
is due to careless observation on the part 
of the last one to leave. Drafts left open, 
too hot a fire, windows open to receive 
sparks from without. 

Electric light cords draped over nails, or 
wiring where waste or debris is piled upon 
it and rats given a chance to spoil the in- 
sulation. Live wires of any sort crossing 
other wires or piping. 

Smoldering fires outdoors. Any type of 
outside fires left without being totally ex- 
tinguished. 

And all this applies to home as well as 
to place of business. 

If you have done everything possible to 
avoid fire, there is still something to be done 
for your security. You must have fireproof 
protection for your books, for the records 
of your business. You can perhaps assure 
the safety of your insurance papers by 
keeping the home insurance policies at the 
office and the business insurance policies at 
home, but you cannot carry around with you 
your inventory, your accounts, your records 
of financial transactions. You owe it to 
yourself and to your family and creditors 
to house your records in some sort of a 
fireproof container. It is no longer neces- 
sary to invest in one of the cumbersome 
many-ton-weight iron safes, for there are 
comparatively inexpensive steel safes or cab- 
inets that offer ample protection against fire. 
You cannot afford to neglect this protection. 

And you must without fail familiarize 
yourself with the contents of your insurance 
policies. The business man who has not 
read his insurance policy is not fit to be 
called a business man. He has entered into 
a contract involving thousands of dollars 
without reading the details of what that 
contract binds him to do. He is thinking 
of it merely as an agreement by which some- 
one is to pay him a sum of money in case 
of a fire. It is in fact a contract between 
himself and the insurance company by virtue 
of which the company agrees to pay him a 
certain sum of money “In consideration of 
the stipulations herein named,” as insurance 
against “All direct loss and damage by 
fire.” 

Your policy will probably contain a stand- 
ard lightning clause, an electricity permit, 
and mention will be made of certain “Spe- 
cial privileges.” Also you will find the cov- 
erage on goods removed to save them from 
fire, limited to five days. Note this, too: 
“It is understood and agreed that there shall 
he no motor vehicles kept in any building 
insured under this policy unless permit 
therefor is attached hereto.” And if the 
permit allows only one motor vehicle, don’t 
just to be accommodating, let someone store 
a second car there over night. 

You will find much of interest in your 
insurance policy, and it may be worth a 
lot of money to you to discover it before 
rather than after the fire. 

With the Winter soon here and an in- 
creased fire hazard due to heating apparatus 
going full blast, take a little time to think 
about your, fire risks and what you can do to 
prevent conflagration and to avoid loss, 
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Harvard’s Reports in Other Industries 





THE excellent research work done by the 
Harvard Bureau of Business Research 
in behalf of the jeweler is well known to 
the trade. The bureau’s efforts are also 
devoted to research in other lines and a 
volume recently received is entitled, “Cases 
of Merchandise Control in the Wholesale 
Grocery Business.” This is published after 
eight years’ research into the cost of doing 
business in that field. The work embodied 
in this volume was done at the request of 
the National Wholesale Grocers’ Associa- 
tion. The cases describe the experiences of 
particular firms, As stated in the preface 
the purpose of such research is twofold; 
first, to provide case and problem material 
for teaching purposes in the Harvard Gradu- 
ate School of Business Administration and, 
second, to make available to business men 
in general the facts concerning decisions on 
important business policies reached by the 
executives of individual firms. Each case 
shows how the difficulties in some specific 
business problem was met. The cases de- 
scribed comprise both large and small firms. 
Jewelers may be interested in knowing 
that the results of the Harvard Bureau of 
Business Research’s findings in the cost of 
doing business in the wholesale grocery 
trade in 1923 showed that for firms which 
turned their stock less than 4%4 times an- 
nually the common figure for total expense 
was 11.7 per cent. of net sales, for the firms 
turning their stock 4%4 to 6.9 times, total 
expense was 10.7 per cent., while for those 
turning their stock 7 times or more, the 
expense was only 9.9 per cent. Those who 
turned their stock 7 times or more showed 
a common figure for net profit of 1 per cent. 
of net sales. Those having a stock turn of 
less than 414 showed neither a profit or 
loss, while the net profit of 0.7 per cent. was 
shown where the stock turn was from 4% 
to 6.9 per cent. 





Salesmen’s Personal Trade 





EVERY jewelry salesman has his friends. 

Jewelers are rather jealous of these 
friends. They are afraid that the salesman 
will some day go into businéss for himself. 
(Why not?) Therefore, the jeweler thinks 
it a wise thing to discourage the “private 
trade” of the salesman. 

Successful businesses are being built up 
on a broader plan. The salesmen are en- 
couraged to make friends of their ‘customers. 
Helped, in fact, to encourage their personal 
trade to call for them when buying. 

If the salesmen have personal friends on 
the jeweler’s mailing list it will make his 
announcements more personal if the sales- 
man’s private calling card is enclosed with 
the announcements going out to his friends. 

Friendship is the father of much business. 





Henry Kohn & Sons, Hartford, Conn., 
a short time ago, used a_ generous 
amount of newspaper space and very attrac- 
tive copy to call attention to their 60th 
business anniversary. One announcement 
featured the fact that many members of the 
firm’s selling organization had given several 
years of service “learning and studying how 
to satisfy you.” 
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Storekeeping Department 





What Would I Do? 


HAT would I do if 1 ran a jewelry 
store ? 

I was walking down our Main St. the 
other day, when a flaring red sign emblazoned 
on a jewelry store window attracted my at- 
tention. Large crimson letters proclaimed 
to the passing throng that a Creditor’s Sale 
was disposing of the stock of the Main St. 
jewelry store. I wondered why this jewelry 
store had failed when a competitor across the 
street was apparently doing a thriving busi- 
ness. Then I wondered how many other 
retail jewelry stores managed to stay in 
business. 

I decided that there were many ways in 
which I would increase my business if J ran 
a jewelry store. 

In the first place, I would walk out in 
front of my store, stand on the curb, and 


just look! I would ask myself all kinds of 
questions. Does my store look like a 
jeweler’s? Or does it look like a notion 


store, a pawn shop or what? Is the front 
attractive, are the signs clean, the windows: 
Would a few dollars worth of paint freshen 
up the front? 

How about the interior? Is it clean and 
neat? Are the cases attractively decorated 
and arranged? And the floor—is_ that 
always fresh and clean too? 

I know that many jewelry stores in my 
city would be forced to answer NO to the 
above questions. 

The factor of appearance is paramount in 
planning your store. You must take into 
consideration the fixtures and display cases. 
They are not just places to store things. 
Merchandise must be presented attractively. 
Remember, you aren’t selling a loaf of 
bread for the dinner table. 

Why do people go into jewelry stores? 
To buy things, of course. They usually 
buy luxuries, too, don’t they’ If for no 
other reason than that alone,—the store 
must be attractive. Make your customers 
feel comfortable; make them feel in a 
luxurious frame of mind. Plan your store 
psychologically. 

Your problem is to bring people into your 
store and then to sell them. If your store 
is planned properly, both inside and outside, 
you are ready to receive those who come 
in to buy and you are ready to make them 
buy if they come in to “just look around.” 

Of course, you know the value of your 
show . windows. Well, then, use them! 
Don’t leave the same display in for ever. 
Take a tip from the big department stores. 
Trim your windows; don’t just put in a 
miscellany of articles. Your windows are 
valuable silent salesmen if vou treat them 
right. 

How long do you carry merchandise on 
your shelves? I know that is a sore point 
with many retail men. I am not going to 
attempt to write a treatise on stockturns, 
either. But suppose you take an hour or 
so off tomorrow and look over your stock 
very carefully. Comb out the “deadbeats.” 
Take another tip from the big stores and 
emulate their bargain basements. That is 


the only way T know to make money by 
losing it. 
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Did you ever consider mail advertising? 
It's worth while. It gives your store a 
personality, if you plan your campaign, and 
it sells merchandise. 

Try this. It’s easy to secure a list of the 
city’s latest arrivals,—the babies. Why not 
send a letter of congratulation to the proud 
father and mother? Make it a_ personal 
letter and call their attention to your newest 
merchandise. People usually buy presents 
for their new-born. Perhaps it will be only 
a cheap rattle or band ring. Yet you have 
made a customer. Keep a live file of the 
names and don’t forget the birthdays. You 
may evefitually sel] the baby an engagement 
ring, or a locket for her baby! 

Also, remember that married people do 
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New Store of Richard Hereford, Ing 
; te] 
New Orleans, La. 





TP HE tirm of Richard Hereford, Inc., held 
its formal opening on Saturday, Oct. 24 
1925. This marked the appearance of their 
up-to-the-minute store — illustrated below 
Ralph S. Hereford, formerly of Hereford 
Inc., and Joseph C. Richard, of Antin & 
Richard, the heads of the enterprise, are 
both experienced jewelers and foresee won- 
derful possibilities in their location Situated 
in one of the ground stores of the Union 
Indemnity building—the finest modern fire- 
proof building in the South. This js the 
center of a fast growing section which with. 
in a short period will witness the rise of g 
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NEW STORE OF RICHARD 


have anniversaries. There’s another 
vestion for your letter file. 

You may say when finishing this article, 
“Why there is nothing new in his sugges- 


sug- 


tions.” Right. But maybe you will think 
of some now. That was all I wanted to 
do,—to make vou think. Did it?—F. G. 


WoonHUL_LL. 


On Popularity 

VERY man must choose to be either 

frank or popular. [I chose ponularity. 
{ gave up saxophone lessons, complimented 
my feminine friends on their appearance, and 
my masculine friends on their golf. I kepr 
open house, and was liberal with my liquor. 
I never left a poker game when I was win- 
ning, professed a liking for bridge and Mah 
Jongg, and acquired the habit of kissing my 
married acquaintances’ babies. I con- 
tributed to all the drives, followed the styles, 
and voted Republican. I read up my Book 
of Etiquette and followed its rules. In fact, 
I did everything a man could do to be highly 
esteemed. Perhaps that is why I am now in 
an insane asvlum.—C. C. N. Y. Mercury. 








Prof. : 
Apt Pupil: 


What is the largest city in Iceland? 
Iceburg.—Black & Blue Jay. 


HEREFORD, 


NEW ORLEANS, LA, 

20-story bank, a 15-story department store 
as well as the completion of the Pere Mar- 
quette building. 

On the opening day, the shop was the 
rendezvous of over four thousand friends 
of the corporation, and was a veritable gar- 
den of the choicest of flowers—gifts from 
many well-wishers. Punch was _ served 
throughout the day and souvenirs were dis- 
tributed. Crystal chandeliers, rubber floors, 
pearl gray walls and mahogany fixtures tend 
to make this shop one of the most beautiful 
in a city of attractive stores. 

The new firm has secured the valuable 
services of Nelson P. Lambert and Miss 
Marcelle Landry, who for some years past 
have associated themselves with the retail 
jewelry business. A complete line of dia- 
monds, watches, silverware and jewelry ' 
carried as well as many new and useful 
Christmas gifts. The deferred payment 
plan is at the service of those caring to use 
it, a courtesy gladly extended with no addi- 
tional obligation. 








Man (on train): When we are in the 
tunnel I shall kiss you. 

Lady: Sir, how dare you? I ama lady. 

Man: That’s just the reason I am gomg 
to kiss you. If I preferred a man, I'd call 
the conductor !—Washington Cougar's Paw. 
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Successful Jewelers Describe Their 
Selling and Advertising Methods 





Written Expressly for The Jewelers’ Circular 
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HE only object in attracting attention to 

a store is to sell merchandise. What- 
ever method is used in getting the customer 
across the door sill, it will have to be backed 
up by service that will cause him to return, 
and to recommend the store to others if it 
is to be profitable. 

Sensational methods are unnecessary to 
attract attention. Frequently when they are 
ysed their effect is transitory. It is easy 
to attract a crowd, but what counts is what 
percentage buys. A florist for instance 
placed half a dozen ducklings in, his window 
in the downtown section of Cleveland. All 
day long a crowd three and four deep were 
collected about the windows watching -the 
antics of the ducklings. But it was very 
noticeable that none of the crowd entered 
the store to buy flowers. Having been 
amused for a few moments by the ducks 
they went on their way. In all probability 
few will remember anything about the store 
aside from the ducks they saw. 

If the window had been fixed up with 
some unusual floral display, it might not 
have attracted such a crowd but those who 
stopped to look would have had their desire 
aroused for the flowers, and they would have 
remembered for a considerable time where 
they saw them. Many of the most success- 
ful stores in the country never use sensa- 
tional methods in attracting attention to 
their stores. 


Take for instance the Cowell & Hubbard 
Co, Cleveland, O., conceded to be one of 
the finest jewelry stores in Ohio. They are 
located on Euclid Ave. at the corner of 
E. 13th St., which is the heart of the down- 
town shopping district. They have two 
windows facing on Euclid Ave. and two on 
E. 13th St. 


Naturally this space is extremely valuable, 
but nobody ever saw anything in these win- 
dows excepting merchandise. Yet a num- 
ber of people are looking into the windows 
all day long. The reason is because the 
merchandise is attractively displayed and 
plainly price marked. 

_ The practice of putting but a few objects 
in the window and displaying them promi- 
nently, and putting a plain but dignified 
Price tag on them has been found to be good 
merchandising. A number of articles has a 
tendency to confuse. Many people seeing an 
article without a price tag feel that in all 
probability the cost is beyond their means. 
They may desire it, but few will go in and 
inquire the price as they feel they look cheap 
if they don’t buy. The price tag stops many 
people and makes them take a closer look, 
it arouses desire in many cases, and saves 
the customer and store time. 
3 The convenience of the customer is the 
‘rst consideration of the Cowell & Hubbard 
Therefore the store is divided into de- 
Partments so that shopping can be made 
*asier, There are seven departments. Dia- 





monds, gold jewelry, silverware, china, sta- 
tionery, optical, and repairs. 

People entering the store are not impor- 
tuned to buy. If they express a desire to 
see anything it is shown to them. However 
iiany come in whe frankly say that they 
have come for the purpose of looking 
around. It is the policy of the store to en- 
courage this for it has been the means of 
attracting many people to the store who 
have heard of its handsome architecture and 
beautiful objects of art and other merchan- 
dise. No matter how beautiful a store is or 
what fine merchandise it contains, if the 
public do not know about it and see it the 
owner will have a liability instead of. an 
asset on his hands. When the public realize 
they are welcome to come in and _ look 
around whether they buy or not, they are 
not long in accepting the invitation. The 
big department stores are a good example 
of this. The Cowell & Hubbard Co. have 
found it a most valuable way of attracting 
attention to the store. 

Until a year or so ago, the company wrote 
all its own advertising copy and placed it 
in whatever mediums appealed to them. 
Now the advertising is handled by a profes- 
sional advertising man, with the result: that 
many mediums that were not much better 
than charitable donations have been elimi- 
nated. The advertising used can best be de- 
scribed as institutional, and stresses the 
quality of the merchandise and the reputa- 
tion of the store. Price is never featured. 
One morning and one evening paper are 
used and the local society paper. On spe- 
cial occasions announcements are sent out to 
a selected list of five thousand names. Sil- 
ver week for instance is always observed by 
special displays and rare objects of art are 
secured for the occasion. Contests are fre- 
quently arranged for college girls whereby 
they come to the store and arrange tables 
jor luncheons, dinners, etc., and those who 
aio the work correctly and artistically are 
awarded prizes of pieces of silver. The 
judges are prominent society women. 

As every merchant knows, the average 
woman, whether she be rich or poor, is 
always on the lookout for a bargain. Natu- 
rally a store like the Cowell & Hubbard Co. 
does not advertise bargains. Yet the com- 
pany disposes of a great deal of merchandise 
that can be classed as specials and which 
consists of such things as steak carving sets, 
lemon plates, pieces of sterling silver, and 
many knick-knacks too numerous to men- 
tion. 

This is accomplished in the following man- 
ner: The store has two aisles, one on each 
side, and connected with cross aisles. At 
the intersection of the first of these aisles, 
two small tables are placed, one on each 
side, and this special merchandise is placed 
on display, each piece plainly marked as to 
price. 

Mary people come into the store who wish 
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to purchase something good yet inexpensive 
for a present-or other--purpose and fre- 
quently after hunting about the store they 
finally discover something that appeals to 
them at one of these tables. On the other 
hand many times they are the first places 
visited as they are so conspicuously placed 
as to attract attention as soon as one enters 
the store. 

As an example of their pulling power, five 
hundred sets of steak carvers, are but one 
of a number of items that were sold from 
them in a short time. These tables have 
proven a fine piece of advertising for the 
store. 

The policy of the Cowell & Hubbard Co. 
is to cater to all classes and their prices for 
the same goods are often less than those of 
any good department store, The public are 
aware of this as is shown by the steady 
growth of the business. The store was 
founded in 1873 and was originally a part- 
nership. In 1887 it was incorporated. The 
first location. was on. lower Superior Ave. 
and it was then moved to Euclid Ave. and 
i, 6th St. The company purchased the land 
and erected their building at. their present 
location, and the distinctiveness of the store 
from every standpoint is one of the many 
factors that attract attention to it. 

Every jeweler can attract the right kind 
of attention to his store by giving thought 
to the matter and having patience. A simple 
thing that will attract attention to a window 
day in and day out is the correct time. 
Thousands of people stop daily in front of 
Cowell & Hubbard’s window to time their 
watches by the firm’s timepiece displayed in 
the windaw. It is a habit with many, and 
when they think of jewelry, the Cowell & 
Hubbard store immediately flashes into their 
mind as the place to purchase it—A. E. D. 


Smiles 





First Matron—Yes, I’m _ thankful 
Dorothy married a gentleman. 

Second Ditto—How did you know he was 
a gentleman? 

First Ditto—Cause the very first time he 
comes home I poured him out a cup o’ tea 
and he didn’t blow on it like an ordinary 
feller. Oh, no! He wafted it gently with 
his hat—London Ping ’Un. 


* * * 


A man I know, in a hurry to get rid of 
some of his home brew, poured it into the 
gold fish globe. And on his return, he dis- 
covered that the fish had eaten their way 
out of the globe, had killed the cat, over- 
turned the kitchen stove, and were putting 
the finishing touches to the family bulldog — 
West Point Pointer. 

* * * 


We wish to call your attention to the fact 
that a miser is not a man who eats mice.— 
Penn. State Froth. 


* * * 


-Oour 


“Yes, you can be cured,” replied the great 
surgeon, as he finished his examination and 
stood by the bed of the suffering merchant. 

“Vat vill idt cost,” asked the patient. 

“Three hundred dollars.” 

“Vell, you got to shade your price,” said 
the Hebrew, “you should see the bid I got 
from the undertaker.”—California Pelican. 
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PROFESSOR JULSTAFF Says: 


“If everything you buy durin’ 1926 

has the same _ Dollar-for-dollar 
value as W.H.S. Okay Material 
you'll have the best year you’ve 
ever known.” 








A NEW WAY TO BUY WATCH 
REPAIR MATERIAL DURING 1926! 


If you’ve been paying top prices which include the salaries of the jobber’s 
salesman and errand boy, why not change this year to the profitable W.H.S. 
method ? 

You can buy fine material direct from the factory at prices 25% lower than 
you pay elsewhere. Write today for complete information on our 50 year 
old line of Balance Jewels, Balance Staffs, End Stones, Roller Jewels, Plate 
Jewels, Train Jewels, Timing Washers, and our famous Systems. Or place 
trial order with coupon below. 


Here Are Two Typical W.H.S. Values 
W.HLS. OKAY || W.HS. OKAY 








PER DOZ. 


BALANCE STAFFS | BALANCE JEWELS 


THIS COUPON WILL BRING THEM TO YOU—MAIL IT. 




















i OKAY Balance Staffs OKAY Balance Jewels 
Waltham Horological School @ $1.00 Dos. @ $1.28 Dew 


Waltham (54), Mass. Make Size Catalog No. Make Size Catalog No. 


Gentlemen: 

We are desirous of testing the quality 
of your new super-value Balance Staffs 
and Jewels. Please ship the following to 
us at once and charge same to us on your 
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The Horological Questionnaire 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Avutnor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“‘watch- 
maker,” im the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of Dec. 2) 


Question. —What type of cutter is most 
suitable for cutting steel wheels, such as 
croum, inter-setting, and inter-winding 
wheels and pinions? 

ANswer.—While a fly cutter is excellent 
for cutting all kinds of brass wheels, it is 
not well adapted to the cutting of steel 
wheels and pinions. For such work, we shall 
require a multiple edged cutter, which is 
termed a “pinion cutter,” and in the case of 
large machine gears, a “gear cutter.” The 
Various types of “pinion cutters” will be 
described in detail later on. 


_ Question.—W hat kind of an attachment 
'§ necessary in order to use the pinion 
cutters ? 
ANSWER—To use the pinion cutters, we 
shall require an attachment similar in design 
to the fly cutter attachment, but it must be 
made heavier and more rigid to avoid vibra- 
tion a§ much as possible. 

There are regular pinion cutter attach- 
ments made to fit most lathes and excellent 
cutting may be done with them, but we are 





soing to describe an attachment which can 
be made by the ambitious student and much 
useful experience will be gained in the mak- 
ing of this attachment. 

Referring to Fig. 105, which is a sectional 
drawing in elevation: “A” is the frame, 
which should be made of soft steel, and any 
first class machinist can do the rough work. 
A hole five-eighths of an inch in diameter 
should be drilled and reamed through the 
frame to take the spindle bearing “H.” The 
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Fic. 105 


part of the frame shown at “Al” should be 
formed to fit the tool post of the slide rest. 
A hole should be drilled and tapped for a 
3/16 by 32 thread screw, shown at “I.” 
The screw “I” (which is also shown in de- 
tail), is a taper locking screw, and is used 
to lock the spindle bearing “B” in position, 
Fig. 106 shows respectively the top and bot- 
tom view of the frame “A,” and indicates 
the action of the knocking screw. The 
spindle bearing “H,” should be made of 
Stub’s tool steel, five-eighths of an inch in 
diameter by one inch in length and three- 
eighths hole drilled clear through to take the 
spindle, shown at “B.” The spindle bearing 
should be turned to a 45° angle inside each 
end... The_ spindle bearing ‘should be 
hardened by heating to a cherry red, and 
quenching in cottonseed oil, then drawn to a 


dark straw color. Then the 45° angle on 
each end should be lapped smooth and 
polished. The lapping may be done with a 
45° brass taper made to fit the tailstock 
spindle. The spindle bearing may be held 
in a wheel chuck while being lapped. 

The spindle shown at “B” should be made 
of Stub’s tool steel five-eighths of an inch 
in diameter by two and one-half inches in 
length. The spindle should be centered 
carefully, then drilled’ and tapped to take the 
\% by 40 thread cap screw shown at “C.” 
The cutter shoulder may then be turned. It 
should be one-quarter of an inch in length 
by 190 in diameter. Another shoulder one- 
quarter of an inch in length by one-half inch 
in diameter should also be turned just back 
of the cutter shoulder. The opposite end 
of the spindle is next turned to five- 
sixteenths of an inch in diameter by two 
inches in length, and the end threaded to 
take a 40-thread adjusting nut shown at 
“"q* 


The cutter end of the spindle we will turn 
to a 45° angle to match the 45° angle in 
the. spindle bearing “H.” The spindle 
should next be slotted to take the thimble, 
“DPD,” and the steel pulley center, “E.” The 
spindle may be hardened by heating to a 
cherry red and quenching in cottonseed oil. 
It should then be drawn to a dark straw 
color. Any piece of steel of such dimen- 
sions should always be plunged lengthwise 
in the quenching fluid to avoid danger of 
distortion. 


The spindle may next be ground and lapped 
smooth on the end to take the thimble “D.” 
The thimble should be made at Stub’'s 
tool steel and turn to a 45° angle to match 
the spindle bearing “H.” A small hole is 
drilled in the thimble and a pin fitted to en- 
gage the slot in the spindle, but the pin 
should not be driven in until the thimble 
is lapped to fit. . The pulley center, “E,” 
may be made in the same manner with a 
small hole drilled and pin fitted to engage 
the slot in spindle. The thimble and pulley 
center should each be turned about 002 
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TIME! 


If you care how long you have to keep your 
customers waiting, and consider your time 
of value, use “MIFANS”’ in fitting Fancy 
W atch Cases. Otherwise, use the cheapest 
substitute you can get, as you will be the 
loser anyhow and will have kept your cus- 
tomer waiting longer than you should. 


Pay the grinder’s profit, save your own time 
and satisfy your customers. 


If you have not received a booklet describing 
and illustrating 310 different sizes and 
shapes of “MIFANS,” fill in the coupon 
below, cut out and mail to your jobber or 
to us, and you will receive one. 


Exclusive Wholesale Distributors 


NEW YORK “t “t- “t+ “ge 








PLEASE SEND MIFAN BOOKLET TO 
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emdersize to attowfor lapping, after they - 


gre hardened and tempered. 

We will next assemble the thimble, pulley 
center and adjusting nut on the spindle, and 
lap the 45° angles true to match the angles 
in the spindle bearing “H.” The pulley 
“p” may be made of hard rubber two inches 
in diameter by five-sixteenths of an inch in 
thickness. The hole in the, pulley should 
be turned about .005 undersize and forced 
into the pulley center “E.” This is easily 
done by rounding off one edge of the pulley 
center a trifle and using a heavy vise to 
force the wheel on. The cap screw “C” 
may have a one-sixteenth hole drilled in the 
edge, and a small rod is used for drawing 
the cap screw tight against the cutters. 

The cutter shoulder should be ground and 
lapped with the spindle running in its own 
bearings, to insure accuracy. It should be 
lapped to .1885 diameter. Then when we 
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make a new cutter, we may drill a hole in 


our pinion blank with a standard 3/16 drill, 
which will allow .001 for lapping to size 
after hardening. We will also make two 
washers about 1/16 and % to fit the cutter 
shoulder, to be used as fillers with cutters 
of various thicknesses. The washers should 
be of the same diameter as the cap screw 
“C,” and must be lapped to fit the cutter 
shoulder accurately and also lapped flat and 
of uniform thickness. It is hardly necessary 
to harden them, but they must be true in 
every respect. 
(To be continued) 





Offers Suggestion to Artificial Pearl 
Makers 
Dayton, O., Dec. 30, 1925. 
Technical Editor, JewELERS’ CIRCULAR: 

Dear Sir: 

We restring many strands of pearl beads 
and have often wondered why the holes were 
s0 small. The ones now in the shop caused 
this letter to be written. None of them are 
small and the largest are as large as large 
peas, yet we are unable to get the smallest 
size bead cord through them without weaken- 
ing the cord, 

This is a thing that has made many 
Jewelers lose their religion and I have never 
seen it discussed but I am sure same has 
been cussed many times. 

I trust a few of the many dealers selling 
pearl beads will give this some attention 
and a lot of good may come from it, as 
well as a hint or two regarding this work. 

I believe most of the complaints of the 
cord breaking is caused by the force neces- 
sary to get the cord through the beads. 

Yours very truly, 
Jewelry Crafts Workshop, 
(Signed) M. B. Gary, Mgr. 
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Designation and Nature of Time - 








Translated expressly for THE JEWELERS’ CircutarR by R. E. Gould from 
“Journal Suisse d’ Horlogerie.’ 

















HERE sstill exist: great differences of 

opinion on the subject of time, in spite of 
the ardent discussions of our contemporaries, 
students ‘and philosophers. All agree in 
counting the beginning of the division of the 
day from midnight. The only exception to 
that rule is that the astronomers commence 
the day at the instant the sun crosses the 
local meridian, that is to say, at noon. 

In order to aid the suppression of this 
anomaly the great ephemerides, such as the 
“Nautical Almanac,” “La Connaissance des 
Temps” the “American Ephemeris,” the 
“Berliner Jahrbuch,” are intending in their 


Time of Greenwich.” These publications 
employ for the same purpose the Universal 
Time or Weltzeit, or add to the expression 
Time of Greenwich the word “civil,” in 
a way, the three different times being actu- 
ally used to designate the same fundamental 
idea. 

Under these conditions, and without rais- 
ing any other objection in regard to the 
use, universally agreed to, of the initial 
meridian of Greenwich, the International 
Meeting of Cambridge has decided that the 
new designation has not been adopted, and 
that having themselves. supported the ex- 
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International Bureau of Time. 
Schema of the new signals. 
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Transmitted automatically at mean time beginning Jan. 1, 1926. 
5 10. .15 0 35 40 45 0 


pile lh eth es Idobey ality \iidelee ‘tebe thdeid Uadehe bodies bis. 


1. International Signal. 
Preceded by the call and by the corrections to the rythmic \ 
56 signals of the proceding day. 


Rythmic Signals:5 series of 61 dots = 306, 


hm 3 

17.00.00 ~ ll. 
~ transmitted in 300 seconds. 
02 Oe ACRE REGR CROSS 
03 ET CCC re éBVdcienewe's 
04 . oe eee ee ee 
05 = 


30 _ 55 60 


= oe oe 





—- | +  °+#£jJJeeecece 
—~— | . i =I [euereees 
—-—| i i_i  fereses 


oe 











hgh °% ‘ 
DIAGRAM OF ‘MIE NEW SIGNALS FROM PARIS. TRANSMITTED MORNING AND EVENING AT AN 
INTERVAL OF TWELVE HOURS BEGINNING JANUARY 1, 1926 


new annuals to make the beginning of the 
civil day and the astronomical day coincide. 

The International Conference of Washing- 
ton of 1884, instituted the unification of 
longitudes; since then, all the nations have 
rallied to the principle of the zero meridian 
being the great circle passing through the 
Observatory of Greenwich. The same con- 
ference proposed that the entire world count 
the universal day from 0 to 24 hours starting 
from the zero meridjan. At that time also 
the view was advanced of its being possible 
to start both astronomical and nautical time 
at midnight. 

The international conferences which fol- 
lowed that of Washington did not succeed 
in establishing this coincidence of the uni- 
versal civil and the universal astronomical 
day. The question was raised anew by the 
sritish committee at the International 
Astronomical Union meeting at Cambridge, 
but the vote of the assemblage did not clear 
up this anomaly. 

It is certain that the English, French, 
American and German publications have by 
means maintained the method of notation 
which they endorsed so strongly. The 
Nautical Almanac of London uses at present 
the mean time of Greenwich, starting at 
midnight. The notations used are still the 
same as when starting at noon. 

The other annuals state strongly that they 
will not make use of the expression “Mean 


pression “Mean Time. of Greenwich,” it 
proves that experience has given rise to 
the necessity of a Similar change. 

Beginning in 1925, the “Connaissance des 
Temps,” and the “American Ephemeris * also 
commenced the Julien day at midnight, but 
this new notation..has not the advantage of 
having been ratified in the last assembly of 
the International Astronomical Union. The 
meeting of Cambridge admitted that the day. 
of the Julien Period employed in certain 
domains of astronomy(*) and _ which 
assumes a numerical sequence without dis- 
continuity gver a prolonged interval, ought 
not to be changed(*), and that it will 
commence at noon as in tie past. 

3y right of a paper appearing in the 
Journal Suisse WHorlogerie of August, 
and in following the verbal proceedings of 
the meetings of the Time Commission 
(Commission de l’Heure) we announce that 
the new program of _ radio-telegraphic 
signals will be in force beginning Jan. 1, 
1926. The trial necessitated by this change 
will be in effect until the end of that year. 

In the accompanying table we have 
given a full summary of these signals. 
Horologists will notice the simplification of 
the scheme as well as the advantages 
offered by the substitution of mean time for 
siderial time in the transmission of the 
scientific signals, These last, occurring in 
the future at the same hour each day, will 
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A Substitute for Your Lungs! 


DON’T USE YOUR LUNGS FOR A WASTE TRAP—IF 
YOU DO YOU’RE GOING TO REGRET IT 


In your daily work of grinding and polishing you can’t 
help but breathe in the dust. The smallest amount of 
work produces dust which you should guard yourself 
against. 


parenven Polishing Dust Collector 7 


Just the outfit you have always been dreaming about. 
Strong, silent, powerful air suction drawing away the 
polishing dust as you work, preventing it from flying up 
into your face and covering your clothes, not to say your 
entire surroundings. 


And then think of the waste of gold, platinum and other 
precious metals that are lost in the dust. 


You can very easily have a dustless lathe. You can save 
all this wasted precious metal., You can have the pleasant j, 
working conditions that a clean shop makes possible. i) 
All of this precaution is taken because the general health of the people 


demands it. And so your individual health demands it still more because 
your polishing dust is concentrated on you. 


Your lungs, like a sponge soaking up water, absorbs the dust you 
breathe. It cakes there same as it does on your automobile. 

You can see it can do you no good. You can see that it can do you 
a great deal-of harm in there inside your lungs. 

Even the automobile people are now using a dust collector to protect 
the motor. How infinitely more important to you is your own personal 
internal motor. 

Therefore the importance is plain. Even though these dust collectors 
were costly affairs, you would get one. But happily, they are not. 
decide to get one by making the first move now. 


~~ LEAN BROS. wirotsesses 


MAKERS OF GOOD MACHINERY FOR 35 YEARS NEW YORK 

























































THE NEW GRAVER SHARPENER 


The simplest and most practical. With this tod 
an apprentice can sharpen any style graver any 
angle, any height, perfectly in one minute, a trick 
that the most experienced engraver cannot do as 
well in ten minutes the old way by hand. 

Endorsed by hundreds of the best artists in the 
engraving profession. It does the work right and 
saves time. Substantial in design, well made 
finished. Rollers are hardened steel. Frame is 
nickel plated. Guaranteed. 


Price, $5.00 Post Paid 


Order from your jobber. If your jobber 
cannot supply you, order direct from us. 


LANGE MFG. CO., Inc. 


106 Townes St. 
GREENVILLE SO. CAROLINA 























REPAIRI Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 50 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case “4 house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
= he “ne pees apy on pas. bd — = aE tig GOODS" 
. right. We add only a fair an mate profit to the “ IVER 

AS IT REACHED US actual cost of the job. We don’t believe in killing the DEL . seal 
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today—NOW —for free cir r still, favor us with atrial order. glad to know us. 


ie ist, ot, better still, Successors to CHICAGO 
> BECKER-HECKMAM CO. War ctaccs rescore nice. 


i . rdingly. ece of workis absolutely guaranteed to be righ 
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diminate the work required of the regulator 
in calculating the conversion. The rythmic 
signals consist of a total of 306 pendulum 
eats divided into 5 series of 60 seconds of 
mean time, which will immediately follow 
the transmission of the international ones. 

The signals 1, 62, 123, 184, 245 and 306 
recognizable by the length of one-half 
gcond, will be lines. The other signals will 
be dots, which together with the beginning 
of the lines will form a series of equally 
distant intervals(*). For the transmission 
of these signals the British Horological 
Institute uses a free pendulum, synchronized 
during the transmission, on the base of 61 
oscillations in 60 seconds of mean time. 
These transmissions repeated morning and 
night at intervals of 12 hours will be in- 
duded in the set of signals issued by the 
post of Bamako at 17 hours mean time of 
Greenwich. 

We other horologists will not hesitate to 
express our sentiments of gratitude of the 
Time Commission and in particular to its 
president, Prof. R. A. Sampson, as _ well 
as to Mr. Bijourdan, the eminent director 
of the British Horological Institute. The 
program approved at Cambridge on July 
21 in full conference of the International 
Astronomical Union satisfied fully the 
needs of horology. Its realization has come 
as a result of the decisive experiments by 
the Swiss Society of Chronometry. 

PAUL DITISHEIM. 


Notes. (1) The Julian Period of 7980 years, 
is the result of a multiplication of three ordinary 
cycles; the solar cycle, the lunar cycle, and the 
Indiction; this length of time permits the fixing 
and the comparison of dates of history. 

(2) In its Bulletin 810, the Harvard College 
Observatory as well as the Central Bureau of 
Astronomical Telegrams states that ‘following the 
general action the use of the astronomical day will 
be replaced by the civil day which commences at 
midnight. All the time given in telegraphic com- 
munications issued by that observatory is counted 
from mean midnight of Greenwich and designated 
under the head Civil Time of Greenwich (G. C. T.). 

The circular of Aug. 14, 1925, of the International 
Astronomical Union bears the following information: 

“1, Since the Civil Time of Greenwich, during 
five months of the year, has in reality the same 
significance as the time of Central Europe, the 
new time in ovr circulars will be called hereafter, 
Universal Time (abbreviated T. U. and in English, 
Universal Time U. T.) instead of the Civil Time 
of Greenwich, 

2. In accordance with the desire expressed by 
the principal astronomers of all countries, the Julian 
day will be counted hereafter, following the old 
method, from noon to noon, and not from midnight 
to midnight as was announced in Circular No. 54. 

(3) The change in the rythmic signals has been 
adopted following a proposal of Mr. A. R. Hincks 
to the Time Commission. 








Now the Ridiculous 





“Who supported the world?” 
“Atlas.” 
“And who supported him?” 
His wife, I guess.”—Northwestern Purple 
Parrot, 
* x * 
“What is the matter, now, Grumps 
My daughter is wearing knickerbockers 
and my son is taking a girl’s part in the 
college play.”—Jowa Frivol. 
x « * 
“Stop that blasted noise!” 
But, sir, I thought you loved good 
music.” 
I do love it. That’s why I hate to hear 
you murder it.”—Hogan’s Alley. 


” 





THE JEWELERS’ 


CIRCULAR 


135 








Why Wrist Watches Go Wrong 








Broadcast from Station WRNY by S. Bernard 

















How will the people 200 and 300 years 

from now tell time? It might be extreme- 
ly unwise to make a prophecy in this respect, 
for the simple reason—if for nothing else— 
that a prophet is generally acclaimed to be 
a fool, and a fool, a prophet. 

However, I am willing to risk my reputa- 
tion—whatever that means—and say in all 
seriousness that not only three centuries 
from now but that in another hundred years 
our present-day watches will become unfash- 
ionable and obsolete. Of course, they will 
be preserved in museums, but women will 
not decorate their wrists with them, nor will 
men carry around watches wherever they go 
in order to know the hour of day. A master 
clock at Washington will control the minute 
registry of 50 million or more timepieces in 
every shop, office and home and in every 
public thoroughfare in these United States. 

Since time began and the ingenuity of man 
set itself to work trying to develop me- 
chanical devices to serve it, no more me- 
chanically perfect and marvelous thing has 
been evolved than the watch which man car- 
ries in his pocket, and woman and some men 
wear on their wrists. 

The earliest watches were very clumsy af- 
fairs, too large to go into the pocket, and 
the gentleman who was the fortunate pos- 
sessor of one had a man accompany him 
when he went out, whose business it was to 
carry his watch. 

A hundred years ago a watch cost several 
hundred dollars and was considered a rich 
man’s toy. Today, a boy or girl without a 
watch is an exception. Invention, advanced 
skill, and automatic machinery make the in- 
expensive watch of today a better timepiece 
than the “rich man’s toy” of a century ago. 

Most of us remember the time when a 
woman’s watch would swing from a ribbon 
around her neck. The watch was then ex- 
posed to occasional bumps. But then the 
watch was never so popular as the wrist 
watch is today, and because of its popularity 
it deserves of course special consideration. 

If there is any one feature that the watch- 
maker is grateful for, from a material point 
of view, it is the fad of the bracelet watch. 
Their sales run into millions each year, and 
watch repair shops are crowded with them. 

I don’t want to antagonize the men of my 
profession. They deserve credit for “good 
time”—on every hand. I'll try, however, to 
be the doctor who tells the individual “how 
to keep well,” and thus lengthens his life. 
In this case, the life of the watch. And 
while it would be impossible for me to men- 
tion every single instance where a watch may 
be injured, I’ll call your attention to some 
concrete cases, where “an ounce of preven- 
tion” may, save you unnecessary repairing 
bills. 

The seashore atmosphere is especially hard 
on bracelet watches. The fine sand at the 
seashore stops more watches in one day than 
any one natural cause all the year around. 
Of course, people Vike to know the time 


when they play at the shore, and the ex- 
tremely fine watch movement oftentimes gets 
a pretty good covering of it. It doesn’t 
take much more than a grain of sand to 
“stop the works” of this delicate mechanism, 
so that a mere sprinkle is frequently suf- 
ficient to bring time-telling to a standstill. 

Most people during the summer on sultry 
days are delighted with a dip in the cool, 
refreshing ocean wave. Salt water is a 
splendid thing for you and me and the rest 
of humanity. But although the salt water 
is fine—for you—be sure that you take your 
wrist watch off. Hundreds of watch move- 
ments are thrown away each summer as ab- 
solutely useless, because their owners gave 
them—unintentionally, of course—a salt 
water bath, Salt water acts as a deadly 
poison on the fine steel parts of wrist 
watches. 

Should you happen to take a salt water 
bath without having taken off your bracelet 
watch—or, if you take the customary home 
bath with the watch on your wrist—get 
without delay a tumbler full of machine oil 
and put the watch in, letting it soak there 
for a couple of days. Then have the watch 
cleaned. That will be the only thing the 
watch will require, for machine oil will pre- 
vent rust. 

I have seen bracelet watches that seemed 
to me as if perfume was directly poured into 
them. Yet, it might have been done acci- 
dently. Perfume is no better than water— 
indeed, it has very much the same effect. 

There is one outstanding fact to be consid- 
ered in connection with bracelet watches— 
much more than about the pocket watch— 
that it must have a good, substantial case. 
The small movement is expected to perform 
the same work as a large watch. The little 
balance wheel must maintain a uniform rate 
of five vibrations per second, 18,000 per hour, 
432,000 per day. Now the bracelet watch 
finds itself in any position the arm happens 
to be in, it is subjected to extreme variations 
of temperature, and is always exposed to all 
sorts of abuse. It is unfortunate that most 
of these solid, white gold bracelet watch 
cases that the market is flooded with at 
present are as thin as paper. It would be 
by far better to insist when buying a brace- 
let watch that it should have a firm and 
fairly solid case. 

Some wearers of wrist watches don’t real- 
ize that it is well to remove the wrist watch 
when going ‘to bed. I have seen more than 
one bracelet watch more broken up the day 
after it was thoroughly repaired than when 
it was left with the watchmaker to put it in 
order, and for the simple reason that it was 
exposed to some unconscious banging against 
the bed-frame. 

The bracelet watch of standard make and 
which is well cased, cannot be injured by 
piano playing or typewriting. The more in- 
tensive housework, however, is not com- 
patible with, say, the action of the bracelet 
watch hairspring. 
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Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 
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Big Returns from 
Small Investment 


Money is not the whole thing, yet it is so convenient to have it 
You can do so much good, and on the other hand it can be the cause 
of so much that is bad. 

To have a Horological School where you can get the very best ix 
the way of location, housing, equipment and talent to instruct, is the 
good fortune of Americans. This all was made possible by the wise 
use of money. A lady who was in possession of a large firtune con 
cluded that she would so place the funds at her disposdl that they 
would do the most good: to the greatest number of perscns, and iy 
order to observe the fruition of her efforts she concluded to put the 
scheme into operation while she was yet alive, not waiting, as is so 
often the case, until she should make her demise, before the funds 
at her command should begin to do the good work. 

Thus Mrs. Bradley endowed Bradley Polytecnnic Institute with 
three million dollars, and absorbed as a pertion of that Institution what 
was formerly known as Parson’s Horological School. Thousands of 
young men have availed themselves of this opportunity to get the 
trade in all its branches in such a thorough manner that there is no 
chance to fail. Bradley students are filling many of the best places 
in the country, and the demand on Bradley Horological for workmen 
is growing greater every day. For forty years the Horological Depart. 
ment of Bradley Polytechnic Institute has been co-operating with the 
retail jewelry trade, striving continually to increase the efficiency of 
the workman they employ as watchmakers, jcwelers and engravers. 

(1) By inaugurating a Horological School wherein the jeweler ap- 
prentice could get a better educaticn along the lines of watchwork 
jewelrs work and engraving than was offered to them in the average 
jewelry store on account of the fact that in these days of strenuous 
business methods, every man must be a winner in his line, and in order 
to meet expenses, every employee must be producing all the time, and 
no time to show the beginner. 

(2) By putting up a building and furnishing it with up-to-date 
equipment. 

(2) By sparing no means that would lead to better methods of 
accomplishing the work in hand. 

(4) By securing the very best in the way of instructors in these 
several branches. 

(5) By conducting its business on reliable lines, never offering 
more than was possible for the time and money spent. 

(6) And last, but not least, giving all this work at a price that 
is most reasonable, if you will take into consideration the above facts. 

One of our latest catalogues will interest you. 


Address: Bradley Horological, Dept. C, Peoria, Illinois 
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JOHNSON MATTHEY & CO., LTD. 
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for 50 years the Drendard Lubricant 
for Watches and Clocks 
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|Answers are also solicited from our readers to the questions published on this page.] 
Vo attention paid to communications unless accom*anied by full name and address of the writer. 


Question No. 4041.—How to Remove 
Wax from Diamonds.—Kindly let us 
know which is the speediest and best 
method to clean the diamonds when taken 
out of the wax plate—B. & Co. 

AnsWER.—We are not certain of your re- 
quirements, from a perusal of your letter, 
but we infer that you are using a certain 
wax in designing plates and wish to obtain 
a solvent which will quickly dissolve the 
wax, eliminating tedious scrubbing with a 
brush. 

Most of the waxes which we have used 
for this purpose consist principally of 
parafine, with the addition of softer waxes 
to give it the proper consistency. Benzole 
will readily dissolve any wax with a para- 
fine base and any residue which may be left 
on the stones may be quickly removed with 
a boiling hot potash solution, which should 
be made up to a strength of four ounces of 
potassium hydroxide to one quart of water. 
It is quite possible that the benzole may 
be eliminated and that the potash solution 
will! answer your purpose; it is well worth 
trying in any case. In dipping the diamonds 
into the potash’ solution, do not use any 
vessel that contains tin or lead, as the 
potash will quickly attack these metals. 
Iron, brass or copper wire sieves, are quite 
suitable for dipping into the potash solution. 

After dipping the diamonds in the potash 
solution for a few moments they should 
be removed and rinsed well with boiling 
hot water. 

In the event that the above method does 
not answer your requirements, kindly send 


a sample of the wax that you use and: 


describe your method of using same in 
connection with the diamonds. We will 
be pleased to examine the wax carefully 
and advise you of the most suitable method 
for removing same from the diamonds. 


Question No, 4042—Clock Troubles.— 
Is it advisable to oil the impulse pins and 
pallet pins in alarm clocks? Some of them 
do not take a good motion after cleaning 
and it seems to help when I oil the pins. 
Also, how can I make a good job of polish- 
ing the pits out of clock verges? 
_ Answer.—We do not oil the roller jewel 
ma watch, so we would not advise oiling 
the impulse pin in clocks, as dust collects 
and eventually causes stoppage. But a 
small amount of oil may be applied to the 
pallet pins. The principal cause of poor 
motion in alarm clocks is the condition of 
the balance pivots. If they are cut (or 
} ished. . This may 
be easily done by spinning the wheel in the 

the and stoning the points to shape with 
M@ fine oil stone, then polish with 0000 
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emery paper held on a flat file. Properly 
finished pivots will improve the motion 
very much, more than oiling the pins. 

Pitted verges may be _ repolished by 
grinding out the pit marks on a fine emery 
wheel, then polishing on a box-wood lap 
with No. 2 diamentine. Care must be ob- 
served when grinding out the pit marks, 
to preserve the original angles as far as 
possible. 


Question No. 4043.—Dial Washers 
Under Dials—/ find a _ great many 
American made movements with dial 


washers under the dial, presumabiy placed 
by workmen while rcpairing same. Do 
these movements require the fart which the 
factory failed to furnish? «Does. the factory 
make any provisions for the end shake of 
the hour wheel in relation with the cannon 
pinion / 

ANSWER.—In regard to the American 
movements that you mention, it is entirely 
unnecessary to place dial washers under 
the dial. In practically every case the dial 
washers have been placed by workmen who 
did not understand how to fit the hands. 
The student can obtain the best result in 
fitting new hands by using the staking tool 
and suitable punches for driving the hands 
onto the hour wheel and cannon pinion. A 
flat-faced hollow punch should be selected 
that will just clear the cannon pinion 
freely. This punch is used to drive the 
hour hand down square and true. Then a 
fat-faced hollow punch should be selected 
that will just clear the minute hand 
shoulder on the cannon pinion. This punch 
is used to drive the minute hand down 
square and true. Each hand should be 
driven down just enough so that when the 
operation is completed, there will be just 
a slight amount of freedom between the 
hour and minute hands. If this operation 
is performed in the above manner and the 
center staff is true, there will be no trouble 
with the hands operating in the proper 
manner. The writer has repeatedly advised 
that dial washers are entirely unnecessary. 
No watch worthy of the name is ever sent 
out from the factory with dial washers 
under the dial. If you will examine new 
watches from the first-class factories, you 
can determine this point to your own satis- 
faction. 

Question No. 4044.—Beat Blocks.—J//i/] 
you kindly tell me what is meant by putting 
a watch in beat; also is a beat block of 
any real service for this purpose? 

ANSWER.—A good workman has no use 
for ‘such an experience to put a watch 
escapement in beat. When there is no 
power on the train and the hairspring is 
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at rest, the roller jewel in the roller table 
should stand at rest on the line of centers 
between the pallet arbor and the balance 
staff. Under these condition, the balance | 
can move a like distance in either direction. 
An escapement in the condition is said to 
be in beat, because the vibrations of the 
balance are equal. The hairspring is held 
by the collet and pins, consequently if the 
collet is not in the right position on the 
balance staff the roller jewel will not come 
to rest in the notch of the fork on the 
line of centers and the collet must be 
moved until this condition is attained. 

Question No. 4045.—Stripping Solution 
for White Gold.—What is the best method 
of securing a stripping solution for white 
gold, using the ordinary 110-volt electric 
current?—N. R. & Co. ; 

ANSWER.—In using the stripping solution 
or any kind of plating solution, please bear 
in mind that you must have direct current 
and means for securing and regulating the 
proper voltage and amperage. Alternating 
current is not suitable for any stripping or 
plating operations. 

Your stripping solution may be composed 
of one pound of sodium cyanide to each 
gallon of water used, with the addition of 
one-quarter of a pound of sodium hydrox- 
ide to the solution. The sodium hydrox- 
ide is not absolutely essential but it facilitates 
the action of the solution and tends to leave 
a smoother surface on the article that is to 
be stripped. 

The above stripping solution will be ready 
for use as soon as it is made up and it 
should be used hot to get the best results 
in the shortest time. The current must be 
reversed for stripping operations which may 
be done by using a clean piece of steel or 
carbon on the cathode rod and attaching the 
article you wish to strip to the anode rod or 
wire. It is best to use an iron anode wire 
as the action of the current would soon cut 
copper wire, but as iron wire is not acted on 
by the current it is most suitable for the 
purpose. Several pieces may be stripped at 
the same time simply by wiring them all 
together, but they should be wired in such a 
manner that they will not touch each other. 
When stripping, the work should be agitated 
and all parts should be exposed to the 
cathode. In using any kind of a stripping 
solution a strong current may be used and 
rapid results attained providing the work is 
agitated. Mechanical agitators are on the 
market and where a large amount of work 
is being done they are quite an advantage, 
but for occasional jobs, it is not worth 
while to install such devices. When a strip 
is used continuously, it will be found 
necessary to add a little sodium cyanide 
from time to time to keep the solution up 
to full strength. 

Please bear in mind that a stripping solu- 
tion will not leave a fine, smooth surface on 
work. Where a small amount of metal is 
removed, such as the fire coating, good 
results may be attained, but when compari- 
tively large amounts of metal are removed 
the surface will necessarily be pitted to a 
certain extent. 








Burmese girls can’t enter society without 
ear plugs. 

American boys can’t enter without spark 
plugs.—Georgia Tech. Yellow Jacket, 
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LEES & SANDERS 


Chicago customer writes: ‘1 feel it is my duty to thank you for 
the fine results and will state that this is by far the largest 
returns for like amount that | ever had.” 


SWEEP SMELTERS. 


BIRMINGHAM, ENG. 
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We place at your service our years of experience in refining precious metals. 





Send us your next shipment. You will find our returns prompt and satisfactory. 


THE WILLIAMS GOLD REFINING CO. 


2978 Main St., BUFFALO, N. Y. BRIDGEBURG, ONTARIO. 








THOMAS J. D | > | > & CO. 
REFINERS 


ASK ANY OLD TIME JEWELER 
Sales Office SS ebeb bets aa t-te 
5 South Wabash Ave. Oy, § (Oy. Vere) ae ies onmial St. 
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MAGNUS, ELECT AND RIVETT 
Special attention given to repair work 
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Bright Silver Plating 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 














LTHOUGH it has long been known, 

bright silver plating was not exten- 
sively used until the advent of soft metal 
cofin hardware. This is made very cheaply 
and very little silver is put upon it, so that 
the use of a bright silver deposit is quite 
essential in the matter of cheapness, other- 
wise it would be necessary to buff the de- 
posit and a light silver deposit would be 
buffed off; and at the samé time a deposit 
suficiently heavy to allow buffing would ren- 
der the goods too expensive. 

For a long time coffin hardware was com- 
paratively the only use for bright silver plat- 
ing, but within the past few years its em- 
ployment has been greater and a number of 
large establishments are using it upon flat- 
ware and hollow-ware. The use of bright 
silver plating at the present time may be said 
to be quite extensive. 

The production of a bright silver deposit 
is accomplished by means of bi-sulphide of 
carbon. The presence of sulphur seems to 
be essential to the formation of this bright 
deposit and the bi-sulphide is, as far as 
known, the best substance for introducing it. 
Why the infinitesimal amount of silver in- 
troduced into the solution should cause the 
deposit to become bright is unknown, but the 
fact remains that it is changed to a bright 
deposit. 

Although called a bright deposit, it is, in 
reality, not bright in the sense that a pol- 
ished surface is bright. A “smooth” deposit 
is a better term for it, as the silver is 
smooth and somewhat cloudy. It is suf- 
ficiently smooth, however, so that a slight 
touch to a rag buff will bring out the de- 
sired lustre. 

In carrying out the bright silver deposi- 
tion, the ordinary silver solution is used and 
to it is added bi-sulphide of carbon. The 
ordinary silver solution may be made up as 
follows : 

Three ounces fine silver reduced to silver 
chloride. 

Six ounces sodium cyanide. 

One gallon of water (distilled water or 
rain water). 

The current density of the bright solution 
may be greatly increased when it is em- 
ployed, for the reason that it does not show 
the tendency to “burn” like a dead deposit. 
This fact, together with dispensing with 
scratch brushing, renders the use of a bright 
deposit less expensive to produce. The cur- 
rent density can be increased about three- 
fold and the time of deposition thus de- 
creased the same amount. Three times the 
amount of work per day from a tank can 
be obtained over that produced when a dead 
deposit is employed. 

The method of adding the bi-sulphide of 
carbon is as follows: 

, Place a quart of the regular silver solu- 
tion in a bottle and then add 10° drops of 
bi-sulphide of carbon. Shake from time to 
time and allow to stand over night. In the 
morning a black sediment will be found in 





the bottom of the bottle. The clear solution 
should then be poured off from it and kept 
in a glass-stoppered bottle for use. The 
black sediment should be thrown away. 

To change an ordinary silver plating so- 
lution from “dead” to bright, add about one 
ounce of the stock bi-sulphide of carbon so- 
lution, previously made to each 10 gallons 
of solution. The whole solution should then 
be thoroughly mixed before using. 

It wili be necessary from time to time to 
replenish the solution with additions of the 
bi-sulphide stock solution. The point when 
this is necessary may be ascertained from 
the appearance of the silver deposit. When 
it is not even, but shows patches of a dead 
deposit or inclines to dead, then a little 
more of the stock bi-sulphide should be 
added. Care should be taken not to overdo 
this addition, or the solution will be ruined. 

The electro-deposition may be carried on 
in the regular manner, and, if desired, a 
stronger current may be employed. In fact, 
it is customary to use a stronger current in 
regular work for the reason that a more 
rapid deposition takes place without risk of 
“burning” the deposit. 

A bright deposit is much harder than a 
dead deposit, but yet it responds to the 
burnisher in a very satisfactory manner. 
On account of its hardness it wears longer 
than the ordinary white silver deposit. The 
color of a bright deposit is different from 
the regular silver and it has a bluish shade 
that is, of course, more perceptibic oi. tke 
deposit whea it comes out of the solution 
and has not been buffed. After buffing, 
however, the shade is almost imperceptible. 
It has been assumed, on account of the slight 
amount of sulphur in the deposit, that the 
silver would tarnish more readily, but ex- 
periments have shown that this is not the 
case, 

This writer has prepared several plates of 
the same size which were given the same 
amounts of silver in each of the plating so- 
lutions. In other words, the plates were of 
the same size and then were weighed before 
and after plating. In each case, 1 dwt. of 
silver was deposited on the plates. These 
plates were placed in cases, some were 
placed outside in contact with the air and 
two were placed in a fume chamber while 
slight sulphur vapors were formed in the 
fume chamber. In the latter case, each plate 
was soon tarnished, but it was a difficult 
question to decide which plate resisted the 
longer. The other test plates eventually 
showed signs of tarnishing, but we were un- 
able to note any difference in the samples. 








Cheer Leader (to girls’ cheering section) : 
“Let’s go, girls! Show ’em you're old gold 
supporters.”—De Pauw Yellow Crab. 





“Frank kissed my neck the other night.” 
“Did you tell him to stop?” —_ 
“No, I told him to keep it up.”—Mainaic. 
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Etching 14Kt. Gold 





Republished by request. 


S compared with etching copper or 

brass, or even silver, it is difficult to 
etch gold as the alloys have to be taken into 
consideration and unless one has had a 
great deal of experience, it will prove a 
costly experiment. 

The best method is here given: First, get 
master plate from which the paper transfer 
patterns are struck off, either by means of 
an old letter press or a copper plate press. 
The paper should be of a good pliable tissue 
and is coated on one side only of the fol- 
lowing: 


a sis ccaca seme 1 teaspoonful 
8 reer or 3 ozs. 
Boiling water ......... 4 ozs 
RI 6 icdiwinannsed 25 drops 


Mix starch (or flour will do) and cold 
water to a smooth paste, add boiling water 
(after first mixing glycerine in it) to the 
first slowly and stir to avoid lumping. 
Cover paper, using soft sponge or flat 
camel’s hair brush. Allow sheets to hang 
in a vertical position until dry and cut into 
pieces about size of the plate to be printed. 

The etching ink: 


NPS sa édsraickniaadeakeles 5 ozs 
CN vib acute abndipaaeain Y% oz. 
are 1 oz. 
Aniline color sol, in oil....... Y% oz. 
SP acco a seannlncnnnemties Y%% oz 
RE ik dake tddoveiawatns 1% ozs 


Melt first five and strain the cheesecloth. 
Remove from the fire, then add the turpen- 
tine. Be Sure to Never Add the Turpentine 
While Over the Fire. It Is Extremely 
Dangerous. Stir all thoroughly and allow to 
cool. Now fill plate, using a putty knife or 
piece of steel. Force well into the plate and 
scrape away all superfluous ink. Place on 
bed of press, face upward, and lay on trans- 
fer paper coated side down and cover with 
a piece of sheet rubber, then put through 
press. Remove and draw off paper. Apply 
to object by firm pressure of hand or rubber 
roller. Now release by moistening with a 
wet sponge and holding for a few seconds 
under running water. The print will be 
left on the metal and is the resist and pro- 
tects the metal from the acid. Thus you 
will note that the parts covered by the ink 
will remain in relief after the cutting. 

All other parts of the article not intended 
to be etched must be coated with either 
asphaltum or shellac varnish. 

Now we come to the acid and if brass 
or copper, bronze, steel, etc., were the metal 
a dilute solution of nitric acid would suffice. 
With 14 kt. gold a stronger mixture, com- 
posed of nitric acid %4-0z, to which 12 or 15 
drops of muriatic acid is mixed. This is 
only an approximate amount as the nature 
of the alloy must be kept in mind. For in- 
stance, if silver is largely used, the acid 
should be stronger than if copper or alloy 
is mostly used in making the 14 kt. gold. 
The only way is to try mixtures of acids 
until you see from the way it “bites” which 
is best for your needs. After a sufficient 
depth has been attained, rinse well in cold 
water, then in hot, and wash off resist with 
benzine. Parts not cut away may be 
touched up with graver. 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 


UNITED STATES PATENTS 


Issue of Dec. 29, 1925 


1,567,056. VANITY CASE. Fritz R. Jounson, 
Providence, R. J. Filed June 11, 1925. Serial 
36,368. 6 Claims. 

In a vanity case, a box comprising a bottom, a 
side, a closure plate supported by the side abcve 





the bottom and provided with a hole, a plate loosely 
engaging the lower face of the closure plate 
movable therebeneath and provided with an opening, 
and a downwardly directed scoop member upon the 
movable plate beside the opening in alignment with 
the hole 
1,567,086. CHAIN. 
dence, R. I., 
Providence, R. I. 
54,971. 3 Claims. 
In a chain, two elongated loop links set one 
within the other, each having depressions in its 


Cart SCHRAYSSHUEN, Provi- 
assignor to Speidel Chain Co., 
Filed Sept. 8, 1925. Serial 


“/ 


yal 


6 19 


side arms forming corresponding projections on 
their inner surfaces extending toward each other, 
the inward projections of one extending into the 
spaces in the other interlocking the two together 
to present the appearance of a plurality of separate 
links. 


1,567,516. GEM SETTING. Ernst A. KIRCHNER, 
Minneapolis, Minn. Filed Mar. 5, 1924. Serial 
697,092. 1 Claim. 


A gem setting comprising a top plate with a gem 
seat, a plurality of laterally spaced holes in the top 





plate located inward of the perimeter thereof, and 
pins secured in said holes and adapted to be bent 
inwardly over the gem seat to hold a gem mounted 


thereon inward of said pins. 
1,567,640. EXPANSIBLE CHAIN. Gaston A. 
Guyot, Attleboro, Mass., assignor to Guyot 


Bros., Attleboro, Mass. Filed March 23, 1925. 
Serial 17,663. 8 Claims. 

In an expansible chain, main members having 
integral inwardly extending stems at one end 
thereof, the extremities of which are doubled upon 
themselves to form abutments, connector members 
having slots at one end through which the stems 
extend to hingedly connect same to the main mem. 
bers, stops on the opposite ends of the connector 
members engageable with the abutments to limit 
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outward-movement of the adjacent main members, 
the sides of each of the members being extended 
inwardly te form hollow ribs, the ribs of adjacent 


Va ‘ \ 
4 GnwEa7 
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members being telescoped, and springs extending 

through the respective alined ribs to tension all the 

members. 

1,567,735. TOILET 
New York, N. Y. 
712,257. 5 Claims. 

In a toilet case, the body portion providing a 

powder compartment and having a hinged lid, a 


CASE. Heren Hirsuesern, 
Filed May 10, 1924. Serial 





closure member of the iris diaphr:gm type for the 

powder compartment and means for operating said 

closure member. 

1,567,824.. FOUNTAIN PEN. Joun C. Wout, 
Chicago, Jll., assignor to The Wahl Co., Wil- 
mington, Del. Filed May 26, 1922. Serial 
563,794. 8& Claims. 

In a fountain pen-in combination, a casing pro 
vided with a slot therein, resilient perforated lug 
members thereon, depending from the marginal edge 
thereof and fashioned with out-turned portions at 
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their low ends, a lever, a pin, fixed transversely 
of the lever with its ends projecting laterally there- 
irom, whereby relative seating of the lever pin 
in the perforations in the resilient lug members 
directly into the barrel of the pen may be accom- 
iliihed by force applied through the pin to flex the 
lug members until seating position is attained. 
1,567,877. TOOL CONSTRUCTION. Watrter I. 
TuttLe, Providence, R. J., assignor to Frank 
Mossberg Co., Attleboro, Mass. Filed July 31, 
1922. Serial 578,838. 2 Claims. 
In tocl construction, in combination, a member 
adapted to engage and turn a nut, said member 
having a hollow part; and a cylindrical handle mem- 
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ber passing freely through an opening in one side 
of said hollow part and having a flattened end 
riveted into an opening in the side of said hollow 
part opposite said first opening, and having a 
shoulder abutting the interior surface of said hollow 
part about said last opening to limit the movement 
of said handle thereinto. 
1,568,003. WATCH. Atrrep C. Smitu, New York. 
Filed April 16, 1924. Serial 706,935. 4 Claims. 
A watch including in its construction a winding 
and setting mechanism formed with a pair of 





pinions, one acting as a setting pinion and the other 
as a winding pinion, said pinions being formed with 
polygonal-shaped openings in the center, and a wind- 
ing shaft formed with a polygonal-shaped section 
adapted to be moved into the openings in their of 
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said pinions for causing an actuation ther wher 
the shaft is actuated. = 


* DESIGNS 


69,078. JEWELRY-DISPLAY STAND. 


Joszry 




























































HamMe_er, Linden, N. J. 
Serial 14,882. 


Filed Sept. 23, 1925, 
Term of patent 3% years, 





UNITED STATES TRADE-MARKS 

|The following trade-marks have been adjudged 
entitled to registration under the Act of Feb, 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Issue of Dec. 29, 1925 


Ser. 209,725.. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) Tue Duvueser-Hamppey 
Watcu Company, Canton, Ohio. Filed Feb; 
17, 1925. Under ten-year proviso. 


DUEBER( 
W.C. 
° 








Particular description of goods.—Watchcases. 
Claims use since July 2, 1894. 
Ser. 215,693. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Tue Homan Mpc, 
Co., Cincinnati, O. Filed June 12, 1925. 


SANI-TITE 


Particular description of goods.—Silver-plated 
Bottle-Shaped Cocktail Shakers and Beverage 
Mixers. 


Claims tse since Oct. 10, 1924. 

Ser. 220,452. (CLASS 28. JEWELRY AND PRE 
CTOUS-METAL WARE.) Sranzey L. Ge 
xEY, doing business as Ged Mfg. Co., New 
York. Filed Sept. 19, 1925. 


Consisting of the word “Ged.” 

Particular description of goods.—Jewelry for 
Personal Wear Made from Precious Metal of 
Plated with Precious Mctal—Viz., Collar Clips, Tie 
Holders, and Garter Clasps. 

Claims use since Sept. 4, 1920. 

Ser. 220,462. (CLASS 28. JEWELRY AND PRE 
CIOUS-METAL WARE.) Ones Com 
mMuNITy Ltp., Oneida, N. Y. Filed Sept. 
19, 7925. 


QUEEN BESS 


Particular description of goods.—Flatware, Table 
ware, Hollow Ware, and Cutlery, All of Which 
Are Silver Plated, Wholly or in Part. 

Claims use since June 3, 1924. 
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